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PART |

ITEM 1. BUSINESS
General

Pfizer Inc. is a research-based, global biopharotacz company. We apply science and our globaueses to bring therapies to people
that extend and significantly improve their livesaugh the discovery, development and manufactuneathcare products. Our global portfolio
includes medicines and vaccines, as well as mattyeofvorld’s best-known consumer healthcare predWe work across developed and
emerging markets to advance wellness, preventieatmhents and cures that challenge the most felisedses of our time. We collaborate with
healthcare providers, governments and local comtimesrio support and expand access to reliablerdsfide healthcare around the world. Our
revenues are derived from the sale of our prodacid, to a much lesser extent, from alliance agee¢snunder which we co-promote products
discovered by other companies (Alliance revenuls}. majority of our revenues come from the manufacand sale of biopharmaceutical
products.

The Company was incorporated under the laws oSthte of Delaware on June 2, 1942. Unless the xiorgquires otherwise, references
to “Pfizer,” “the Company,” “we,” “us” or “our” irthis Annual Report on Form 10-K for the fiscal yeaded December 31, 2014 (2014 Form
10-K) refer to Pfizer Inc. and its subsidiariesfé®ences to developed markets in this 2014 ForrK frizlude the United States (U.S.), Western
Europe, Japan, Canada, Australia, Scandinaviah3@rea, Finland and New Zealand; and referenceswerging markets in this 2014 Form
10-K include the rest of the world, including, argasther countries, China, Brazil, Mexico, Russiai& and Turkey.

On February 5, 2015, we announced that we haveeehiteto a definitive merger agreement under wkniehagreed to acquire Hospira, |
(Hospira), the world’s leading provider of injeciablrugs and infusion technologies and a globaldean biosimilars, for $90 per share in cash,
for a total enterprise value of approximately $illidm. The transaction is subject to customarysaig conditions, including regulatory appro:
in several jurisdictions and the approval of Hoggishareholders, and is expected to close ingbernsl half of 2015.

On June 24, 2013, we completed the full dispositibour Animal Health business. For additional mfiation, see the Notes to
Consolidated Financial Statement$Nete 2D. Acquisitions, Licensing Agreements, Coltative Arrangements, Divestitures and Equitgthod
Investments: Divestiturdn our 2014 Financial Report (as defined below).

On November 30, 2012, we completed the sale oNaimition business to Nestlé for $11.85 billioncash. For additional information, see
the Notes to Consolidated Financial Statemeni$ste 2D. Acquisitions, Licensing Agreements, Coltative Arrangements, Divestitures and
Equity-Method Investments: Divestituresour 2014 Financial Report.

For a further discussion of our strategy and owiriess development initiatives, see @eerview of Our Performance, Operating
Environment, Strategy and Outlo— Our Strategyand —Our Business Development Initiativesctions in our 2014 Financial Report.

Our businesses are heavily regulated in most ofdo@tries in which we operate. In the U.S., thiegipal authority regulating our
operations is the U.S. Food and Drug AdministrafieDA). The FDA regulates the safety and efficatyhe products we offer and our research,
quality, manufacturing processes, product promethoivertising and product labeling. Similar regiolas exist in most other countries, and in
many countries the government also regulates aceprSe&sovernment Regulation and Price Constraimgow.

Pfizer Website

This 2014 Form 10-K, our Quarterly Reports on F&OQ and Current Reports on Form 8-K, and amendsterthose reports filed or
furnished pursuant to Section 13(a) or 15(d) ofSkeurities Exchange Act of 1934, as amended (BxghAct), are available (free of charge)
our website (vwww.pfizer.con), in text format and, where applicable, in int¢irge data file format as soon as reasonably practicable after we
electronically file such material with, or furnigto, the Securities and Exchange Commission (SEC)

Throughout this 2014 Form 10-K, we “incorporatereference’certain information from other documents filed @bt filed with the SE(
including our Proxy Statement for the 2015 Annua@elting of Shareholders (2015 Proxy Statement) laa@®14 Financial Report, portions of
which are filed as Exhibit 13 to this 2014 FormK0and which also will be contained in Appendixd@dur 2015 Proxy Statement (2014
Financial Report). The SEC allows us to disclosgdrtant information by
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referring to it in that manner. Please refer tchsmformation. Our 2014 Annual Report to Shareh@dmnsists of the 2014 Financial Report and
the Corporate and Shareholder Information attathidéige 2015 Proxy Statement. Our 2014 FinanciabRepill be available on our website
(www.pfizer.com on or about February 27, 2015. Our 2015 ProxgeStant will be available on our websitenfyw.pfizer.com) on or about
March 12, 2015.

We use our websitewgww.pfizer.con) as a means of disclosing material non-publicrmégtion and for complying with our disclosure
obligations under Regulation Fair Disclosure pragated by the SEC. These disclosures are includediowebsite (www.pfizer.con) in the
“Investors” or “News” sections. Accordingly, invess should monitor these portions of our websisviv.pfizer.con), in addition to following
Pfizer's press releases, SEC filings and publider@mce calls and webcasts.

Information relating to corporate governance atétfiincluding our Corporate Governance PrincipBasector Qualification Standards;
Pfizer Policies on Business Conduct (for all of emrployees, including our Chief Executive Officghief Financial Officer and Principal
Accounting Officer); Code of Business Conduct atlids for Members of the Board of Directors; infation concerning our Directors; ways
communicate by e-mail with our Directors; Board Quittees; Committee Charters; Charter of the Leagpendent Director; and transactions
in Pfizer securities by Directors and Officersyadl as Chief Executive Officer and Chief Finandificer certifications, are available on our
website (www.pfizer.com. We will provide any of the foregoing informatiavithout charge upon written request to our Corfgo&ecretary,
Pfizer Inc., 235 East 42nd Street, New York, NY ID®755. Information relating to shareholder sesjdéncluding the Computershare
Investment Program, book-entry share ownershipdinedt deposit of dividends, is also available onwebsite (vww.pfizer.con).

The information contained on our website does aiod, shall not be deemed to, constitute a parti®fbil4 Form 10-K. Pfizes' reference
to the URLSs for websites are intended to be inadixtual references only.

Commercial Operations

At the beginning of our fiscal year 2014, we begamaging our commercial operations through a nelajlcommercial structure
consisting of two distinct businesses: an InnowaBvoducts business and an Established ProdudtsebsisThe Innovative Products business is
composed of two operating segments: the GlobaMative Pharmaceutical segment (GIP) and the GNhatines, Oncology and Consumer
Healthcare segment (VOC). The Established Productess consists of the Global Established Phautiaal segment (GEP). Each operating
segment is led by a single manager and has re$jldpdor its commercial activities and for cemain-process research and development
(IPR&D) projects for new investigational productelaadditional indications for in-line products tlggnerally have achieved proof of concept.
Each business has a geographic footprint acrosdapmd and emerging markets.

Some additional information about each product giroy follows:

Innovative Products Business:

* Global Innovative Pharmaceutical segment—Gli®dsised on developing, registering and commerdiginovel, value-creating
medicines that significantly improve patients’ bvd hese therapeutic areas include inflammatiawj@aascular/metabolic,
neuroscience and pain, rare diseases and women's/lemlth and include leading brands, sucKelgnz, Eliquis andLyrica (U.S.
and Japan). GIP has a pipeline of medicines iafmfhation, cardiovascular/metabolic disease, neigose and pain, and rare diseases.

* Global Vaccines, Oncology and Consumer Healtheagment—VOC focuses on the development and carratization of vaccines
and products for oncology and consumer health€asumer Healthcare manufactures and markets sexelt&nown, over-the-
counter (OTC) products. Each of the three busirseiss€¢OC operates as a separate, global businéssdistinct specialization in tern
of the science and market approach necessaryit@dealue to consumers and patients.

Established Products Business:

* Global Established Pharmaceutical segment—GElRdas the brands that have lost market exclusanty, generally, the mature,
patentprotected products that are expected to lose exitiuthrough 2015 in most major markets and, tawach smaller extent, gene
pharmaceuticals. Additionally, GEP includes ourikténjectable products and biosimilar developmegmitfolio.




We expect that the GIP and VOC biopharmaceuticdfgims of innovative, largely patent-protectealine products will be sustained by
ongoing investments to develop promising assetsangeted business development in areas of focesdore a pipeline of highly-differentiated
product candidates in areas of unmet medical neeelassets managed by these groups are scieneesdrighly differentiated and generally
require a high-level of engagement with healthgaiowziders and consumers.

GEP is expected to generate strong consistentfloagly providing patients around the world withcass to effective, lower-cost, high-
value treatments. GEP leverages our biologic devedmt, regulatory and manufacturing expertise ¢k $e advance its biosimilar development
portfolio. In addition, GEP may also engage in ¢ded business development to further enable itsreengial strategies.

For a further discussion of these operating segsnértluding prior-period information that has beemformed to the current commercial
structure, as well as comparative segment infoondtr 2014, 2013 and 2012, see the Notes to Cioladetl Financial StatementsNote 18.
Segment, Geographic and Other Revenue Informatimeiuding the tables therein caption&elected Income Statement Information
Geographic Informationand Significant Product Revenugthe table captione®Revenues by Segment and Geographic Axed theAnalysis o
Operating Segment Informatiaection in our 2014 Financial Report, which arerporated by reference.

Biopharmaceutical Products

In 2014, our biopharmaceutical business was mantigedgh GIP, GEP and the vaccines and oncologynesses of VOC, which are
discussed unde&Zommercial Operationabove.

For a discussion of certain of our key biopharmécalproducts, includingyrica , thePrevnarfamily of productsEnbrel, Celebrex
Lipitor , Viagra, Zyvox, Sutent, Norvasc, thePremarinfamily of productsEliquis andXeljanz, see thé\nalysis of the Consolidated Stateme
of Income— Biopharmaceutical— Selected Product Descriptiosgction in our 2014 Financial Report.

We have entered into collaboration and/or co-présncigreements relating to certain biopharmacdutizalucts, includinghricept,
Enbrel(in the U.S. and Canad&pirivaandRebif, each of which has expired or will expire in vaisanarkets over the next several years. For
additional information, including a descriptiontb&se collaboration and co-promotion agreementgtaidexpiration dates, see thnalysis of
the Consolidated Statements of Incem@iopharmaceutical— Selected Product Descriptioasid theOverview of Our Performance, Operat
Environment, Strategy and Outl—Our Operating Environment- Industry-Specific Challenges- Intellectual Property Rights and
Collaboration/Licensing Rightsections in our 2014 Financial Report diin 1A. Risk Factors— Dependence on Key In-Line Produbtdow.

In addition,Eliquis was developed and is being commercialized in cotktiion with BristolMyers Squibb Company (BMS). For additio
information, see thAnalysis of the Consolidated Statements of Incenigiopharmaceutical— Selected Product Descriptiossction in our
2014 Financial Report.

Revenues from biopharmaceutical products contribafgroximately 92% of our total revenues in 2093% of our total revenues in
2013, and 94% of our total revenues in 2012 .

We recorded direct product sales of more than Hbrbfor each of 10 biopharmaceutical product2@14 , 2013 and 2012 . These
products represented 54% of our revenues from biopaceutical products in 2014, 51% of our reverfitgs biopharmaceutical products in
2013 and 50% of our revenues from biopharmaceyticalucts in 2012. Sdem 1A. Risk Factors- Dependence on Key In-Line Products
below.

Worldwide revenues from biopharmaceutical produt®014 were $45.7 billion , a decrease of 5% caengbto 2013 , reflecting a
decrease in operational revenues of 3% and thevarafiale impact of foreign exchange of 2% .

Geographically, in the U.S., revenues from bioplareutical products decreased 8% in 2014 , compar2dl3 . In our international
markets, revenues from biopharmaceutical produstsedised 3% in 2014 , compared to 20d8ich primarily reflects the unfavorable impaé
foreign exchange. During 2014 , international rexenfrom biopharmaceutical products represented d2&al revenues from
biopharmaceutical products, compared to 61% in 2013

For additional information, including a discussimfrkey operational revenue drivers, seeAhalysis of the Consolidated Statements of
Income— Biopharmaceutical Revenues Revenues—Major Biopharmaceutical Prodwartsl—Biopharmaceutical—Selected Product
Descriptionssections in our 2014 Financial Report.




Consumer Healthcare

Based on 2014 revenues, our Consumer Healthcairgelass the fifth-largest branded muititional, OTC, healthcare products busine
the world and produces two of the ten largestragltionsumer healthcare brand3eptrumandAdvil ) in the world. Consumer Healthcare
revenues totaled $3.4 billion for 2014, an increzfsé% compared to 2013, reflecting operationaérexe growth of 5% , partially offset by the
unfavorable impact of foreign exchange of 2% .

The Consumer Healthcare business holds strong@usin various geographic markets, with its higlegenue volume in the U.S.,
China, Canada, Germany, Italy and Brazil.

Major categories and product lines in our ConsuHesalthcare business include:

« Dietary Supplement€entrumbrands (includingCentrum, Centrum Silver Centrum Men’andWomen’s Centrum Specialist
Centrum Flavor Burst andCentrum Kidg, Caltrate, andEmergen-C

« Pain Managemen#dvil brands (includinghdvil , Advil PM, Advil Liqui-Gels, Advil Film Coated Children’s Advil, Infants’ Adviland
Advil Migraine), andThermaCare

*  GastrointestinaNexium 24HR/Nexium Contrpl
* RespiratoryRobitussin Advil Cold & Sinus Advil Congestion ReliefandDimetapp; anc

« Personal Car&€ChapStickandPreparation H.

In August 2012, we entered into an agreement witttaX¥eneca PLC (AstraZeneca) for the exclusivegal|dOTC rights foNexium, a
leading prescription drug currently approved tattbe symptoms of gastroesophageal reflux diséa$@ecember 2011, we completed our
acquisition of the consumer healthcare busines®obsan, a Danish company engaged in the satgeavfce-based consumer healthcare
products, including dietary supplements and lifiesproducts, primarily in the Nordic region and #merging markets of Russia and Central
Eastern Europe. For additional information, see\tbtes to Consolidated Financial Statementdete 2A. Acquisitions, Licensing Agreements,
Collaborative Arrangements, Divestitures, and Egihitethod Investments : Acquisitiomsd —Note 2B. Acquisitions, Licensing Agreements,
Collaborative Arrangements, Divestitures, and Egphitethod Investments: Licensing Agreeméntsur 2014 Financial Report and t©eerview
of Our Performance, Operating Environment, Strateggt Outlook— Our Business Development Initiativ&sction in our 2014 Financial
Report.

For additional information regarding the revenukesw Consumer Healthcare business, see the Nmt@srisolidated Financial
Statements—Note 18. Segment, Geographic and Other Revenuenafion and theAnalysis of Operating Segment InformatienGlobal
Vaccines, Oncology and Consumer Healthcare Opega&dmgmensection in our 2014 Financial Report.

Research and Development

Innovation by our research and development (R&®rafions is very important to our success. Our goia discover, develop and bring
to market innovative products that address majanairmedical needs. We spent $8.4 billion in 20%4.7 billion in 2013 and $7.5 billion in
2012 on R&D.

Biopharmaceutical R&L

We conduct research internally and also througlraots with third parties, through collaborationighvwiniversities and biotechnology
companies and in cooperation with other pharmacalirms. We also seek out promising chemical iotbgical lead molecules and
innovative technologies developed by third pariiescorporate into our discovery and developmeatgsses or projects, as well as our product
lines, through collaborations, alliance and liceageeements, acquisitions and other arrangements.

Drug discovery and development is time-consumirgeasive and unpredictable. According to the Phaemtical Benchmarking Forum,
out of 30 compounds entering preclinical developtnemly one is approved by a regulatory authoritg imajor market (U.S., the European
Union (EU) or Japan). The process from early discpwr design to development to regulatory approaaltake more than 10 years. Drug
candidates can fail at any stage of the procesiscamdidates may not receive regulatory approveh efter many years of research.




As of year-end 2014, we had 298 projects in R&Dgmag from discovery through registration, of whig® programs are in Phase 1
through registration, with the remainder of thejg@cts in pre-clinical development. At year-end 20d4r Phase 3 portfolio contained 23
programs. Development of a single compound is gftesued as part of multiple programs. While them& candidates may or may not
eventually receive regulatory approval, new drugdidates entering clinical development phasesheréaundation for future products.

In addition to discovering and developing new piduour R&D operations seek to add value to oistiexy products by improving their
effectiveness, enhancing ease of dosing and bgwksing new indications for them.

Information concerning several of our drug candidah development, as well as supplemental filfogexisting products, is set forth in
theAnalysis of the Consolidated Statements of Incomeddet Developments- Biopharmaceuticasection in our 2014 Financial Report, wt
is incorporated by reference.

Our competitors also devote substantial funds eadurces to R&D. We also compete against numernal biotechnology companies in
developing potential drug candidates. The extemthizh our competitors are successful in theiraese could result in erosion of the sales of
our existing products and potential sales of prtalircdevelopment, as well as unanticipated prodhsblescence. Séem 1A. Risk Factors-
Competitive Productselow.

We continue to strengthen our global R&D organ@atnd pursue strategies intended to improve irtimvand overall productivity in
R&D to achieve a sustainable pipeline that willigel value in the near term and over time. Our Rg&iorities include delivering a pipeline of
differentiated therapies with the greatest scignéihd commercial promise, innovating new capaédithat can position Pfizer for long-term
leadership and creating new models for biomedigldlooration that will expedite the pace of inndeatand productivity. To that end, our
research primarily focuses on six high-priorityes¢hat have a mix of small molecules and largeeoubdés— immunology and inflammation;
cardiovascular and metabolic diseases; oncologyginas; neuroscience and pain; and rare diseasethéy area of focus is biosimilars.

For additional information regarding our R&D opéoas, see th©verview of Our Performance, Operating Environm&ttategy and
Outlook—Our Strategy—Research OperatiandCosts and Expenses—Research and Development (R&ehges— Description of Researt
and Development Operatiossctions in our 2014 Financial Report.

International Operations

We have significant operations outside the U.20h4, for developed and emerging markets, thesatipes were managed through our
three operating segments: GIP, GEP and VOC. Afsignit change effected by our new structure idtiléntegration of emerging markets into
each business. Emerging markets are an importampaoent of our strategy for global leadership, amdcommercial structure recognizes that
the demographics and rising economic power of alstet-growing emerging markets are becoming mosely aligned with the profile found
within developed markets. In 2013, our pharmacabiperations in emerging markets were manageddhrour former Emerging Markets
business unit and our operations in developed neavkere managed together with our U.S. operatiommigh our other pharmaceutical busir
units. Our Consumer Healthcare operations were gaghaorldwide in 2013. For additional informatieyarding our operating segments, see
theOverview of Our Performance, Operating Environm&ttategy and Outlook- Our Strategysection in our 2014 Financial Report and
Commercial Operationabove.

Revenues from operations outside the U.S. of $8@lién accounted for 62% of our total revenue@14 . Revenues exceeded $500
million in each of 13, 12 and 14 countries outglte U.S. in 2014, 2013 and 2012, respectively. Jl& is our largest national market,
comprising 38% of total revenues in 2014 and 39%tail revenues in 2013 and 2012. Japan is ounseleogest national market, with
approximately 9%, 10% and 12% of total revenue0itd, 2013 and 2012, respectively.

For a geographic breakdown of revenues, see thedaptionedseographic Informatiorn the Notes to Consolidated Financial
Statements—Note 18. Segment, Geographic and Other Revenuerlafmnin our 2014 Financial Report, and the table capiiliRevenues by
Segment and Geographic Arimeour 2014 Financial Report. Those tables arerpmated by reference.

Our international operations are subject, in vagydegrees, to a number of risks inherent in cagrgim business in other countries. These
include, among other things, currency fluctuatiaagpital and exchange control regulations, expabipn and other restrictive government
actions. Seétem 1A. Risk Factors- Risks Affecting International Operatiohslow. Our international businesses are also sutgec
government-imposed constraints, including laws ragailations on pricing, reimbursement, and acaessit products. SeBovernment
Regulation and Price Constrain— Outside the United Statéglow for a discussion of these matters.
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Depending on the direction of change relative ®WhS. dollar, foreign currency values can increasgecrease the reported dollar value
of our net assets and results of operations. Wigleannot predict with certainty future changefmeign exchange rates or the effect they will
have on us, we attempt to mitigate their impaaiugh operational means and by using various firhntstruments, depending upon market
conditions. For additional information, see the &oto Consolidated Financial Statementsete 7E. Financial Instruments: Derivative
Financial Instruments and Hedging Activitin our 2014 Financial Report, as well as Boeward-Looking Information and Factors That May
Affect Future Resul— Financial Risk Managemesection in our 2014 Financial Report. Those sestarour 2014 Financial Report are
incorporated by reference.

Marketing

In our global biopharmaceutical businesses, we pteraur products to healthcare providers and patidinrough our marketing
organizations, we explain the approved uses, ksraid risks of our products to healthcare progidench as doctors, nurse practitioners,
physician assistants, pharmacists, and the Man@gezlOrganizations (MCOs) that provide insuranae@r@ge, such as hospitals, Integrated
Delivery Systems, Pharmacy Benefit Managers (PBMsglth Plans, employers and government agenciesal¥é market directly to consum
in the U.S. through direct-to-consumer advertishe communicates the approved uses, benefitsiskalof our products while motivating
people to have meaningful conversations with tteators. In addition, we sponsor general advegiineducate the public on disease
awareness, prevention and wellness, important pakklth issues, and our patient assistance pregram

Our prescription pharmaceutical products are sotttjpally to wholesalers, but we also sell dirgdt retailers, hospitals, clinics,
government agencies and pharmacies, and, in tieeofBsevnar 13in the U.S., we primarily sell directly to individuprovider offices, the
Centers for Disease Control and Prevention and eglatérs. We seek to gain access for our produdtgalthcare authority and MCO
formularies, which are lists of approved mediciaesailable to members of the MCOs. MCOs use varimueefit designs, such as tiered co-pays
for formulary products, to drive utilization of ghocts in preferred formulary positions. We also kweith MCOs to assist them with disease
management, patient education and other tooldtipttheir medical treatment routines.

During 2014, Pfizer revenues from our three largagpharmaceutical wholesalers in the U.S. werelisys:

*  McKesson, Inc— 13%of our total revenues (and 34% of our total U.8ereies’
» Cardinal Health, Inc.— 10%f our total revenues (and 27% of our total U.Seneies); ar

* AmerisourceBergen Corporation— 98four total revenues (and 24% of our total U.Sereies’
Sales to these wholesalers were concentrated inidpbarmaceutical businesses.

Our global Consumer Healthcare business utilizegvitn sales and marketing organizations to proiefgoducts, and occasionally uses
distributors in smaller markets. Our Consumer Hhealte business’advertising and promotions are generally dissatathto consumers throu
television, print, digital and other media adventis as well as through istore promotion. Consumer Healthcare productsacetisrough a wid
variety of channels, including distributors, phaciesg, retail chains and grocery and conveniencgest@®ur Consumer Healthcare business
generates a significant portion of its sales frewesal large customers, the loss of any one ofwbdétild have a material adverse effect on the
Consumer Healthcare business.

Patents and Other Intellectual Property Rights
Our products are sold around the world under braarde, logo and certain product design trademaeksith consider, in the aggregate, to
be of material importance to Pfizer. Trademark getibn continues in some countries for as londhasrark is used and, in other countries, for

as long as it is registered. Registrations genesa# for fixed, but renewable, terms.

We own or license a number of U.S. and foreignmiatélhese patents cover pharmaceutical and otbdugts and their uses,
pharmaceutical formulations, product manufactupracesses and intermediate chemical compoundsiuseahufacturing.

Patents for individual products extend for varypagiods according to the date of patent filing g and the legal term of patents in the
various countries where patent protection is okthiThe actual protection afforded by a patentctvican
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vary from country to country, depends upon the @peatent, the scope of its coverage and the ahility of legal remedies in the country.
Further, patent term extension may be availableany major countries to compensate for a regulatetgy in approval of the product. For
additional information, se&overnment Regulation and Price Constraimtdntellectual Propertybelow.

In the aggregate, our patent and related rightefameaterial importance to our businesses in tt& dnd most other countries. Based on
current product sales, and considering the vigoconspetition with products sold by our competitdhg patent rights we consider most
significant in relation to our business as a whtagether with the year in which the basic proguatent expires (including, where applicable,
additional sixmonth pediatric exclusivity period and/or the geghpatent term extension), are those for the meskcset forth in the table belc
Patent term extensions, supplementary protectidificates and pediatric exclusivity periods are reflected in the expiration date listed in the
table below, unless they have been granted bysthuenig authority. In some instances, there are-éadgiring patents relating to our products
directed to particular forms or compositions, tatmoels of manufacturing, or to use of the drug mttieatment of particular diseases or
conditions. However, in some cases, such patengstgprotect our drug from generic or, as applieabiosimilar competition after the
expiration of the basic patent.

U.S. Basic Product Patent Major EU Basic Product Patent Japan Basic Product Patent
Drug Expiration Year Expiration Year Expiration Year
Viagra 2012® 2013 2013Y
Enbrel® N/A 2015 2015
Celebrex 2014® 2014 2019
Zyvox 2015 2016 2019
Lyrica 2018 2014% 2022
Bosulif 2019 2019 2019
Chantix 2020 2021 2022
Inlyta 2020 2025 2025
Xeljanz 2020 N/A®) 2025
Sutent 2021 2021 2024
Eliquis® 2023 2026 2026
Ibrance 2023 N/AD N/A @
Prevnar 13/Prevenar 13 2026 2026 2029
Xalkori 2029 2027 2028

®n addition to the basic product patent coveifimgra, which expired in 2012/iagrais covered by a U.S. method-of-treatment
patent which, including the six-month pediatric lestvity period associated witRevatio(which has the same active ingredient as
Viagra), expires in 2020. However, as a result of a gditgation settlement, Teva Pharmaceuticals UB&, will be allowed to
launch a generic version ¥fagrain the U.S. in December 2017, or earlier underadertircumstances. The corresponding method-
of-treatment patent coveringagrain Japan expired in May 2014.

@ Pfizer does not mark&mnbrelin the U.S. For additional information, see eerview of Our Performance, Operating Environment,
Strategy and Outlook—Our Operating Environment—s$tiguSpecific Challenges- Intellectual Property Rights and
Collaboration/Licensing Rightsection in our 2014 Financial Report. In other reéskbiosimilar competition will depend, to a
significant extent, on the timing and implementatid regulations governing the development and @ggdrof biosimilar products.

®We obtained a reissue patent in the U.S. in Maédt8Zovering the approved use<Caflebrex The reissue patent expires in
December 2015. This patent is presently the subfditgation between Pfizer and several genedimpanies. In December 2014,
generic versions dfelebrexbecame available pursuant to settlement agreeregrtsing the reissue patent to several of theriene
manufacturers involved in the ongoing litigation.

@ForLyrica, regulatory exclusivity in the EU expired during12.

®Xeljanzis not approved in the EU.




®Eliquiswas developed and is being commercialized in coliaion with BMS.
™ branceis not approved in the EU or Japan.

®The EU patent that covers the combination of theeirBtype conjugates Bfevenar 1dhas been revoked following an opposition
proceeding. This first instance decision will bpagled. There are other EU patents and pendingcapphs covering the formulatit
and various aspects of the manufacturing proceBsesfenar 13hat remain in force.

We co-promotériceptwith Eisai.Aricepthas experienced patent-based expirations in major markets since 2010. For additional
information, including a description of certainafr other co-promotion agreements and their expiratates, see th&nalysis of the
Consolidated Statements of IncomeBiopharmaceutical— Selected Product Descriptioasd theOverview of Our Performance, Operating
Environment, Strategy and Outl—Our Operating Environmert- Industry-Specific Challenges- Intellectual Property Rights and
Collaboration/Licensing Rightsections in our 2014 Financial Report din 1A. Risk Factors- Dependence on Key In-Line Produbtdow.

A number of our current products have experienadmi-based expirations or loss of regulatory esteity in certain markets in the last
few years. For example, in the U.S., we lost excitysfor Geodonin March 2012Revatiotablet in September 201Rapamunén January 201«
Detrol LAin January 2014 an@elebrexin December 2014. Pursuant to terms of a settleagneement, certain formulationsbfvoxbecame
subject to generic competition in the U.S. in Jap2815. We expect certain other formulationgg¥oxwill become subject to generic
competition in the U.S. in the first half of 2016.most major European markets, we lost exclusifdtyXalatanandXalacomin January 2012,
Detrol LAin September 2012/iagrain June 2013nsprain March 2014 | yrica in July 2014 ancCelebrexn November 2014. We lost
exclusivity forLyricain Canada in February 201l3pitor has lost exclusivity in all major markets and naees multi-source generic
competition in the U.S., Europe, Japan and Australi

For additional information, including a further dission of our products experiencing, or expeaezkperience in 2015, patent
expirations or loss of regulatory exclusivity inricaus markets, see tt@verview of Our Performance, Operating Environm&ttategy and
Outlook—Our Operating Environmest Industry-Specific Challenges- Intellectual Property Rights and Collaboration/Litgng Rights
section in our 2014 Financial Report.

Companies have filed applications with the FDA seglapproval of products that we believe infringe patents covering, among other
productsViagra, Celebrex Sutent, EpiPen, ToviazandTygacilextended-release capsulér additional information, see the Notes to
Consolidated Financial StatementdNete 17A1. Commitments and Contingencies—Legakeleings—Patent Litigatioim our 2014 Financial
Report.

The expiration of a basic product patent or losgatént protection resulting from a legal challengemally results in significant
competition from generic products against the aglly patented product and can result in a sigaificeduction in revenues for that product
very short period of time. In some cases, howewvercan continue to obtain commercial benefits fpypduct manufacturing trade secrets;
patents on uses for products; patents on procasskistermediates for the economical manufactutb@fctive ingredients; patents for special
formulations of the product or delivery mechanisarg] conversion of the active ingredient to OT Gdpiats.

Biotechnology Product

Our biotechnology products, includifgneFIX, ReFacto, XynthaandEnbrel (we markeEnbreloutside the U.S. and Canada), may face
competition in the future from biosimilars (alsdemeed to as follow-on biologics). In the U.S., Blmosimilars would reference biotechnology
products approved under the U.S. Public HealthiSerct. Additionally, the FDA has approved a fellmn recombinant human growth
hormone that referenced our biotechnology prodaetotropinwhich was approved under the U.S. Federal Foody Brnal Cosmetic Act.

Abbreviated legal pathways for the approval of ioidlars exist in certain international markets asidce the passage of the Patient
Protection and Affordable Care Act, as amendedbyHeath Care and Education Reconciliation Act foomly referred to as the Affordable
Care Act, or ACA), a framework for such approvaikéxin the U.S. The regulatory implementationhefse ACA provisions is ongoing and
expected to take several years. However, the FBbkgun to clarify its expectations for approval thie biosimilar pathway with the issuance
of a number of draft guidance documents. In 20 RDA issued draft guidance on clinical pharmagglfor biosimilars and reference product
exclusivity for biologic products. Over the nexvseal years, the FDA is expected to finalize thgasidance documents and issue additional draft
and final




guidance documents. The FDA has also begun to tbaegmilar applications for review. S&overnment Regulation and Price Constrairts
Biosimilarsbelow for additional information on the ACA’s apped framework for biosimilars.

In Europe, the European Commission has grantedatiagkauthorizations for several biosimilars purdua a set of general and product
class-specific guidelines for biosimilar approvakued over the past few years. In 2013, the Earopedicines Agency (EMA) approved the
first biosimilar of a monoclonal antibody. In Japé#re regulatory authority has granted marketirth@nizations for certain biosimilars, includi
the monoclonal antibody infliximab, pursuant touédgline for biosimilar approvals issued in 2009.

If competitors are able to obtain marketing appkémabiosimilars that reference our biotechnolggducts, our products may become
subject to competition from these biosimilars, wattendant competitive pressure, and price redustiould follow. Expiration or successful
challenge of applicable patent rights could trigdps competition, assuming any relevant exclugipiriod has expired. However, biosimilar
manufacturing is complex and biosimilars are nategie versions of the reference products. Therefarkeast initially upon approval of a
biosimilar competitor, biosimilar competition withspect to biologics may not be as significantesegic competition with respect to small
molecule drugs.

As part of our business strategy, we are capitajipin our expertise in biologics manufacturingwadl as our regulatory and commercial
strengths, to develop biosimilar medicines. As sadbetter-defined biosimilars approval pathway askist us in pursuing approval of our own
biosimilar products in the U.S. Skem 1A. Risk Factors- Biotechnology Productselow.

We may face more litigation with respect to thddigt and/or scope of patents relating to our kibt®logy products with substantial
revenue. Likewise, as we enter the biosimilars arghseek to launch products, patents may be edsagainst us.

International

One of the main limitations on our operations imeacountries outside the U.S. is the lack of eifffedntellectual property protection for
our products. Under international and U.S. freddragreements in recent years, global protectiamtelfectual property rights has been
improving. For additional information, s&overnment Regulation and Price Constrairtdntellectual Propertybelow.

Competition

Our businesses are conducted in intensely competitid often highly regulated markets. Many of gn@scription pharmaceutical
products face competition in the form of brandedemeric drugs that treat similar diseases or @iitins. The principal forms of competition
include efficacy, safety, ease of use, and cost#ffeness. Though the means of competition vagra@nproduct categories and business grc
demonstrating the value of our products is a @itiactor for success in all of our principal biesises.

Our competitors include other worldwide researcheliebiopharmaceutical companies, smaller researopanies with more limited
therapeutic focus, generic and biosimilar drug nfacturers and consumer healthcare manufacturer&omMeete with other companies that
manufacture and sell products that treat diseaseslications similar to those treated by our mgarducts.

This competition affects our core product businegsch is focused on applying innovative sciencdiszover and market products that
satisfy unmet medical needs and provide therapeuficovements. Our emphasis on innovation is urmees! by our multi-billion-dollar
investment in R&D, as well as our business devekmrtransactions, both designed to result in angtpyoduct pipeline. Our investment in
research does not stop with drug approval; we ooatto invest in further understanding the valuewfproducts for the conditions they treat
well as potential new applications. We seek toguthe health and well-being of patients by stigvio ensure that medically sound knowledge
of the benefits and risks of our medicines is ustbed and communicated to patients, physiciangizal health authorities. We also seek to
continually enhance the organizational effectiveresall of our biopharmaceutical functions, inéhglcoordinating support for our
salespersons’ efforts to accurately and ethicallyth and promote our products to our customers.

Operating conditions have become more challengmtguthe mounting global pressures of competifiwehystry regulation and cost
containment. We continue to take measures to etealadapt and improve our organization and busipesgices to better meet customer and
public needs. We believe that we have taken arsinghleading role in evolving our approaches to.Uligct-to-consumer advertising;
interactions with, and payments to, healthcaregasibnals; and medical
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education grants. We also continue to sponsor progito address patient affordability and accesseosyras we strive to advance fundamental
health system change through support for bettdthuese solutions.

Our Consumer Healthcare business faces compefiitanOTC business units in other major pharmacali&iod consumer packaged
goods companies, as well as retailers who cariiy then private label brands. Our competitive pasitis affected by several factors, including,
among others, the amount and effectiveness ofradioar competitors’ promotional resources; custoaseeptance; product quality; camd our
competitors’ introduction of new products, ingredg claims, dosage forms, or other forms of intioma and pricing, regulatory and legislative
matters (such as product labeling, patient acaa$peescription to OTC switches).

Our vaccines business may face competition froniritneduction of next generation vaccines. For eplemPrevnar 13 may face
competition in the form of alternative 13-valentaaiditional valent nexgieneration pneumococcal conjugate vaccines pritdre@xpiration of it
patents.

Managed Care Organizatior

The evolution of managed care in the U.S. has beenjor factor in the competitive makeup of theltheare marketplace. Approximately
281 million people in the U.S. now have some folfrhemalth insurance coverage. Due to the expandibealth insurance coverage (see
Government Regulation and Price Constraintdn the United Statelselow), both the marketing of prescription drugs@osumers and the
entities that manage this expanded coverage ibJ#Becontinue to grow in importance.

The influence of MCOs has increased in recent yéiaesto the growing number of patients receivingecage through MCOs. At the same
time, those organizations have been consolidatittgfewer, even larger entities. This consolidagahances both their ability to negotiate, as
well as their importance to Pfizer.

The growth of MCOs has increased pressure on diaoggas well as revenues. One objective of MC@s ¢®ntain and, where possible,
reduce healthcare expenditures. MCOs typically tiatgoprices with pharmaceutical providers by udorgularies (which are lists of approved
medicines available to members of the MCOs), dihprotocols (requiring prior authorization for ebhded product if a generic product is
available or requiring the patient to first fail one or more generic products before permittingsgto a branded medicine), volume purcha
long-term contracts and their ability to influena@ume and market share of prescription drugsdhtiteon, by placing branded medicines on
higher-tier status in their formularies (leadinghtgher patient co-pays) or non-preferred tienustaMCOs transfer a portion of the cost of the
medicine to the patient, resulting in significant-of-pocket expenses for the patient, especially foomiertreatments. This financial disincent
is a tool for MCOs to manage drug costs and chgpat@nts to medicines preferred by the MCOs.

Due to their generally lower cost, generic medisitypically are placed in lowest cost tiers of M@&@mularies. The breadth of the
products covered by formularies can vary considgfabm one MCO to another, and many formulariedide alternative and competitive
products for treatment of particular medical praofde

Exclusion of a product from a formulary or other M@mplemented restrictions can significantly impdaig usage in the MCO patient
population. Consequently, pharmaceutical comparagete to gain access to formularies for theidpets. Unique product features, such as
greater efficacy, better patient ease of use,wereide effects, are generally beneficial to adghigaccess to formularies. However, lower
overall cost of therapy is also an important factde have been generally, although not universallgcessful in having our major products
included on MCO formularies.

MCOs also emphasize primary and preventive cattepatient treatment and procedures performed g@bdgoffices and clinics as anott
way to manage costs. Hospitalization and surggpjcally the most expensive forms of treatment,cefully managed. Since the use of cel
drugs can reduce the need for hospitalization ggsibnal therapy, or even surgery, such drugs eeonhe favored first-line treatments for
certain diseases.

The ACA has accelerated payment reform by distifigutisk across MCOs and other stakeholders in deligery with the intent of
improving quality while reducing costs, which cespressure on MCOs to tie reimbursement to defngcbmes.
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Generic Products

One of the biggest competitive challenges thatage fs from generic pharmaceutical manufacturgeendhe expiration or loss of patent
protection for a product, especially a small moleqroduct, we can lose the major portion of rewarfior that product in a very short period of
time. Several such competitors make a regularipeaof challenging our product patents before thgpiration. Unlike us, generic competitors
often operate without large R&D expenses, as veallighout costs of conveying medical informatiomabproducts to the medical community.
In addition, the FDA approval process exempts gesdrom costly and time-consuming clinical trigcdsdemonstrate their safety and efficacy,
allowing generic manufacturers to rely on the gafetd efficacy data of the innovator product. Gengroducts need only demonstrate a level of
availability in the body equivalent to that of tinovator product. This means that generic commrstitan market a competing version of our
product after the expiration or loss of our patemd often charge much less.

In addition, our patent-protected products can tasapetition in the form of generic versions of @atitors’ branded products that lose
their market exclusivity.

As noted above, MCOs that focus primarily on theniediate cost of drugs often favor generics ovendireame drugs. Many governme
also encourage the use of generics as alternatideand-name drugs in their healthcare programesding Medicaid in the U.S. Laws in the
U.S. generally allow, and in some cases requirasrphcists to substitute, for brand-name drugs, rgedeugs that have been rated under
government procedures to be chemically and thetiadly equivalent to brand-name drugs. In a srealiset of states, prescribing physicians
are able to expressly prevent such substitutiotheérl).S., Pfizer's Greenstone subsidiary and Pfigectables sell generic versions of Pfizer’s,
as well as certain competitors’, solid oral dose sterile injectable pharmaceutical products, retpely, upon loss of exclusivity, as
appropriate.

Raw Materials

Raw materials essential to our businesses are gedhworldwide in the ordinary course of busines:fnumerous suppliers. In general,
these materials are available from multiple souresserious shortages or delays of raw materiale wncountered in 2014, and none are
expected in 2015. We have successfully securethéiterials necessary to meet our requirements vthere have been short-term imbalances
between supply and demand, but generally at higtiees than those historically paid.

Government Regulation and Price Constraints
In the United State

General. Pharmaceutical companies are subject to extersive and regulations by national, state and locaheigs in the countries in
which they do business. Of particular importancthanU.S. is the FDA, which has jurisdiction over biopharmaceutical products and
administers requirements covering the testing, a@y safety, effectiveness, manufacturing, lalgglmarketing, advertising and post-marketing
surveillance of these products. The FDA also ragalaur Consumer Healthcare products. Other fedggicies, including the U.S. Drug
Enforcement Administration, also regulate somewfproducts.

Before any of our biopharmaceutical products maynbeketed in the U.S., the FDA needs to approvew Nrug Application or Biologic
License Application for that product. The stepsuiegfl before the FDA will approve an applicationlirde multiple stages of clinical trials
conducted by the study sponsor, sponsor submissithe application to the FDA for review, the FDA&view of the data to assess the drug’s
safety and effectiveness, and the FDA's inspeatitthe facilities where the product will be manutaed.

The marketing practices of all U.S. pharmaceuticahpanies are subject to federal and state heedtheas that are intended to protect
integrity of government healthcare programs. Thiéc®fbf Inspector General (OIG) of the Departmehitiealth and Human Services (HHS)
oversees compliance with applicable federal heatthtaws, including the federal anti-kickback stwhich criminalizes the offering of
something of value to induce the recommendatiaieroor purchase of products reimbursed under adelealthcare program, and false claim
laws. The Federal Trade Commission also has theatyt to regulate the advertising of consumer tiealre products, including OTC drugs and
dietary supplements. Many of our activities ar® algbject to the jurisdiction of the SEC. Additilpathe U.S. Foreign Corrupt Practices Act
(FCPA) prohibits U.S. corporations and their reprgatives from offering, promising, authorizingraking payments to any foreign
government official, government staff member, jpedit party or political candidate in an attempbtutain or retain business abroad. The scoj
the FCPA includes interactions with certain heatkgrofessionals in many countries. Other cowntrie
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have enacted similar anti-corruption laws and/gukations. Individual states, acting through ttatorneys general, have become active as well,
seeking to regulate the marketing of prescriptinmgd under state consumer protection and falsertgling laws.

Our business has been and will continue to be sutgeghese and various other U.S. laws and reguakatFailure to comply with these
laws and regulations could subject us to admirtisgrand legal proceedings and actions by thesewsgovernmental bodies. See the Notes to
Consolidated Financial StatementdNete 17. Commitments and Contingenamesur 2014 Financial Report. Such actions may Iver@roduct
seizures and other civil and criminal sanctions.

Healthcare Refornmin March 2010, the ACA was enacted in the U.S. pitiecipal provisions affecting the biopharmaceudtindustry
provide for the following:

* a minimum rebate of 23.1% on branded prescriptimigsisold to Medicaid beneficiari
» extension of Medicaid prescription drug rebatedgrtags dispensed to enrollees in certain Medicaidagad care organizatio
» discounts on branded prescription drug salédedicare Part D participants who are in the Medicabverage gap’anc

» afee payable to the federal government (whsatioit deductible for U.S. income tax purposes) dhaseour calendar-year share relative
to other companies of branded prescription drugsstal specified government programs (effective dani, 2011, with the total fee to
be paid each year by the pharmaceutical industngasing annually through 2018).

The ACA included a coverage expansion that too&atfh 2014. Health Insurance Exchanges were atdgt¢the ACA to provide an
opportunity for individuals without access to eny@por other government sponsored coverage to peecimsurance from private health plans
offering coverage compliant with ACA mandated psimns. States could choose to operate the Healtimdnce Exchange with a federal grant,
or defer operations to the federal government. Maligjible patients enrolled either in Medicaidiwra Health Insurance Exchange plan. The
Congressional Budget Office estimated that apprateéty 7 million Americans gained Medicaid coveragied HHS reported that 6.7 million
Americans were ultimately enrolled in Health Inswa Exchange plans in 2014.

The ACA specifies certain benefits and servicesihzst be covered for health insurers to qualifpadicipate in the Health Insurance
Exchanges, including prescription drugs. In gendradlth plans in the Health Insurance Exchanger a#énefits that are more restrictive than the
typical large employer, but more comprehensive thast catastrophic health insurance plans and sdinee limited policies available in the
individual insurance marketplace. This means thertet are high deductibles and co-pays, increasedfu-insurance, fewer medicines on
formularies and restricted networks of physiciamd hospitals. Because of these factors, Healthrdnse Exchange enrollment has had only a
negligible impact on Pfizer's 2014 revenues.

The coverage expansion included funding for incrdddedicaid enroliment. Twenty-seven states andikgict of Columbia opted to
expand Medicaid eligibility in 2014. Because of fubstantial mandatory rebates paid by pharmaegetienpanies to the Medicaid program,
and the formulary restrictions that limit accesbtand name drugs in many states, the Medicaidresipa has also had only a negligible impact
on Pfizer's 2014 revenues.

Changes in Disclosure of Relationships with U.S/drtians and Teaching Hospital§he ACA requires that biopharmaceutical and
medical device manufacturers record transfers lofevanade to licensed U.S. physicians and teachisgitals and to initially disclose such data
to HHS by March 2014. Information provided by comiga was aggregated and posted on the Open Paywedmdgte in September 2014, wh
is managed by the Centers for Medicare and MedBaitlices, the agency responsible for implemertiagosure provisions of the ACA. In
addition to civil penalties for failure to reporansfers of value to physicians or teaching holspitaere will be criminal penalties if a
manufacturer intentionally makes false statemenéxcdludes information in such reports. Increaseetss to such data by fraud and abuse
investigators, industry critics and media will likelraw attention to our collaborations with regatentities and will importantly provide
opportunities to underscore the critical naturewf collaborations for developing new medicines exchanging scientific information. This
national payment transparency effort, coupled wittustry commitment to uphold voluntary codes afidact (such as the Pharmaceutical
Research and Manufacturers of America (PhRI@AYle on Interactions with Healthcare Professioraals PhRMAGuiding Principles Direct t
Consumer Advertisements About Prescription Mediirad rigorous internal training and compliancers, will complement existing laws
and regulations to help ensure ethical collabonagiod truthful product communications.
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Biosimilars.The ACA also created a framework for the approVdliasimilars (also known as follow-on biologicg)lbwing the
expiration of 12 years of exclusivity for the inrer biologic, with a potential six-month pediatetension. Under the ACA, biosimilar
applications may not be submitted until four yesfter the approval of the reference, innovatordgia. The FDA is responsible for
implementation of the legislation, which will reqeiithe FDA to address such key topics as:

» the type and extent of data needed to establidinbiarity;

» the data required to achieve interchangeabilitypamad to biosimilarity
» the naming convention for biosimila

» the tracking and tracing of adverse events

» the acceptability of data using a non-U.S.-lggghcomparator to demonstrate biosimilarity ane@rchangeability with a U.Sicense
reference product.

In February 2012, the FDA released three draftajuse documents, in which it clarified that biosamihpplicants may use a non-U.S.-
licensed comparator in certain studies to demateshiasimilarity to a U.S.-licensed reference prddin 2014, the FDA issued draft guidance
on clinical pharmacology for biosimilars and refare product exclusivity for biologic products. Otlee next several years, the FDA is expe
to finalize these guidance documents and issudiadal draft and final documents impacting biosarsl. Further clarity may also be providec
the FDA begins to review biosimilar applicatiortse first four of which were filed by other companursuant to the ACA pathway in 2014.

Medicaid and Related Mattershe majority of states use preferred drug listeestrict access to certain medicines in MedicagbstRction:
exist for some Pfizer products in certain statese&s in the Medicaid managed care program isalpidetermined by the health plans
providing coverage for Medicaid recipients contirggfor the provision of services in the state. €ivcertain states’ current and potential
ongoing fiscal crises, a growing number of statescansidering a variety of cost-control strategiesluding capitated managed care plans that
typically contain cost by restricting access tdaiertreatments.

Pfizer must give discounts or rebates on purchasesimbursements of pharmaceutical products kg 88edicaid agencies and certain
other federal and state agencies and programgh8ekscussion regarding rebates inAlmalysis of the Consolidated Statements of Inceme
Revenue— Overviewsection in our 2014 Financial Report and in theeNdb Consolidated Financial Statementsete 1G. Basis of
Presentation and Significant Accounting PoliciRevenues and Accounts Receivableur 2014 Financial Report, which are incorpaildtg
reference.

Sustainable Growth Rate Replacemehie Medicare physician payment formula knowrhas3ustainable Growth Rate (SGR) is
routinely overridden by Congressional action beeatiould lead to dramatic decreases in physipeyment. The current legislative relief
expires in March 2015. Congress issued a bi-parfisaposal to repeal the SGR and replace it witbva payment model. This form of SGR
replacement is estimated by the Congressional Bu@ffiee to cost the federal government approxirya®d 44 billion over 10 years. The sou
of those funds has yet to be determined, but cimgldde additional taxes on and/or rebate requirgsapplicable to the pharmaceutical
industry, including Pfizer.

Outside the United States
We encounter similar regulatory and legislativeiéssin most other countries.

Pricing and Reimbursementn Europe, Japan, China, Canada, South Korea@me other international markets, governments geovi
healthcare at low direct cost to consumers andaggpharmaceutical prices or patient reimburseneseis to control costs for the government-
sponsored healthcare system, particularly undenteglobal economic pressures. In particular, thedBes not have jurisdiction over patient
reimbursement or pricing matters in its Membere&aso we continue to work with individual courgr@ such matters across the region. This
international patchwork of price regulation andetihg economic conditions and assessments of \aduess countries has led to different prices
in different countries and some third-party trad@ur products between countries.

The practice of many countries linking their regethmedicine prices to those of other countries, international reference pricing (IRP),
adds to the regional impact of price cuts in indiil countries and hinders patient access and atioov Price variations have also resulted from
exchange rate fluctuations that are exacerbatéBRByystems. The
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downward pricing pressure resulting from this dyiaoan be expected to continue as a result ofmefdo IRP policies, emergency measures
targeting pharmaceuticals in some European cosrdrnié ongoing exchange rate fluctuations.

New Drug Approvals and Pharmacovigilantethe EU, the approval of new drugs may be achlieisng the Mutual Recognition
Procedure/Decentralized Procedure or EU CommidsMA/ Centralized Procedure. These procedures apdlys EU Member States, plus the
European Economic Area countries, Norway and lekl@he use of these procedures generally provigesra rapid and consistent approval
process across the Member States than was thevbasethe approval processes were operating indepégdvithin each country.

Health authorities in many middle and lower incaroentries require marketing approval by a recoghiegulatory authority (e.g., similar
to the authority of the FDA or the EMA) before tHaggin to conduct their application review procasd/or issue their final approval. Many
authorities also require local clinical data in toeintry’s population in order to receive final keting approval. These requirements delay
marketing authorization in those countries relativéhe U.S. and Europe.

China’s regulatory system is unique in many waysl, i&s drug development and registration requirdmare not always consistent with
U.S. or other international standards. As a regu#t,not uncommon to see treatments enteringrtheket in China two to five years after first
marketing in the U.S. and Europe.

In 2012, new pharmacovigilance legislation came fotce in the EU. Key changes include the esthabilent of a new Pharmacovigilance
Risk Assessment Committee within the EMA, with @sgibility for reviewing and making recommendatiamsproduct safety issues for the EU
authorities. It also introduces the possibility fegulators to require pharmaceutical companiesialuct post-authorization efficacy studies at
the time of approval, or at any time afterwardight of scientific developments. There are alsditihal requirements regarding adverse drug
reaction reporting and additional monitoring of gwots. Outside developed markets such as the EUapah, pharmacovigilance requirements
vary and are typically less extensive.

Clinical Trials Regulation The new EU Regulation on Clinical Trials was psiebd in May 2014, and is expected to come intoefoat the
earliest, in May 2016. This new regulation is ainaedimplifying and harmonizing the governancelifical trials in the EU, particularly the
processes for submission and approval of cliniéal applications, which have been criticized asiting Europe’s competitiveness in clinical
R&D of new medicines. In line with the pro-transgaey policy of the EU institutions, the new regigatwill also require increased public
posting of clinical trial results.

Clinical Trial Data Sharing In October 2014, the EMA adopted its policy oa flublication of clinical data for medicinal prodsifor
human use, which became effective on January B.20dder this policy, the EMA will, for the firsinie, proactively publish clinical data from
application dossiers for new marketing authorizagjsubject to limited exceptions for commercialbyfidential information and the exclusion
of any protected personal data. This clinical databe accessed via the EMA’s website, subjetta@tceptance of terms of use, which also
includes disclosure that the data will be used émlynon-commercial research purposes.

Healthcare Professional Transparency and Disclosure2013, the European Federation of Pharmaceutidalstries and Associations
(EFPIA) released its disclosure code of transférsatue to healthcare professionals and organimati®he code requires all members of EFPIA,
including Pfizer, to disclose transfers of valudéalthcare professionals and healthcare orgaoizatieginning in 2016, covering the relevant
transfers in 2015. Each member company will beireduo document and disclose: (i) the names olthesre professionals and associations
that have received payments or other transferaloevand (ii) the amounts or value transferred,thedype of relationship.

Intellectual Property

The World Trade Organization Agreement on Tradetel Aspects of Intellectual Property (WTO-TRIP&)uired participant countries
to amend their intellectual property laws to prevjghtent protection for pharmaceutical product@®@35, with an extension until 2021 for least-
developed countries. While we still face enforceteamd other intellectual property challenges aratinedworld, a number of countries have
made improvements. We have experienced signifigovth in our businesses in some of those coun¥igsinclude stronger patent protection
among the factors we consider for continued busiegpansion in other participant countries.

While the global intellectual property environméat improved following WTO-TRIPS and bilateral/niateral trade agreements, our
future business growth depends on further progreisgellectual property protection. In emergingrkegt countries in particular, governments
have used intellectual property policies as afimoteducing the price of imported medicines, ali agto protect their national pharmaceutical
industries. There is considerable political pressarweaken
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existing intellectual property protection and resigplementation of any further protection, whidmsHed to policies such as more restrictive
standards and more difficult procedures for patgntiiopharmaceutical inventions, restrictions otepting certain types of inventions (e.g., new
medical treatment methods), revocation of patésgsance of compulsory licenses, weak intellegiugperty enforcement and failure to
implement effective regulatory data protection. @ulustry advocacy efforts focus on seeking a nbatanced business environment for foreign
manufacturers, as well as on underscoring the itapoe of strong intellectual property systems doal innovative industries.

Canada’s intellectual property regime for drugsvjites some level of patent protection and datausidgty (eight years), but it lacks the
predictability and stability that comparable coiedmrovide. Through intense negotiations as daiteoCanada/EU Comprehensive Econom
Trade Agreement, Canadian authorities committédttoduce a right of appeal, a form of patent teestoration and to elevate the current data
protection to a treaty obligation, further aligniitgyintellectual property regime to the EU. Canati® joined the ongoing negotiations of the
Trans-Pacific Trade Partnership (TPP), and the A&@tiations could further pressure Canada to exghiam intellectual property regime. The
patent utility doctrine developed by the Canadianrts remains an important concern which is culyamit being addressed by the Canadian
government.

In China, the intellectual property environment lmproved, although effective enforcement and adeglegal remedies remain areas of
concern. The government has taken steps to priotellectual property rights in conformity with WdrTrade Organization provisions, and
several companies, including Pfizer, have estadigR&D centers in China due to increased confidém€hina’s intellectual property
environment. Despite this, China remained on ti& Department of Commerce Priority Watch List f64.2. Further, the standards for
patentability in China remain more restrictive thamther major markets, including the U.S., Eurapd Japan. Also, while a framework exists
for protecting patents for 20 years, enforcemertharisms are often lacking or inconsistent. Fomga, the absence of effective patent link
mechanisms and preliminary injunctions, impracteatentiary burdens, and heightened sufficienapdards have been used to invalidate
patents at the enforcement stage.

In Brazil and other Latin American countries, tbéerof health regulatory authorities in reviewirgtgnts (e.g., National Health
Surveillance Agency (ANVISA) in Brazil), restricévpatentability rules and backlogs at patent agsnoiay limit our ability to protect our
products through patents. The lack of regulatoitp gaotection and difficulties in protecting cent&ypes of inventions, such as new medical
of drug products, may limit the commercial lifesprsome pharmaceutical products.

In India, policies favoring compulsory licensinggtents, the increasing tendency of the IndiaarR&@ffice to revoke pharmaceutical
patents in opposition proceedings, and restricttaadards for patentability of pharmaceutical potsllhave made it difficult to protect many of
our inventions. India maintains a system of preagpmtent oppositions that delays the grantingadéipts and adds an additional challenge in our
ability to protect our products through patentslidn law includes special restrictions on the typigsharmaceutical inventions that may be
patented which may limit our ability to protect quoducts. Recent use by the Indian governmenbmipailsory licensing and patent revocation
mechanisms heightens the risk of additional patkalienges targeting innovative pharmaceutical petg] especially in areas perceived as b
important to the public health of the populationcts as infectious diseases, cancer and diabet8gpiember 2012, Pfizer's patent covering
Sutentwas revoked by the Indian Patent Office and othaflenges against Pfizer patents are ongoing.

In South Korea, the laws and regulations for themaregulatory approval linkage system were firediand are in the process of being
implemented as part of the United States-Korea Frade Agreement in 2012. The Korean patent-regulapproval linkage system includes
biologics.

Environmental Matters

Most of our operations are affected by nationalesand/or local environmental laws. We have madd,intend to continue to make, the
expenditures necessary for compliance with appkcklws. We also are cleaning up environmentalaroiation from past industrial activity at
certain sites. See the Notes to Consolidated Fiab8tatements—Note 17. Commitments and Contingenaiesur 2014 Financial Report. As a
result, we incurred capital and operational expemels in 2014 for environmental compliance purp@sesfor the clean-up of certain past
industrial activity as follows:

e environment-related capital expenditurestS-$nillion; anc

« other environment-related expenses6& million
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While capital expenditures or operating costs fari®nmental compliance, including compliance wétvs related to climate change,
cannot be predicted with certainty, we have noaeas believe they will have a material effect am capital expenditures or competitive
position.

Climate change presents risks to our operationyding potential physical risks to our facilitieed supply chain due to more frequent
severe weather events and water availability. Waagprovide assurance that physical risks to acitifies and supply chain due to climate
change will not occur in the future; however, weéeeviewed the potential for these risks and lavesluded that, because of our facility
locations, our existing distribution networks and oontrols, we do not believe these risks are nizdt® Pfizer in the near term.

Tax Matters

The discussion of tax-related matters in the NtgSonsolidated Financial StatementdNete 5. Tax Matters our 2014 Financial Repa
is incorporated by reference.

Employees

In our innovation-intensive business, our employaesvital to our success. We believe we have gelationships with our employees. As
of December 31, 2014, we employed approximatel@d@people in our operations throughout the world.

Disclosure Pursuant to Section 219 of the Iran Thi@t Reduction and Syria Human Rights Act of 2012

Section 219 of the Iran Threat Reduction and Syitienan Rights Act of 2012 (ITRSHRA) requires disclasby public companies of
certain transactions involving the Government afJras well as entities and individuals designateter Executive Order 13382 and Executive
Order 13224 (the Executive Orders). In some ingsnd RSHRA requires companies to disclose thgsestpf transactions, even if they were
permissible under U.S. law or were conducted bgra.S. affiliate in accordance with the local lamder which such entity operates.

As a global biopharmaceutical company, we condusintess in multiple jurisdictions throughout therldoDuring 2014, our activities
included supplying life-saving medicines, medicaiducts and consumer products (Pfizer productgpdtient and consumer use in Iran. We
ship Pfizer products to Iran, and conduct relatiligies, in accordance with licenses issued yWhS. Department of the Treasury’s Office of
Foreign Assets Control and other U.S. and non-go8ernmental entities, and in line with our corgeraolicies. We will continue our global
activities to improve the health and well-beingafients and consumers in a manner consistentapjtlicable laws and our corporate policies.
To our knowledge, none of our activities during 2@te required to be disclosed pursuant to ITRSHRA.
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ITEM 1A. RISK FACTORS

The statements in this Section describe the migks to our business and should be consideredutlgrdfi addition, these statements
constitute our cautionary statements under theaRri8ecurities Litigation Reform Act of 1995.

Our disclosure and analysis in this 2014 Form 1@#€ in our 2014 Annual Report to Shareholders dorfiarward-looking statements
that set forth anticipated results based on managgts plans and assumptions. From time to timealse provide forward-looking statements
in other materials we release to the public, ad agloral forward-looking statements. Such forwérdking statements involve substantial risks
and uncertainties. We have tried, wherever possible@entify such statements by using words sgctwdl,” “may,” “could,” “likely,”

“ongoing,” “anticipate,” “estimate,” “expect,” “pro ject,” “intend,” “plan,” “believe,” “target,” “fore cast,” “goal,” “objective,” “aim” and
other words and terms of similar meaning, or byngduture dates in connection with any discussipmmong other things, our anticipated
future operating or financial performance, businptans and prospects,-line products and product candidates, strategiviewss, capital
allocation, business-development plans, and pleteting to share repurchases and dividends. Inipaldr, these include statements relating to
future actions, business plans and prospects, ecemth-announced proposed acquisition of Hospira, proipegroducts or product
approvals, future performance or results of currantl anticipated products, sales efforts, experistest rates, foreign exchange rates, the
outcome of contingencies, such as legal proceedpigss relating to share repurchases and dividegdsernment regulation and financial
results, including, in particular, the financial giance set forth in the Overview of Our Performar@perating Environment, Strategy and
Outlook—Our Financial Guidance for 2015 section in our 2(Hidancial Report; the anticipated costs and castiisgs set forth in the Costs ¢
Expense— Restructuring Charges and Other Costs Associatdil Adquisitions and Co$Reduction/Productivity Initiatives section in oud12
Financial Report and Notes to Consolidated Finah&tatemen—Notes 3. Restructuring Charges and Other Costsdasal with Acquisition
and Cost— Reduction/Productivity Initiatives; the planned @apspending set forth in the Analysis of Finah&@andition, Liquidity and Capiti
Resource—Selected Measures of Liquidity and Capital RessseContractual Obligations section in our 2014 Fical Report; and the
contributions that we expect to make from our gahassets to the Compahg pension and postretirement plans during 2015as#t in the
Notes to Consolidated Financial Statem—Note 11. Pension and Postretirement Benefit PdaatsDefined Contribution Plans in our 2014
Financial Report and in the Analysis of Financiair@lition, Liquidity and Capital Resour—Selected Measures of Liquidity and Capital
Resource—Contractual Obligations section in our 2014 Finehd&eport.

We cannot guarantee that any forward-looking statemvill be realized, although we believe we haserbprudent in our plans and
assumptions. Achievement of anticipated resulisligect to substantial risks, uncertainties anccmaate assumptions. Should known or
unknown risks or uncertainties materialize, or ddawnderlying assumptions prove inaccurate, acteallts could vary materially from past
results and those anticipated, estimated or praecYou should bear this in mind as you considevdad-looking statements, and you are
cautioned not to put undue reliance on forward-logkstatements.

We undertake no obligation to publicly update famiveooking statements, whether as a result of mdarimation, future events or
otherwise, except as required by law or by thesaled regulations of the SEC. You are advised, herye consult any further disclosures we
make on related subjects in our Form 10-Q and &ports and our other filings with the SEC. Atsate that we provide the following caution
discussion of risks, uncertainties and possiblgauaate assumptions relevant to our businesseseTae factors that, individually or in the
aggregate, may cause our actual results to diffatemially from expected and historical results. YWe these factors for investors as permitted
by the Private Securities Litigation Reform Acii®85. You should understand that it is not possibleredict or identify all such factors.
Consequently, you should not consider the followinige a complete discussion of all potential risksincertainties.

Pricing Pressures and Government Regulation

U.S. and international governmental regulationsaaéing price controls and limitations on patientess to our products impact our
business, and our future results could be adveedtdgted by changes in such regulations or pdlicie

In the U.S., many of our biopharmaceutical prodactssubject to increasing pricing pressures. puebsures have increased as a result of
the 2003 Medicare Modernization Act (2003 MMA) ghd ACA due to the enhanced purchasing power optivate sector plans that negotiate
on behalf of beneficiaries. In addition, if the 30dMA or the ACA were amended to impose direct gawgental price controls and access
restrictions, it would have a significant adversgact on our business. Furthermore, MCOs, as wéledicaid and other government agencies,
continue to seek price discounts.
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Some states have implemented, and other statesmslering, price controls or patient access caims under the Medicaid program, and
some states are considering price-control regifmgsitould apply to broader segments of their pdpna that are not Medicaid-eligible. Other
matters also could be the subject of U.S. fedarataie legislative or regulatory action that coadiversely affect our business, including, among
others, changes in patent laws, the importatiairogs from outside the U.S. at prices that areladgd by governments of foreign countries,
restrictions on U.S. direct-to-consumer advertislimgitations on interactions with healthcare pssienals, or the use of comparative
effectiveness methodologies that could be implesteimt a manner that focuses primarily on cost tbfiees and minimizes the therapeutic
differences among pharmaceutical products andetsséiccess to innovative medicines. In additioitipg pressures may occur as a result of
highly competitive insurance markets.

We encounter similar regulatory and legislativeiéssin most other countries. In Europe, Japan,&i@anada, South Korea and some
other international markets, governments providdtheare at low direct cost to consumers and regyharmaceutical prices or patient
reimbursement levels to control costs for the gorent-sponsored healthcare system, and we havgeeemment-mandated reductions in
prices and access restrictions for certain biophagutical products to control costs in those markgrticularly under recent global economic
pressures. As a result, it is expected that pressur the pricing component of operating resultisoantinue. The adoption of restrictive price
controls in new jurisdictions or more restrictivees in existing jurisdictions, failure to obtaimély or adequate governmeagproved pricing ©
formulary placement where required for our productsbtaining such pricing or placement at unfaltegricing could also adversely impact
revenue. In our vaccines business, we participateténder process in many countries for partimpadh national immunization programs.
Failure to secure participation in national immuatian programs or to obtain acceptable pricindientender process could adversely affect our
business.

Managed Care Trends

Consolidation among MCOs has increased the negugtippwer of MCOs and other private insurers. Revhirdparty insurers, as well i
governments, increasingly employ formularies totarcosts by negotiating discounted prices in exgie for formulary inclusion. Failure to
obtain timely or adequate pricing or formulary gaent for our products or obtaining such pricinglacement at unfavorable pricing could
adversely impact revenue. In addition to formul@ey co-pay differentials, private health insuracoenpanies and self-insured employers have
been raising co-payments required from benefigaparticularly for branded pharmaceuticals andelionology products. This cost shifting has
given consumers greater control of medication a®ias they pay for a larger portion of their pripgion costs and may cause consumers to
favor lower cost generic alternatives to brandearpiaceuticals. Private health insurance compalgesage increasingly imposing utilization
management tools, such as clinical protocols, reguprior authorization for a branded product deneric product is available or requiring the
patient to first fail on one or more generic praduzefore permitting access to a branded medigia¢he U.S. payer market concentrates further
and as more drugs become available in generic foimpharmaceutical companies may face greatemprigiessure from private third-party
payers, who will continue to drive more of theitipats to use lower cost generic alternatives.

U.S. Healthcare Reform/Healthcare Legislation

The ACA was enacted by Congress in March 2010 smatovisions become effective on various dateth) thie Medicaid and Health
Insurance Exchange coverage expansion effecti2@id. We expect that the rebates, discounts, eneé®ther costs resulting from the ACA
over time will have a significant effect on our exges and profitability in the future. See theuision under th®verview of Our Performance,
Operating Environment, Strategy and OutleekOur Operating Environment- Industry-Specific Challenges- Regulatory
Environment/Pricing and Acce— U.S. Healthcare Legislatiosection in our 2014 Financial Report andtém 1. Businesgnder the caption
Government Regulation and Price Constraints—Inihéed States Furthermore, the Independent Payment Advisory@@®AB), which was
created by the ACA to reduce the per capita ratgaifrth in Medicare spending, could potentiallyitiaccess to certain treatments or mandate
price controls for our products, though the IPAB hat yet been named and the Congressional Budtje¢ @oes not expect that the threshold
for IPAB recommendations will be exceeded in tharriature. Moreover, expanded government investigatuthority may increase the costs of
compliance with new regulations and programs. \We &dce the uncertainties that might result frommodification, repeal or invalidation of
any of the provisions of the ACA. One major prowisdf the ACA is currently under review by the Sempe Court of the United States
(SCOTUS), which has agreed to hear a case knowingsv. Burwellduring the 2015 session. The case challenges thastan of premium
subsidies to health insurance policies purchasedigh federally-facilitated Health Insurance Exaljes) arguing that subsidies must be limited
to state-operated Health Insurance Exchangesciflée in favor of the plaintiffs, this case couldke it more difficult for uninsured individuals
in states that do not operate a Health Insurancédhge to purchase coverage and otherwise sigmtfjcaffect implementation of the ACA, in
manner that results in less than projected nuntferswly insured individuals. We expect that a dieci by SCOTUS in this case would have a
negligible impact on our revenues, given that tagesoperated Health
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Insurance Exchanges and the federtdlyilitated Health Insurance Exchanges are projette@ccount for minimal new Pfizer revenue, evéh
fully available subsidies for the reasons discussdétgm 1. Businessnder the captio@overnment Regulation and Price Constrairtdn the
United States

U.S. Deficit-Reduction Actions

Any significant spending reductions affecting Metie, Medicaid or other publicly funded or subsidibealth programs that may be
implemented, and/or any significant additional tagefees that may be imposed on us, as part dberad deficit-reduction effort could have an
adverse impact on our results of operations.

Generic Competition

Competition from manufacturers of generic drugs major challenge for us around the world, anddkse or expiration of intellectual
property rights can have a significant adversecefie our revenues. The date at which generic ctitiggecommences may be different from
date that the patent or regulatory exclusivity eegi However, upon the expiration or loss of papeotection for one of our products, or upon
“at-risk” launch (despite pending patent infringemktigation against the generic product) by agr@nmanufacturer of a generic version of one
of our patented products, we can lose the majdrquoof revenues for that product in a very shentiqd of time, which can adversely affect our
business. A number of our current products are @rpeo face significantly increased generic cotitipatover the next few years.

Also, the patents covering several of our medigimeudingViagra, Celebrex, Sutent, EpiPen, ToviazandTygacilextended-release
capsules in the U.S. are being challenged by genanufacturers. Our licensing and collaborationneass also face challenges by generic drug
manufacturers to patents covering several of greiducts that may impact our licenses or co-proonatights to such products. In addition, our
patent-protected products may face competitiohénform of generic versions of competitors’ brangeatiucts that lose their market
exclusivity.

Competitive Products

We cannot predict with accuracy the timing or intpzfche introduction of competitive products, winican result in erosion of the sales of
our existing products and potential sales of prtalicdevelopment, as well as unanticipated prodbsblescence. Products that compete with
ours, including some of our best-selling medicires,launched from time to time. Competitive prddaanches have occurred in recent years,
and certain potentially competitive products arganous stages of development, some of which baea filed for approval with the FDA and
with regulatory authorities in other countries.

Dependence on Key In-Line Products

We recorded direct product revenues of more thabilfidn for each of 10 biopharmaceutical produot2014:Lyrica, thePrevnarfamily
of productsEnbrel, Celebrex, Lipitor , Viagra, Zyvox, Sutent, Norvascand thePremarinfamily of products. Those products accounted for
54% of our total biopharmaceutical revenues in 20l#hese products or any of our other major paigwvere to become subject to problems
such as loss of patent protection, changes in ppéist growth rates, material product liabilityidjation, unexpected side effects, regulatory
proceedings, publicity affecting doctor or patieahfidence, pressure from existing competitive paisl, changes in labeling or, if a new, more
effective treatment should be introduced, the agb/@npact on our revenues could be significanermatcovering several of our best-selling
medicines have recently expired or will expiretie hext few years (including some of our billioritdoand previously billion-dollar products),
and patents covering a number of our best-selliadiones are the subject of pending legal challenger example, on December 10, 2014,
generic versions dfelebrexbecame available pursuant to settlement agreeriesnsing the reissue patent to several generiaufaaturers. In
addition, our revenues could be significantly impddy the timing and rate of commercial acceptaridey new products.

Further, our Alliance revenues have been and wiltioue to be adversely affected by the terminatioexpiration of collaboration and co-
promotion agreements that we have entered intdrexidve may enter into from time to time. For exémpur collaboration with Boehringer
Ingelheim forSpirivahas expired in major markets (U.S., the EU, CamanbAustralia), and is expiring in other marketatiyh 2016; the co-
promotion term of our U.S. and Canada collaboragigreement with Amgen Inc. (Amgen) enbrelexpired in October 2013 (our exclusive
rights toEnbreloutside the U.S. and Canada are not affected bgpieation of the co-promotion term of the colledt@dn agreement with
Amgen); and our collaboration agreement with EMPo8e Inc. to co-promotRebifin the U.S. will expire at the end of 2015. SeeG@verview
of Our Performance, Operating Environment, Strataggl Outlook—Our Operating EnvironmentIndustry-Specific Challenges- Intellectual
Property Rights and Collaboration/Licensing RigandAnalysis of the Consolidated
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Statements of Income Biopharmaceutical- Selected Product Descriptiossctions in our 2014 Financial Report for additioanformation on
the expirations of these agreements.

Research and Development Investment

The discovery and development of safe, effectivg peducts, and the development of additional fiseexisting products, are necessary
for the continued strength of our businesses. @aotyxt lines must be replenished over time in otd@ffset revenue losses when products lose
their exclusivity, as well as to provide for eaggrgrowth. Our growth potential depends in large @a our ability to identify and develop new
products or new indications for existing produtiattaddress unmet medical needs and receive reserhent from payers, either through
internal R&D or through collaborations, acquisipfoint ventures or licensing or other arrangemevith third parties. However, balancing
current growth, investment for the future and thévery of shareholder return remains a major emgje. Our ongoing investments in new
product introductions and in R&D for new produatsl @xisting product extensions could exceed coomdipg sales growth. This could prodi
higher costs without a corresponding increasevamees.

Additionally, our R&D investment plans and resosrogay not be correctly matched between scienceramklets, and failure to invest in
the right technology platforms, therapeutic segmgmoduct classes, geographic markets and/océmding and out-licensing opportunities in
order to deliver a robust pipeline could adverselyact the productivity of our pipeline. Furthevea if the areas with the greatest market
attractiveness are identified, the science maywaok for any given program despite the significawestment required for R&D.

We continue to strengthen our global R&D organ@atnd pursue strategies intended to improve irtimvand overall productivity in
R&D to achieve a sustainable pipeline that willidel value in the near term and over time. Therelrano assurance that these strategies will
deliver the desired result, which could affect pedfility in the future.

Development, Regulatory Approval and Marketing of Poducts

The outcome of the lengthy and complex procesdaitifying new compounds and developing new praiscinherently uncertain and
involves a high degree of risk and cost. Drug disecg and development is time-consuming, expengideuapredictable. The process from early
discovery or design to development to regulatograyal can take many years. Drug candidates camdlariail at any stage of the process,
including as the result of unfavorable clinicaattiesults. There can be no assurance regardinghdlity to meet anticipated clinical trial
commencement and completion dates, regulatory sigioni dates, and launch dates for product candidates to whether or when we will
receive regulatory approval for new products omfew indications or dosage forms for existing priguwhich will depend on the assessment
by regulatory authorities of the benefit-risk plefieflected by the totality of the efficacy andetg information submitted. Decisions by
regulatory authorities regarding labeling, ingredseand other matters could adversely affect tladahility or commercial potential of our
products, and there is no assurance that any datmustage pipeline products will receive regulatapproval and/or be commercially successful
or that recently approved products will be approwedther markets and/or be commercially succes$here is also a risk that we may not
adequately address existing regulatory agencyrfgelconcerning the adequacy of our regulatory ciampé processes and systems or
implement sustainable processes and proceduresitiaim regulatory compliance and to address futegelatory agency findings, should they
occur. In addition, there are risks associated imiibrim data, including the risk that final resuttf studies for which interim data have been
provided and/or additional clinical trials may G#etent from (including less favorable than) tikerim data results and may not support further
clinical development of the applicable product ddaté or indication.

There are many considerations that can affect gn&eting of our products around the world. Regulattelays, the inability to
successfully complete or adequately design andemeht clinical trials within the anticipated quglitime and cost guidelines or in compliance
with applicable regulatory expectations, claims aodcerns about safety and efficacy, new discosepatent disputes and claims about adverse
side effects are a few of the factors that can i@l affect the realization of R&D and productated, forward-looking statements. Further,
claims and concerns about safety and efficacy esultrin a negative impact on product sales, prochaalls or withdrawals, and/or consumer
fraud, product liability and other litigation anthiens. Increasing regulatory scrutiny of drug sagetd efficacy, with regulatory authorities
increasingly focused on product safety and thelveskefit profile of products as they relate to athy-approved products, has resulted in a more
challenging, expensive and lengthy regulatory aygidrprocess due to requests for, among other thaudgitional clinical trials prior to granting
approval or increased post-approval requirements) as risk evaluation and mitigation strategies.
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In addition, failure to put in place adequate colstand/or resources for effective collection, riipg and management of adverse events
from clinical trials and post-marketing surveill@nin compliance with current and evolving regutat@quirements could result in risks to
patient safety, regulatory actions and risks tapod sales.

Post-Approval Data

As a condition to granting marketing approval graduct, the FDA may require a company to condddttenal clinical trials. The resul
generated in these Phase 4 trials could resulisg ¢f marketing approval, changes in product iapednd/or new or increased concerns about
the side effects or efficacy of a product. Regulatmgencies in countries outside the U.S. ofterelsamilar authority and may impose
comparable requirements. Post-marketing studiestheh conducted by us or by others and whether ataddy regulatory agencies or
voluntary, and other emerging data about marketedyzts, such as adverse event reports, may alsvsady affect sales of our products.
Further, the discovery of significant problems watpbroduct similar to one of our products that icaie (or are perceived to implicate) an entire
class of products could have an adverse effecalas ®f the affected products. Accordingly, newaddiout our products, or products similar to
our products, could negatively impact demand fargyoducts due to real or perceived side effectengertainty regarding efficacy and, in some
cases, could result in updated labeling, restrstion use, product withdrawal or recall.

Patent Protection

Our long-term success largely depends on our abditmarket technologically competitive productse Yély and expect to continue to rely
on a combination of intellectual property, incluglipatent, trademark, trade dress, copyright, tsedeet and domain name protection laws, as
well as confidentiality and license agreements withemployees and others, to protect our intelkdgtroperty and proprietary rights. If we fail
to obtain and maintain adequate intellectual prgypaiotection, we may not be able to prevent thadies from launching generic versions of
our products, using our proprietary technologieBan marketing products that are very similarderitical to ours. Our currently pending or
future patent applications may not result in isspaténts, or be granted on a timely basis. Sirgilarhy term extensions that we seek may not be
granted on a timely basis, if at all. In additiony issued patents may not contain claims suffttidroad to protect us against third parties with
similar technologies or products or provide us witty competitive advantage, including exclusivityai particular product area. The scope of
patent claims also may vary between countrieydisidual countries have distinctive patent laws Way be subject to challenges by third
parties regarding our intellectual property, indghgd among others, claims regarding validity, ecéability, scope and effective term.

Our ability to enforce our patents also dependtheriaws of individual countries and each courstgy‘actice with respect to enforcemer
intellectual property rights, and the extent toethtertain sovereigns may seek to engage in aypolioutine compulsory licensing of
pharmaceutical intellectual property as a resulocél political pressure or in the case of nati@mergencies. In countries that provide some
form of regulatory exclusivity, mechanisms existmitting some form of challenge to our patents bgnpetitors or generic drug marketers prior
to or immediately following the expiration of sugulatory exclusivity, and generic companies acegasingly employing aggressive strate
such as “at risk” launches to challenge our paights. Further, if we are unable to maintain axiseing license agreements or other agreements
pursuant to which third parties grant us rightstellectual property, including because such ageyds expire or are terminated, our operating
results and financial condition could be materialversely affected.

Likewise, in the U.S. and other countries, we auttyehold issued trademark registrations and heagetmark applications pending, any of
which may be the subject of a governmental or thaidy objection, which could prevent the maintergar issuance of the same. As our
products mature, our reliance on our trademarkifterentiate us from our competitors increases @ result, if we are unable to prevent third
parties from adopting, registering or using tradéwmand trade dress that infringe, dilute or otlisewiolate our trademark rights, our business
could be materially adversely affected. We activgsdgk to protect our proprietary information, imtthg our trade secrets and proprietary know-
how, by requiring our employees, consultants, o#fawisors and other third parties to execute petgry information and confidentiality
agreements upon the commencement of their empldymegagement or other relationship. Despite teéfsets and precautions, we may be
unable to prevent a third party from copying oremttise obtaining and using our trade secrets opthar intellectual property without
authorization, and legal remedies in some countniag not adequately compensate us for the damagesed by such unauthorized use. Further,
others may independently and lawfully develop saitglly similar or identical products that circuemt our intellectual property by means of
alternative designs or processes or otherwise.
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A properly functioning intellectual property regiriseessential to our business model. We are cameniniv respecting the valid intellectual
property rights of other companies but the patestiing process is imperfect. Accordingly, thesuitrof valid business opportunities may
require us to challenge intellectual property rigiheld by other companies that we believe wereopgnty granted. Such challenges may incl
negotiation and litigation, which may not be sustals

Biotechnology Products

Abbreviated legal pathways for the approval of ioilars exist in certain international markets asidce the passage of the ACA, a
framework for such approval exists in the U.S.dfnpetitors are able to obtain marketing approvabfosimilars referencing our biotechnology
products, our biotechnology products may becomgstitn competition from biosimilars, with attendaompetitive pressure, and price
reductions could follow. The expiration or succabkshallenge of applicable patent rights couldgegthis competition, assuming any relevant
exclusivity period has expired. We may face mdigdtion with respect to the validity and/or scafigatents relating to our biotechnology
products with substantial revenue.

We are developing biosimilar medicines. The devielppathway for registration and approval of biatamproducts in the U.S. could
diminish the value of our past and future investtsémbiosimilars. Other risks related to our depehent of biosimilars include the potential for
steeper than anticipated price erosion due to &sem competitive intensity, coupled with high cestsociated with clinical development or
intellectual property challenges that may precltighely commercialization of our potential biosintilaroducts. There is also a risk of lower
prescriptions of biosimilars due to potential canseover comparability with innovator medicines.

Research Studies

Decisions about research studies made early iddtelopment process of a drug candidate can haubstantial impact on the marketing
strategy and payer reimbursement possibilities dmeelrug receives regulatory approval. For examptee detailed studies can lead to
approval for a broader set of indications that mnayact the marketing and payer reimbursement pspdeg each additional indication must be
balanced against the time and resources requirgenmnstrate benefit and the potential delays pooyal of the primary indication. We try to
plan clinical trials prudently and to reasonablseee and address challenges, but there is nonge@rthat an optimal balance between trial
conduct, speed and desired outcome will be achiegel time. The degree to which these challengeferseen and addressed could affect our
future results.

Foreign Exchange and Interest Rate Risk

Significant portions of our revenues and earniagsyell as our substantial international net asaet¢sexposed to changes in foreign
exchange rates. 62% of our total 2014 revenues dexieed from international operations, includirdg2from Europe and 21% from Japan and
the rest of Asia. As we operate in multiple fore@mrencies, including the euro, the JapanesetierChinese renminbi, the U.K. pound, the
Canadian dollar and approximately 100 other cuiesnchanges in those currencies relative to ti$e tibllar will impact our revenues and
expenses. If the U.S. dollar were to weaken agaimsther currency, assuming all other variablesaieed constant, our revenues would
increase, having a positive impact on earnings,camaverall expenses would increase, having ativegianpact on earnings. Conversely, if the
U.S. dollar were to strengthen against anotheeogy, assuming all other variables remained cohstan revenues would decrease, having a
negative impact on earnings, and our overall exgenould decrease, having a positive impact onireggnTherefore, significant changes in
foreign exchange rates can impact our results andireancial guidance.

The impact of possible currency devaluations imtes experiencing high inflation rates or sigrdfit exchange fluctuations can impact
our results and financial guidance. For exampl&edbruary 2013, the Venezuelan government devaisiedrrency from a rate of 4.3 to 6.3 of
Venezuelan currency to the U.S. dollar. Seefthalysis of Financial Condition, Liquidity and CégdiResources—Global Economic Conditions—
—Venezuela Operatiorsection in our 2014 Financial Report for more infation.

In addition, our interest-bearing investments aoidwings, and our pension benefit obligations, aetl our postretirement benefit
obligations, net, are subject to risk from charigasterest rates and foreign exchange rates. Tigseand the measures we have taken to help
contain them are discussed in freward-Looking Information and Factors That Mayfeft Future Results- Financial Risk Management
section in our 2014 Financial Report. For additlafedails, see the Notes to Consolidated Finar8tatiements—Note 7E. Financial
Instruments: Derivative Financial Instruments anddding Activitiesand —Note 11. Pension and Postretirement Benefit PlantsRefined
Contribution Plansn our 2014
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Financial Report and thgignificant Accounting Policies and ApplicationQitical Accounting Estimates and Assumptions—BeR&ns
section in our 2014 Financial Report. Those sestafrour 2014 Financial Report are incorporateddgrence.

Notwithstanding our efforts to foresee and mitigate effects of changes in external fiscal circiamesgs, we cannot predict with certainty
changes in currency and interest rates, inflatiootloer related factors affecting our businesses.

Risks Affecting International Operations

Our international operations could be affected tnyency fluctuations, capital and exchange contetpropriation and other restrictive
government actions, changes in intellectual prgdegal protections and remedies, trade regulat@mrsprocedures and actions affecting
approval, production, pricing, and marketing ofimeursement for and access to our products, asasdily political unrest, unstable
governments and legal systems and inter-governindistautes. Any of these changes could adversédctbur business.

Many emerging markets have experienced growth mtescess of developed markets, leading to areasad contribution to the
industry’s global performance. As a result, we hla@en employing strategies to grow in emerging etarkncluding the full integration of
emerging markets into each of our three operatggnents— the Global Innovative Pharmaceutical segment Global Vaccines, Oncology
and Consumer Healthcare segment ; and the Glokablished Pharmaceutical segment . However, tiseme assurance that our strategies in
emerging markets will be successful or that thesmties will continue to sustain these growthsate addition, some emerging market
countries may be particularly vulnerable to periofiinancial instability or significant currenciuttuations or may have limited resources for
healthcare spending, which, as discussed abovedarsely affect our results.

Specialty Pharmaceuticals

Specialty pharmaceuticals are medicines that tegator life-threatening conditions that typicdiigve smaller patient populations. The
growing availability and use of innovative spegigiharmaceuticals, combined with their relativehieigcost as compared to other types of
pharmaceutical products, has generated payer $hierdeveloping cost-containment strategies tedyi this sector. While the impact of
payers’ efforts to control access to and pricinggécialty pharmaceuticals has had limited impad®fizer to date, a number of factors may lead
to a more significant adverse business impactarfuture given our growing specialty business ptidf These include the increasing use of
health technology assessment in markets aroungidid, U.S. PBMs seeking to negotiate greater diat®) deteriorating finances of certain
governments and the uptake of biosimilars as tleepime available.

Consumer Healthcare

The Consumer Healthcare business may be impacteddmomic volatility, the timing and severity otbough, cold and flu season,
generic or store brand competition affecting consuspending patterns and market share gains ofetitong’ branded products or generic store
brands. In addition, regulatory and legislativecoutes regarding the safety, efficacy or unintendss$ of specific ingredients in our Consumer
Healthcare products may require withdrawal, refdation and/or relabeling of certain products (ecgugh/cold products). Sdée Global
Economic Environmetbelow.

The Global Economic Environment

In addition to industry-specific factors, we, ligther businesses, are exposed to the economig eyttieh impacts our biopharmaceutical
operations globally. We believe that patients, whoexperiencing increases in co-pays and restmEtn access to medicines as payers seek to
control costs, sometimes switch to generic produgkay treatments, skip doses or use less efeetrtatments. We are exposed to negative
pricing pressure in various markets around thedvdrhe U.S. has highly competitive insurance marketrope, Japan, China, Canada, South
Korea and a number of other international markatelgovernment-mandated reductions in prices atekaaestrictions for certain
biopharmaceutical products to control costs forgbeernmensponsored healthcare system, particularly undenteglobal economic pressur
Furthermore, some government agencies and thittg-payers use health technology assessments intiatysat times, lead to restricted access
to and lower prices for new medicines.

The global economic environment has not had, navelanticipate it will have, a material impact arr quidity or capital resources. Due
to our significant operating cash flows, finan@abkets, access to capital markets and availakk dihcredit and revolving credit agreements, we
continue to believe that we have, and will maint#ie ability to meet our liquidity needs for tledseeable future. As market conditions cha
we continue to monitor our liquidity position. Hoves, there
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can be no assurance that possible future changgstal financial markets and global economic ctads will not affect our liquidity or capital
resources or impact our ability to obtain financimghe future.

Other potential impacts of variations in the ecoimmooycle include declining sales; increased cagtanges in foreign exchange rates; a
decline in the value of, or a lower rate of retam our financial assets and pension plan invedsnamich may require us to increase our
pension funding obligations; adverse governmernbast delays or failures in the performance of ecors, suppliers, and other third parties on
whom we may depend for the performance of our assinand the risk that our allowance for doubtfgbaints may not be adequate.

Outsourcing

We outsource certain services to third partiegéasincluding transaction processing, accountirigrmation technology, manufacturing,
clinical trial execution, non-clinical researchfedg services and other areas. In 2014, we cordinoi@lace the majority of our clinical trial
execution services with two strategic clinical @sé organizations (CROs) and we also utilizedla@ro€RO to execute early phase
development studies. Service performance issuéstidse CROs may adversely impact the progres$ioarclinical trial programs.
Outsourcing of services to third parties could @gpose us to sub-optimal quality of service delivevhich may result in missed deadlines,
supply disruptions, non-compliance or reputatidraim, all with potential negative implications four results.

We continue to pursue a multi-year initiative tdsmurce some transaction-processing activitiesimvithrtain accounting processes and are
migrating to a consistent enterprise resource jgnsystem across the organization. These are eatlrants of ongoing activities to support the
growth of our financial shared service capabiliies standardize our financial systems. If anyidliffies in the migration to or in the operation
of the new system were to occur, they could adWeedféect our operations, including, among otheysyahrough a failure to meet demand for
our products, or adversely affect our ability toeteur financial reporting obligations.

Collaborations and Other Relationships with Third Parties

We depend on thirgarty collaborators, service providers, and otliretee development and commercialization of oudpiats and produ:
candidates and also enter into joint ventures dimer dousiness development transactions in conmewtith our business. To achieve expected
longer term benefits, substantial upfront paymangich transactions may negatively impact our meploearnings. We rely heavily on these
parties for multiple aspects of our drug develophagd commercialization activities, but we do nmhttol many aspects of those activities.

Third parties may not complete activities on scthedu in accordance with our expectations. Faihy@®ne or more of these third parties to meet
their contractual, regulatory or other obligatite$>fizer, or any disruption in the relationshiggvbeen Pfizer and these third parties, could delay
or prevent the development, approval or commeeezititin of our products and product candidates anttalso result in non-compliance or
reputational harm, all with potential negative iroations for our product pipeline and business.

Interactions with Healthcare Professionals and Gowement Officials

Risks and uncertainties apply where we provide $oimg of value to a healthcare professional andémernment official, which, if found
to be improper, could potentially result in goveemhenforcement actions and penalties. These mslsincrease as nds:-S. jurisdictions adoj
or increase enforcement efforts of new anti-bridawys and regulations.

Difficulties of Our Wholesale Distributors

In 2014, our largest wholesale distributor accodifite approximately 13% of our total revenue (aA&o3of our total U.S. revenue), and
our top three wholesale distributors accountedfiproximately 32% of our total revenue (and 84%.wftotal U.S. revenue). If one of our
significant wholesale distributors should encoufiteancial or other difficulties, such distributaright decrease the amount of business that it
does with us, and we might be unable to colledhallamounts that the distributor owes us on alyifasis or at all, which could negatively
impact our results of operations.

Product Manufacturing and Marketing Risks

Difficulties or delays in product manufacturingroarketing could affect future results through regaty actions, shut-downs, approval
delays, withdrawals, recalls, penalties, supplyugisons or shortages, reputational harm, prodabtlity, unanticipated costs or otherwise.
Examples of such difficulties or delays includet are not limited to, the inability to increase gwation capacity commensurate with demand,;
the failure to predict market demand for, or tangaiarket acceptance of, approved products; thehplitysthat the supply of incoming materials
may be delayed or become unavailable
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and that the quality of incoming materials may blestandard and not detected; the possibility tieaimay fail to maintain appropriate quality
standards throughout the internal and externallgupgwork and/or comply with current Good Manufaatg Practices and other applicable
regulations such as serialization (which allowstfack and trace of products in the supply chaiertbance patient safety); risks to supply chain
continuity as a result of natural or man-made désasat our facilities or at a supplier or vendocjuding those that may be related to climate
change; or failure to maintain the integrity of supply chains against intentional and criminas &cich as economic adulteration, product
diversion, product theft, and counterfeit goods.

Regulatory agencies periodically inspect our dragnufacturing facilities to ensure compliance witiplecable current Good
Manufacturing Practices requirements. Failure togy with these requirements may subject us toipteskegal or regulatory actions, such as
suspension of manufacturing, seizure of produsduntary recall of a product.

Counterfeit Products

A counterfeit medicine is one that has been dditety and fraudulently mislabeled as to its idgraitd source. A counterfeit Pfizer
medicine, therefore, is one manufactured by sometmer than Pfizer, but which appears to be theesasran authentic Pfizer medicine. The
prevalence of counterfeit medicines is a signifiGard growing industry-wide issue due to a var@tfactors, including, but not limited to, the
following: the widespread use of the internet, ihias greatly facilitated the ease by which codeitemedicines can be advertised, purchased
and delivered to individual patients; the availépibf sophisticated technology that makes it easiecounterfeiters to make counterfeit
medicines; the growing involvement in the medigneply chain of under-regulated wholesalers andalegyers; the importation of medicines
across borders; and the relatively modest riskeofafties faced by counterfeiters. Further, lawsrag@harmaceutical counterfeiting vary gre:
from country to country, and the enforcement oéemg law varies greatly from jurisdiction to judistion. For example, in some countries,
pharmaceutical counterfeiting is not a crime; imess, it may result in only minimal sanctions. td#ion, those involved in the distribution of
counterfeit medicines use complex transport roimesder to evade customs controls by disguisiegtthe source of their products.

Counterfeit medicines pose a risk to patient heatlith safety because of the conditions under whielp are manufactured—often in
unregulated, unlicensed, uninspected and unsarsit@y—as well as the lack of regulation of theintents. Failure to mitigate the threat of
counterfeit medicines, which is exacerbated byctiraplexity of the supply chain, could adversely aoipour business, by, among other things,
causing the loss of patient confidence in the Pfizene and in the integrity of our medicines, pti&diy resulting in lost sales, product recalls,
and an increased threat of litigation.

We undertake significant efforts to counteractttireats associated with counterfeit medicinesuiticlg, among other things, working w
the FDA and other regulatory authorities and mational coalitions to combat the counterfeitingreddicines and supporting efforts by law
enforcement authorities to prosecute counterfeitesessing new and existing technologies to semlake it more difficult for counterfeiters to
copy our products and easier for patients and ez providers to distinguish authentic from cetfieit medicines; implementing business
practices designed to protect patient health; ptoggublic policies intended to hinder counteifegt working diligently to raise public
awareness about the dangers of counterfeit medicémel working collaboratively with wholesalersaphacies, customs offices, and law
enforcement agencies to increase inspection cogenagnitor distribution channels, and improve silievece of distributors and repackagers.
assurance can be given, however, that our effadgtee efforts of others will be entirely succebsdnd the presence of counterfeit medicines
may continue to increase.

Cost and Expense Control/Unusual Events/Failure tealize the Anticipated Benefits of Strategic Inittives and Acquisitions/Intangible
Assets and Goodwill

Growth in costs and expenses, changes in prodegient and geographic mix and the impact of adipnsi, divestitures, restructurings,
internal reorganizations, product withdrawals, Hsa@nd other unusual events that could result femalving business strategies, evaluation of
asset realization and organizational restructucmgd adversely affect future results. Such rigkd ancertainties include, in particular, our
ability to realize the projected benefits of (iy@ost-reduction and productivity initiatives, inding those related to our R&D organization; (ii)
our internal separation of our commercial operatiiono our new operating structure; (iii) any otherporate strategic initiatives; (iv) any
acquisitions, divestitures or other initiativesdgr) our proposed acquisition of Hospira.

In addition, our consolidated balance sheet costsignificant amounts of intangible assets, inelgdioodwill. For IPR&D assets, the risk
of failure is significant, and there can be noaety that these assets will ultimately yield swesfel products. The nature of the
biopharmaceutical business is high-risk and regqutrat we invest in a large number of projectsniefort to achieve a successful portfolio of
approved products. Our ability to realize valuelmese significant investments is
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often contingent upon, among other things, regeyapprovals and market acceptance. As such, wecesipat many of these IPR&D assets
become impaired and be written off at some timidaénfuture. For goodwill, all reporting units caonéront events and circumstances that can
lead to a goodwill impairment charge (such as, agrather things, unanticipated competition, an aslvexction or assessment by a regulator, a
significant adverse change in legal matters ohénkusiness climate and/or a failure to replacedmgributions of products that lose exclusivi
Any such charges may be significant. Our othemigitale assets, including developed technology sigimd brands, face similar risks for
impairment and charges related to such assets enaighificant as well.

Changes in Laws and Accounting Standards

Our future results could be adversely affectedhmnges in laws and regulations, including, amohgrst changes in accounting stand:
taxation requirements (including tax rate changes; tax laws and revised tax law and regulatogrpretations, including changes affecting
taxation by the U.S. of income earned outside ti& that may result from pending and possible &uproposals), competition laws, privacy
laws and environmental laws in the U.S. and otbentries.

Terrorist Activity

Our future results could be adversely affectedhmnges in business, political and economic conditioncluding the cost and availability
of insurance, due to the threat of terrorist atiin the U.S. and other parts of the world andtedl U.S. military action overseas.

Legal Proceedings

We and certain of our subsidiaries are involvedarious patent, product liability, consumer, comeredr securities, antitrust,
environmental, employment and tax litigations alaihes, government investigations and other legatgedings that arise from time to time in
the ordinary course of our business. Litigatiomkerently unpredictable, and excessive verdicteatmr. Although we believe we have
substantial defenses in these matters, we codlkifuture incur judgments, enter into settlemefitdaims or revise our expectations regarding
the outcomes of certain matters, and such develognoeuld have a material adverse effect on owdtsesf operations in the period in which
amounts are accrued and/or our cash flows in tHega which the amounts are paid.

Our activities relating to the sale and marketing the pricing of our products are subject to esitanregulation under the U.S. Federal
Food, Drug, and Cosmetic Act, the Medicaid Drug &eli’rogram, the FCPA and other federal and si#igtes, including those discussed
elsewhere in this 2014 Form 10-K, as well as aitfikack and false claims laws, and similar lawmtarnational jurisdictions. Like many
companies in our industry, we have from time toetiraceived inquiries and subpoenas and other tffdaformation demands from government
authorities, and been subject to claims and otttiores related to our business activities broughgdvernmental authorities, as well as by
consumers and private payers. In some instancesaweincurred significant expense, civil paymefitgs and other adverse consequences as
result of these claims, actions and inquiries.é&@mple, these claims, actions and inquiries miayeréo alleged failures to accurately interpret
or identify or prevent non-compliance with the laaval regulations associated with the disseminatiggroduct information (approved and
unapproved), potentially resulting in governmerfoezement and damage to our reputation. This riai be heightened by digital marketing,
including social media, mobile applications andyjgier outreach.

In connection with the resolution of certain U.8vgrnment investigations concerning various praslicSeptember 2009, we entered into
a Corporate Integrity Agreement (CIA) with the ©&iof Inspector General (OIG). While the complianbBgations expired on December 31,
2014, certain reporting requirements with respethdse compliance obligations continue into 201 @ material failure to comply with the
CIA through the end of its term could result ineevsanctions against us pursuant to the CIA pepadtvisions. These penalty provisions will
expire once the OIG officially notifies Pfizer thtd final report to the OIG is complete and theet ©OIG has no further questions. The Deferred
Prosecution Agreement, which one of our subsidiagigered into with the U.S. Department of Justickugust 2012 and in connection with the
resolution of Foreign Corrupt Practices Act mattafso expired in 2014.

Claims against our patents include challengesd@tiverage and/or validity of our patents on variproducts or processes. Although we
believe we have substantial defenses to theseedlgalb with respect to all our material patentsetioan be no assurance as to the outcome of
these matters, and a loss in any of these casébresult in a loss of patent protection for theglat issue, which could lead to a significant loss
of sales of that drug and could materially affexttife results of operations.

26




Business Development Activities

We expect to continue to enhance our in-line prtgland product pipeline through acquisitions, Igieg and alliances. See tBverview
of Our Performance, Operating Environment, Strateggt Outlook— Our Business Development Initiativesction in our 2014 Financial
Report, which is incorporated by reference. Howgtrezse enhancement plans are subject to the bwifland cost of appropriate opportuniti
competition from other pharmaceutical companiesdha seeking similar opportunities and our abtiitysuccessfully identify, structure and
execute transactions, including the ability tosfgtthe conditions to closing of announced trarieast(including the Hospira acquisition) in the
anticipated timeframe or at all, and integrate &itjons. Further, while we seek to mitigate rigksl liabilities of such transactions through,
among other things, due diligence, there may lba aad liabilities that such due diligence effdaitto discover, that are not disclosed to us, or
that we inadequately assess.

Information Technology and Security

Significant disruptions of information technologystems or breaches of information security coulkaskly affect our businesses. We
to a large extent upon sophisticated informatiachm®logy systems to operate our businesses. lorttieary course of business, we collect, s
and transmit large amounts of confidential inforima{including, but not limited to, personal infaation and intellectual property), and it is
critical that we do so in a secure manner to maintee confidentiality and integrity of such cordiatial information. We also have outsourced
significant elements of our operations to thirdtigar including significant elements of our infotiva technology infrastructure and, as a result,
we are managing many independent vendor relatipashith third parties who may or could have actessur confidential information. The
size and complexity of our information technologyanformation security systems, and those of bindtparty vendors with whom we contract
(and the large amounts of confidential informatiloat is present on them), make such systems paligntulnerable to service interruptions ol
security breaches from inadvertent or intentioréibas by our employees or vendors, or from attdigksalicious third parties. Such attacks are
of ever-increasing levels of sophistication andraegle by groups and individuals with a wide ranfgeatives (including, but not limited to,
industrial espionage) and expertise, including vizgd criminal groups, “hacktivists,” nation statesl others. As a global pharmaceutical
company, our systems are subject to frequent atténke to the nature of some of these attackse ihex risk that they may remain
undetected for a period of time. While we have #ted in the protection of data and information textbgy, there can be no assurance that our
efforts will prevent service interruptions or setyubreaches. Any such interruption or breach ofsystems could adversely affect our business
operations and/or result in the loss of criticatensitive confidential information or intellectymbperty, and could result in financial, legal,
business and reputational harm to us. We maintdiardiability insurance; however this insuranceymat be sufficient to cover the financial,
legal, business or reputational losses that maytrigem an interruption or breach of our systems.

Environmental Claims and Proceedings

We and certain of our subsidiaries are subjecbtdicgencies arising in the ordinary course of besss relating to environmental claims
and proceedings. Amounts recorded for continger@asesult from a complex series of judgments afuture events and uncertainties and
rely heavily on estimates and assumptions. Whildawe accrued for worldwide environmental liatk®ij there is no guarantee that additional
costs will not be incurred beyond the amounts atrif we fail to properly manage the safety of fagilities and the environmental risks
associated therewith or if we are required to iaseeour accruals for contingencies for environm@hiams and proceedings in the future, it
could potentially have an adverse effect on owlte®f operations.

Hospira Acquisition
We may fail to realize all of the anticipated beitsfof the proposed acquisition.

The success of our proposed acquisition of Hospiltalepend, in part, on our ability to realize theticipated benefits and cost savings
from combining our businesses. The anticipated fitsrend cost savings of the proposed acquisitiay not be realized fully or at all, or may
take longer to realize than expected. The integmgirocess may, for each company, result in tredbgey employees, the disruption of ongc

businesses or inconsistencies in standards, cenpracedures and policies. If the proposed adépriss not completed, our ongoing business
and financial results may be adversely affected.
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The required shareholder and regulatory approvalg&ymnot be obtained or the regulatory approvals ntantain materially burdensome
conditions that could have an adverse effect on us.

Completion of the proposed acquisition is conditidmipon the approval of Hospira’s shareholderstlamdeceipt of certain governmental
approvals, including, without limitation, the exgtion or termination of the applicable waiting perunder the Hart-Scott-Rodino Antitrust
Improvements Act of 1976, as amended, as wellasetteipt of all regulatory clearances under thigerast laws of several other jurisdictions,
including the EU. Although Pfizer and Hospira hageeed in the merger agreement to use their rebksobest efforts to obtain the requisite
shareholder and governmental approvals, there eamo lassurance that these approvals will be olat@ind that the other conditions to closing
will be satisfied. In addition, the governmentatreurities from which the regulatory approvals aquired may impose conditions on the
completion of the proposed acquisition or requirarges to the terms of the proposed acquisitiodetthe terms of the merger agreement, we
are required, if necessary to receive antitrusta@, to make divestitures of assets so long ek divestitures would not result in the sale of
assets of either us or Hospira that generated vevienexcess of $450 million during the twelve nenénded September 30, 2014. Failure to
complete the proposed acquisition could negatiefyact our stock price and our future businessfaraghcial results.

The market value of our common stock may be adviradfected as a result of financial statement clggs and cash costs associated with the
proposed transactior

We could encounter transaction- and integratioateel costs or other factors, such as the failuredlize benefits anticipated from the
proposed transaction, which could negatively implaetprojected financial consequences of the pegptsnsaction.

We expect to account for the proposed merger ubim@cquisition method of accounting, which wiku# in charges to our earnings that
could adversely affect our reported operating testinder this method, we will allocate the totatghase price to the assets acquired and
liabilities assumed from Hospira based on theiralues as of the date of the completion of ttippsed merger, and record any excess of the
purchase price over those fair values as goodwli.certain tangible and intangible assets, reetiay fair value as of the completion date of
proposed merger will result in Pfizer incurring diehal depreciation and/or amortization expense éxceed the combined amounts recorde
Pfizer and Hospira prior to the proposed mergeis Ttreased expense will be recorded by us oweuseful lives of the underlying assets. In
addition, to the extent the value of goodwill oraimgible assets were to become impaired, we magdwéred to incur charges relating to the
impairment of those assets.

We expect to incur a number of non-recurring castciated with the integration process. The snotiatanajority of such expenses will
be comprised of transaction costs, facilities aralesns consolidation costs and employment-relatstscalthough certain unanticipated costs
may be incurred as well, such as potential cotsaedto litigation seeking to prevent the propoaequisition. We expect that the elimination of
duplicative costs and the realization of otheroidficies related to the integration of the busiegsdll allow us to more than offset incremental
transaction- and integration-related costs ovee tiput this net benefit may not be achieved imter term, or at all.
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ITEM 1B. UNRESOLVED STAFF COMMENTS

Not applicable.

ITEM 2. PROPERTIES

In 2014, we continued to consolidate operatioractteve efficiencies and dispose of excess spaeehate 513 owned and leased
properties, amounting to approximately 49 milliguare feet. Our goal is to continue consolidatio8015.

In 2014, we reduced the number of properties inpoutfolio with the disposal of surplus real prapessets and with reductions of
operating space in all regions. In addition, ineJ@A13, in connection with the full dispositionaafr Animal Health business, we exited
properties associated with our Animal Health bussne

Pfizer continues to own and lease space arounddhld for sales and marketing, customer servicgleory compliance, R&D,
manufacturing and distribution, and administrasugport functions. In many locations, businesssliaied operations are co-located to achieve
synergy and operational efficiencies.

Pfizer's corporate headquarters are in New Yorl Gitd Pfizer's properties extend internationallypter 75 countries.

Our Worldwide R&D facilities support our R&D orgaaaitions around the world, with a heavy concentraitioNorth America. In 2014, w
continued to streamline our R&D locations, incluglthe concentration of our Cambridge, Massachusp#gations into Kendall Square.

Our Pfizer Global Supply (PGS) Division is headdeisd in various locations, with leadership teanmmarily in New York, New York
and in Peapack, New Jersey. PGS operates 55 plantsd the world, which manufacture products faraammercial divisions. Locations with
major manufacturing facilities include Belgium, @aj Germany, Ireland, Italy, Japan, Puerto Ricog&bore and the U.S. Our PGS Division’s
plant network strategy is expected to result inekie of seven of these sites over the next seyeals. PGS also operates multiple distribution
facilities around the world.

In general, we believe that our properties are-walintained, adequate and suitable for their ctimesguirements and for our operations in
the foreseeable future. See the Notes to Consetidéihancial StatementsNote 9. Property, Plant and Equipmeamtour 2014 Financial
Report, which provides amounts invested in landdimgs and equipment and which is incorporateddigrence. See also the discussion in the
Notes to Consolidated Financial Statem— Note 15. Lease Commitmeimsour 2014 Financial Report, which is also incagted by referenc

ITEM 3. LEGAL PROCEEDINGS

Certain legal proceedings in which we are involaesl discussed in the Notes to Consolidated Finb&tatements—Note 17.
Commitments and Contingenciasour 2014 Financial Report, which is incorporabgdeference.

ITEM 4. MINE SAFETY DISCLOSURES

Not applicable.
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EXECUTIVE OFFICERS OF THE COMPANY

The executive officers of the Company are set fortiis table. Each holds the office or officedigated until his or her successor is
chosen and qualified at the regular meeting oBibard of Directors to be held on the date of thE228nnual Meeting of Shareholders. Each of
the executive officers is a member of the Pfizeedtsive Leadership Team.

Name

Age

Position

lan C. Read

Albert Bourla

Frank A. D’Amelio

Mikael Dolsten

Geno J. Germano

Charles H. Hill Il

Rady A. Johnson

61

53

57

56

54

58

53

Chairman of the Board and Chief Executive OfficePfizer since December 2011. President and
Chief Executive Officer from December 2010. Pregiguhe served as Senior Vice President and
Group President of the Worldwide Biopharmaceutiainesses, which he led from 2006 through
December 2010. In that role, he oversaw five gltiosiness units—Primary Care, Specialty Care,
Oncology, Established Products and Emerging MarkétsRead began his career with Pfizer in
1978 as an operational auditor. He worked in LAtimerica through 1995, holding positions
including Chief Financial Officer, Pfizer Mexicon@ Country Manager, Pfizer Brazil. In 1996, he
was appointed President of Pfizer’s Internatiorre@rifaceuticals Group, with responsibility for
Latin America and Canada. He became Executive Niesident, Europe, in 2000, was named a
Corporate Vice President in 2001, and assumed medglity for Canada, in addition to Europe, in
2002. Mr. Read later became accountable for operatn both the Africa/Middle East region and
Latin America as well. Director of Kimberly-Clarka@ooration. Mr. Read serves on the Boards of
Pharmaceutical Research and Manufacturers of Amé@bRMA) and the Partnership of New York
City. Member of the President’s Export Council ah&.-China Business Council. Our Director
since December 2010.

Group President, Vaccines, Oncology and Consumaltitare since January 2014. President and
General Manager of Established Products Businegsidm December 2010 until December 2013.
Area President Europe, Africa, Asia and Pacifiefiter Animal Health from 2009 until November
2010. Area President Europe, Africa and Middle B&&tfizer Animal Health from 2005 until 2009.

Executive Vice President, Business Operations dndfEinancial Officer since December 2010.
Senior Vice President and Chief Financial Offigeni September 2007 until December 2010. Prior
to joining Pfizer, he was Senior Executive Vicediient of Integration and Chief Administrative
Officer of Alcatel-Lucent from November 2006 urgiligust 2007. Director of Zoetis Inc. and of
Humana Inc. and Chair of the Humana Audit Committéeis a Director of the Independent College
Fund of New Jersey and the Gillen Brewer School.

President of Worldwide Research and Developmereddecember 2010. Senior Vice President;
President of Worldwide Research and Development fkay 2010 until December 2010. Senior
Vice President; President of Pfizer BioTherapeuiesearch & Development Group from October
2009 until May 2010. He was Senior Vice Presidé/geth and President, Wyeth Research from
June 2008 until October 2009. He was a Privatetizdrartner at Orbimed Advisors, LLC from
January 2008 until June 2008.

Group President, Global Innovative Pharma Busisgs® January 2014. President and General
Manager, Pfizer Specialty Care and Oncology froraddgber 2010 until December 2013. President
and General Manager, Specialty Care from Octob@® 20itil December 2010. President, U.S.
Pharmaceuticals and Women'’s Health Care Unit, Wipidrmaceuticals from 2008 through October
2009. President and General Manager, U.S. PhartiealeBusiness Unit, Wyeth Pharmaceuticals
from 2007 through 2008. Member of the Board ofstees for Albany College of Pharmacy and
Health Sciences and Member of the Board of DirsotdéBIO - Biotechnology Industry

Organization. Director of Zoetis Inc. from July 20dntil June 2013.

Executive Vice President, Worldwide Human Resoustese December 2010. Senior Vice
President, Human Resources for Worldwide Biophaeuticals Businesses from 2008 through
December 2010. Vice President, Human ResourceddWide Pharmaceutical Operations from
2004 through 2008. Director of Zoetis Inc. fromyJa012 until June 2013.

Executive Vice President, Chief Compliance and Rifficer since December 2013. Senior Vice
President and Associate General Counsel from Oc@6 until December 2013.
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Name

Age

Position

Douglas M. Lankler

Freda C. Lewis-Hall

Anthony J. Maddaluna

Laurie J. Olson

Sally Susman

John D. Young

49

58

62

51

53

50

Executive Vice President and General Counsel ddemember 2013. Corporate Secretary from
January 2014 until February 2014. Executive ViceskRient, Chief Compliance and Risk Officer
from February 2011 until December 2013. Executiige\President, Chief Compliance Officer from
December 2010 until February 2011. Senior ViceiBess and Chief Compliance Officer from
January 2010 until December 2010. Senior Vice Beesgj Deputy General Counsel and Chief
Compliance Officer from August 2009 until Janua®1 Q. Senior Vice President, Associate General
Counsel and Chief Compliance Officer from Octob@®d& until August 2009.

Executive Vice President, Chief Medical Officerc@rDecember 2010. Senior Vice President, Chief
Medical Officer from May 2009 until December 20F0eviously, she was Chief Medical Officer
and Executive Vice President, Medicines DevelopraéMertex Pharmaceuticals from June 2008
until May 2009. Dr. Lewis-Hall was Senior Vice Pdent, U.S. Pharmaceuticals, Medical Affairs
for Bristol-Myers Squibb Company from 2003 until 2008. Director of Tenet Healthcare
Corporation.

Executive Vice President; President, Pfizer Gld&gbply since January 2013. President, Pfizer
Global Supply from 2011 until December 2012. SeNfice President, Strategy & Supply Network
Transformation from 2009 until December 2010. \fieesident, Strategy & Supply Network
Transformation from 2008 until 2009. Vice Presidend Team Leader, Europe from 1998 until 2
including responsibility for global logistics anttategic planning from 2005 through 2008. Mr.
Maddaluna represents Pfizer on the National Astoci@f Manufacturers (NAM) and is a member
of the NAM Executive Committee.

Executive Vice President, Strategy, Portfolio ammthercial Operations since July 2012. Senior
Vice President - Strategy and Portfolio Managenfremh 2011 until July 2012. Senior Vice
President - Portfolio Management and Analytics fr2008 until 2010. Since joining Pfizer in 1987
as an Analyst in the Compagymarketing research organization, Ms. Olson hagdén a variety o
marketing leadership positions with increasing oesjbility in both the Company’s U.S. and global
commercial organizations.

Executive Vice President, Corporate Affairs (foripétolicy, External Affairs and Communications)
since December 2010. Senior Vice President, Pdligternal Affairs and Communications from
December 2009 until December 2010. Senior Viceiéeas and Chief Communications Officer
from February 2008 until December 2009. Prior toijwy Pfizer, Ms. Susman held senior level
positions at The Este Lauder Companies, including Executive Vice Peasidrom 2004 to January
2008. Director of WPP pilc.

Group President, Global Established Pharma Bussiese January 2014. President and General
Manager, Pfizer Primary Care from June 2012 urgit@nber 2013. Primary Care Business Unit's
Regional President for Europe and Canada from 20€iBJune 2012. U.K. Country Manager from
2007 until 2009.
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PART II

ITEM 5. MARKET FOR THE COMPANY’S COMMON EQUITY, RELATED STO CKHOLDER MATTERS AND ISSUER
PURCHASES OF EQUITY SECURITIES

The principal market for our common stock is thevN¥éork Stock Exchange (NYSE). Our stock is alstelison the NYSE Euronext
Brussels Exchange, the London Stock Exchange an8Ith Swiss Stock Exchange, and is traded on valib®. regional stock exchanges. As
of January 30, 2015, there were 186,315 holdersaafrd of our common stock. Additional informati@quired by this item is incorporated by
reference from thQuarterly Consolidated Financial Data (Unauditeat)dPeer Group Performance Gragections in our 2014 Financial
Report.

The following table provides certain informationtkiviespect to our purchases of shares of the Coytgpemmmon stock during the fourth
fiscal quarter of 2014

Issuer Purchases of Equity Securitie§’

Approximate

Average Total Number of Dollar Value of
Price Shares Purchased as Shares that May
Total Number of Paid per Part of Publicly Yet Be Purchased

Period Shares Purchase® Share® Announced Plan® Under the Plan®
September 29, 2014 through October 26, 2014 14,48591 $ 29.0(¢ 14,450,200 $ 12,295,977,2¢
October 27, 2014 through November 30, 2014 16,124,499 $ 29.9( 16,054,94 $ 11,815,986,4€
December 1, 2014 through December 31, 2014 9,595,93. % 31.4¢ 9,535,601 $ 11,516,011,4€
Total 40,206,33 $ 29.9¢ 40,040,74

@ On June 27, 2013, we announced that the Boardretfrs had authorized a $10 billion share-purcipése (the June 2013 Stock Purchase
Plan), and share purchases commenced thereun@etaber 2013. On October 23, 2014, we announceédhibéaoard of Directors had
authorized an additional $11 billion share-purchzae.

® In addition to amounts purchased under the Jun8 3@dck Purchase Plan, these columns reflect tlmniag transactions during the four
quarter of 2014: (i) the surrender to Pfizer of0&8, shares of common stock to satisfy tax withimgdibligations in connection with the
vesting of restricted stock units issued to empdsy¢ii) the open market purchase by the trust&b¢#78 shares of common stock in
connection with the reinvestment of dividends paiccommon stock held in trust for employees whoevgganted performance share
awards and who deferred receipt of such awardsth@ surrender to Pfizer of 42,169 shares of comstock to satisfy tax withholding
obligations in connection with the vesting of penfiance share awards issued to employees; andhégurrender to Pfizer of 4,000 shares
of common stock to pay the exercise price andtisfgdax withholding obligations in connection tithe exercise of employee stock
options.

On February 9, 2015, we entered into an accelesktae repurchase agreement with Goldman, Sachs. &s agreement was entered

into pursuant to Pfizes’previously announced share repurchase authoriz&tor additional information, see the Notes tm€idated Financii
Statements—Note 19. Subsequent Eveim®ur 2014 Financial Report, which is incorporabgdeference.

ITEM 6. SELECTED FINANCIAL DATA

Information required by this item is incorporatgdrbference from the discussion under the heaéingncial Summaryn our 2014
Financial Report.

ITEM 7. MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL C ONDITION AND RESULTS OF
OPERATIONS

Information required by this item is incorporatgdrbference from the discussion under the heaéingncial Reviewn our 2014
Financial Report.
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ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARK  ET RISK

Information required by this item is incorporatgdrbference from the discussion underfoeward-Looking Information and Factors
That May Affect Future Results Financial Risk Managemesection in our 2014 Financial Report.

ITEM 8. FINANCIAL STATEMENTS AND SUPPLEMENTARY DATA

Information required by this item is incorporatgdrbference from thReport of Independent Registered Public Accouriing on the
Consolidated Financial Statemeisour 2014 Financial Report and from the constéiddinancial statements, related notes and supgsitary
data in our 2014 Financial Report.

ITEM 9. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON AC COUNTING AND FINANCIAL
DISCLOSURE
None.
ITEM 9A. CONTROLS AND PROCEDURES

Disclosure Controls

As of the end of the period covered by this 201v00-K, we carried out an evaluation, under thgesudsion and with the participation
of our principal executive officer and principatdincial officer, of the effectiveness of the desigd operation of our disclosure controls and
procedures (as such term is defined in Rules 18a)}Hhd 15d-15(e) under the Exchange Act). Basdtiisrevaluation, our principal executive
officer and principal financial officer concludeuht our disclosure controls and procedures aretaféein alerting them in a timely manner to
material information required to be disclosed in periodic reports filed with the SEC.

Internal Control over Financial Reporting

Management's report on the Company'’s internal @miver financial reporting (as such term is ddfime Rules 13a-15(f) and 15d-15(f)
under the Exchange Act), and the related repastioindependent registered public accounting fare,included in our 2014 Financial Report
under the headingdanagement’s Report on Internal Control Over Finah&eportingandReport of Independent Registered Public Accounting
Firm on Internal Control Over Financial Reportir, respectively, and are incorporated by reference.
Changes in Internal Controls

During our most recent fiscal quarter, there hadeen any change in our internal control overrfaial reporting (as such term is defined

in Rules 13a-15(f) and 15d-15(f) under the Exchahgg that has materially affected, or is reasondikely to materially affect, our internal
control over financial reporting.

ITEM 9B. OTHER INFORMATION

Not applicable.
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PART Il

ITEM 10. DIRECTORS, EXECUTIVE OFFICERS AND CORPORATE GOVERNA NCE

Information about our Directors is incorporatedrbference from the discussion under the healhogosals Requiring Your Vote Item
1— Election of Directorsn our 2015 Proxy Statement. Information about clismpe with Section 16(a) of the Exchange Act iporated by
reference from the discussion under the hea8exurities Ownership- Section 16(a) Beneficial Ownership Reporting Coamglein our 2015
Proxy Statement. Information about the Pfizer Fedion Business Conduct governing our employeekiding our Chief Executive Officer,
Chief Financial Officer and Principal Accountingfioér, and the Code of Business Conduct and Efbiclembers of the Board of Directors,
incorporated by reference from the discussions utigeheading&overnance of the Company Governance Informatiopr— Pfizer Policies on
Business Ethics and Condiand —Code of Conduct for Directoiig our 2015 Proxy Statement. Information regardhmgprocedures by which
our stockholders may recommend nominees to ourcdBafaDirectors is incorporated by reference from discussion under the headings
Governance of the Company Governance Information- Criteria for Board MembershipndRequirements for Submitting Proxy Proposals
and Nominating Directors our 2015 Proxy Statement. Information aboutAudit Committee, including the members of the Cotteai, and
our Audit Committee financial experts, is incorpgexhby reference from the discussion under theihg&bvernance of the Company Board
and Committee Information- The Audit Committei@ our 2015 Proxy Statement. The balance of therinétion required by this item is
contained in the discussion entitlégecutive Officers of the CompanyPart | of this 2014 Form 10-K.

ITEM 11. EXECUTIVE COMPENSATION

Information about Director and executive compeseits incorporated by reference from the discusaimter the headingSompensation
of Non-Employee DirectorsExecutive CompensatigrandGovernance of the Company Board and Committee Informatier The
Compensation Committee Compensation Committee Interlocks and Insider Bguditionin our 2015 Proxy Statement.

ITEM 12, SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS AND MANAGEMENT AND RELATED
STOCKHOLDER MATTERS

Information required by this item is incorporatgdrbference from the discussion under the headiixgsutive Compensatien Equity
Compensation Plan InformatiandSecurities Ownershiim our 2015 Proxy Statement.

ITEM 13. CERTAIN RELATIONSHIPS AND RELATED TRANSACTIONS, AND DIRECTOR INDEPENDENCE

Information about certain relationships and tratisas with related parties is incorporated by refee from the discussion under the
headingRelated Person Transactions and Indemnificatieff ransactions with Related Persansour 2015 Proxy Statement. Information at
director independence is incorporated by referdémee the discussion under the head®dgvernance of the Companry Governance
Information— Director Independencim our 2015 Proxy Statement.

ITEM 14. PRINCIPAL ACCOUNTING FEES AND SERVICES

Information about the fees for professional serwi@ndered by our independent registered publiouaatong firm in 2014 and 2013 is
incorporated by reference from the discussion uttteheading’roposals Requiring Your Vote Item 2— Ratification of Selection of
Independent Registered Public Accounting F— Audit and Non-Audit Feda our 2015 Proxy Statement. Our Audit Committgeiicy on
pre-approval of audit and permissible non-auditises of our independent registered public accogrfirm is incorporated by reference from
the discussion under the headPigpposals Requiring Your Vote ltem 2— Ratification of Selection of Independent Registétablic
Accounting Firm— Policy on Audit Committee Pre-Approval of Audit @wfmissible Non-Audit Services of Independentd®egid Public
Accounting Firmin our 2015 Proxy Statement.
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ITEM 15.

PART IV

EXHIBITS, FINANCIAL STATEMENT SCHEDULES

15(a)(1) Financial StatementsThe following consolidated financial statement&texl notes, report of independent registered publi
accounting firm and supplementary data from our2Bibancial Report are incorporated by referente ltem 8 of Part Il of this 2014 Annual
Report on Form 10-K:

Report of Independent Registered Public Accourfingn on the Consolidated Financial Statem
Consolidated Statements of Incc

Consolidated Statements of Comprehensive In

Consolidated Balance She

Consolidated Statements of Eq

Consolidated Statements of Cash Fl

Notes to Consolidated Financial Statem

Quarterly Consolidated Financial Data (Unaudi

15(a)(2) Financial Statement ScheduleSchedules are omitted because they are not recquifegicause the information is provided
elsewhere in the financial statements. The findistédements of unconsolidated subsidiaries aré¢tednbecause, considered in the aggregate,
they would not constitute a significant subsidiary.

15(a)(3) Exhibits.These exhibits are available upon request. Regakestdd be directed to our Corporate SecretargePfinc., 235 East
42nd Street, New York, New York 10017-5755. Theileiximumbers preceded by an asterisk (*) indicatailgts filed with this 2014 Annual
Report on Form 10-K. All other exhibit numbers itatie exhibits filed by incorporation by referengghibit numbers 10.1 through 10.32 are
management contracts or compensatory plans orggmaents.



2.1

3.1

3.2

3.3

4.1

4.2

4.3

4.4

Agreement and Plan of Merger, dated as of FebmaP@15, among Pfizer Inc., Perkins Holding Compang Hospira, Inc. is
incorporated by reference from our Current ReporEorm 8-K filed on February 6, 2015 (File No. 003619). (Pursuant to
Item 601(b)(2) of Regulation S-K, the registranteiy agrees to supplementally furnish to the Seearand Exchange
Commission upon request any omitted schedule dbixb the Merger Agreement.)

Our Restated Certificate of Incorporation datedil&fz, 2004, is incorporated by reference from Quiarterly Report on Form
10-Q for the period ended March 28, 2004 (File 6@1-03619).

Amendment dated May 1, 2006 to Restated Certifichtacorporation dated April 12, 2004, is incoratad by reference from
our Quarterly Report on Form 10-Q for the periodexhJuly 2, 2006 (File No. 001-03619).

Our By-laws, as amended December 16, 2013, arepocated by reference from our Current Report omR8-K filed on
December 19, 2013 (File No. 001-03619).

Indenture, dated as of January 30, 2001, betweandi¥he Chase Manhattan Bank, is incorporate@fgyence from our
Current Report on Form 8-K filed on January 30,2(File No. 001-03619).

First Supplemental Indenture, dated as of Marct2289, between us and The Bank of New York Melkrc¢essor to
JPMorgan Chase Bank, N.A. (formerly JPMorgan Cliesek, formerly The Chase Manhattan Bank)), as €rjgb Indenture
dated as of January 30, 2001, is incorporated feyeece from our Quarterly Report on Form 10-Qtfier period ended June
28, 2009 (File No. 001-03619).

Second Supplemental Indenture, dated as of JU2@08, between us and The Bank of New York Mellart¢gssor to
JPMorgan Chase Bank, N.A. (formerly JPMorgan Clgase, formerly The Chase Manhattan Bank)), as €asb Indenture
dated as of January 30, 2001, is incorporated feyeece from our Current Report on Form 8-K filedJune 3, 2009 (File No.
001-03619).

Third Supplemental Indenture, dated as of Jun®B3 2between us and The Bank of New York Mellorc¢sssor to
JPMorgan Chase Bank, N.A. (formerly JPMorgan Cliesek, formerly The Chase Manhattan Bank)), as €rjgb Indenture
dated as of January 30, 2001, is incorporated feyeece from our Current Report on Form 8-K filedJune 3, 2013 (File No.
001-03619).
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4.5

4.6

4.7

4.8

4.9

4.10

4.11

4.12

10.1

10.2

10.3

10.4

10.5

10.6

10.7

*10.8

10.9

1010

Fourth Supplemental Indenture, dated as of May @54, between us and The Bank of New York Mellartégssor to
JPMorgan Chase Bank, N.A. (formerly JPMorgan Clgase, formerly The Chase Manhattan Bank)), as €asb Indenture
dated as of January 30, 2001, is incorporated feyenece from our 8-K report filed on May 15, 20Hl€ No. 001-03619).

Indenture, dated as of April 10, 1992, between Wyetd The Bank of New York Mellon (as successaiRblorgan Chase
Bank, N.A.), as Trustee, is incorporated by refeesitom Wyeth’'s Registration Statement on Form(&H#& No. 33-57339),
filed on January 18, 1995.

Supplemental Indenture, dated as of October 12, 188tween Wyeth and The Bank of New York Mellos gaccessor to
JPMorgan Chase Bank, N.A.), as Trustee, is incatpdrby reference from Wyeth's Registration Statgroa Form S-3 (File
No. 33-57339), filed on January 18, 1995.

Fifth Supplemental Indenture, dated as of DecertibeR003, between Wyeth and The Bank of New Yorkdngas
successor to JPMorgan Chase Bank, N.A.), as Trusteeorporated by reference from Wyeth’'s 2003 14a Report on Form
10-K (File No. 001-01225).

Sixth Supplemental Indenture, dated as of NovertiheP005, between Wyeth and The Bank of New Yorkdngas

successor to JPMorgan Chase Bank, N.A.), as Trusteeorporated by reference from Wyeth’'s Curf@aport on Form 8-K
filed on November 15, 2005 (File No. 001-01225).

Seventh Supplemental Indenture, dated as of MafcR@7, between Wyeth and The Bank of New YorkliMe{as successor
to JPMorgan Chase Bank, N.A.), as Trustee, is parated by reference from Wyeth’s Current ReporEorm 8-K filed on
March 28, 2007 (File No. 001-01225).

Eighth Supplemental Indenture, dated as of Oct8Be2009, between Wyeth, us and The Bank of Newk ¥tegllon (as
successor to JPMorgan Chase Bank, formerly TheeOashattan Bank), as Trustee, to Indenture dated April 10, 1992
(as amended on October 13, 1992), is incorporatedfbrence from our Current Report on Form 8-Edibn November 3,
2009 (File No. 001-03619).

Except as set forth in Exhibits 4.1-11 above, tfsruments defining the rights of holders of lorg¥t debt securities of the
Company and its subsidiaries have been omitted.

2001 Stock and Incentive Plan is incorporated fgremce from our Proxy Statement for the 2001 AhMeeting of
Shareholders (File No. 001-03619).

Pfizer Inc. 2004 Stock Plan, as Amended and Rebkiat@corporated by reference from our 2011 AnfRegbort on Form 10-
K (File No. 001-03619).

Form of Stock Option Grant Notice and Summary of Kerms is incorporated by reference from our QarrtReport on
Form 10-Q for the period ended September 26, 2B0& o. 001-03619).

Form of Executive Grant Letter is incorporated éference from our 2012 Annual Report on Form 10-ke(No. 001-03619).

Amended and Restated Nonfunded Supplemental RetiveRian, together with all material Amendmenisd®rporated by
reference from our 2011 Annual Report on Form 10~ No. 001-03619).

Amended and Restated Nonfunded Deferred Compensatith Supplemental Savings Plan is incorporategfgyence from
our 2012 Annual Report on Form 10-K (File No. OBE09).

Amendment to Amended and Restated Nonfunded Def€@ompensation and Supplemental Savings Plan, datexl20,
2013, is incorporated by reference from our 2018ush Report on Form 10-K (File No. 001-03619).

Amendment No. 2 to Amended and Restated Nonfunaddrizd Compensation and Supplemental Savings &dded
December 10, 2014.

Pfizer Inc. Global Performance Plan is incorpordigdeference from our Quarterly Report on Formfsr the period ended
September 28, 2014 (File No. 001-03619).

Fxeciitive Annial Incentive Plan is incornarateddference from otr 2012 Anninal Renort on Forr-K (File No. 00°-



03619).

10.11 Amended and Restated Deferred Compensation Plaodgporated by reference from our 2012 Annual Repo Form 10-K
(File No. 001-03619).

10.12 Amendment to Amended and Restated Deferred Compi@m$lan, dated June 20, 2013, is incorporatexkfgrence from our
2013 Annual Report on Form 10-K (File No. 001-03619

10.13 Non-Employee Directors’ Retirement Plan (frozem&®ctober 1996) is incorporated by reference fam1996 Annual
Report on Form 10-K (File No. 001-03619).

'We agree to furnish to the SEC, upon request, g eébpach instrument with respect to issuancesmg+dterm debt of the Company and its
subsidiaries.
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10.14

10.15

10.16

10.17

10.18

10.19

10.20

10.21

10.22

10.23

10.24

10.25

10.26

10.27

10.28

10.29

10.30

10.31

10.32

Restricted Stock Plan for Non-Employee Directolisic®rporated by reference from our 1996 Annuald®epn Form 10-K
(File No. 001-03619).

Wyeth 2005 (409A) Deferred Compensation Plan (fincee of January 2012), together with all materi@eftdments, is
incorporated by reference from our 2013 Annual Repo Form 10-K (File No. 001-03619).

Amended and Restated Wyeth Supplemental Employ@adaaPlan (effective as of January 1, 2005 angefincas of January
2012), together with all material Amendments iiporated by reference from our 2011 Annual Reporform 10-K (File
No. 001-03619).

Amendment to Amended and Restated Wyeth Supplettemloyee Savings Plan, dated June 20, 2013¢c@morated by
reference from our 2013 Annual Report on Form 10~#e No. 001-03619).

Pfizer Inc. 2014 Stock Plan is incorporated byneriee from our Proxy Statement for the 2014 Aniedting of
Shareholders (File No. 001-03619).

Amended and Restated Wyeth Supplemental Executtiegfent Plan (effective as of January 1, 20@gjether with all
material Amendments is incorporated by referenamfour 2011 Annual Report on Form 10-K (File No1@B619).

Wyeth Directors’ Deferral Plan (as amended throDghember 15, 2007) is incorporated by referenam ffdyeth’s 2007
Annual Report on Form 10-K (File No. 001-01225).

The form of Indemnification Agreement with eachoof non-employee Directors is incorporated by exfee from our 1996
Annual Report on Form 10-K (File No. 001-03619).

The form of Indemnification Agreement with eachttod Named Executive Officers identified in our 20roxy Statement is
incorporated by reference from our 1997 Annual Repo Form 10-K (File No. 001-03619).

Letter to Frank A. D’Amelio regarding replacemephpion benefit dated August 22, 2007 is incorpdratereference from
our Current Report on Form 8-K filed on August 2007 (File No. 001-03619).

Executive Severance Plan is incorporated by refectifrom our Current Report on Form 8-K filed omfegary 20, 2009 (File
No. 001-03619).

Annual Retainer Unit Award Plan (for Non-Employerdtors) (frozen as of March 1, 2006) as amenideidcorporated by
reference from our 2008 Annual Report on Form 10~ No. 001-03619).

Nonfunded Deferred Compensation and Unit Award RlatNon-Employee Directors, as amended, is incaiea by
reference from our Quarterly Report on Form 10-xtie period ended September 28, 2014 (File No-GB®I19).

Form of Special Award Letter Agreement is incorpedaby reference from our Current Report on Forkhf8ed on October
28, 2009 (File No. 001-03619).

Offer Letter to G. Mikael Dolsten, dated April 8@, is incorporated by reference from our QuartBeport on Form 10-Q
for the period ended April 3, 2011 (File No. 001609).

Offer Letter to Geno J. Germano, dated April 6,208 incorporated by reference from our Quart®#port on Form 10-Q for
the period ended April 3, 2011 (File No. 001-03619)

Warner-Lambert Company 1996 Stock Plan, as amefslaworporated by reference from Warner-Lamber889 Annual
Report on Form 10-K (File No. 001-03608).

Warner-Lambert Company Incentive Compensation Rlsmmended to February 6, 2000, is incorporateéfeyence from
Warner Lambert Company’s 1999 Annual Report on FboaK (File No. 001-03608).

Warner-Lambert Company Supplemental Pension Indelare, as amended to February 6, 2000, is incorpaiay reference
from Warner Lambert Compa’s 1999 Annual Report on Form-K (File No. 00:-03608).



*12 Computation of Ratio of Earnings to Fixed Charges.

*13 Portions of the 2014 Financial Report, which, exdepthose sections incorporated by referencefiareéshed solely for the
information of the SEC and are not to be deeméed'i

*21 Subsidiaries of the Company.

*23 Consent of KPMG LLP, Independent Registered Pukdicounting Firm.

*24 Power of Attorney (included as part of signaturgg)a

*31.1 Certification by the Chief Executive Officer Puratito Section 302 of the Sarbanes-Oxley Act of 2002
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*31.2

*32.1

*32.2

*101.INS

*101.SCH

*101.CAL

*101.LAB

*101.PRE

*101.DEF

Certification by the Chief Financial Officer Purstido Section 302 of the Sarbanes-Oxley Act of 2002

Certification by the Chief Executive Officer Puratito 18 U.S.C. Section 1350, as Adopted Purswa8ettion 906 of the
Sarbanes-Oxley Act of 2002.

Certification by the Chief Financial Officer Purstigo 18 U.S.C. Section 1350, as Adopted PursuaBettion 906 of the
Sarbanes-Oxley Act of 2002.

XBRL Instance Document

XBRL Taxonomy Extension Schema

XBRL Taxonomy Extension Calculation Linkbase
XBRL Taxonomy Extension Label Linkbase

XBRL Taxonomy Extension Presentation Linkbase

XBRL Taxonomy Extension Definition Document
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Under the requirements of Section 13 or 15(d) efSkcurities Exchange Act of 1934, this report sigsed on behalf of the Registrant by
the authorized person named below.

Dated: February 27, 2015

Pfizer Inc.

By: /sl

M ARGARET M. M ADDEN
Margaret M. Madden

Vice President and Corporate Secretary,
Chief Counsel - Corporate Governance

We, the undersigned directors and officers of Pfize., hereby severally constitute Douglas M. Uankand Margaret M. Madden, and
each of them singly, our true and lawful attornesth full power to them and each of them to signus, in our names in the capacities indicated

below, any and all amendments to this Annual Repofform 10-K filed with the Securities and Excha@pmmission.

Under the requirements of the Securities Exchargeof\1934, this report was signed by the followpegsons on behalf of the Registrant
and in the capacities and on the date indicated.

Signature

Title

Date

/s/ 1AN C. READ
lan C. Read

/'s/ FRANK A. D’A MELIO
Frank A. D’Amelio

/s/ LORETTA V. C ANGIALOSI
Loretta V. Cangialosi

/s/ DENNIS A. A USIELLO
Dennis A. Ausiello

/s/  W.DoN CORNWELL
W. Don Cornwell

/'s!/ FRANCES D. FERGUSSON
Frances D. Fergusson

/s/ HELEN H. HoBBS
Helen H. Hobbs

Chairman, Chief Executive Officer and Director
(Principal Executive Officer)

Executive Vice President, Business Operations and
Chief Financial Officer (Principal Financial Offige

Senior Vice President—Controller
(Principal Accounting Officer)

Director

Director

Director

Director

February 26, 201

February 26, 201

February 26, 201

February 26, 201

February 26, 201

February 26, 201

February 26, 201




Signature Title Date

/sl CONSTANCE J. HORNER Director February 26, 201
Constance J. Horner

/sl JAMES M. K ILTS Director February 26, 201
James M. Kilts

/s GEORGE A. L ORCH Director February 26, 201
George A. Lorch

/sl SHANTANU N ARAYEN Director February 26, 201
Shantanu Narayen

/sl SuzaNNE N ORA JOHNSON  Director February 26, 201
Suzanne Nora Johnson

/'s!/  STEPHEN W. SANGER Director February 26, 201
Stephen W. Sanger

/sl JAMES C. SMITH Director February 26, 201
James C. Smith

/'s/ MARC T ESSIER-L AVIGNE Director February 26, 201

Marc Tessier-Lavigne



Exhibit 10.8

AMENDMENT No. 2

to the

PFIZER INC. NONFUNDED DEFERRED COMPENSATION
AND SUPPLEMENTAL SAVINGS PLAN

WHEREAS , Pfizer Inc. (the “Company”) sponsors the Pfizer.INonfunded Deferred Compensation and Supplem@aténgs Plan
(the “PSSP"), for certain of a select group ofitanagement employees and former management empjoyee

WHEREAS, the Board of Directors of the Company (the “Boaiid’}ts December, 2013 meeting adopted a resolutitich approved tr
amendment and/or restatement of certain of the @ogip U.S. and Puerto Rico defined contributionlifjed and nonqualified savings plans,
including any related trust or other agreementd1fochange the timing of the Company’s matchiagtdbution to a quarterly basis from a per
pay period basis; and (2) require, except in thentuf retirement, disability, or death, that pap@nts be actively employed at the end of each
guarter to receive such matching contribution ne¢ato that quarter, and the Board authorized ed¢he appropriate officers and committees of
the Board and the Company, or their respectivegdesss, to take any and all actions necessary,aaeisr appropriate to effectuate such
resolution, including but not limited to, preparifiyms of amendments and/or restatements of (aPldmes, and/or (b) any related trust or other
agreements;

WHEREAS , the Board of Directors of the Company (the “Bdaid its September 23, 2014 meeting adopted adugen which
approved the amendment and/or restatement of cetéhe Company’s U.S. and Puerto Rico definedrdmution qualified and nonqualified
savings plans, including any related trust or oiggeements, to require that matching contributayesinvested pursuant to the investment
allocations elected by the participant, and ther8@aithorized each of the appropriate officers @mmittees of the Board and the Company, or
their respective designees, to take any and airechecessary, advisable or appropriate to efidetsuch resolution, including but not limitec
preparing forms of amendments and/or restateméifitg the Plans, and/or (b) any related trust beoagreements;

WHEREAS , the Company would now like to adopt the spegifiavisions to the PSSP reflecting the foregoingltg®ons as well as
some non-substantive amendments and clarifications;

WHEREAS, the Savings Plan Committee of the Company is adgptiese amendments pursuant to its authority éticdell of the
PSSP;




NOW THEREFORE BE IT:

RESOLVED , that effective on April 1, 2014, the PSSP is adaehto provide that: (1) the timing of the Companylatching contributic
is changed to a quarterly basis from a per paygdyasis; and (2) except in the event of retirepdiaability, or death, participants must be
actively employed at the end of each quarter teivecsuch matching contribution relating to thaarger;

RESOLVED, that effective on January 1, 2015, the PSSP is datkto add a one year statute of limitations flordilawsuits after the
denial of an appeal and clarify that there is repsuasion of installment payments upon rehire;

RESOLVED , that effective with respect to earnings on atdrafanuary 1, 2015, the PSSP is amended to prthati¢hat Company
matching contributions are invested pursuant tarthestment allocations elected by the participant;

RESOLVED , that the amendments to the PSSP set forth irbiExhias appended hereto are approved, and itisdly acknowledged
that such amendments constitute and are herebyeatlap part of the official Plan documents of t&SP, for any and all purposes, until such
time as the PSSP may be further amended or restaitscentirety; and

RESOLVED , that the proper Company officers or their delegdite, and hereby are, and each of them be, aabiyhisr authorized,
empowered and directed to take all such additiandlfurther actions as they or counsel for the Gomshall deem necessary, advisable or
appropriate to restate the Plan and related tousairy out the intent and purposes of these réenhk) including, but not limited to, the
implementation of further amendments, restatemantsarifications throughout or with respect to flan.

SAVINGS PLAN COMMITTEE

Date: December 5, 2014 /S/ JANICEABEHAMP
Janice Beauchamp

Date: December 3, 2014 /S/ BRIAN BYAA
Brian Byala
Date: December 4, 2014 IS/ JOSEPHBERR

Joseph Gruber

Date: December 3, 2014 /S/ BRIAN MENON
Brian McMahon




Date: December 10, 2014

Date: December 3, 2014

Date: December 3, 2014

/SI TRACYLMER
Tracy Miller

/S/ STEPHENIRACCHIO
Stephen Pennacchio

/S! WILLIANDRHE
William Roche




Exhibit A

Amendment to the

Pfizer Inc. Nonfunded Deferred Compensation and Suyglemental Savings Plan (thé PSSP)

* % %

(New material in bold and italics; deletions crossed)

1. Section 3.4 is amended to read as foll

3.4 _Amount of ElectionsEach election for Excess Regular Earnings Ddfetoethe Plan filed by an Eligible Employee mystafy
the amount of Excess Regular Earnings Deferradsvitnole percentage from 1% to 2@20% effective January 1, 2018f the Member’s
Excess Regular Earnings (from 1% to 15% for Memhmrated in Puerto Rico) unless the Committee éstads a lesser percentage for the Plan
Year.

2. Effective April 1, 2014, Section 4.1 is amendedead as follow:
4.1 _General Rule

(& An Employer Accrual will be credited to a iMeer’'s Account with respect to the eligible portmfrExcess Regular Earnings
Deferrals of such Member at the Member’s applicglelieentage rate of “Matching Contributions” wigspect to “After-Tax Contributions,”
“Before-Tax Contributions,” and Roth 401(k) Contritons under the Qualified Plan. The Employer Aatshall be credited as soon as
practicable following the payroll perigdand effective April 1, 2014, as soon as practieafollowing the last day of the calendar quarter
provided the Member is actively employed on suctegfor which the Excess Regular Earnings Deferralsveade. An Employer Accrual
(based on the Member’s matching contribution foarunder the Qualified Plan) also will be creditedhite Account of a Member who elects to
defer a percent of his or her bonus that otherwizgld have been deferred under the Pfizer Defdb@udpensation Plan, subject to the
requirements of Section 409A. Such Employer Accstialll be credited as soon as practical followimgpayroll period and effective April 1,
2014, as soon as practicable following the last ddiyhe calendar quarter provided the Member isigety employed on such date which the
bonus is deferred. In no event shall a Special daldre subject to Employer Accruals under thisiSect.1. Notwithstanding anything in this
Section 4.1 to the contrary, for purposes of asyrihution or withdrawal under the Plan, excepbterwise provided under Section 5.4, the
amounts distributed or withdrawn shall be valuedfabe last business day of the calendar quareregling the calendar quarter of the
distribution or withdrawal.

(b) An eligible Member who is not actively empéal by an Employer on the last day of the calendaarter as a result of such
Member's death, Long-Term Disability, Retirement, appralpaid (including short-term disability) or unpaittave of absence or military
leave (provided that such Employee must return fromiitary leave in accordance with USERRA to receiguch contribution), shall receive
his or her Employer Accrual for such calendar quant

® based on his or her After-Tax Contributions and/&efore-Tax Contributions up until the date upon wth he or
she is no longer actively employed as a result oy auch




death, Long-Term Disability or Retirement in the @wt of his or her death, Long-Term Disability or Reement, or

(i) based on his or her After-Tax Contributions and/8efore-Tax Contributions for the applicable calendar quantin
the event of any paid (including short-term disaibj)) or unpaid leave of absence or military leave.
(i) “Long-Term Disability” for purposes of this Sectiof.2, is the Employee’s absence from active empleynwhile

eligible for and receiving disability benefits undene of the Company’s long-term disability plari&etirement”
for purposes of this Section 6.2, is a terminatiohemployment with an Employer after the Eligiblenfiployee ha:
attained either (i) age 65, or (ii) age 55 with laast 10 Years of Service.

3. Effective with respect to contributions on and eft@nuary 1, 2015, the first paragraph of Sectidrisscamended to read as follo

5.4 _InvestmentsAll Excess Regular Earnings Deferrals and Retinensavings Contributions will be credited withamount equal
to the amount which would have been earned hadawchints been actually invested in one or morbeffunds™étherthanthePfizerMatch
Funehravailable for investment under the Qualified PiEsithe Member may be defaulted into or elect friome to time, in one percent (1%)
increments. To the extent no investment electigrasided with respect to a Special Accrual whechsBpecial Accrual is credited to the Pla
otherwise, the Special Accrual shall be deemecttimbested in the default fund under the Plan. @dréion of the Member’s Account
attributable to Employer Accruals shall be deentelet invested in the Pfizer Match Fund. Rules simo those which govern the Qualified F
shall apply for purposes of determining the valfithe deemed investments (but based on this Platigtion dates) and the timing, frequency
and permissibility of investment transfers. No pstn of this Plan shall require the Company or ather Employer to actually invest any
amount in any “Fund” or in any other investmentigkh The Plan is an unfunded plan that is notestitjp the funding requirements of ERISA,
meaning that there are no actual investments heddriust. The Accounts represent unsecured oldigabf the Company, and no funds are set
aside from the Company’s general assets to cowér Aacounts. The Plan is subject to the full faitid credit of the Company, and Members
would be general creditors in the event of the Camyfs insolvency. Except as otherwise providedis Section, distributions and withdrawals
from the Plan are valued as of the last busineg®fitne calendar quarter preceding the calendartguof the distribution. Withdrawals on
account of an Unforeseeable Emergency are valuefithe last business day of the month precediagldy that the withdrawal request is
received. Payments that would otherwise be madareuelayed on account of a Member being a Keyl&rep are valued on the distribution
date.




4. Section 6.1 is amended to read as folls

6.1 _Distribution of BenefitsUnless otherwise specifically provided for in ®lan, distribution of a Member’s Grandfathered
Amounts shall be paid in accordance with the diation provisions of the Prior Plans. Except agntlise provided in this Section and the Plan,
a Member shall be paid the balance of his Accooifdwing his or her Separatiear-isbm Service in accordance with the Payment Option or
Payment Options elected (or deemed elected by #ralddr) by the Member as permitted under the PladWieber may have different Payment
Option elections with respect to the portions af dii her Account, for example, for a Special Actoxdor a Member who was ineligible or a
period of time and subsequently became eligibleveas permitted or deemed to have made a new Paydmian election under the Plan with
respect to future accruals under the Plan anddardance with Section 409A.

5. The second paragraph of Section 6.8 is amendezhtbas follow:

Members who have elected to receive their distidoutor portion thereof) in installments may notainge the corresponding election
once their installment distributions have beguim the event of a rehire

6. Effective January 1, 2015, Section 9.4 is amendeddd as follow:

9.4 _Limitation on Period for Filing ClaimaNo claim for benefits based upon a claim thatrioutions were not properly made
under this Plan shall be approved under this Rlad,no action may be brought for benefits underBttéin pursuant to the denial of such a c
pursuant to Section 9.3 of this Plan, unless staimdor benefits is duly filed under Section 9f3lis Plan no later than the last day of the
second Plan Year beginning after the Plan Yearhichvthe claim alleges that the contributions stdwdve been crediteo court action may

be brought for benefits under this Plan pursuant the denial of a Claim unless duly filed no latenan the one year anniversary of the final
denial of such Claim by the Committee.



COMPUTATION OF RATIO OF EARNINGS TO FIXED CHARGES

PFIZER INC. AND SUBSIDIARY COMPANIES

Exhibit 12

Year Ended December 31,

(MILLIONS OF DOLLARS, EXCEPT RATIOS) 201¢ 201z 2012 2011 201c¢
Determination of earnings:
Income from continuing operations before provisiontaxes on

income, noncontrolling interests and cumulativeefobf a change

in accounting principles $ 1224C $ 1571¢ $ 1124: $ 11,48. $ 8,84¢
Less:

Noncontrolling interests 47 44 47 6C 46
Income attributable to Pfizer Inc. 12,19: 15,67: 11,19¢ 11,42: 8,80(
Add (deduct):

Capitalized interest (41) (32 (41) (50) (36)

Amortization of capitalized interest 54 65 6¢ 9t 29

Equity (income)/loss from equity-method investments (4) (55) (99 (82 (78)

Distributed income of equity method investments 13€ 162 8t 19C 26

Fixed charges 1,43¢ 1,49¢ 1,627 1,812 1,93(

Total earnings as defined $ 13,77 $ 17307 $ 12,83¢ $ 13,38« $ 10,67]
Fixed charges:

Interest expens@ $ 136 $ 141« $ 1522 $ 1681 $ 1,79%

Preferred stock dividend® 3 3 4 5 6

Rents® 72 78 101 12¢ 127

Fixed charges 1,43¢ 1,49t 1,627 1,81z 1,93C
Capitalized interest 41 32 41 5C 36

Total fixed charges $ 147¢ $ 1527 $ 166¢ $ 186: $ 1,96¢
Ratio of earnings to fixed charges 9.2 11.2 7.7 7.2 5.4

@ |nterest expense includes amortization of debt premdiscount and other debt costs. Interest expenss not include interest related to uncertaiptsitions of $182

million for 2014; $222 million for 2013; $265 mitin for 2012; $338 million for 2011; and $389 mitlifor 2010.

® preferred stock dividends related to our Series#vertible perpetual preferred stock held by anlegge stock ownership plan trt
© Rents included in the computation consist of trigd of rental expense, which we believe to bemservative estimate of an interest fa

in our leases, which are not material.
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Financial Review
Pfizer Inc. and Subsidiary Companies

INTRODUCTION

Our Financial Review is provided to assist readers in understanding the results of operations, financial condition and cash flows of Pfizer Inc. (the Company). It should
be read in conjunction with the consolidated financial statements and Notes to Consolidated Financial Statements. The discussion in this Financial Review contains
forward-looking statements that involve substantial risks and uncertainties. Our actual results could differ materially from those anticipated in these forward-looking
statements as a result of various factors, such as those discussed in Part 1, Item 1A, “Risk Factors” of our 2014 Annual Report on Form 10-K and in the “Forward-
Looking Information and Factors That May Affect Future Results”, “Our Operating Environment” and “Our Strategy” sections of this Financial Review.

The Financial Review is organized as follows:
A Overview of Our Performance, Operating Environment, Strategy and Outlook

Beginning on page 2

This section provides information about the following: our business; our 2014 performance; our operating environment; our
strategy; our business development initiatives, such as acquisitions, dispositions, licensing and collaborations; and our
financial guidance for 2015.

4 Significant Accounting Policies and Application of Critical Accounting Estimates and Assumptions Beginning on page 12

This section discusses those accounting policies and estimates that we consider important in understanding our consolidated
financial statements. For additional discussion of our accounting policies, see Notes to Consolidated Financial Statements—
Note 1. Basis of Presentation and Significant Accounting Policies .

A Analysis of the Consolidated Statements of Income Beginning on page 16
This section consists of the following sub-sections:

o Revenues and Product Developments Beginning on page 20

This sub-section provides an analysis of our revenues and products for the three years ended December 31, 2014,
including an overview of our important biopharmaceutical product developments.

o Costs and Expenses Beginning on page 26

This sub-section provides a discussion about our costs and expenses.

o Provision for Taxes on Income Beginning on page 28

This sub-section provides a discussion of items impacting our tax provisions.

o Discontinued Operations Beginning on page 29

This sub-section provides an analysis of the financial statement impact of our discontinued operations.

© Adjusted Income Beginning on page 29
This sub-section provides a discussion of an alternative view of performance used by management.

4 Analysis of Operating Segment Information Beginning on page 36

This section provides a discussion of the performance of each of our operating segments.

A Analysis of the Consolidated Statements of Comprehensive Income Beginning on page 41

This section provides a discussion of changes in certain components of other comprehensive income.
4 Analysis of the Consolidated Balance Sheets -
Beginning on page 42
This section provides a discussion of changes in certain balance sheet accounts.
4 Analysis of the Consolidated Statements of Cash Flows _—
Beginning on page 43
This section provides an analysis of our consolidated cash flows for the three years ended December 31, 2014.
" ) . . - Lo .
Analysis of Financial Condition, Liquidity and Capital Resources Beginning on page 45
This section provides an analysis of selected measures of our liquidity and of our capital resources as of December 31, 2014
and December 31, 2013, as well as a discussion of our outstanding debt and other commitments that existed as of
December 31, 2014. Included in the discussion of outstanding debt is a discussion of the amount of financial capacity
available to help fund Pfizer's future activities.

" .
New Accounting Standards Beginning on page 49

This section discusses accounting standards that we have recently adopted, as well as those that recently have been issued,

but not yet adopted.

A Forward-Looking Information and Factors That May Affect Future Results _—
Beginning on page 50

This section provides a description of the risks and uncertainties that could cause actual results to differ materially from those

discussed in forward-looking statements presented in this Financial Review relating to, among other things, our anticipated

operating and financial performance, business plans and prospects, in-line products and product candidates, strategic

reviews, capital allocation, plans relating to share repurchases and dividends and business development plans. Such

forward-looking statements are based on management’s current expectations about future events, which are inherently

susceptible to uncertainty and changes in circumstances. Also included in this section are discussions of Financial Risk

Management and Legal Proceedings and Contingencies, including tax matters.

Certain amounts in our Financial Review may not add due to rounding. All percentages have been calculated using unrounded amounts.
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Pfizer Inc. and Subsidiary Companies

OVERVIEW OF OUR PERFORMANCE, OPERATING ENVIRONMENT, STRATEGY AND OUTLOOK

Our Business

We apply science and our global resources to bring therapies to people that extend and significantly improve their lives through the discovery, development and
manufacture of healthcare products. Our global portfolio includes medicines and vaccines, as well as many of the world’s best-known consumer healthcare products.
We work across developed and emerging markets to advance wellness, prevention, treatments and cures that challenge the most feared diseases of our time. We
collaborate with healthcare providers, governments and local communities to support and expand access to reliable, affordable healthcare around the world. Our
revenues are derived from the sale of our products and, to a much lesser extent, from alliance agreements, under which we co-promote products discovered by other
companies (Alliance revenues).

The majority of our revenues come from the manufacture and sale of biopharmaceutical products. The biopharmaceutical industry is highly competitive and highly
regulated. As a result, we face a number of industry-specific factors and challenges which can significantly impact our results. These factors include, among others:
the loss or expiration of intellectual property rights and the expiration of co-promotion and licensing rights, healthcare legislation, pipeline productivity, the regulatory
environment and pricing and access pressures, and competition among branded products. We also face challenges as a result of the global economic environment.
For additional information about these factors and challenges, see the “Our Operating Environment” section of this Financial Review.

The financial information included in our consolidated financial statements for our subsidiaries operating outside the United States (U.S.) is as of and for the year
ended November 30 for each year presented.

References to developed markets in this Financial Review include the U.S., Western Europe, Japan, Canada, Australia, Scandinavia, South Korea, Finland and New
Zealand; and references to Emerging Markets in this Financial Review include the rest of the world, including, among other countries, China, Brazil, Mexico, Russia,
India and Turkey.

On February 5, 2015, we announced that we have entered into a definitive merger agreement under which we agreed to acquire Hospira, Inc. (Hospira), the world’s
leading provider of injectable drugs and infusion technologies and a global leader in biosimilars, for $90 per share in cash, for a total enterprise value of approximately
$17 billion . We expect to finance the transaction through a combination of existing cash and new debt, with approximately two-thirds of the value financed from cash
and one-third from debt. The transaction is subject to customary closing conditions, including regulatory approvals in several jurisdictions and the approval of
Hospira's shareholders, and is expected to close in the second half of 2015.

On June 24, 2013, we completed the full disposition of our Animal Health business, Zoetis Inc.(Zoetis), and recognized a gain of approximately $10.3 billion , net of
tax, in Gain on disposal of discontinued operations—net of tax in our consolidated statement of income for the year ended December 31, 2013. The operating results
of this business through June 24, 2013, the date of disposal, are reported as Income from discontinued operations—net of tax in our consolidated statements of
income.

On November 30, 2012, we completed the sale of our Nutrition business to Nestlé and recognized a gain of approximately $4.8 billion, net of tax, in Gain on disposal
of discontinued operations—net of tax in our consolidated statement of income for the year ended December 31, 2012. The operating results of this business through
November 30, 2012, the date of disposal, are reported as Income from discontinued operations—net of tax in our consolidated statements of income.

For additional information about our divestitures, see Notes to Consolidated Financial Statements— Note 2D. Acquisitions, Licensing Agreements, Collaborative

Arrangements, Divestitures, and Equity-Method Investments : Divestitures and see the “Our Business Development Initiatives”, “Discontinued Operations” and
“Analysis of Financial Condition, Liquidity and Capital Resources” sections of this Financial Review.

Our 2014 Performance

Revenues—2014

Revenues in 2014 were $49.6 billion , a decrease of 4% compared to 2013 , which reflects an operational decrease of $1.1 billion, or 2% , and the unfavorable impact
of foreign exchange of $912 million, or 2%. See the "Analysis of the Consolidated Statements of Income — Revenues — Overview" section below for more
information, including a discussion of key drivers of our revenue performance.

Income from Continuing Operations—2014

Income from continuing operations in 2014 was $9.1 billion , compared to $11.4 billion in 2013 , primarily reflecting, among other items, in addition to the lower
revenues described above:

* higher research and development expenses (up $1.7 billion) (see also the “Costs and Expenses—Research and Development (R&D) Expenses” section of this
Financial Review);

« the non-recurrence in 2014 of the patent litigation settlement income of $ 1.3 billion in 2013 (see also the “Costs and Expenses—Other (Income)/Deductions—Net”
section of this Financial Review and Notes to Consolidated Financial Statements— Note 4. Other (Income)/Deductions—Net );

* higher legal charges (up $958 million ) (see the “Costs and Expenses—Other (Income)/Deductions—Net” section of this Financial Review and Notes to
Consolidated Financial Statements— Note 4 . Other (Income)/Deductions — Net ); and
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¢ the non-recurrence in 2014 of the gain associated with the transfer of certain product rights to our joint venture with Zhejiang Hisun Pharmaceuticals Co., Ltd.
(Hisun) in China in 2013 ( $459 million ) (see also the “Our Business Development Initiatives” and “Costs and Expenses—Other (Income)/Deductions—Net”
sections of this Financial Review and Notes to Consolidated Financial Statements— Note 2E. Acquisitions, Licensing Agreements, Collaborative Arrangements,
Divestitures, and Equity-Method Investments : Equity-Method Investments, and Note 4. Other (Income)/Deductions — Net) ,

partially offset by:

« alower effective tax rate (down 1.9 percentage points to 25.5% ) (see also the “Provision for Taxes on Income” section of this Financial Review and Notes to
Consolidated Financial Statements— Note 5. Tax Matters );

* lower restructuring charges and certain acquisition-related costs (down $932 million) (see also the “Costs and Expenses—Restructuring Charges and Other Costs
Associated with Acquisitions and Cost-Reduction/Productivity Initiatives” section of this Financial Review and Notes to Consolidated Financial Statements— Note
3 . Restructuring Charges and Other Costs Associated with Acquisitions and Cost-Reduction/Productivity Initiatives) ;

* higher royalty-related income (up $479 million) (see also the “Costs and Expenses—Other (Income)/Deductions—Net” section of this Financial Review and Notes
to Consolidated Financial Statements— Note 4 . Other (Income)/Deductions — Net );

* lower asset impairments (down $409 million) (see also the “Costs and Expenses—Other (Income)/Deductions—Net” section of this Financial Review and Notes
to Consolidated Financial Statements— Note 4 . Other (Income)/Deductions — Net) ;

« an estimated loss recorded in 2013 associated with an option to acquire the remaining interest in Laboratério Teuto Brasileiro S.A. (Teuto) of approximately $223
million and income recorded in 2014 of approximately $55 million , reflecting a decline in the estimated loss from the aforementioned option (see also the “Costs
and Expenses—Other (Income)/Deductions—Net” section of this Financial Review and Notes to Consolidated Financial Statements— Note 4 . Other
(Income)/Deductions — Net ); and

« lower selling, informational and administrative expenses (see the “Costs and Expenses—Selling, Informational and Administrative (SI&A) Expenses" section of
this Financial Review) .

See also the “Discontinued Operations” section of this MD&A.

Our Operating Environment

Industry -Specific Challenges

Intellectual Property Rights and Collaboration/Licensing Rights

The loss or expiration of intellectual property rights and the expiration of co-promotion and licensing rights can have a significant adverse effect on our revenues.
Many of our products have multiple patents that expire at varying dates, thereby strengthening our overall patent protection. However, once patent protection has
expired or has been lost prior to the expiration date as a result of a legal challenge, we lose exclusivity on these products, and generic pharmaceutical manufacturers
generally produce similar products and sell them for a lower price. The date at which generic competition commences may be different from the date that the patent or
regulatory exclusivity expires. However, when generic competition does commence, the resulting price competition can substantially decrease our revenues for the
impacted products, often in a very short period of time.

Our biotechnology products, including BeneFIX, ReFacto, Xyntha and Enbrel (we market Enbrel outside the U.S. and Canada), may face competition in the future
from biosimilars (also referred to as follow-on biologics). If competitors are able to obtain marketing approval for biosimilars that reference our biotechnology products,
our products may become subject to competition from these biosimilars, with attendant competitive pressure, and price reductions could follow. Expiration or
successful challenge of applicable patent rights could trigger this competition, assuming any relevant exclusivity period has expired. However, biosimilar
manufacturing is complex, and biosimilars are not generic versions of the reference products. Therefore, at least initially upon approval of a biosimilar competitor,
biosimilar competition with respect to biologics may not be as significant as generic competition with respect to small molecule drugs.

We have lost exclusivity for a number of our products in certain markets and have lost collaboration rights with respect to a number of our alliance products in certain
markets, and we expect certain products and alliance products to face significantly increased generic competition over the next few years.
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Specifically:

Recent Losses and Expected Losses of Product Exclusivity

The following table provides information about certain of our products recently experiencing, or expected to experience in 2015, patent expirations or loss of
regulatory exclusivity, showing, by product, the key dates or expected key dates, the markets impacted and the revenues associated with those products in those
markets:

(MILLIONS OF DOLLARS) Product Revenues in Markets Impacted
Products Key Dates @ Markets Impacted Year Ended December 31,
2014 2013 2012
Xalatan and Xalacom January 2012 Major European markets $ 127 % 161 % 275
Aricept February 2012 Major European markets 28 a7 139
Geodon March 2012 uU.S. 24 84 214
Revatio tablet September 2012 U.S. 51 67 312
Detrol IR and Detrol LA ® September 2012 Major European markets 87 428 605
January 2014 U.S.
Lyrica February 2013 Canada 32 101 206
Viagra June 2013 (Europe) Major European markets 146 354 472
May 2014 (Japan/Australia) Japan and Australia
Rapamune January 2014 U.S. 202 201 185
Inspra © March 2014 Major European markets 160 150 131
Lyrica @ July 2014 Major European markets 1,634 1,458 1,319
Celebrex © November 2014 (Europe) December Major European markets 1,872 2,084 1,906
2014 (U.S) u.s.
Zyvox First half of 2015 u.S. 680 688 665
Enbrel August 2015 (Europe) September Major European markets 2,832 2,776 2,727
2015 (Japan) Japan

B

Unless stated otherwise, "Key Dates" indicate patent-based expiration dates.

In January 2014, generic versions of Detrol LA became available in the U.S. pursuant to a settlement agreement.

In March 2014, regulatory exclusivity for Inspra expired in most major European markets, allowing generic companies to submit applications for marketing authorizations for their generic
products.

In July 2014, regulatory exclusivity for Lyrica expired in the EU, allowing generic companies to submit applications for marketing authorizations for their generic products.

In December 2014, generic versions of Celebrex became available pursuant to settlement agreements licensing the reissue patent to several of the generic manufacturers involved in the
ongoing litigation with respect to Celebrex.

Pursuant to terms of a settlement agreement, certain formulations of Zyvox became subject to generic competition in the U.S. in January 2015. We expect certain other formulations of
Zyvox will become subject to generic competition in the U.S. in the first half of 2015.

ONC

sz

Recent and Expected Losses of Collaboration Rights

The following table provides information about certain of our alliance revenue products that have experienced or that are expected to experience losses of
collaboration rights, showing, by product, the date of the loss of the collaboration rights, the markets impacted and the alliance revenues associated with those
products in those markets:

(MILLIONS OF DOLLARS) Alliance Revenues in Markets Impacted
Date of Loss of Collaboration
Products Rights Markets Impacted Year Ended December 31,
2014 2013 2012
Spiriva © April 2014 (U.S.), between U.S., Japan, certain European $ 168 $ 659 $ 1,143

2012 and 2016 (Japan, certain  countries, Australia, Canada and South
European countries, Australia, Korea
Canada and South Korea)

Aricept ® December 2012 (Japan), July Japan and U.S. — 47

2013 (U.S))
Enbrel © October 2013 U.S. and Canada 3 1,400 1,500
Rebif @ End of 2015 U.S. 415 401 399

(@) Spiriva—Our collaboration with Boehringer Ingelheim for Spiriva expires on a country-by-country basis between 2012 and 2016. On April 29, 2014, our alliance in the U.S. came to an

end.

CY Aricept—Our rights to Aricept in Japan returned to Eisai Co., Ltd. in December 2012. Date shown for U.S. is the date the Aricept 23mg tablet lost exclusivity in the U.S., which was July

2013. 2012 alliance revenues for Aricept have not been approved for disclosure by Eisai Co., Ltd. and therefore are not reflected in the table above.

(¢)Enbrel—The U.S. and Canada co-promotion term of our collaboration agreement with Amgen Inc. for Enbrel expired on October 31, 2013. While we are entitled to royalties for 36 months
thereafter, those royalties have been and are expected to continue to be significantly less than our share of Enbrel profits from U.S. and Canada sales prior to the expiration. In addition,
while our share of the profits from this co-promotion agreement previously was included in Revenues , our royalties after October 31, 2013 are and will be included in Other
(income)/deductions — net , in our consolidated statements of income. Outside the U.S. and Canada, we continue to have the exclusive rights to market Enbrel.



@ Rebif—Our collaboration agreement with EMD Serono Inc. to co-promote Rebif in the U.S. will expire at the end of 2015.
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In addition, we expect to lose exclusivity for various other products in various markets over the next few years. For additional information, see the “Patents and Other
Intellectual Property Rights” section in Part I, Item 1, “Business”, of our 2014 Annual Report on Form 10-K.

Our financial results in 2014 and our 2015 financial guidance, respectively, reflect the impact and projected impact of the loss of exclusivity of various products and
the expiration of certain alliance product contract rights discussed above. For additional information about our 2015 financial guidance, see the “Our Financial
Guidance for 2015" section of this Financial Review.

We will continue to aggressively defend our patent rights whenever we deem appropriate. For more detailed information about our significant products, see the
discussion in the “Revenues—Major Biopharmaceutical Products” and “Revenues—Selected Product Descriptions” sections of this Financial Review. For a
discussion of certain recent developments with respect to patent litigation, see Notes to Consolidated Financial Statements— Note 17A1. Commitments and
Contingencies: Legal Proceedings — Patent Litigation .

Requlatory Environment/Pricing and Access—U.S. Healthcare Legislation

In March 2010, the Patient Protection and Affordable Care Act, as amended by the Health Care and Education Reconciliation Act (together, the U.S. Healthcare
Legislation, and also known as the Affordable Care Act or ACA), was enacted in the U.S. For additional information, see the “Government Regulation and Price
Constraints” section in Part I, ltem 1, "Business", of our 2014 Annual Report on Form 10-K.

Impacts on our 2014 Results

We recorded the following amounts in 2014 as a result of the U.S. Healthcare Legislation:
* $631 million recorded as a reduction to Revenues , related to the higher, extended and expanded rebate provisions and the Medicare “coverage gap” discount
provision; and

* $362 million recorded in Selling, informational and administrative expenses , related to the fee payable to the federal government. 2014 includes a $215 million
charge to account for an additional year of the non-tax deductible Branded Prescription Drug Fee in accordance with final regulations issued in the third quarter of
2014 by the U.S. Internal Revenue Service (IRS). The charge in 2014 also reflected a favorable true-up associated with the final 2013 invoice received from the
federal government, which reflected a lower share than that of the initial 2013 invoice.

The final regulations did not change the payment schedule for the Branded Prescription Drug Fee; accordingly there was no cash flow impact in 2014 from the
$215 million charge.

Impacts on our 2013 Results

We recorded the following amounts in 2013 as a result of the U.S. Healthcare Legislation:

»  $458 million recorded as a reduction to Revenues, related to the higher, extended and expanded rebate provisions and the Medicare “coverage gap” discount
provision; and

«  $280 million recorded in Selling, informational and administrative expenses , related to the fee payable to the federal government.

Impacts on our 2012 Results

We recorded the following amounts in 2012 as a result of the U.S. Healthcare Legislation:

* $593 million recorded as a reduction to Revenues, related to the higher, extended and expanded rebate provisions and the Medicare “coverage gap” discount
provision; and

* $336 million recorded in Selling, informational and administrative expenses , related to the fee payable to the federal government.

Other Impacts

¢ Expansion of Healthcare Coverage — The ACA included a coverage expansion that took effect in 2014. For additional information on the coverage expansion
under the ACA and its impact on Pfizer's revenues, see the “Government Regulation and Price Constraints—In the United States—Healthcare Reform” section in
Part |, Item 1 "Business", of our 2014 Annual Report on Form 10-K.

¢ Biotechnology Products— The U.S. Healthcare Legislation also created a framework for the approval of biosimilars (also known as follow-on biologics) following
the expiration of 12 years of exclusivity for the innovator biologic, with a potential six-month pediatric extension. For additional information on the biosimilar
approval pathway, the FDA's guidance documents and competition from biosimilar manufacturers, see the "Patents and Intellectual Property—Biotechnology
Products” and "Government Regulation and Price Constraints—In the United States—Biosimilars” sections in Part |, ltem 1 "Business", of our 2014 Annual Report
on Form 10-K.
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Requlatory Environment/Pricing and Access—Government and Other Payer Group Pressures

Governments, managed care organizations and other payer groups continue to seek increasing discounts on our products through a variety of means, such as
leveraging their purchasing power, implementing price controls, and demanding price cuts (directly or by rebate actions). We are exposed to negative pricing
pressures in various markets around the world. The U.S. has highly competitive insurance markets. Europe, Japan, China, Canada, South Korea and some other
international markets have governments that provide healthcare at low direct cost to consumers and regulate pharmaceutical prices or patient reimbursement levels to
control costs for the government-sponsored healthcare system, and have government-mandated reductions in prices and access restrictions for certain
biopharmaceutical products to control costs in those markets, particularly under recent global economic pressures. Also, health insurers and benefit plans continue to
limit access to certain of our medicines by imposing formulary restrictions in favor of the increased use of generics. In prior years, Presidential advisory groups tasked
with reducing healthcare spending have recommended legislative changes that would allow the U.S. government to directly negotiate prices with pharmaceutical
manufacturers on behalf of Medicare beneficiaries, which we expect would restrict access to and reimbursement for our products.

Specifically, in the U.S., the following government activities have potential impacts on our financial results:

« Sustainable Growth Rate Replacement —The Medicare physician payment formula known as the Sustainable Growth Rate (SGR) is routinely overridden by
Congressional action because it would lead to dramatic decreases in physician payment. The current legislative relief expires in March 2015. Congress issued a
bi-partisan proposal to repeal the SGR and replace it with a new payment model. This form of SGR replacement is estimated by the Congressional Budget Office
to cost the federal government approximately $144 billion over 10 years. The source of those funds has yet to be determined, but could include additional taxes on
and/or rebate requirements applicable to the pharmaceutical industry, including Pfizer.

« Deficit Reduction —Any significant spending reductions affecting Medicare, Medicaid or other publicly funded or subsidized health programs that may be
implemented, and/or any significant additional taxes or fees that may be imposed on us, as part of any broad deficit-reduction effort could have an adverse impact
on our results of operations.

The ACA, which expanded the role of the U.S. government as a healthcare payer, is accelerating changes in the U.S. healthcare marketplace, and the potential for
additional pricing and access pressures continues to be significant. Many of these developments may impact drug utilization, in particular branded drug utilization.
Some employers, seeking to avoid the tax on high-cost health insurance in the ACA to be imposed in 2018, are already scaling back healthcare benefits. Some health
plans and pharmacy benefit managers are seeking greater pricing predictability from pharmaceutical manufacturers in contractual negotiations. Other health plans
and pharmacy benefit managers are increasing their focus on spending on specialty medicines by implementing co-insurance in place of a flat co-payment. Because
co-insurance passes on a percentage of a drug’s cost to the patient, this shift has the potential to significantly increase patient out-of-pocket costs.

Overall, there is increasing pressure on U.S. providers to deliver healthcare at a lower cost and to ensure that those expenditures deliver demonstrated value in terms
of health outcomes. Longer term, we are seeing a shift in focus away from fee-for-service payments towards outcomes-based payments and risk-sharing
arrangements that reward providers for cost reductions. These new payment models can, at times, lead to lower prices for, and restricted access to, new medicines.
At the same time, these models can also expand utilization by encouraging physicians to screen, diagnose and focus on outcomes.

In response to the evolving U.S. and global healthcare spending landscape, we are continuing to work with health authorities, health technology assessment and
quality measurement bodies and major U.S. payers throughout the product-development process to better understand how these entities value our compounds and
products. Further, we are seeking to develop stronger internal capabilities focused on demonstrating the value of the medicines that we discover or develop, register
and manufacture, by recognizing patterns of usage of our medicines and competitor medicines along with patterns of healthcare costs.

Regulatory Environment—Pipeline Productivity

The discovery and development of safe, effective new products, as well as the development of additional uses for existing products, are necessary for the continued
strength of our businesses. We have encountered increasing regulatory scrutiny of drug safety and efficacy, even as we continue to gather safety and other data on
our products, before and after the products have been launched. Our product lines must be replenished over time in order to offset revenue losses when products lose
their exclusivity, as well as to provide for earnings growth. We devote considerable resources to R&D activities. These activities involve a high degree of risk and may
take many years, and with respect to any specific R&D project, there can be no assurance that the development of any particular product candidate or new indication
for an in-line product will achieve desired clinical endpoints and safety profile, will be approved by regulators or will be successful commercially. We continue to
strengthen our global R&D organization and pursue strategies intended to improve innovation and overall productivity in R&D to achieve a sustainable pipeline that
will deliver value in the near term and over time.

During the development of a product, we conduct clinical trials to provide data on the drug’s safety and efficacy to support the evaluation of its overall benefit-risk
profile for a particular patient population. In addition, after a product has been approved and launched, we continue to monitor its safety as long as it is available to
patients, and post-marketing trials may be conducted, including trials requested by regulators and trials that we do voluntarily to gain additional medical knowledge.
For the entire life of the product, we collect safety data and report potential problems to the FDA and other regulatory authorities. The FDA and regulatory authorities
in other jurisdictions may evaluate potential safety concerns related to a product or a class of products and take regulatory actions in response, such as updating a
product’s labeling, restricting the use of a product, communicating new safety information to the public, or, in rare cases, removing a product from the market.
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Competition Among Branded Products

Many of our prescription pharmaceutical products face competition in the form of branded or generic drugs that treat similar diseases or indications. For additional
information, see the “Competition" section in Part I, Item 1, “Business”, of our 2014 Annual Report on Form 10-K.

The Global Economic Environment

In addition to industry-specific factors discussed above, we, like other businesses, are exposed to the economic cycle, which impacts our biopharmaceutical
operations globally.

* We believe that patients, who are experiencing increases in co-pays and restrictions on access to medicines as payers seek to control costs, sometimes switch to
generic products, delay treatments, skip doses or use less effective treatments. We are exposed to negative pricing pressure in various markets around the world.
The U.S. has highly competitive insurance markets, and Europe, Japan, China, Canada, South Korea and a number of other international markets have
government-mandated reductions in prices and access restrictions for certain biopharmaceutical products to control costs for the government-sponsored
healthcare system, particularly under recent global pressures. Furthermore, some government agencies and third-party payers use health technology
assessments in ways that, at times, lead to restricted access to and lower prices for new medicines.

* We continue to monitor developments regarding government and government agency receivables in several European markets where economic conditions
remain challenging and uncertain. For further information about our Accounts Receivable , see the “Analysis of Financial Condition, Liquidity and Capital
Resources” section of this Financial Review.

« Significant portions of our revenues and earnings, as well as our substantial international net assets, are exposed to changes in foreign exchange rates. We seek
to manage our foreign exchange risk in part through operational means, including managing same-currency revenues in relation to same-currency costs and
same-currency assets in relation to same-currency liabilities. Depending on market conditions, foreign exchange risk also is managed through the use of
derivative financial instruments and foreign currency debt. As we operate in multiple foreign currencies, including the euro, the Japanese yen, the Chinese
renminbi, the U.K. pound, the Canadian dollar and approximately 100 other currencies, changes in those currencies relative to the U.S. dollar will impact our
revenues and expenses. If the U.S. dollar were to weaken against another currency, assuming all other variables remained constant, our revenues would
increase, having a positive impact on earnings, and our overall expenses would increase, having a negative impact on earnings. Conversely, if the U.S. dollar
were to strengthen against another currency, assuming all other variables remained constant, our revenues would decrease, having a negative impact on
earnings, and our overall expenses would decrease, having a positive impact on earnings. Therefore, significant changes in foreign exchange rates can impact
our results and our financial guidance.

The impact of possible currency devaluations in countries experiencing high inflation rates or significant exchange fluctuations, including Venezuela, can impact
our results and financial guidance. For further information about our exposure to foreign currency risk, see the “Analysis of Financial Condition, Liquidity and
Capital Resources” section of this Financial Review.

Despite the challenging financial markets, Pfizer maintains a strong financial position. Due to our significant operating cash flows, financial assets, access to capital
markets and available lines of credit and revolving credit agreements, we continue to believe that we have, and will maintain, the ability to meet our liquidity needs for
the foreseeable future. Our long-term debt is rated high quality by both Standard & Poor’s (S&P) and Moody'’s Investors Service. As market conditions change, we
continue to monitor our liquidity position. We have taken and will continue to take a conservative approach to our financial investments. Both short-term and long-term
investments consist primarily of high-quality, highly liquid, well-diversified, available-for-sale debt securities. For further discussion about our financial condition, see
the “Analysis of Financial Condition, Liquidity and Capital Resources” section of this Financial Review.

These and other industry-wide factors that may affect our businesses should be considered along with information presented in the “Forward-Looking Information and
Factors That May Affect Future Results” section of this Financial Review and in Part I, Item 1A, “Risk Factors,” of our 2014 Annual Report on Form 10-K.

Our Strategy

We believe that our medicines provide significant value for both healthcare providers and patients, not only from the improved treatment of diseases but also from a
reduction in other healthcare costs, such as emergency room or hospitalization costs, as well as improvements in health, wellness and productivity. We continue to
actively engage in dialogues about the value of our products and how we can best work with patients, physicians and payers to prevent and treat disease and improve
outcomes. We continue to work within the current legal and pricing structures, as well as continue to review our pricing arrangements and contracting methods with
payers, to maximize access to patients and minimize any adverse impact on our revenues. We remain firmly committed to fulfilling our company's purpose of
innovating to bring therapies to patients that significantly improve their lives. By doing so, we expect to create value for the patients we serve and for our shareholders.

Commercial Operations

At the beginning of our fiscal year 2014, we began managing our commercial operations through a new global commercial structure consisting of two distinct
businesses: an Innovative Products business and an Established Products business. The Innovative Products business is composed of two operating segments, each
of which is led by a single manager—the Global Innovative Pharmaceutical segment (GIP) and the Global Vaccines, Oncology and Consumer Healthcare segment
(VOC). The Established Products business consists of the Global Established Pharmaceutical segment (GEP), which is led by a single manager. Each operating
segment has responsibility for its commercial activities and for certain in-process research and development (IPR&D) projects for new investigational products and
additional indications for in-line products that generally have achieved proof of concept. Each business has a geographic footprint across developed and emerging
markets.
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Some additional information about each product grouping follows:

« Global Innovative Pharmaceutical segment —GIP is focused on developing, registering and commercializing novel, value-creating medicines that significantly
improve patients’ lives. These therapeutic areas include inflammation, cardiovascular/metabolic, neuroscience and pain, rare diseases and women’s/men’s health
and include leading brands, such as Xeljanz, Eliquis and Lyrica (U.S. and Japan). GIP has a pipeline of medicines in inflammation, cardiovascular/metabolic
disease, neuroscience and pain, and rare diseases.

* Global Vaccines, Oncology and Consumer Healthcare segment =——VOC focuses on the development and commercialization of vaccines and products for
oncology and consumer healthcare. Consumer Healthcare manufactures and markets several well known, over-the-counter (OTC) products. Each of the three
businesses in VOC operates as a separate, global business with distinct specialization in terms of the science and market approach necessary to deliver value to
consumers and patients.

¢ Global Established Pharmaceutical segment —GEP includes the brands that have lost market exclusivity and, generally, the mature, patent-protected products
that are expected to lose exclusivity through 2015 in most major markets and, to a much smaller extent, generic pharmaceuticals. Additionally, GEP includes our
sterile injectable products and biosimilar development portfolio.

We expect that the GIP and VOC biopharmaceutical portfolios of innovative, largely patent-protected, in-line products will be sustained by ongoing investments to
develop promising assets and targeted business development in areas of focus to ensure a pipeline of highly-differentiated product candidates in areas of unmet
medical need. The assets managed by these groups are science-driven, highly differentiated and generally require a high-level of engagement with healthcare
providers and consumers.

GEP is expected to generate strong consistent cash flow by providing patients around the world with access to effective, lower-cost, high-value treatments. GEP
leverages our biologic development, regulatory and manufacturing expertise to seek to advance its biosimilar development portfolio. GEP may also engage in targeted
business development to further enable its commercial strategies.

Prior-period information has been restated to conform to the current management structure. For additional information about our operating structure, see Notes to
Consolidated Financial Statements— Note 18. Segment, Geographic and Other Revenue Information: Segment Information.

For additional information about the 2014 performance of each of our operating segments, see the “Analysis of Operating Segment Information” section of this
Financial Review.

Research Operations

We continue to strengthen our global R&D organization and pursue strategies intended to improve innovation and overall productivity in R&D to achieve a sustainable
pipeline that will deliver value in the near term and over time. Our R&D priorities include delivering a pipeline of differentiated therapies with the greatest scientific and
commercial promise, innovating new capabilities that can position Pfizer for long-term leadership and creating new models for biomedical collaboration that will
expedite the pace of innovation and productivity. To that end, our research primarily focuses on six high-priority areas that have a mix of small molecules and large
molecules—immunology and inflammation; cardiovascular and metabolic diseases; oncology; vaccines; neuroscience and pain; and rare diseases. Another area of
focus is biosimilars.

While a significant portion of R&D is done internally, we continue to seek to expand our pipeline by entering into agreements with other companies to develop, license
or acquire promising compounds, technologies or capabilities. Collaboration, alliance and license agreements and acquisitions allow us to capitalize on these
compounds to expand our pipeline of potential future products. In addition, collaborations and alliances allow us to share risk and to access external scientific and
technological expertise.

For additional information about R&D by operating segment, see the “Analysis of Operating Segment Information” section of this Financial Review. For additional
information about our pending new drug applications and supplemental filings, see the “Analysis of the Consolidated Statements of Income—Product Developments”
section of this Financial Review. For additional information about recent transactions and strategic investments that we believe have the potential to advance our
pipeline and maximize the value of our in-line products, see the “Our Business Development Initiatives” section of this Financial Review.

Business Development

We continue to build on our broad portfolio of businesses and to expand our R&D pipeline through various business development transactions. For additional
information about recent transactions and strategic investments that we believe have the potential to advance our pipeline, enhance our product portfolio and
maximize the value of our in-line products, see the “Our Business Development Initiatives” section of this Financial Review.

Intellectual Property Rights

We continue to aggressively defend our patent rights against increasingly aggressive infringement whenever appropriate, and we will continue to support efforts that
strengthen worldwide recognition of patent rights while taking necessary steps to ensure appropriate patient access. In addition, we will continue to employ innovative
approaches designed to prevent counterfeit pharmaceuticals from entering the supply chain and to achieve greater control over the distribution of our products, and
we will continue to participate in the generics market for our products, whenever appropriate, once they lose exclusivity. For additional information about our current
efforts to enforce our intellectual property rights, see Notes to Consolidated Financial Statements— Note 17A1. Commitments and Contingencies: Legal Proceedings
— Patent Litigation.
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Capital Allocation and Expense Management

We seek to maintain a strong balance sheet and robust liquidity so that we continue to have the financial resources necessary to take advantage of prudent
commercial, research and business development opportunities and to directly enhance shareholder value through dividends and share repurchases. For additional
information about our financial condition, liquidity, capital resources, share repurchases and dividends, see the “Analysis of Financial Condition, Liquidity and Capital
Resources” section of this Financial Review.

We remain focused on achieving an appropriate cost structure for the Company. For additional information about our cost-reduction and productivity initiatives, see
the “Costs and Expenses—Restructuring Charges and Other Costs Associated with Acquisitions and Cost-Reduction/Productivity Initiatives” section of this Financial
Review and Notes to Consolidated Financial Statements— Note 3 . Restructuring Charges and Other Costs Associated with Acquisitions and Cost-
Reduction/Productivity Initiatives.

On October 23, 2014, we announced that our Board of Directors had authorized a new $11 billion share-purchase plan. Also, on December 15, 2014, our Board of
Directors declared a first-quarter 2015 dividend of $0.28 per share, an increase from the $0.26 per-share quarterly dividend paid during 2014.

On February 9, 2015, we entered into an accelerated share repurchase agreement with Goldman, Sachs & Co. to repurchase $5 billion of our common stock. This

agreement was entered into pursuant to our previously announced share repurchase authorization. For additional information, see Notes to Consolidated Financial
Statements— Note 19. Subsequent Events.

Our Business Development Initiatives

We are committed to capitalizing on growth opportunities by advancing our own pipeline and maximizing the value of our in-line products, as well as through various
forms of business development, which can include alliances, licenses, joint ventures, dispositions and acquisitions. We view our business development activity as an
enabler of our strategies, and we seek to generate earnings growth and enhance shareholder value by pursuing a disciplined, strategic and financial approach to
evaluating business development opportunities. We are especially interested in opportunities in our high-priority therapeutic areas—immunology and inflammation;
cardiovascular and metabolic diseases; oncology; vaccines; neuroscience and pain; and rare diseases—and in emerging markets and established products, including
biosimilars. We assess our businesses and assets as part of our regular, ongoing portfolio review process and also continue to consider business development
activities for our businesses. For additional information, see Notes to Consolidated Financial Statements— Note 2. Acquisitions, Licensing Agreements, Collaborative
Arrangements, Divestitures, and Equity-Method Investments .

The more significant recent transactions and events are described below.

« Agreement to Acquire Hospira, Inc. (Hospira) —On February 5, 2015, we announced that we have entered into a definitive merger agreement under which we
agreed to acquire Hospira, the world’s leading provider of injectable drugs and infusion technologies and a global leader in biosimilars, for $90 per share in cash,
for a total enterprise value of approximately $17 billion. We expect to finance the transaction through a combination of existing cash and new debt, with
approximately two-thirds of the value financed from cash and one-third from debt. The transaction is subject to customary closing conditions, including regulatory
approvals in several jurisdictions and the approval of Hospira's shareholders, and is expected to close in the second half of 2015.

« Collaboration with OPKO Health, Inc. (OPKO) —On December 13, 2014, we entered into a collaborative agreement with OPKO to develop and commercialize
OPKO's long-acting human growth hormone (hGH-CTP) for the treatment of growth hormone deficiency (GHD) in adults and children, as well as for the treatment
of growth failure in children born small for gestational age (SGA) who fail to show catch-up growth by two years of age. hGH-CTP has the potential to reduce the
required dosing frequency of human growth hormone to a single weekly injection from the current standard of one injection per day. The transaction closed on
January 28, 2015, upon termination of the Hart-Scott-Rodino waiting period. In February 2015, we made an upfront payment of $295 million to OPKO and OPKO
is eligible to receive up to an additional $275 million upon the achievement of certain regulatory milestones. We have received the exclusive license to
commercialize hGH-CTP worldwide. In addition, OPKO is eligible to receive initial tiered royalty payments associated with the commercialization of hGH-CTP for
Adult GHD, which is subject to regulatory approval. Upon the launch of hGH-CTP for Pediatric GHD, which is subject to regulatory approval, the royalties will
transition to tiered gross profit sharing for both hGH-CTP and our product, Genotropin. OPKO will lead the clinical activities and will be responsible for funding the
development programs for the key indications, which includes Adult and Pediatric GHD and Pediatric SGA. We will be responsible for all development costs for
additional indications as well as all post-marketing studies. In addition, we will fund the commercialization activities for all indications and lead the manufacturing
activities covered by the global development plan.

« Acquisition of Marketed Vaccines Business of Baxter International Inc. (Baxter) —On December 1, 2014 (which falls in the first fiscal quarter of 2015 for our
international operations), we completed the acquisition of Baxter's portfolio of marketed vaccines for $635 million. The portfolio that was acquired consists of
NeisVac-C and FSME-IMMUN/TicoVac. NeisVac-C is a vaccine that helps protect against meningitis caused by group C meningococcal meningitis and FSME-
IMMUN/TicoVac is a vaccine that helps protect against tick-borne encephalitis. We also acquired a portion of Baxter’s facility in Orth, Austria, where these
vaccines are manufactured.

¢ Collaboration with Merck KGaA —On November 17, 2014, we entered into a collaborative agreement with Merck KGaA, to jointly develop and commercialize
avelumab, an investigational anti-PD-L1 antibody currently in development as a potential treatment for multiple types of cancer. We and Merck KGaA will explore
the therapeutic potential of this novel anti-PD-L1 antibody as a single agent as well as in various combinations with our and Merck KGaA'’s broad portfolio of
approved and investigational oncology therapies. Both companies will collaborate on up to 20 high priority immuno-oncology clinical development programs
expected to commence in 2015. These clinical development programs include up to six trials (Phase 2 or 3) that could be pivotal for potential product registrations.
We and Merck KGaA will also combine resources and expertise to advance Pfizer’s anti-PD-1 antibody into Phase 1 trials. Under the terms of the agreement, we
made an upfront payment of $850 million to Merck KGaA and Merck KGaA is eligible to receive regulatory and commercial milestone payments of up to
approximately $2.0 billion . Both companies will jointly fund all development and commercialization costs, and split
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equally any profits generated from selling any anti-PD-L1 or anti-PD-1 products from this collaboration. Also, as part of the agreement, we gave Merck KGaA
certain co-promotion rights for Xalkori in the U.S. and several other key markets. In 2014, we recorded $1.2 billion of Research and development expenses
associated with this collaborative arrangement, composed of the $850 million upfront cash payment as well as an additional amount of $309 million, reflecting the
estimated fair value of the co-promotion rights given to Merck KGaA.

Acquisition of InnoPharma, Inc. (InnoPharma) —On September 24, 2014, we completed our acquisition of InnoPharma, a privately-held pharmaceutical
development company, for an upfront cash payment of $225 million and contingent consideration of up to $135 million.

License from Cellectis SA (Cellectis) —On June 18, 2014, we entered into a global arrangement with Cellectis to develop Chimeric Antigen Receptor T-cell
immunotherapies in the field of oncology directed at select cellular surface antigen targets. In August 2014, we made an upfront payment of $80 million to
Cellectis, which was recorded in Research and development expenses . We will also fund research and development costs associated with 15 Pfizer-selected
targets and, for the benefit of Cellectis, a portion of the research and development costs associated with four Cellectis-selected targets within the arrangement.
Cellectis is eligible to receive development, regulatory and commercial milestone payments of up to $185 million per product that results from the Pfizer-selected
targets. Cellectis is also eligible to receive tiered royalties on net sales of any products that are commercialized by Pfizer.

Investment in ViiV Healthcare Limited (ViiV) —On January 21, 2014, the European Commission approved Tivicay (dolutegravir), a product for the treatment of
HIV-1 infection, developed by ViiV, an equity-method investee. This approval, in accordance with the agreement between GlaxoSmithKline plc and Pfizer,
triggered a reduction in our equity interest in ViiV from 12.6% to 11.7% and an increase in GlaxoSmithKline plc’s equity interest in ViiV from 77.4% to 78.3%,
effective April 1, 2014. As a result, in 2014, we recognized a loss of approximately $30 million in Other (income)/deductions — net . We continue to account for
our investment in ViiV under the equity method due to the significant influence that we continue to have through our board representation and minority veto rights.

Collaboration with Eli Lilly & Company (Lilly) —In October 2013, we entered into a collaboration agreement with Lilly to jointly develop and globally commercialize
Pfizer's tanezumab, which provides that Pfizer and Lilly will equally share product-development expenses as well as potential revenues and certain product-
related costs. The tanezumab program currently is subject to a partial clinical hold by the FDA pending review of additional nonclinical data. Under the agreement
with Lilly, we are eligible to receive certain payments from Lilly upon the achievement of specified clinical, regulatory and commercial milestones, including an
upfront payment of $200 million that is contingent upon the parties continuing in the collaboration after receipt of the FDA’s response to the submission of the
nonclinical data. Both Pfizer and Lilly have the right to terminate the agreement under certain conditions.

Divestiture of Zoetis —On June 24, 2013, we completed the full disposition of Zoetis. The full disposition was completed through a series of steps, including, in the
first quarter of 2013, the formation of Zoetis and an initial public offering (IPO) of an approximate 19.8% interest in Zoetis and, in the second quarter of 2013, an
exchange offer for the remaining 80.2% interest.

Collaboration with Merck & Co., Inc. (Merck) —On April 29, 2013, we announced that we entered into a worldwide (except Japan) collaboration agreement with
Merck for the development and commercialization of Pfizer's ertugliflozin (PF-04971729), an investigational oral sodium glucose cotransporter (SGLT2) inhibitor
currently in Phase 3 development for the treatment of type 2 diabetes.

Investment in Hisun Pfizer Pharmaceuticals Company Limited (Hisun Pfizer) —On September 6, 2012, we and Zhejiang Hisun Pharmaceuticals Co., Ltd. (Hisun),
a leading pharmaceutical company in China, formed a new company, Hisun Pfizer, to develop, manufacture, market and sell pharmaceutical products, primarily
branded generic products, predominately in China. In the first quarter of 2013, we and Hisun contributed certain assets to Hisun Pfizer. Hisun Pfizer is 49% owned
by Pfizer and 51% owned by Hisun. Our contributions constituted a business, as defined by U.S. GAAP, and in 2013, we recognized a pre-tax gain of
approximately $459 million in Other (income)/deductions—net .

License of Nexium OTC Rights —In August 2012, we entered into an agreement with AstraZeneca PLC (AstraZeneca) for the exclusive, global, over-the-counter
(OTC) rights for Nexium, a leading prescription drug approved to treat the symptoms of gastroesophageal reflux disease. In connection with this Consumer
Healthcare licensing agreement, we made an upfront payment of $250 million to AstraZeneca, which was recorded in Research and development expenses in our
consolidated statement of income for the year ended December 31, 2012. On May 27, 2014, we launched Nexium 24HR in the U.S., and on July 11, 2014, we
paid AstraZeneca a related $200 million product launch milestone payment; and on August 1, 2014, we launched Nexium Control in Europe, and on September
15, 2014, we paid AstraZeneca a related $50 million product launch milestone payment. These post-approval milestone payments were recorded in Identifiable
intangible assets, less accumulated amortization in the consolidated balance sheet and will be amortized over the estimated useful life of the Nexium brand.
AstraZeneca is eligible to receive additional milestone payments of up to $300 million, based on product launches outside the U.S. and level of worldwide sales as
well as royalty payments, based on worldwide sales.

Divestiture of Nutrition Business —On November 30, 2012, we completed the sale of our Nutrition business to Nestlé for $11.85 billion in cash.

Acquisition of NextWave Pharmaceuticals Incorporated (NextWave) —On November 27, 2012, we completed our acquisition of NextWave, a privately-held,
specialty pharmaceutical company. As a result of the acquisition, we hold exclusive North American rights to Quillivant XR™ (methylphenidate hydrochloride), the
first once-daily liquid medication approved in the U.S. for the treatment of attention deficit hyperactivity disorder.

Acquisition of Alacer Corp. (Alacer) —On February 26, 2012, we completed our acquisition of Alacer, a company that manufactured, marketed and distributed
Emergen-C, a line of effervescent, powdered drink mix vitamin supplements.
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Our Financial Guidance for 2015

The following table provides our financial guidance for full year 2015 ©®:

Reported revenues

Adjusted cost of sales as a percentage of reported revenues
Adjusted selling, informational and administrative expenses
Adjusted research and development expenses

Adjusted other (income)/deductions

Effective tax rate on adjusted income

Reported diluted Earnings per Share (EPS)

Adjusted diluted EPS

$44.5 to $46.5 billion
18.5% to 19.5%
$12.8 to $13.8 billion
$6.9 to $7.4 billion
Approximately ($500 million) of income
Approximately 25.0%
$1.37 to $1.52
$2.00 to $2.10

The following table provides a reconciliation of 2015 Adjusted income and Adjusted diluted EPS guidance to the 2015 Reported net income attributable to Pfizer Inc.

and Reported diluted EPS attributable to Pfizer Inc. common shareholders guidance:

Full-Year 2015 Guidance @ ®

(BILLIONS OF DOLLARS, EXCEPT PER SHARE AMOUNTS) Net Income Diluted EPS
Adjusted income/diluted EPS guidance $12.4 - $13.0 $2.00 - $2.10
Purchase accounting impacts of transactions completed as of December 31, 2014 (2.5) (0.41)
Restructuring and implementation costs (0.8)-(1.1) (0.13) - (0.18)
Business and legal entity alignment costs (0.3) (0.04)
Reported net income attributable to Pfizer Inc./diluted EPS guidance $8.5 - $9.4 $1.37 - $1.52

@ The 2015 financial guidance reflects the following:

« Our guidance for reported revenues reflects the anticipated negative impact of $3.5 billion due to recent and expected product losses of exclusivity as well as $2.8 billion as a result of
recent adverse changes in essentially all foreign exchange rates relative to the U.S. dollar compared to foreign exchange rates from 2014, partially offset by anticipated revenue growth

from certain other products.

« Guidance for adjusted R&D expenses reflects the $295 million upfront payment made to OPKO in February 2015. See “Our Business Development Initiatives” above.

« Our reported and adjusted diluted EPS guidance reflects: (i) a $0.17 unfavorable impact as a result of adverse changes in foreign exchange rates from 2014; (ii) a $0.03 reduction for
the upfront payment associated with the transaction with OPKO; (iii) planned share repurchases totaling approximately $6 billion in 2015, including $1 billion of our shares repurchased
through February 27, 2015 and our $5 billion accelerated share repurchase program announced on February 9, 2015; and (iv) assumed diluted weighted-average shares outstanding of

approximately 6.2 billion shares, which is inclusive of these share repurchase transactions.

« Does not assume the completion of any business-development transactions not completed as of December 31, 2014 , including any one-time upfront payments associated with such
transactions, except for the $295 million upfront payment made to OPKO in February 2015. Our 2015 financial guidance does not reflect any impact from our proposed acquisition of

Hospira. We expect that transaction to close during the second half of 2015.
« Excludes the potential effects of the resolution of litigation-related matters.

« Exchange rates assumed are as of mid-January 2015. Excludes the impact of a potential devaluation of the Venezuelan bolivar or any other currency.
« Guidance for the effective tax rate on adjusted income does not assume renewal of the U.S. research and development (R&D) tax credit. The renewal of the U.S. R&D tax credit is not

anticipated to have a material impact on the effective tax rate on adjusted income.
For an understanding of Adjusted income and its components and Adjusted diluted EPS (all of which are non-GAAP financial measures), see the “Adjusted Income” section of this

®

Financial Review.

For additional information about our actual and anticipated costs and cost savings associated with our cost-reduction initiatives and our new global commercial
structure, see the “Costs and Expenses—Restructuring Charges and Other Costs Associated with Acquisitions and Cost-Reduction/Productivity Initiatives” section of
this Financial Review and Notes to Consolidated Financial Statements— Note 3 . Restructuring Charges and Other Costs Associated with Acquisitions and Cost-

Reduction/Productivity Initiatives.

Our 2015 financial guidance is subject to a number of factors and uncertainties—as described in the “Our Operating Environment”, “Our Strategy” and “Forward-
Looking Information and Factors That May Affect Future Results” sections of this Financial Review and Part I, Item 1A, “Risk Factors,” of our 2014 Annual Report on

Form 10-K.
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SIGNIFICANT ACCOUNTING POLICIES AND APPLICATION OF CRITICAL ACCOUNTING ESTIMATES AND
ASSUMPTIONS

For a description of our significant accounting policies, see Notes to Consolidated Financial Statements— Note 1. Basis of Presentation and Significant Accounting
Policies . Of these policies, the following are considered critical to an understanding of our consolidated financial statements as they require the application of the
most subjective and the most complex judgments: (i) Acquisitions (Note 1D); (ii) Fair Value (Note 1E); (iii) Revenues (Note 1G); (iv) Asset Impairments (Note 1K);
(v) Pension and Postretirement Benefit Plans (Note 1P); and (vi) Contingencies, including Tax Contingencies (Note 10) and Legal and Environmental Contingencies
(Note 1Q).

Following is a discussion about the critical accounting estimates and assumptions impacting our consolidated financial statements. See also Estimates and
Assumptions (Note 1C) for a discussion about the risks associated with estimates and assumptions.

Acquisitions and Fair Value

For a discussion about the application of Fair Value to our recent acquisitions, see Notes to Consolidated Financial Statements— Note 2A. Acquisitions, Licensing
Agreements, Collaborative Arrangements, Divestitures, and Equity-Method Investments : Acquisitions.

For a discussion about the application of Fair Value to our investments, see Notes to Consolidated Financial Statements— Note 7A. Financial Instruments: Selected
Financial Assets and Liabilities .

For a discussion about the application of Fair Value to our benefit plan assets, see Notes to Consolidated Financial Statements— Note 11D. Pension and
Postretirement Benefit Plans and Defined Contribution Plans: Plan Assets .

For a discussion about the application of Fair Value to our asset impairment reviews, see “Asset Impairment Reviews” below.
Revenues

Our gross product revenues are subject to a variety of deductions, that are generally estimated and recorded in the same period that the revenues are recognized,
and primarily represent rebates, chargebacks and sales allowances to government agencies, wholesalers/distributors and managed care organizations with respect to
our pharmaceutical products.

Those deductions represent estimates of rebates and discounts related to gross sales for the reporting period and, as such, knowledge and judgment of market
conditions and practice are required when estimating the impact of these revenue deductions on gross sales for a reporting period. Historically, our adjustments of
estimates, to reflect actual results or updated expectations, have not been material to our overall business. On a quarterly basis, our adjustments of estimates to
reflect actual results generally have been less than 1% of biopharmaceutical revenues, and have resulted in either a net increase or a net decrease in revenues.
Product-specific rebates, however, can have a significant impact on year-over-year individual product growth trends. If any of our ratios, factors, assessments,
experiences or judgments are not indicative or accurate predictors of our future experience, our results could be materially affected. The sensitivity of our estimates
can vary by program, type of customer and geographic location. However, estimates associated with U.S. Medicare, Medicaid and performance-based contract
rebates are most at risk for material adjustment because of the extensive time delay between the recording of the accrual and its ultimate settlement, an interval that
can generally range up to one year. Because of this time lag, in any given quarter, our adjustments to actual can incorporate revisions of several prior quarters.

Asset Impairment Reviews

We review all of our long-lived assets for impairment indicators throughout the year. We perform impairment testing for indefinite-lived intangible assets and goodwill
at least annually and for all other long-lived assets whenever impairment indicators are present. When necessary, we record charges for impairments of long-lived
assets for the amount by which the fair value is less than the carrying value of these assets. Our impairment review processes are described in the Notes to
Consolidated Financial Statements— Note 1K. Basis of Presentation and Significant Accounting Policies: Amortization of Intangible Assets, Depreciation and Certain
Long-Lived Assets.

Examples of events or circumstances that may be indicative of impairment include:

« A significant adverse change in legal factors or in the business climate that could affect the value of the asset. For example, a successful challenge of our patent
rights would likely result in generic competition earlier than expected.

¢ A significant adverse change in the extent or manner in which an asset is used. For example, restrictions imposed by the FDA or other regulatory authorities could
affect our ability to manufacture or sell a product.

« A projection or forecast that indicates losses or reduced profits associated with an asset. This could result, for example, from a change in a government
reimbursement program that results in an inability to sustain projected product revenues and profitability. This also could result from the introduction of a
competitor’s product that results in a significant loss of market share or the inability to achieve the previously projected revenue growth, as well as the lack of
acceptance of a product by patients, physicians and payers. For in-process research and development (IPR&D) projects, this could result from, among other
things, a change in outlook based on clinical trial data, a delay in the projected launch date or additional expenditures to commercialize the product.
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Identifiable Intangible Assets

As a result of our identifiable intangible asset impairment review work, we recognized a number of impairments of identifiable intangible assets for the years ended
December 31, 2014, 2013 and 2012. See Notes to Consolidated Financial Statements— Note 4. Other (Income)/Deductions — Net.

When we are required to determine the fair value of intangible assets other than goodwill, we use an income approach, specifically the discounted cash flow method.
We start with a forecast of all the expected net cash flows associated with the asset, which includes the application of a terminal value for indefinite-lived assets, and
then we apply an asset-specific discount rate to arrive at a net present value amount. Some of the more significant estimates and assumptions inherent in this
approach include: the amount and timing of the projected net cash flows, which includes the expected impact of competitive, legal and/or regulatory forces on the
projections and the impact of technological risk associated with IPR&D assets, as well as the selection of a long-term growth rate; the discount rate, which seeks to
reflect the various risks inherent in the projected cash flows; and the tax rate, which seeks to incorporate the geographic diversity of the projected cash flows.

While all intangible assets other than goodwill can face events and circumstances that can lead to impairment, in general, intangible assets other than goodwill that
are most at risk of impairment include IPR&D assets (approximately $387 million as of December 31, 2014 ) and newly acquired or recently impaired indefinite-lived
brand assets (approximately $300 million as of December 31, 2014 ). IPR&D assets are high-risk assets, as research and development is an inherently risky activity.
Newly acquired and recently impaired indefinite-lived assets are more vulnerable to impairment as the assets are recorded at fair value and are then subsequently
measured at the lower of fair value or carrying value at the end of each reporting period. As such, immediately after acquisition or impairment, even small declines in
the outlook for these assets can negatively impact our ability to recover the carrying value and can result in an impairment charge.

Goodwill

As a result of our goodwill impairment review work, we concluded that none of our goodwill was impaired as of December 31, 2014 , and we do not believe the risk of
impairment is significant at this time.

When we are required to determine the fair value of a reporting unit, as appropriate for the individual reporting unit, we mainly use the income approach but we may
also use the market approach, or a weighted-average combination of both approaches.

* The income approach is a forward-looking approach to estimating fair value and relies primarily on internal forecasts. Within the income approach, the method that
we use is the discounted cash flow method. We start with a forecast of all the expected net cash flows associated with the reporting unit, which includes the
application of a terminal value, and then we apply a reporting unit-specific discount rate to arrive at a net present value amount. Some of the more significant
estimates and assumptions inherent in this approach include: the amount and timing of the projected net cash flows, which includes the expected impact of
technological risk and competitive, legal and/or regulatory forces on the projections, as well as the selection of a long-term growth rate; the discount rate, which
seeks to reflect the various risks inherent in the projected cash flows; and the tax rate, which seeks to incorporate the geographic diversity of the projected cash
flows.

* The market approach is a historical approach to estimating fair value and relies primarily on external information. Within the market approach are two methods
that we may use:

o Guideline public company method—this method employs market multiples derived from market prices of stocks of companies that are engaged in the same or
similar lines of business and that are actively traded on a free and open market and the application of the identified multiples to the corresponding measure of
our reporting unit’s financial performance.

o Guideline transaction method—this method relies on pricing multiples derived from transactions of significant interests in companies engaged in the same or
similar lines of business and the application of the identified multiples to the corresponding measure of our reporting unit’s financial performance.

The market approach is only appropriate when the available external information is robust and deemed to be a reliable proxy for the specific reporting unit being
valued; however, these assessments may prove to be incomplete or inaccurate. Some of the more significant estimates and assumptions inherent in this
approach include: the selection of appropriate guideline companies and transactions and the determination of applicable premiums and discounts based on any
differences in ownership percentages, ownership rights, business ownership forms or marketability between the reporting unit and the guideline companies and
transactions.

Specifically:

* When we estimate the fair value of our four biopharmaceutical reporting units, we rely solely on the income approach. We use the income approach exclusively as
the use of the comparable guideline company method is not practical or reliable. For the income approach, we use the discounted cash flow method.

* When we estimate the fair value of our Consumer Healthcare reporting unit, we use a combination of approaches and methods. We use the income approach and
the market approach, which we weight equally in our analysis. We weight them equally as we have equal confidence in the appropriateness of the approaches for
this reporting unit. For the income approach, we use the discounted cash flow method and for the market approach, we use both the guideline public company
method and the guideline transaction method, which we weight equally to arrive at our market approach value.

Our Consumer Healthcare reporting unit has the narrowest difference between estimated fair value and estimated book value. However, we believe that it would take
a significant negative change in the undiscounted cash flows, the discount rate and/or the market multiples in the consumer industry for the Consumer Healthcare
reporting unit goodwill to be impaired. Our Consumer Healthcare reporting unit performance and consumer healthcare industry market multiples are highly correlated
with the overall economy and our specific performance is also
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dependent on our and our competitors’ innovation and marketing effectiveness, and on regulatory developments affecting claims, formulations and ingredients of our
products.

For all of our reporting units, there are a number of future events and factors that may impact future results and that could potentially have an impact on the outcome
of subsequent goodwill impairment testing. For a list of these factors, see the “Forward-Looking Information and Factors That May Affect Future Results” section of
this Financial Review and Part I. ltem 1A "Risk Factors" in our 2014 Annual Report on Form 10-K.

Benefit Plans

The majority of our employees worldwide are covered by defined benefit pension plans, defined contribution plans or both. In the U.S., we have both Internal Revenue
Code qualified and supplemental (non-qualified) defined benefit plans and defined contribution plans, as well as other postretirement benefit plans consisting primarily
of medical insurance for retirees.

The accounting for benefit plans is highly dependent on actuarial estimates, assumptions and calculations, which can result from a complex series of judgments about
future events and uncertainties. The assumptions and actuarial estimates required to estimate the employee benefit obligations for the defined benefit and
postretirement plans include the discount rate; expected salary increases; certain employee-related factors, such as turnover, retirement age and mortality (life
expectancy); and healthcare cost trend rates.

As of December 31, 2014, our Pension benefit obligations, net and our Postretirement benefit obligations, net increased, in the aggregate, by approximately $3.0
billion compared to December 31, 2013. The increase reflects, among other things, a decrease in our discount rate assumptions, used in the measurement of the plan
obligations, as well as the impact of a change to the postretirement medical benefit plan and revised mortality assumptions (see below).

In the fourth quarter of 2014, we approved a change, effective January 1, 2016, to the postretirement medical plan to transfer certain plan participants to a retiree drug
coverage program eligible for a Medicare Part D plan subsidy (Employer Group Waiver Plan). This change resulted in a decrease to the postretirement benefit
obligation of approximately $600 million as of December 31, 2014.

On October 27, 2014, the Society of Actuaries (SOA) issued a new mortality table, called the SOA RP-2014 mortality table. The new SOA mortality table was created
using data from 2006 and applying updated estimates of projected mortality rate improvements. The updated mortality rate projections assume that the high mortality
rate improvements observed in the early 2000s will not continue, but will normalize to an ultimate improvement rate of 1.00% over a twenty-year period. In estimating
our U.S. plan-specific mortality assumptions, we are using the same data and methodology used by the SOA, except that we project that the mortality rate
improvements will normalize to an ultimate improvement rate of 0.75%, which is more closely aligned with the scale used by the United States Social Security
Administration, and that the rate will normalize over a ten-year period. The projected benefit obligation (for defined benefit pension plans), and the accumulated
postretirement benefit obligation (for postretirement plans), increased by approximately $580 million as a result of the revised mortality assumptions.

Our assumptions reflect our historical experiences and our judgment regarding future expectations that have been deemed reasonable by management. The
judgments made in determining the costs of our benefit plans can materially impact our results of operations.

The following table provides the expected versus actual rate of return on plan assets and the weighted-average discount rate used to measure the benefit obligations
for our U.S. qualified pension plans and our international pension plans @:

2014 2013 2012

U.S. Qualified Pension Plans

Expected annual rate of return on plan assets 8.3% 8.5% 8.5%

Actual annual rate of return on plan assets 6.8 11.3 12.7

Discount rate used to measure the plan obligations 4.2 5.2 4.3
International Pension Plans

Expected annual rate of return on plan assets 5.5 5.8 5.6

Actual annual rate of return on plan assets 13.2 13.1 9.6

Discount rate used to measure the plan obligations 3.0 3.9 3.8

@ For detailed assumptions associated with our benefit plans, see Notes to Consolidated Financial Statements— Note 11B. Pension and Postretirement Benefit Plans and Defined
Contribution Plans: Actuarial Assumptions.

Expected Annual Rate of Return on Plan Assets

The assumptions for the expected annual rate of return on all of our plan assets reflect our actual historical return experience and our long-term assessment of
forward-looking return expectations by asset classes, which is used to develop a weighted-average expected return based on the implementation of our targeted
asset allocation in our respective plans.

The expected annual rate of return on plan assets for our U.S. plans and the majority of our international plans is applied to the fair value of plan assets at each year-

end and the resulting amount is reflected in our net periodic benefit costs in the following year. In January 2015, Pfizer made a voluntary contribution of approximately
$1.0 billion to plan assets. In 2015, this contribution will be included in the plan asset balance for purposes of determining the expected rate of return on plan assets.
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The following table illustrates the sensitivity of net periodic benefit costs to a 50 basis point decline in our assumption for the expected annual rate of return on plan
assets, holding all other assumptions constant (in millions, pre-tax):

Increase in 2015 Net

Change Periodic Benefit Costs
Assumption
Expected annual rate of return on plan assets 50 basis point decline $109

The actual return on plan assets resulted in an increase in our aggregate plan assets of approximately $1.9 billion during 2014.

Discount Rate Used to Measure Plan Obligations

The weighted-average discount rate used to measure the plan obligations for our U.S. defined benefit plans is determined at least annually and evaluated and
modified, as required, to reflect the prevailing market rate of a portfolio of high-quality fixed income investments, rated AA/Aa or better, that reflect the rates at which
the pension benefits could be effectively settled. The discount rate used to measure the plan obligations for our international plans is determined at least annually by
reference to investment grade corporate bonds, rated AA/Aa or better, including, when there are sufficient data, a yield-curve approach. These discount rate
determinations are made in consideration of local requirements.

The measurement of the plan obligations at the end of the year will affect the amount of service cost, interest cost and amortization expense reflected in our net
periodic benefit costs in the following year.

The following table illustrates the sensitivity of net periodic benefit costs and benefit obligations to a 10 basis point decline in our assumption for the discount rate,
holding all other assumptions constant (in millions, pre-tax):

2015 Net Periodic 2014 Benefit

Change Benefit Costs Obligations

Assumption Increase Increase
Discount rate 10 basis point decline $36 $480

The change in the discount rates used in measuring our plan obligations as of December 31, 2014 resulted in an increase in the measurement of our aggregate plan
obligations by approximately $4.3 billion .

Contingencies
For a discussion about income tax contingencies, see Notes to Consolidated Financial Statements— Note 5D. Tax Matters: Tax Contingencies.

For a discussion about legal and environmental contingencies, guarantees and indemnifications, see Notes to Consolidated Financial Statements— Note 17.
Commitments and Contingencies .
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ANALYSIS OF THE CONSOLIDATED STATEMENTS OF INCOME

Year Ended December 31, % Change

(MILLIONS OF DOLLARS) 2014 2013 2012 14/13 13/12

Revenues $ 49,605 $ 51,584 $ 54,657 4) (6)

Cost of sales 9,577 9,586 9,821 — 2)
% of revenues 19.3% 18.6% 18.0%

Selling, informational and administrative expenses 14,097 14,355 15,171 2) (5)
% of revenues 28.4% 27.8% 27.8%

Research and development expenses 8,393 6,678 7,482 26 (11)
% of revenues 16.9% 12.9% 13.7%

Amortization of intangible assets 4,039 4,599 5,109 22) (20)
% of revenues 8.1% 8.9% 9.3%

Restructuring charges and certain acquisition-related costs 250 1,182 1,810 (79) (35)
% of revenues 0.5% 2.3% 3.3%

Other (income)/deductions—net 1,009 (532) 4,022 S *

Income from continuing operations before provision for taxes on
income 12,240 15,716 11,242 (22) 40
% of revenues 24.7% 30.5% 20.6%

Provision for taxes on income 3,120 4,306 2,221 (28) 94

Effective tax rate 25.5% 27.4% 19.8%

Income from continuing operations 9,119 11,410 9,021 (20) 26
% of revenues 18.4% 22.1% 16.5%

Discontinued operations—net of tax 48 10,662 5,577 (100) 91

Net income before allocation to noncontrolling interests 9,168 22,072 14,598 (58) 51

% of revenues 18.5% 42.8% 26.7%

Less: Net income attributable to noncontrolling interests 32 69 28 (53) 146

Net income attributable to Pfizer Inc. $ 9135 $ 22,003 $ 14,570 (58) 51
% of revenues 18.4% 42.7% 26.7%

Certain amounts and percentages may reflect rounding adjustments.
* Calculation not meaningful.

Revenues —Overview

Total revenues were $49.6 billion in 2014 , a decrease of 4% compared to 2013 , which reflects an operational decrease of $1.1 billion, or 2%, and unfavorable foreign
exchange of $912 million, or 2%, in 2014 compared to 2013. The operational decrease was primarily the result of:

« the expiration of the co-promotion term of the collaboration agreement for Enbrel in the U.S. and Canada (approximately $1.4 billion);

« the loss of exclusivity and subsequent multi-source generic competition for Detrol LA, Celebrex and Geodon in the U.S., Viagra in most major European markets,
and Aricept and Lyrica in Canada (aggregate decline of approximately $937 million) and certain other products(approximately $300 million);

« the continued erosion of branded Lipitor in the U.S. and most other developed markets due to generic competition and the operational decline of certain products,
including Norvasc, Effexor, atorvastatin, Metaxalone, Zosyn/Tazocin, Ziprasidone, Genotropin, Tygacil, Centrum, Advil and Vfend (approximately $938 million);
and

« the ongoing termination of the Spiriva collaboration in certain countries (approximately $490 million),
partially offset by:

« the operational growth of certain products in certain developed markets, including Lyrica, Prevnar, Eliquis, Xeljanz, Xalkori, Inlyta and Nexium 24HR in the U.S. as
a result of its May 2014 launch, among others (approximately $1.8 billion); and

* a7% operational increase in revenues in emerging markets (approximately $900 million), including strong operational growth from Prevenar as well as from
Lipitor, primarily in China, and from Enbrel, primarily in Latin America.

Total revenues were $51.6 billion in 2013 , a decrease of 6% compared to 2012 , which reflects an operational decrease of $1.9 billion, or 4%, and unfavorable foreign
exchange of approximately $1.2 billion , or 2% , in 2013 compared to 2012 .

The operational decrease was primarily the result of:

« the continued erosion of branded Lipitor in the U.S., developed Europe and certain other developed markets (approximately $1.7 billion );



« the loss of exclusivity for Geodon in March 2012 in the U.S. (approximately $130 million ) and other product losses of exclusivity (approximately $1.3 billion in the
aggregate, none individually significant);
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« the ongoing expiration of the Spiriva collaboration in certain countries (approximately $475 million );

* decreased government purchases of the Prevnar family of products and Enbrel in certain emerging markets (approximately $160 million ); and

* lower revenues from generic atorvastatin (approximately $145 million ),

partially offset by:

« the growth of certain products, including Lyrica, Inlyta, Celebrex and Xalkori in developed markets and Xeljanz in the U.S. (approximately $1.1 billion );

« the overall growth in the rest of emerging markets (approximately $751 million ), excluding the aforementioned decrease in the government purchases of the
Prevnar family of products and Enbrel;

« the overall growth in the Consumer Healthcare business unit (approximately $153 million ); and

« revenues from the transitional manufacturing and supply agreements with Zoetis (approximately $132 million ).

See the “Intellectual Property Rights and Collaboration/Licensing Rights” section of this Financial Report for information about (i) recent losses of product exclusivity
impacting product revenues, (ii) recent and expected losses of collaboration rights impacting alliance revenues and (iii) losses and expected losses of product
exclusivity in 2015.

In addition, we expect to lose exclusivity for various other products in various markets over the next few years. For additional information, see the “Patents and Other
Intellectual Property Rights” section in Part I, Item 1, “Business”, of our 2014 Annual Report on Form 10-K.

Revenues exceeded $500 million in each of 13, 12 and 14 countries outside the U.S. in 2014 , 2013 and 2012, respectively. The U.S. is our largest national market,
comprising 38% of total revenues in 2014 and 39% of total revenues in both 2013 and 2012. Japan is our second-largest national market, with approximately 9%,
10% and 12% of total revenues in 2014, 2013 and 2012, respectively.

Our policy relating to the supply of pharmaceutical inventory at domestic wholesalers, and in major international markets, is to generally maintain stocking levels under
one month on average and to keep monthly levels consistent from year to year based on patterns of utilization. We historically have been able to closely monitor these
customer stocking levels by purchasing information from our customers directly or by obtaining other third-party information. We believe our data sources to be
directionally reliable but cannot verify their accuracy. Further, as we do not control this third-party data, we cannot be assured of continuing access. Unusual buying
patterns and utilization are promptly investigated.

Our gross product revenues are subject to a variety of deductions, that generally are estimated and recorded in the same period that the revenues are recognized,
and primarily represent rebates, chargebacks and sales allowances to government agencies, wholesalers/distributors and managed care organizations with respect to
our pharmaceutical products. Those deductions represent estimates of rebates and discounts related to gross sales for the reporting period and, as such, knowledge
and judgment of market conditions and practice are required when estimating the impact of these revenue deductions on gross sales for a reporting period.
Historically, our adjustments of estimates, to reflect actual results or updated expectations, have not been material to our overall business. On a quarterly basis, our
adjustments of estimates to reflect actual results generally have been less than 1% of biopharmaceutical revenues, and have resulted in either a net increase or a net
decrease in revenues. Product-specific rebates, however, can have a significant impact on year-over-year individual product growth trends. If any of our ratios,
factors, assessments, experiences or judgments are not indicative or accurate predictors of our future experience, our results could be materially affected. The
sensitivity of our estimates can vary by program, type of customer and geographic location. However, estimates associated with U.S. Medicare, Medicaid and
performance-based contract rebates are most at risk for material adjustment because of the extensive time delay between the recording of the accrual and its ultimate
settlement, an interval that can generally range up to one year. Because of this time lag, in any given quarter, our adjustments to actual can incorporate revisions of
several prior quarters.

The following table provides information about deductions from revenues:

Year Ended December 31,

(MILLIONS OF DOLLARS) 2014 2013 2012
Medicare rebates © $ 1,077 % 887 $ 741
Medicaid and related state program rebates © 779 508 853
Performance-based contract rebates @ © 2,219 2,117 1,852
Chargebacks © 3,755 3,569 3,648
Sales allowances © 4,547 4,395 4,525
Sales returns and cash discounts 1,279 1,225 1,263
Total © $ 13,656 $ 12,701 % 12,882

(a)

Rebates are product-specific and, therefore, for any given year are impacted by the mix of products sold.

Performance-based contract rebates include contract rebates with managed care customers within the U.S., including health maintenance organizations and pharmacy benefit managers,
who receive rebates based on the achievement of contracted performance terms and claims under these contracts. Outside the U.S., performance-based contract rebates include rebates
to wholesalers/distributors based on achievement of contracted performance for specific products or sales milestones.

Chargebacks primarily represent reimbursements to U.S. wholesalers for honoring contracted prices to third parties.

Sales allowances primarily represent price reductions that are contractual or legislatively mandated outside the U.S., discounts and distribution fees.

For 2014 , associated with the following segments: GIP ( $3.3 billion ); VOC ( $1.2 billion ); and GEP ( $9.1 billion ). For 2013, associated with the following segments: GIP ( $2.8 billion );
VOC ( $1.0 billion ); and GEP ( $8.9 billion ). For 2012 , associated with the following segments: GIP ( $2.2 billion ); VOC ( $1.0 billion ); and GEP ( $9.6 billion ).

(b;

(c;

g g

(e
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The total deductions from revenues for 2014 increased compared to 2013, primarily as a result of:

« anincrease in Medicare rebates due to higher volume of sales in the Medicare patient population;

¢ anincrease in Medicaid and related state program rebates, primarily as a result of a change in our estimates of sales related to these programs;

¢ anincrease in performance-based contract rebates as a result of contract arrangements and incentives, primarily in Europe;

« anincrease in chargebacks for certain branded products as well as products that have lost exclusivity; and

* anincrease in sales allowances primarily in Asia and Europe.

Our accruals for Medicaid and related state program rebates, Medicare rebates, performance-based contract rebates, chargebacks, sales allowances and sales
returns and cash discounts totaled $3.4 billion as of December 31, 2014 , of which approximately $2.0 billion is included in Other current liabilities, $300 million is
included in Other noncurrent liabilities and approximately $1.1 billion is included against Accounts receivable, less allowance for doubtful accounts , in our
consolidated balance sheet. Our accruals for Medicaid and related state program rebates, Medicare rebates, performance-based contract rebates, chargebacks, sales
allowances and sales returns and cash discounts totaled $3.3 billion as of December 31, 2013 , of which approximately $2.1 billion is included in Other current

liabilities, $234 million is included in Other noncurrent liabilities and approximately $1.0 billion is included against Accounts receivable, less allowance for doubtful
accounts , in our consolidated balance sheet.

Revenues by Segment and Geographic Area

The following table provides worldwide revenues by operating segment and geographic area:

Year Ended December 31, % Change

Worldwide us. International Worldwide us. International

(MILLIONS OF DOLLARS) 201¢ 201z 2012 201¢ 201z 201z 201¢ 201z 201z 14/1% 13/1% 14/1% 13/1z 14/1% 13/12
Operating Segments ©:

GIP $ 13,86 $14,31° $13,75¢ $ 6,24: $ 6,81( $ 6,42¢ $ 7,61¢ $ 7,507 $ 7,323 ?3) 4 8) 6 1 2

VOC 10,14« 9,28¢ 8,991 4,71 4,122 3,981 5,42¢ 5,162 5,008 9 3 14 3 &) 3

GEP 25,14¢ 27,61¢ 31,67¢ 7,90¢ 9,217 10,81¢ 17,24¢ 18,40( 20,86( ©) 13 (14 (15 (6) 12

49,15: 51,22: 54,42¢ 18,86: 20,14¢ 21,23¢ 30,29: 31,07( 33,19: 4 (6) (6) (5) ©) (6)

Other ® 451 364 231 21z 124 79 23¢ 24C 152 24 58 71 57 — 58

Total revenues $ 49,60F $51,58: $54,65. $19,07¢ $20,27:  $21,31:  $30,53. $31,31(  $33,34 4 (6) (6) ) %) (6)

Biopharmaceutical $ 45,706  $47,87¢  $51,21« $17,16¢ $1857(  $19,70¢  $2854:  $29,30¢  $31,50¢ (5) @ ®) (6) ©) @

@ GIP = the Global Innovative Pharmaceutical segment ; VOC = the Global Vaccines, Oncology and Consumer Healthcare segment ; and GEP = the Global Established Pharmaceutical
segment .

Primarily includes revenues generated from Pfizer CentreSource, our contract manufacturing and bulk pharmaceutical chemical sales organization, and also includes, in 2014 and 2013,
revenues related to our transitional manufacturing and supply agreements with Zoetis.

(b)

Biopharmaceutical Revenues

Revenues from biopharmaceutical products contributed approximately 92% of our total revenues in 2014 , 93% of our total revenues in 2013 and 94% of our total
revenues in 2012 .

We recorded direct product sales of more than $1 billion for each of 10 biopharmaceutical products in 2014 , 2013 and 2012 . These products represent 54% of our
revenues from biopharmaceutical products in 2014 , 51% of our revenues from biopharmaceutical products in 2013 and 50% of our revenues from biopharmaceutical
products in 2012 .

2014 v. 2013

Worldwide revenues from biopharmaceutical products in 2014 were $45.7 billion , a decrease of 5% compared to 2013 . In addition to the operational factors noted in
the Revenues — Overview section of this Analysis of the Consolidated Statements of Income, foreign exchange unfavorably impacted biopharmaceutical revenues by
$857 million, or 2%.

Geographically,
* inthe U.S., biopharmaceutical revenues decreased $1.4 billion , or 8% , in 2014, compared to 2013, reflecting, among other things:

o lower Alliance revenues, primarily due to Enbrel, reflecting the expiration of the co-promotion term of the collaboration agreement in October 2013
(approximately $1.3 billion in 2014), and Spiriva, reflecting the final-year terms, and termination on April 29, 2014, of the co-promotion collaboration, which, per
the terms of the collaboration agreement, resulted in a decline of our share of Spiriva revenue (approximately $395 million in 2014); and

> lower revenues from Detrol LA due to loss of exclusivity (approximately $321 million in 2014), Celebrex due to loss of exclusivity in December 2014
(approximately $198 million), and lower revenues from Lipitor (approximately $191 million in 2014),
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partially offset by:

> the strong performance of Lyrica (approximately $352 million in 2014) as well as the growth of Prevnar, Xeljanz, Eliquis, Xalkori and Inlyta (collectively,
approximately $760 million in 2014).

in our international markets, biopharmaceutical revenues decreased $764 million , or 3% , in 2014, compared to 2013 , primarily due to the unfavorable impact of
foreign exchange of approximately $857 million in 2014, or 3%. Operationally, revenues increased slightly by $93 million, in 2014 compared to 2013 reflecting,
among other things:

o higher revenues for Lipitor in China, Lyrica in developed markets, Enbrel outside Canada, and the performance of recently launched products Eliquis, Xalkori,
and Inlyta (collectively, up approximately $941 million in 2014); and

o the operational growth of Prevenar and Xeljanz (approximately $228 million in 2014),
partially offset by:

o the operational decline of certain products, including Norvasc, Zithromax, Xalabrands, Detrol, Effexor and Chantix/Champix, in developed international
markets, and Sutent in China (collectively, approximately $320 million in 2014);

o lower revenues as a result of the loss of exclusivity and subsequent multi-source generic competition for Viagra in most major European markets and Lyrica in
Canada (collectively, approximately $248 million in 2014);

> lower Alliance revenues (approximately $218 million in 2014, excluding Eliquis), primarily due to the expiration of the co-promotion term of the collaboration
agreement for Enbrel in Canada, the ongoing termination of the Spiriva collaboration agreement in certain countries, the loss of exclusivity for Aricept in
Canada and the termination of the co-promotion agreement for Aricept in Japan in December 2012; and

> the continued erosion of branded Lipitor in most international developed markets (approximately $197 million in 2014).

During 2014 , international biopharmaceutical revenues represented 62% of total biopharmaceutical revenues, compared to 61% in 2013.

2013 v. 2012

Worldwide revenues from biopharmaceutical products in 2013 were $47.9 billion, a decrease of 7% compared to 2012 . In addition to the operational factors noted in
the Revenues — Overview section of this Analysis of the Consolidated Statements of Income, foreign exchange unfavorably impacted biopharmaceutical revenues by
$1.2 billion , or 3%.

Geographically,

in the U.S., revenues from biopharmaceutical products decreased 6% in 2013, compared to 2012, reflecting, among other things:
> lower revenues from Lipitor, Revatio and Geodon, all due to loss of exclusivity (down approximately $875 million in 2013);

o lower Alliance revenues from Spiriva, reflecting the final-year terms of our Spiriva co-promotion agreement in the U.S. (down approximately $320 million in
2013), and Enbrel, reflecting the expiration of the co-promotion term of the collaboration agreement in the U.S. and Canada in October 2013 (down
approximately $82 million);

> lower revenues from generic atorvastatin (down approximately $145 million in 2013);

> lower revenues from Prevnar, due to decreased government purchases (down approximately $84 million in 2013); and
> lower revenues from Zosyn (down approximately $45 million in 2013),

partially offset by:

o the strong performance of certain other biopharmaceutical products, including Lyrica, Celebrex, Xeljanz, Inlyta and Xalkori (up approximately $715 million in
2013).

in our international markets, revenues from biopharmaceutical products decreased 7% in 2013, compared to 2012. Operationally, revenues decreased 3% in
2013, compared to 2012, reflecting, among other things:

> lower revenues for Lipitor and Xalatan/Xalacom (down approximately $1.4 billion in 2013) due to the loss of exclusivity of Lipitor in developed Europe, Japan
and Australia, and Xalatan/Xalacom in the majority of European markets and in Australia; lower revenues for Viagra (down approximately $108 million in 2013)
primarily due to loss of exclusivity in most major markets in Europe; and lower revenues for Aricept (direct sales) (down approximately $88 million in 2013) due
to the loss of exclusivity in certain markets; and

> lower Alliance revenues (down approximately $493 million in 2013), primarily due to the loss of exclusivity of Aricept in many major European markets, the
return of our rights to Aricept in Japan to Eisai Co., Ltd., and lower revenues for Spiriva in certain European countries, Canada and Australia (where the
Spiriva collaboration has terminated),

partially offset by:

> higher revenues for Lyrica, and new product growth from Inlyta and Xalkori (collectively, approximately $506 million in 2013).

The unfavorable impact of foreign exchange on international biopharmaceutical revenues of 4% in 2013 also contributed to the decrease in revenues from
biopharmaceutical products in our international markets.

During 2013, international revenues from biopharmaceutical products represented 61% of total revenues from biopharmaceutical products, compared to 62% in 2012.

For additional information about operating segment revenues, see the “Analysis of Operating Segment Information” section of this Financial Review.
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Revenues —Major Biopharmaceutical Products

The following table provides revenue information for several of our major biopharmaceutical products:

(MILLIONS OF
DOLLARS) Year Ended December 31, % Change
PRODUCT PRIMARY INDICATIONS Business @ 2014 2013 2012 14/13 13/12
Lyrica ® Epilepsy, post-herpetic neuralgia and diabetic peripheral GEP/GIP $ 5168 $ 459 $ 4,158 12 11
neuropathy, fibromyalgia, neuropathic pain due to spinal cord injury
Prevnar family Vaccines for prevention of pneumococcal disease \% 4,464 3,974 4,117 12 3)
Enbrel (Outside the Rheumatoid, juvenile rheumatoid and psoriatic arthritis, plaque GIP 3,850 3,774 3,737 2 1
U.S. and Canada) psoriasis and ankylosing spondylitis
Celebrex Arthritis pain and inflammation, acute pain GEP 2,699 2,918 2,719 (8) 7
Lipitor Reduction of LDL cholesterol GEP 2,061 2,315 3,948 (11) (41)
Viagra © Erectile dysfunction GEP/GIP 1,685 1,881 2,051 (10) (8)
Zyvox Bacterial infections GEP 1,352 1,353 1,345 — 1
Sutent Advanced and/or metastatic renal cell carcinoma (mMRCC), (e} 1,174 1,204 1,236 2) ?3)
refractory gastrointestinal stromal tumors (GIST) and advanced
pancreatic neuroendocrine tumor
Norvasc Hypertension GEP 1,112 1,229 1,349 (10) 9)
Premarin family Symptoms of menopause GEP 1,076 1,092 1,073 (1) 2
BeneFIX Hemophilia GIP 856 832 775 8 7
Vfend Fungal infections GEP 756 775 754 2) 3
Pristiq Depression GEP 737 698 630 6 11
Genotropin Replacement of human growth hormone GIP 723 772 832 (6) ()]
Chantix/Champix An aid to smoking cessation treatment GIP 647 648 670 — 3)
Refacto AF/Xyntha Hemophilia GIP 631 602 584 5 3
Xalatan/Xalacom Glaucoma and ocular hypertension GEP 495 589 806 (16) 27)
Medrol Inflammation GEP 443 464 523 (5) (11)
Xalkori Anaplastic lymphoma kinase positive non-small cell lung cancer (o] 438 282 123 55 129
Zoloft Depression and certain anxiety disorders GEP 423 469 541 (20) (23)
Inlyta Advanced renal cell carcinoma (RCC) o 410 319 100 28 *
Relpax Treats the symptoms of migraine headache GEP 382 359 368 8 @
Fragmin Anticoagulant GEP 364 359 381 2 (6)
Sulperazon Antibiotic GEP 354 309 262 15 18
Effexor Depression and certain anxiety disorders GEP 344 440 425 (22) 4
Rapamune Prevention of organ rejection in kidney transplantation GIP 339 350 346 ®3) 1
Tygacil Antibiotic GEP 323 358 335 (20) 7
Zithromax/Zmax Bacterial infections GEP 314 387 435 (19) (11)
Xeljanz Rheumatoid arthritis GIP 308 114 6 L0 *
Zosyn/Tazocin Antibiotic GEP 303 395 484 (23) (18)
EpiPen Epinephrine injection used in treatment of life-threatening allergic GEP 294 273 263 8 4
reactions
Toviaz Overactive bladder GIP 288 236 207 22 14
Revatio Pulmonary arterial hypertension (PAH) GEP 276 307 534 (10) 43)
Cardura Hypertension/Benign prostatic hyperplasia GEP 263 296 338 (11) 12)
Xanax/Xanax XR Anxiety disorders GEP 253 276 274 (8) 1
Inspra High blood pressure GEP 233 233 214 — 9
Somavert Acromegaly GIP 229 217 197 6 10
BMP2 Development of bone and cartilage GIP 228 209 263 9 (21)
Diflucan Fungal infections GEP 220 242 259 9) )
Neurontin Seizures GEP 210 216 235 ®3) (8)
Unasyn Injectable antibacterial GEP 207 212 228 G ™
Detrol/Detrol LA Overactive bladder GEP 201 562 761 (64) (26)
Denn-Pravera -~ GFP 201 191 148 2 29



Protonix/Pantoprazole
Dalacin/Cleocin
Caduet

Alliance revenues @

All other
biopharmaceutical ©

All other GIP ©

Short-term treatment of erosive esophagitis associated with
gastroesophageal reflux disease (GERD)

Respiratory tract infections

Reduction of LDL cholesterol and hypertension
Various

Various
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GEP/GIP
GIP/GEP/V/O
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180
957
6,854
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223
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7,317

540

188

232
258
3,492
8,010
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(13)
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GEP 6,175 6,614 7,442 ) (11)
\/[e] 211 164 236 29 (31)

All other GEP ©
All other V/O ©

(a)

Indicates the business to which the revenues relate. GIP = the Global Innovative Pharmaceutical segment ; V = the Global Vaccines business; O = the Global Oncology business; and
GEP = the Global Established Pharmaceutical segment .

Lyrica revenues from all of Europe are included in GEP. All other Lyrica revenues are included in GIP.

Viagra revenues from the U.S. and Canada are included in GIP. All other Viagra revenues are included in GEP.

Includes Enbrel (GIP, in the U.S. and Canada through October 31, 2013), Spiriva (GEP), Rebif (GIP), Aricept (GEP) and Eliquis (GIP).

All other GIP, All other GEP and All other V/O are subsets of All other biopharmaceutical revenues.

(b

©

(d

(e

* Calculation not meaningful.

Biopharmaceutical —Selected Product Descriptions

¢ Lyrica (GIP/GEP) is indicated in the U.S. for three neuropathic pain conditions, fibromyalgia and adjunctive therapy for adult patients with partial onset seizures.
In certain countries outside the U.S., indications include neuropathic pain (peripheral and central), fibromyalgia, adjunctive treatment of epilepsy and generalized
anxiety disorder. Worldwide operational revenues for Lyrica increased 14% in 2014 compared to 2013. Foreign exchange had a unfavorable impact on worldwide
revenues of 2% in 2014, compared to 2013.

In the U.S., revenues increased 18% in 2014 compared to 2013, driven by price increases as well as increased investment in effective direct-to-consumer
advertising combined with strong field force performance and the recent promotional launch of new data demonstrating efficacy in treating fibromyalgia patients
receiving antidepressants for their co-morbid depression, despite continued competition from generic versions of competitive medicines.

Internationally, Lyrica operational revenues increased 11% in 2014, compared to 2013, with the growth due to a focus on enhancing diagnosis and treatment rates
of neuropathic back pain, and expediting the identification and appropriate treatment of generalized anxiety disorder in the EU, physician education regarding
neuropathic pain and fibromyalgia in Japan and an effective direct-to-consumer campaign to increase awareness in Japan. In addition, growth was driven by
gaining reimbursement in Australia and an effective multi-channel direct-to-consumer campaign driving an increase in visits to physicians. Foreign exchange had
a unfavorable impact on international revenues of 3% in 2014, compared to 2013.

Worldwide revenues from Lyrica in our GIP segment increased 15% operationally in 2014, and in our GEP segment, revenues from Lyrica increased 11%
operationally in 2014, compared to 2013.

¢ Prevnar family of products (V) consists of Prevnar 13/Prevenar 13 and Prevenar (7-valent), our pneumococcal conjugate vaccines for the prevention of various
syndromes of pneumococcal disease. Overall, worldwide operational revenues for the Prevnar family of products increased 14% in 2014 compared to 2013.
Foreign exchange had a unfavorable impact on worldwide revenues of 2% in 2014, compared to 2013.

In the U.S., revenues for Prevnar 13 increased 19% in 2014, compared to 2013, mainly due to government purchasing patterns and price increases, and
increased demand, primarily driven by additional market penetration for Prevnar 13 in adults.

Internationally, operational revenues for the Prevenar family of products increased 10% in 2014, compared to 2013, primarily reflecting increased shipments
associated with the Global Alliance for Vaccines and Immunization as well as the timing of government purchases and the favorable impact of Pfizer's inclusion in
additional national immunization programs, both in various emerging markets. Foreign exchange had an unfavorable impact on international revenues of 4% in
2014, compared to 2013.

In August 2014, the U.S. Centers for Disease Control and Prevention's (CDC) Advisory Committee on Immunization Practices (ACIP) held an ad-hoc meeting to
vote on the expanded use of Prevnar 13 in older adults. The ACIP voted to recommend Prevnar 13 for routine use to help protect adults aged 65 years and older
against pneumococcal disease, which includes pneumonia caused by the 13 pneumococcal serotypes included in the vaccine.

These ACIP recommendations were subsequently approved by the directors at the CDC and U.S. Department of Health and Human Services, and were published
in the Morbidity and Mortality Weekly Report (MMWR) in September 2014 by the CDC. As with other vaccines, the CDC regularly monitors the impact of
vaccination and reviews the recommendations; in this case, however, the CDC announced formally that it will conduct this review in 2018. Currently, we are
working with a number of U.S. investigators to monitor the proportion of community-acquired pneumonia caused by the serotypes included in Prevnar 13 and
continue to observe trends.

On June 20, 2014, Prevenar 13 was approved in Japan for adults 65 years of age and older for the prevention of pneumococcal disease caused by 13 S.
pneumoniae serotypes covered by the vaccine.

« Enbrel (GIP, outside the U.S. and Canada), for the treatment of moderate-to-severe rheumatoid arthritis, polyarticular juvenile rheumatoid arthritis, psoriatic
arthritis, plaque psoriasis, ankylosing spondylitis, a type of arthritis affecting the spine, and nonradiographic axial spondyloarthritis, recorded an increase in
worldwide operational revenues, excluding the U.S. and Canada, of 4% in 2014, compared to 2013. Results were favorably impacted by continued market
leadership in rheumatoid arthritis. Foreign exchange had a unfavorable impact of 2% in 2014, compared to 2013.

The co-promotion term of the collaboration agreement with Amgen Inc. (Amgen), under which we co-promoted Enbrel in the U.S. and Canada and shared in the
profits from Enbrel sales in those countries, and which we included in Alliance revenues through October 31, 2013, expired on that date and, subject to the terms
of the agreement, we are entitled to a royalty stream for 36 months thereafter, which has been and is expected to continue to be significantly less than our share
of Enbrel profits from U.S. and Canadian sales prior to the expiration. Following the end of the royalty period, we are not entitled to any further revenues from
Enbrel sales in the U.S. and Canada. Our exclusive rights to Enbrel outside the U.S. and Canada will not be affected by the expiration of the co-promotion term.

¢ Celebrex (GEP), indicated for the treatment of the signs and symptoms of osteoarthritis and rheumatoid arthritis worldwide and for the management of acute pain
in adults in the U.S., Japan and certain other markets, recorded a decrease in worldwide operational revenues
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of 6% in 2014, compared to 2013, primarily driven by share erosion due to generic competition and loss of exclusivity in the U.S. (December 2014) and in
Developed Europe (November 2014), partially offset by strong demand from the lower back pain indication in Japan. Foreign exchange had a unfavorable impact
of 2% in 2014, compared to 2013.

In the U.S., revenues decreased 10% in 2014 compared to 2013, primarily driven by share erosion due to generic competition, loss of exclusivity and reductions of
inventory in the channel, partially offset by price increases.

Internationally, Celebrex operational revenues increased 2% in 2014 compared to 2013. Operational performance in international markets in 2014, compared to
2013, was driven by growth in Japan (strong performance in the low back pain and osteoarthritis indications), South Korea (maintaining share despite
competition), and in emerging markets, partially offset by lower revenues in the developed markets in Europe due to loss of exclusivity and price reductions as
governments continue to address their budget deficits. Foreign exchange had an unfavorable impact on international revenues of 4% in 2014, compared to 2013.

Lipitor (GEP) is for the treatment of elevated LDL-cholesterol levels in the blood. Lipitor has lost exclusivity and faces generic competition in all major developed
markets. Branded Lipitor recorded worldwide revenues of $2.1 billion , or an operational decrease of 9% in 2014, compared to 2013, primarily due to the impact of
loss of exclusivity in developed markets and brand erosion due to generic and branded products competition and increased payer pressure worldwide, partially
offset by strong volume growth in China resulting from reallocation of field force and promotional efforts.

In the U.S., revenues decreased 44% in 2014 compared to 2013.

In our international markets, operational revenues decreased 1% in 2014, compared to 2013, primarily due to loss of exclusivity in developed markets and brand
erosion due to generic and branded product competition and increased payer pressure worldwide, partially offset by strong volume growth in China. Foreign
exchange had an unfavorable impact on international revenues of 2% in 2014, compared to 2013.

Viagra (GEP/GIP) is indicated for the treatment for erectile dysfunction. Viagra worldwide operational revenues decreased 9% in 2014, compared to 2013,
primarily due to a decrease in international revenues. International (GEP) operational revenues decreased 24% in 2014, compared to 2013, primarily due to the
entry of generics in developed Europe. Loss of exclusivity for Viagra in major European markets occurred in late-June 2013. Foreign exchange had an
unfavorable impact on international revenues of 3% in 2014, compared to 2013. Revenues in the U.S. (GIP) increased 1% in 2014 compared to 2013.

Zyvox (GEP) is among the world’s best-selling branded agents used to treat serious Gram-positive pathogens, including methicillin-resistant staphylococcus-
aureus. Zyvox worldwide operational revenues increased 1% in 2014, compared to 2013, due to favorable U.S. pricing and solid growth in Latin America and
Africa/Middle East. Foreign exchange had an unfavorable impact of 1% in 2014, compared to 2013.

Sutent (O) is indicated for the treatment of advanced renal cell carcinoma, including metastatic renal cell carcinoma (mRCC); gastrointestinal stromal tumors after
disease progression on, or intolerance to, imatinib mesylate; and advanced pancreatic neuroendocrine tumor. Sutent worldwide operational revenues decreased
1% in 2014, compared to 2013, primarily due to competitive pressure in developed markets, market challenges in China as well as timing of purchases in
emerging markets, partially offset by price increases in the U.S. and increased market share in Japan and Latin America. Foreign exchange had an unfavorable
impact of 1% in 2014, compared to 2013.

Norvasc (GEP) is indicated for the treatment of hypertension. Norvasc worldwide operational revenues decreased 6% in 2014 compared to 2013, and reflects,
among other factors, generic erosion in Japan, partially offset by strong volume growth in China. Foreign exchange had an unfavorable impact of 4% in 2014,
compared to 2013.

Our Premarin family of products (GEP) helps women address moderate-to-severe menopausal symptoms. Premarin worldwide operational revenues decreased
1% in 2014 compared to 2013. Revenues in the U.S. were unfavorably impacted by prescription volume declines for Premarin Family Oral brands, partially offset
by increased marketing support, directing sales force efforts to select physicians and price increases.

BeneFIX and ReFacto AF/Xyntha (GIP) are hemophilia products using state-of-the-art manufacturing that assist patients with their lifelong bleeding disorders.
BeneFIX worldwide operational revenues increased 3% in 2014, compared to 2013, primarily due to increased consumption and patient demand in several EU
countries.

ReFacto AF/Xyntha recorded a 5% increase in worldwide operational revenues in 2014, compared to 2013, as a result of continued competitive patient
conversions and hospital utilization in the U.S. and government purchases in Middle Eastern countries.

Pristig (GEP) is approved for the treatment of major depressive disorder in the U.S. and in various other countries. Pristiq has also been approved for treatment
of moderate-to-severe vasomotor symptoms (VMS) associated with menopause in Thailand, Mexico, the Philippines and Ecuador. Pristiq recorded an increase in
worldwide operational revenues of 7% in 2014, compared to 2013, primarily due to prescription growth in the emerging markets, Spain, Canada and Australia, as
well as favorable pricing in the U.S. Foreign exchange had an unfavorable impact on international revenues of 8% in 2014, compared to 2013.

Chantix/Champix (GIP) is an aid to smoking-cessation treatment in adults 18 years of age and older. Worldwide operational revenues increased 1% in 2014
compared to 2013. Revenues in the U.S. increased 10% in 2014, compared to 2013, primarily due to price increases, partially offset by competition from OTC
competitors, and a movement by smokers to e-cigarettes. International operational revenues decreased 8% in 2014, compared to 2013, primarily due to overall
market decline across several key markets as a result of a challenging macro-economic environment, strong competitive pressure from aggressive Nicotine
Replacement Therapy (NRT) consumer promotion and the widespread availability of e-cigarettes and use of prescription medication, as well as the lingering
impact from previous negative media exposure. Foreign exchange had an unfavorable impact on international revenues of 4% in 2014, compared to 2013.

Xalkori (O) , for the treatment of patients with locally advanced or metastatic non-small cell lung cancer (NSCLC) that is anaplastic lymphoma kinase (ALK)-
positive, is now approved in 82 countries, including the U.S., EU (conditional), Japan, South Korea, Canada,
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Australia and Switzerland, as well as in many emerging markets, including China, Russia, Mexico, India and Turkey. Xalkori recorded worldwide revenues of $438
million in 2014, an operational increase of 56% , compared to 2013 as a result of (i) an increase in diagnostic rates for the ALK gene abnormality, which has led to
more patients being treated, extending duration of therapy, increasing market share, and increasing the number of prescriptions and (ii) price increases in the U.S.
Foreign exchange had a 1% unfavorable impact in 2014, compared to 2013.

« Inlyta (O), for the treatment of patients with advanced renal cell carcinoma (RCC) after failure of a prior systemic treatment, is now approved in 77 countries,
including the U.S., EU, Switzerland, Japan, Canada, Australia and South Korea (exact indications vary by region). Inlyta recorded worldwide revenues of $410
million in 2014, an operational increase of 32% , compared to 2013, due to recent launches and share uptake. International operational revenues increased 41%
in 2014, compared to 2013, primarily due to strong growth in developed markets in Europe, where a large proportion of oncologists are prescribing Inlyta. Foreign
exchange had an unfavorable impact on international revenues of 6% in 2014, compared to 2013.

« Xeljanz (GIP) was first approved in the U.S. in November 2012 for the treatment of adult patients with moderate to severe active rheumatoid arthritis and is now
approved for use as a second-line therapy (after traditional disease-modifying antirheumatic drugs) in more than 35 markets including the U.S., Japan, Australia,
Canada, Switzerland and Brazil. In 2014, Xeljanz experienced significant growth with tripling approvals and the number of market introductions compared to 2013.
Xeljanz recorded worldwide revenues of $308 million in 2014, virtually all in the U.S., primarily driven by the FDA approval for a label update in February 2014 to
include data on radiographic progression, which strengthens the clinical profile of Xeljanz as well as positive consumer awareness. Foreign exchange had a 2%
unfavorable impact in 2014, compared to 2013.

Alliance revenues (GEP/GIP) worldwide operational revenues decreased 63% in 2014, compared to 2013, mainly due to:

o the expiration of the co-promotion term of the collaboration agreement for Enbrel in the U.S. and Canada in October 2013, which resulted in a decrease in
operational revenues of $1.4 billion in 2014, compared to 2013. (While Enbrel alliance revenues declined $1.4 billion in 2014, we received royalty income from
Enbrel in the U.S. and Canada of $531 million in 2014, an operational increase of approximately $440 million, which is recorded in Other (income)/deductions
— net in the consolidated statements on income. See Notes to Consolidated Financial Statements— Note 4. Other (Income)/Deductions — Net. );

o the expiration or near-term expiration of the co-promotion collaboration for Spiriva (GEP) in Japan, the U.S. (where the collaboration expired in April 2014),
certain European countries, Australia, Canada and South Korea, which resulted in an operational decrease in Pfizer's share of Spiriva revenues of $490 million
in 2014, compared to 2013; and

o the loss of exclusivity for Aricept in Canada in December 2013 and the termination of the co-promotion agreement in Japan in December 2012, which resulted
in an operational decrease in Pfizer's share of Aricept revenues of approximately $137 million in 2014, compared to 2013,

partially offset by
> an increase of $266 million for Eliquis worldwide revenues.

« Eliquis (apixaban) (GIP) is being jointly developed and commercialized by Pfizer and Bristol-Myers Squibb (BMS). Eliquis is part of the Novel Oral
Anticoagulant (NOAC) market; the agents in this class were developed as alternatives to warfarin in appropriate patients with certain conditions. In 2012, Eliquis
(apixaban) was approved to reduce the risk of stroke and systemic embolism in patients with nonvalvular atrial fibrillation (NVAF) in the U.S., Europe and
Japan. Since then, the NVAF indication has been launched in the majority of markets around the world. In addition, Eliquis is approved in the U.S. and Europe
for the treatment of deep vein thrombosis (DVT) and pulmonary embolism (PE), and for the reduction in the risk of recurrent DVT and PE following initial
therapy as well as for the prophylaxis of DVT, which may lead to PE, in patients who have undergone hip or knee replacement surgery. The two companies
share commercialization expenses and profit/losses equally on a global basis. While Eliquis was the third entrant in this market, we believe it has a
differentiated product profile and continue to invest in medical education and peer-to-peer programs to assist physicians in understanding the data, and in
direct-to-consumer advertising in the U.S.

« Embeda (GIP)—In November 2013, we announced that the FDA had approved a prior approval supplement for an update to the Embeda manufacturing process.
This update addressed the pre-specified stability requirement that led to the voluntary recall of Embeda from the market in March 2011. In October 2014, the FDA
approved an updated label for Embeda extended release capsules, for oral use, to include abuse-deterrence study data. Embeda is indicated for the management
of pain severe enough to require daily, around-the-clock, long-term opioid treatment and for which alternative treatment options are inadequate. Embeda became
available in the U.S. in February 2015.

See Notes to Consolidated Financial Statements— Note 17. Commitments and Contingencies for a discussion of recent developments concerning patent and product
litigation relating to certain of the products discussed above.

Product Developments —Biopharmaceutical

We continue to invest in R&D to provide potential future sources of revenues through the development of new products, as well as through additional uses for in-line
and alliance products. Notwithstanding our efforts, there are no assurances as to when, or if, we will receive regulatory approval for additional indications for existing
products or any of our other products in development.

We continue to strengthen our global R&D organization and pursue strategies intended to improve innovation and overall productivity in R&D to achieve a sustainable
pipeline that will deliver value in the near term and over time. Our R&D priorities include delivering a pipeline of differentiated therapies with the greatest scientific and
commercial promise, innovating new capabilities that can position Pfizer for long-term leadership and creating new models for biomedical collaboration that will
expedite the pace of innovation and productivity. To that end, our research primarily focuses on six high-priority areas that have a mix of small molecules and large
molecules—immunology and inflammation; cardiovascular and metabolic diseases; oncology; vaccines; neuroscience and pain; and rare diseases. Another area of
focus is biosimilars.
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Our development pipeline, which is updated quarterly, can be found at www.pfizer.com/pipeline. It includes an overview of our research and a list of compounds in
development with targeted indication, phase of development and, for late-stage programs, mechanism of action. The information currently in our development pipeline

is as of February 27, 2015 .

The following series of tables provides information about significant regulatory actions by, and filings pending with, the FDA and regulatory authorities in the EU and
Japan, as well as additional indications and new drug candidates in late-stage development.

RECENT FDA APPROVALS
PRODUCT INDICATION DATE APPROVED

Ibrance (Palbociclib) An oral and selective reversible inhibitor of the CDK 4 and 6 kinases for the February 2015
first-line treatment of patients with estrogen receptor-positive (ER+), human epidermal growth
factor receptor 2-negative (HER2-) advanced breast cancer

Trumenba (MnB rLP2086) A prophylactic vaccine for active immunization to prevent invasive disease caused by October 2014

(PF-05212366) Neisseria meningitidis serogroup B in individuals 10 through 25 years of age

Eliquis (Apixaban) ® Treatment of deep vein thrombosis (DVT) and pulmonary embolism (PE), and for the August 2014
reduction in the risk of recurrent DVT and PE

Eliquis (Apixaban) @ Prevention of DVT, which may lead to PE, in adult patients who have undergone hip or knee March 2014

replacement surgery

@ This indication for Eliquis (apixaban) was developed and is being commercialized in collaboration with Bristol-Myers Squibb (BMS).

PENDING U.S. NEW DRUG APPLICATIONS (NDA) AND SUPPLE MENTAL FILINGS

PRODUCT INDICATION DATE FILED *
ALO-02 A Mu-type opioid receptor agonist for the management of pain severe enough to require daily, February 2015
around-the-clock, long-term opioid treatment and for which alternative treatment options are
inadequate
Xeljanz (Tofacitinib) Treatment of adult patients with moderate to severe chronic plaque psoriasis February 2015
Tafamidis meglumine @ Treatment of transthyretin familial amyloid polyneuropathy (TTR-FAP) February 2012
Celebrex (Celecoxib) © Chronic pain October 2009
Remoxy (Oxycodone Hydrochloride) © Management of pain severe enough to require daily, around-the-clock, long-term opioid August 2008
treatment and for which alternative treatment options are inadequate
Viviant (Bazedoxifene) © Osteoporosis treatment and prevention August 2006

* The dates set forth in this column are the dates on which the FDA accepted our submissions.

®n May 2012, the FDA's Peripheral and Central Nervous System Drugs Advisory Committee voted that the tafamidis meglumine data provide substantial evidence of efficacy for a surrogate
endpoint that is reasonably likely to predict a clinical benefit. In June 2012, the FDA issued a “complete response” letter with respect to the tafamidis NDA. The FDA has requested the
completion of a second efficacy study, and also has asked for additional information on the data within the current tafamidis NDA. We continue to work with the FDA to define a path
forward.

® In June 2010, we received a “complete response” letter from the FDA for the Celebrex chronic pain supplemental NDA. The supplemental NDA remains pending while we await the
completion of the PRECISION trial, anticipated in 2016, which will inform our next steps. There are no additional granted patents related to this potential approval. The PRECISION trial is
designed to assess the relative long-term cardiovascular safety of Celebrex compared to prescription doses of ibuprofen and naproxen in the treatment of arthritis pain.

© |n October 2014, we concluded an internal review of the top-line results of five recently completed clinical studies required to address the “complete response” letter received in June 2011
from the FDA with respect to Remoxy, and we notified Pain Therapeutics (PT) that we have decided to discontinue our agreement to develop and commercialize Remoxy. We will work
together for an orderly transition of Remoxy to PT until the scheduled termination date in April 2015.

@ NDAs for Viviant (bazedoxifene) for treatment and prevention of post-menopausal osteoporosis remain pending before the FDA. In February 2008, the FDA advised it expected to convene
an advisory committee pending responses to the “approvable letters” received in December 2007 and May 2008 with respect to the NDAs. In view of the approval of Duavee (conjugated
estrogens/bazedoxifene), we continue to assess next steps for Viviant.
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REGULATORY APPROVALS AND FILINGS IN THE EU AND JAPA N

the last menses) for whom treatment with progestin-containing therapy
is not appropriate

PRODUCT DESCRIPTION OF EVENT DATE APPROVED DATE FILED *

Xalkori (Crizotinib) Application filed in the EU for first line treatment of ALK-positive non-  — January 2015
small cell lung cancer

Duavive (Conjugated Approval in the EU for treatment of estrogen deficiency symptoms in December 2014 —

Estrogens/Bazedoxifene) postmenopausal women with a uterus (with at least 12 months since

Streptococcus pneumoniae serotypes (1, 3, 4, 5, 6A, 6B, 7F, 9V, 14,
18C, 19A, 19F and 23F) in adults 65 years of age and older

Effexor SR (Venlafaxine HCI) Application filed in Japan for treatment of depression/depressed state — December 2014
Bosulif (Bosutinib) Approval in Japan for treatment of previously treated chronic September 2014 —
myelogenous leukemia
Eliquis (Apixaban) © Approval in the EU for treatment of DVT and PE, and prevention of July 2014 —
recurrent DVT and PE in adults
Prevenar 13 Adult Approval in Japan for prevention of pneumococcal disease caused by  June 2014 -

For applications in the EU, the dates set forth in this column are the dates on which the European Medicines Agency (EMA) validated our submissions.
@ This indication for Eliquis (apixaban) was developed and is being commerecialized in collaboration with BMS.

LATE-STAGE CLINICAL PROGRAMS FOR ADDITIONAL USES AN D DOSAGE FORMS
FOR IN-LINE AND IN-REGISTRATION PRODUCTS

with the German Breast Group, high-risk early breast cancer

PRODUCT INDICATION

Bosulif (Bosutinib) First-line treatment for patients with chronic phase Philadelphia chromosome positive chronic myelogenous leukemia,
which is being developed in collaboration with Avillion Group

Inlyta (Axitinib) Adjuvant treatment of renal cell carcinoma, which is being developed in collaboration with SFJ Pharmaceuticals Group

Ibrance (Palbociclib) An oral and selective reversible inhibitor of the CDK 4 and 6 kinases for the first-line

treatment of patients with estrogen receptor-positive (ER+), human epidermal growth factor receptor 2-negative (HER2-)
advanced breast cancer (ex-U.S.), as well as for the treatment of recurrent advanced breast cancer and, in collaboration

Lyrica (Pregabalin) Peripheral neuropathic pain; CR (once-a-day) dosing

Sutent (Sunitinib) Adjuvant treatment of renal cell carcinoma

Tofacitinib © Treatment of psoriasis (ex-US), ulcerative colitis, psoriatic arthritis, and QD MR (once-a-day) dosing
Vyndagel (Tafamidis meglumine) Adult symptomatic transthyretin cardiomyopathy

@ Tofacitinib QD is currently conducting pivotal Phase 1 studies with registrational intent.

NEW DRUG CANDIDATES IN LATE-STAGE DEVELOPMENT

CANDIDATE INDICATION

Bococizumab (RN316) (PF-04950615) A monoclonal antibody that inhibits PCSK9 for the treatment of hyperlipidemia and prevention of cardiovascular events

Dacomitinib A pan-HER tyrosine kinase inhibitor for the first-line treatment of patients with advanced non-small cell lung cancer with
EGFR activating mutations, which is being developed in collaboration with SFJ Pharmaceuticals Group

Ertugliflozin (PF-04971729) An oral SGLT2 inhibitor for the treatment of type 2 diabetes, which is being developed in collaboration with Merck & Co.,
Inc.

Inotuzumab ozogamicin An antibody drug conjugate, consisting of an anti-CD22 monotherapy antibody linked to a cytotoxic agent, calicheamycin,
for the treatment of acute lymphoblastic leukemia

Trumenba (MnB rLP2086) A prophylactic vaccine for active immunization to prevent invasive disease caused by Neisseria meningitidis serogroup B in

(PF-05212366) individuals 10 through 25 years of age (ex-U.S.)

PF-06836922 A long-acting hGH-CTP for the treatment of growth hormone deficiency (GHD) in adults, which is being developed in
collaboration with OPKO Health, Inc.

PF-06438179 © A potential biosimilar to Remicade® (infliximab)

PF-05280014 ® A potential biosimilar to Herceptin® (trastuzumab)

PF-05280586 © A potential biosimilar to Rituxan® (rituximab)

Tanezumab © An anti-nerve growth factor monoclonal antibody for the treatment of pain (on partial clinical hold)

@ Remicade® is a registered trademark of Janssen Biotech, Inc.
® Herceptin® is a registered trademark of Genentech, Inc.
© Rituxan® is a registered trademark of Biogen Idec, Inc.
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@ The tanezumab program is under a partial clinical hold by the FDA pending review of additional nonclinical data. Subject to the removal of the partial clinical hold, we are planning to
continue development of tanezumab in 2015 for the treatment of osteoarthritis, chronic low back pain and cancer pain. In October 2013, we entered into a collaboration agreement with Eli
Lilly and Company to jointly develop and globally commercialize tanezumab for those indications.

Additional product-related programs are in various stages of discovery and development. Also, see the discussion in the “Our Business Development Initiatives”
section of this Financial Review.

COSTS AND EXPENSES

Cost of Sales

Year Ended December 31, % Change
(MILLIONS OF DOLLARS) 2014 2013 2012 14/13 13/12
Cost of sales $ 9577 $ 9,586 $ 9,821 = )
As a percentage of Revenues 19.3% 18.6% 18.0%

2014 v. 2013

Cost of sales increased as a percentage of revenues in 2014, compared to the same period in 2013 . These increases are primarily due to the impact of losses of
exclusivity and unfavorable changes in product mix, resulting from, among other things, the loss of Enbrel alliance revenue after October 31, 2013, when the co-
promotion term of the collaboration agreement for Enbrel in the U.S. and Canada expired, and the loss of Spiriva alliance revenue in the U.S. as of April 29, 2014.
Cost of sales in 2014 were relatively flat compared to 2013 as the unfavorable impact due to the changes in product mix discussed above was largely offset by
favorable foreign exchange of 3%.

2013 v. 2012

Cost of sales decreased 2% in 2013 , compared to 2012 , primarily due to the favorable impact of foreign exchange of 4%, which more than offset the unfavorable
impact of a shift in product mix due to the loss of exclusivity of certain products in various markets.

Selling, Informational and Administrative (SI&A) Ex penses

Year Ended December 31, % Change
(MILLIONS OF DOLLARS) 2014 2013 2012 14/13 13/12
Selling, informational and administrative expenses $ 14,097 $ 14,355 $ 15,171 ) (5)
As a percentage of Revenues 28.4% 27.8% 27.8%

2014 v. 2013

SI&A expenses decreased 2% in 2014 , compared to 2013, primarily due to:

« lower expenses for field force and marketing expenses, reflecting the benefits of cost-reduction and productivity initiatives, partly in response to product losses of
exclusivity;

« areduction related to a true-up of the 2013 fee payable to the federal government under the U.S. Healthcare Legislation based on our prior-calendar-year share
relative to other companies of branded prescription drug sales to specified government programs; and

« the favorable impact of foreign exchange of 1%,
partially offset by:

¢ increased investments in recently launched products and certain in-line products, as well as the launch and pre-launch marketing expenses for Trumenba
(meningitis B vaccine) and Ibrance (palbociclib); and

* a$215 million charge to account for an additional year of the non-tax deductible Branded Prescription Drug Fee in accordance with final regulations issued in the
third quarter of 2014 by the U.S. Internal Revenue Service (IRS).

2013 v. 2012

SI&A expenses decreased 5% in 2013 , compared to 2012 , primarily due to:

* savings generated from a reduction in marketing functions, partly in response to product losses of exclusivity and more streamlined corporate support functions;
and

« the favorable impact of foreign exchange of 1%,
partially offset by:

¢ increased spending in support of several new product launches.
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Research and Development (R&D) Expenses

Year Ended December 31, % Change
(MILLIONS OF DOLLARS) 2014 2013 2012 14/13 13/12
Research and development expenses $ 8,393 $ 6,678 $ 7,482 26 (11)
As a percentage of Revenues 16.9% 12.9% 13.7%

2014 v. 2013

R&D expenses increased 26% in 2014 , compared to 2013, primarily due to:

¢ acharge associated with a collaborative arrangement with Merck KGaA, announced in November 2014, to jointly develop and commercialize an investigational
anti-PD-L1 antibody currently in development as a potential treatment for multiple types of cancer. The charge includes an $850 million upfront cash payment as
well as an additional amount of $309 million, reflecting the estimated fair value of certain co-promotion rights for Xalkori given to Merck KGaA (for further
discussion, see the "Our Business Development Initiatives" section of this Financial Review); and

¢ costs associated with ongoing Phase 3 programs for certain new drug candidates, including our PCSK9 inhibitor, and ertugliflozin (in collaboration with Merck),
investments in Ibrance (palbociclib) and our vaccines portfolio, including Trumenba, as well as potential new indications for previously approved products,
especially for Xeljanz.

2013 v. 2012

R&D expenses decreased 11% in 2013, compared to 2012 , primarily due to:
« the non-recurrence of a $250 million payment to AstraZeneca in 2012 to obtain the exclusive, global, OTC rights to Nexium; and

« lower charges related to implementing our cost-reduction and productivity initiatives.
See also the “Analysis of Operating Segment Information” section of this Financial Review.

Description of Research and Development Operations

Innovation is critical to the success of our company and drug discovery and development is time-consuming, expensive and unpredictable.

Our R&D spending is conducted through a number of matrix organizations—Research Units, within our Worldwide Research and Development organization, are
generally responsible for research assets (assets that have not yet achieved proof-of-concept); Business Units are generally responsible for development assets
(assets that have achieved proof-of-concept); and science-based and other platform-services organizations (for technical support and other services). For additional
information by operating segment, see the "Analysis of Operating Segment Information" section of this MD&A.

We take a holistic approach to our R&D operations and manage the operations on a total-company basis through our matrix organizations described above.
Specifically, a single committee, co-chaired by members of our R&D and commercial organizations, is accountable for aligning resources among all of our R&D
projects and for seeking to ensure that our company is focusing its R&D resources in the areas where we believe that we can be most successful and maximize our
return on investment. We believe that this approach also serves to maximize accountability and flexibility.

Our Research Units are organized in a variety of ways (by therapeutic area or combinations of therapeutic areas, by discipline, by location, etc.) to enhance flexibility,
cohesiveness and focus. Because of our structure, we can rapidly redeploy resources within a Research Unit between various projects as necessary because the
workforce shares similar skills, expertise and/or focus.

Our science-based and other platform-services organizations, where a significant portion of our R&D spending occurs, provide technical expertise and other services
to the various R&D projects, and are organized into science-based functions such as Pharmaceutical Sciences, Medicinal Chemistry, Drug Safety, and Development
Operations, and non-science-based functions, such as Facilities, Business Technology and Finance. As a result, within each of these functions, we are able to
migrate resources among projects, candidates and/or targets in any therapeutic area and in most phases of development, allowing us to react quickly in response to
evolving needs.

Generally, we do not disaggregate total R&D expense by development phase or by therapeutic area since, as described above, we do not manage a significant
portion of our R&D operations by development phase or by therapeutic area. Further, as we are able to adjust a significant portion of our spending quickly, as
conditions change, we believe that any prior-period information about R&D expense by development phase or by therapeutic area would not necessarily be
representative of future spending.

Amortization of Intangible Assets

Year Ended December 31, % Change
(MILLIONS OF DOLLARS) 2014 2013 2012 14/13 13/12
Amortization of intangible assets $ 4,039 $ 4,599 $ 5,109 (12) (10)
As a percentage of Revenues 8.1% 8.9% 9.3%
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Amortization of intangible assets decreased 12% in 2014 , compared to 2013, and 10% in 2013 , compared to 2012 , primarily due to assets that became fully
amortized at the end of their estimated useful lives.

See also Notes to Consolidated Financial Statements— Note10A. Identifiable Intangible Assets and Goodwill: Identifiable Intangible Assets.

Restructuring Charges and Other Costs Associated wi th Acquisitions and Cost -Reduction/Productivity
Initiatives

Year Ended December 31, % Change
(MILLIONS OF DOLLARS) 2014 2013 2012 14/13 13/12
Restructuring charges and certain acquisition-related costs $ 250 $ 1,182 $ 1,810 (79) (35)
Total additional depreciation—asset restructuring 261 291 573 (10) (49)
Total implementation costs 270 231 392 17 (41)
Costs associated with acquisitions and cost-reduction/productivity
initiatives (a) $ 781 % 1,704  $ 2,775 (54) (39)

@ Comprises Restructuring charges and certain acquisition-related costs as well as costs associated with our cost-reduction/productivity initiatives included in Cost of sales , Research and
development expenses and/or Selling, informational and administrative expenses , as appropriate.

Costs associated with acquisitions and cost-reduction/productivity initiatives decreased 54% in 2014 , compared to 2013, due to lower costs incurred in most
categories, primarily reflecting the fact that we had substantially completed many of the initiatives launched in prior periods.

In early 2014, we announced that we would be incurring costs in 2014-2016 related to new programs: our new global commercial structure reorganization and
additional cost-reduction/productivity initiatives. For information about our current programs and expected total costs, see Notes to Consolidated Financial
Statements— Note 3. Restructuring Charges and Other Costs Associated with Acquisitions and Cost-Reduction/Productivity Initiatives .

The expected ongoing annual cost savings associated with our current programs, in the aggregate, are estimated to be approximately $2.5 billion by the end of 2016.
The expected costs and costs savings in 2015 associated with these activities are reflected in our financial guidance for 2015. See also the “Our Financial Guidance
for 2015” section of this MD&A.

In addition to these major initiatives, we continuously monitor our operations for cost reduction and/or productivity opportunities, especially in light of the losses of
exclusivity and the expiration of collaborative arrangements for various products.

Other (Income)/Deductions  —Net

Year Ended December 31, % Change
(MILLIONS OF DOLLARS) 2014 2013 2012 14/13 13/12
Other (income)/deductions—net $ 1,009 $ (532) $ 4,022 3 *

* Calculation not meaningful.
For information about the components of Other (income)/deductions—net , see Notes to Consolidated Financial Statements— Note 4. Other (Income)/Deductions—
Net .

PROVISION FOR TAXES ON INCOME

Year Ended December 31, % Change
(MILLIONS OF DOLLARS) 2014 2013 2012 14/13 13/12
Provision for taxes on income $ 3,120 $ 4,306 $ 2,221 (28) 94
Effective tax rate on continuing operations 25.5% 27.4% 19.8%

In all three years presented, our effective tax rate for continuing operations was impacted by favorable audit settlements and from the expiration of certain statutes of
limitations in multiple jurisdictions covering various periods, among other factors. For details about these discrete elements that impacted our tax provisions, see
Notes to Consolidated Financial Statements— Note 5A. Tax Matters: Taxes on Income from Continuing Operations .

2014 v. 2013

The lower effective tax rate in 2014 compared to 2013 is primarily the result of:

« the non-recurrence of the unfavorable tax rate associated with patent litigation settlement income of $1.3 billion recorded in 2013 ;

« the non-recurrence of the non-deductibility of the $292 million of goodwill derecognized and the jurisdictional mix of the other intangible assets divested as part of
the transfer of certain product rights to Hisun Pfizer recorded in 2013 ;

« the change in the jurisdictional mix of earnings as a result of operating fluctuations in the normal course of business; and
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« the non-recurrence of the non-deductibility of the $223 million loss on an option to acquire the remaining interest in Teuto in 2013, since we expect to retain the
investment indefinitely and income in 2014 resulting from a decline in the non-tax deductible estimated loss, from the aforementioned option,

partially offset by:

« the non-deductibility of the $215 million charge to account for an additional year of the Branded Prescription Drug Fee in accordance with final regulations issued
in the third quarter of 2014 by the IRS;

« adecrease in the favorable impact of the U.S. R&D tax credit as compared to 2013;

« the non-recurrence of the U.S. tax benefits of approximately $430 million, representing tax and interest, resulting from a settlement with the IRS with respect to
audits of the Wyeth tax returns for the year 2006 through date of acquisition; and

* adecrease in 2014 of the favorable impact of the resolution of certain tax positions, pertaining to prior years with various foreign tax authorities, and from the
expiration of certain statutes of limitations as compared to 2013.

2013 v. 2012

The higher effective tax rate in 2013 compared to 2012 primarily reflects a decrease, of approximately $500 million, in tax benefits related to certain audit settlements

and the expiration of certain statutes of limitations in multiple jurisdictions covering various periods.

To a lesser extent, the unfavorable comparison of 2013 to 2012 also reflects:

« the unfavorable tax rate associated with patent litigation settlement income of $1.3 billion recorded in 2013;

« the non-deductibility of the $292 million of goodwill derecognized and the jurisdictional mix of the other intangible assets divested as part of the transfer of certain
product rights to Hisun Pfizer; and

« the non-deductibility of the $223 million loss on an option to acquire the remaining interest in Teuto, since we expect to retain the investment indefinitely, and the
non-deductibility of a $32 million impairment charge related to our equity-method investment in Teuto,

partially offset by:
« the change in the jurisdictional mix of earnings; and

« the extension of the U.S. R&D tax credit (resulting in the full-year benefit of the 2012 and 2013 U.S. R&D tax credit being recorded in 2013).

Changes in Tax Laws

On February 28, 2013, the Governor of Puerto Rico signed into law Act No. 2-2013, amending Sections 2101 and 2102 of the Puerto Rico Internal Revenue Code of
1994, which provided for an excise tax that was effective beginning in 2011 (Act 154) . The excise tax is imposed on the purchase of products by multinational
corporations and their affiliates from their Puerto Rico affiliates. As originally adopted, the excise tax was to be in effect from 2011 through 2016 and the tax rate was
to decline over time from 4% in 2011 to 1% in 2016. Act No. 2-2013 extended the excise tax through 2017 and, effective July 1, 2013, increased the tax rate to 4% for
all years through 2017. The impact of Act No. 2-2013 is being recorded in Cost of sales and Provision for taxes on income, as appropriate. All expected impacts in
2015 have been reflected in our financial guidance for 2015.

On December 19, 2014, the President of the United States signed into law the Tax Increase Prevention Act of 2014 (the 2014 Act), which generally provides one year
of retroactive tax relief for businesses by reinstating retroactively to January 1, 2014 certain tax benefits and credits, including the U.S. R&D tax credit, that had
expired. Given the enactment date of the 2014 Act, the benefit related to our 2014 R&D spending was recorded in 2014. On December 31, 2014, the U.S. R&D tax
credit expired. Since the U.S. R&D tax credit was in effect for all of 2014, the expiration has no impact on our 2014 results. All expected impacts in 2015 have been
reflected in our financial guidance for 2015.

DISCONTINUED OPERATIONS

For information about our discontinued operations, see Notes to Consolidated Financial Statements— Note 2D. Acquisitions, Licensing Agreements, Collaborative
Arrangements, Divestitures, and Equity-Method Investments : Divestitures .

ADJUSTED INCOME

General Description of Adjusted Income Measure

Adjusted income is an alternative view of performance used by management, and we believe that investors’ understanding of our performance is enhanced by
disclosing this performance measure. We report Adjusted income, and certain components of Adjusted income, in order to portray the results of our major operations—
—the discovery, development, manufacture, marketing and sale of prescription medicines, consumer healthcare (OTC) products, and vaccines—prior to considering
certain income statement elements. We have defined Adjusted income as Net income attributable to Pfizer Inc. before the impact of purchase accounting for
acquisitions, acquisition-related costs, discontinued operations and certain significant items. Similarly, we have defined the Adjusted income components as
Revenues, Cost of sales, Selling, informational and administrative expenses, Research and development expenses, Amortization of intangible assets and Other
(income)/deductions—net each before the impact of purchase accounting for acquisitions, acquisition-related costs and certain significant items. The Adjusted income
measure and the Adjusted income component measures are not, and should not be viewed as, a substitute for U.S. GAAP net income or U.S. GAAP net income
components.
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The Adjusted income measure is an important internal measurement for Pfizer. We measure the performance of the overall Company on this basis in conjunction with
other performance metrics. The following are examples of how the Adjusted income measure is utilized:

* senior management receives a monthly analysis of our operating results that is prepared on an Adjusted income basis;
« our annual budgets are prepared on an Adjusted income basis; and

¢ senior management’s annual compensation is derived, in part, using this Adjusted income measure. Adjusted income is the performance metric utilized in the
determination of bonuses under the Pfizer Inc. Executive Annual Incentive Plan that is designed to limit the bonuses payable to the Executive Leadership Team
(ELT) for purposes of Internal Revenue Code Section 162(m). Subject to the Section 162(m) limitation, the bonuses are funded from a pool based on the
performance measured by three financial metrics, including adjusted diluted earnings per share, which is derived from Adjusted income. This metric accounts for
40% of the bonus pool funding. The pool applies to the bonus plans for virtually all bonus-eligible, non-sales-force employees worldwide, including the ELT
members and other members of senior management.

Despite the importance of this measure to management in goal setting and performance measurement, Adjusted income is a non-GAAP financial measure that has no
standardized meaning prescribed by U.S. GAAP and, therefore, has limits in its usefulness to investors. Because of its non-standardized definition, Adjusted income
(unlike U.S. GAAP net income) may not be comparable to the calculation of similar measures of other companies. Adjusted income is presented solely to permit
investors to more fully understand how management assesses performance.

We also recognize that, as an internal measure of performance, the Adjusted income measure has limitations, and we do not restrict our performance-management
process solely to this metric. A limitation of the Adjusted income measure is that it provides a view of our operations without including all events during a period, such
as the effects of an acquisition or amortization of purchased intangibles, and does not provide a comparable view of our performance to other companies in the
biopharmaceutical industry. We also use other specifically tailored tools designed to achieve the highest levels of performance. For example, our R&D organization
has productivity targets, upon which its effectiveness is measured. In addition, total shareholder return, both on an absolute basis and relative to a group of
pharmaceutical industry peers, plays a significant role in determining payouts under certain of Pfizer’s long-term incentive compensation plans.

See the accompanying reconciliations of certain GAAP reported to non-GAAP adjusted information for 2014 , 2013 and 2012 below.

Purchase Accounting Adjustments

Adjusted income is calculated prior to considering certain significant purchase accounting impacts resulting from business combinations and net asset acquisitions.
These impacts, primarily associated with Pharmacia Corporation (acquired in 2003), Wyeth (acquired in 2009) and King Pharmaceuticals, Inc. (acquired in 2011), can
include the incremental charge to cost of sales from the sale of acquired inventory that was written up to fair value, amortization related to the increase in fair value of
the acquired finite-lived intangible assets, depreciation related to the increase/decrease in fair value of the acquired fixed assets, amortization related to the increase
in fair value of acquired debt, and the fair value changes associated with contingent consideration. Therefore, the Adjusted income measure includes the revenues
earned upon the sale of the acquired products without considering the acquisition cost of those products.

Certain of the purchase accounting adjustments can occur through 20 or more years, but this presentation provides an alternative view of our performance that is
used by management to internally assess business performance. We believe the elimination of amortization attributable to acquired intangible assets provides
management and investors an alternative view of our business results by trying to provide a degree of parity to internally developed intangible assets for which
research and development costs previously have been expensed.

However, a completely accurate comparison of internally developed intangible assets and acquired intangible assets cannot be achieved through Adjusted income.
This component of Adjusted income is derived solely from the impacts of the items listed in the first paragraph of this section. We have not factored in the impacts of
any other differences in experience that might have occurred if we had discovered and developed those intangible assets on our own, and this approach does not
intend to be representative of the results that would have occurred in those circumstances. For example, our research and development costs in total, and in the
periods presented, may have been different; our speed to commercialization and resulting sales, if any, may have been different; or our costs to manufacture may
have been different. In addition, our marketing efforts may have been received differently by our customers. As such, in total, there can be no assurance that our
Adjusted income amounts would have been the same as presented had we discovered and developed the acquired intangible assets.

Acquisition _-Related Costs

Adjusted income is calculated prior to considering transaction, integration, restructuring and additional depreciation costs associated with business combinations
because these costs are unique to each transaction and represent costs that were incurred to restructure and integrate two businesses as a result of the acquisition
decision. For additional clarity, only transaction costs, additional depreciation and restructuring and integration activities that are associated with a business
combination or a net-asset acquisition are included in acquisition-related costs. We have made no adjustments for the resulting synergies.

We believe that viewing income prior to considering these charges provides investors with a useful additional perspective because the significant costs incurred in
connection with a business combination result primarily from the need to eliminate duplicate assets, activities or employees—a natural result of acquiring a fully
integrated set of activities. For this reason, we believe that the costs incurred to convert disparate systems, to close duplicative facilities or to eliminate duplicate
positions (for example, in the context of a business combination) can be viewed differently from those costs incurred in other, more normal, business contexts.
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The integration and restructuring costs associated with a business combination may occur over several years, with the more significant impacts ending within three
years of the transaction. Because of the need for certain external approvals for some actions, the span of time needed to achieve certain restructuring and integration
activities can be lengthy. For example, due to the highly regulated nature of the pharmaceutical business, the closure of excess facilities can take several years, as all
manufacturing changes are subject to extensive validation and testing and must be approved by the FDA and/or other global regulatory authorities.

Discontinued Operations

Adjusted income is calculated prior to considering the results of operations included in discontinued operations, as well as any related gains or losses on the disposal
of such operations such as the gains on the full disposition of our former Animal Health business (Zoetis) in June 2013 and the sale of our former Nutrition business in
November 2012. We believe that this presentation is meaningful to investors because, while we review our businesses and product lines for strategic fit with our
operations, we do not build or run our businesses with the intent to sell them. Restatements due to discontinued operations do not impact compensation or change the
Adjusted income measure for the compensation in respect of the restated periods, but are presented for consistency across all periods.

Certain Significant Items

Adjusted income is calculated prior to considering certain significant items. Certain significant items represent substantive, unusual items that are evaluated on an
individual basis. Such evaluation considers both the quantitative and the qualitative aspect of their unusual nature. Unusual, in this context, may represent items that
are not part of our ongoing business; items that, either as a result of their nature or size, we would not expect to occur as part of our normal business on a regular
basis; items that would be non-recurring; or items that relate to products we no longer sell. While not all-inclusive, examples of items that could be included as certain
significant items would be a major non-acquisition-related restructuring charge and associated implementation costs for a program that is specific in nature with a
defined term, such as those related to our new global commercial structure reorganization and our other non-acquisition-related cost-reduction and productivity
initiatives; amounts related to certain disposals of businesses, products or facilities that do not qualify as discontinued operations under U.S. GAAP; amounts
associated with transitional service, manufacturing and supply agreements in support of discontinued operations after sale; certain intangible asset impairments;
adjustments related to the resolution of certain tax positions; the impact of adopting certain significant, event-driven tax legislation; or charges related to certain legal
matters, such as certain of those discussed in Notes to Consolidated Financial Statements— Note 17A. Commitments and Contingencies: Legal Proceedings and in
Part II, Item 1, " Legal Proceedings" in our Quarterly Reports on Form 10-Q filings. Normal, ongoing defense costs of the Company or settlements of and accruals for
legal matters made in the normal course of our business would not be considered certain significant items.
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Reconciliation of GAAP Reported to Non

-GAAP Adjusted Information

——Certain Line Items

2014
GAAP _A(F:)cuc:ﬁggr?g R ef;gléls&t(l)(;?; Discontinued Sigﬁi?igg;q Non-GAAP

IN MILLIONS, EXCEPT PER COMMON SHARE DATA Reported Adjustments @ @ Operations @ Items @ Adjusted
Revenues $ 49,605 — 3 —  $ = (198) $ 49,406
Cost of sales 9,577 101 (53) — (491) 9,134
Selling, informational and administrative

expenses 14,097 1 — — (377) 13,721
Research and development expenses 8,393 2 — — (1,243) 7,153
Amortization of intangible assets 4,039 (3,884) — — — 155
Restructuring charges and certain acquisition-

related costs 250 — (130) — (121) —
Other (income)/deductions—net 1,009 139 — — (1,716) (567)
Income from continuing operations before

provision for taxes on income 12,240 3,641 183 — 3,749 19,812
Provision for taxes on income ® 3,120 1,085 76 — 969 5,250
Income from continuing operations 9,119 2,556 107 — 2,780 14,562
Discontinued operations—net of tax 48 — — (48) — —
Net income attributable to noncontrolling interests 32 — — — — 32
Net income attributable to Pfizer Inc. 9,135 2,556 107 (48) 2,780 14,530
Earnings per common share attributable to Pfizer

Inc.—diluted 1.42 0.40 0.02 (0.01) 0.43 2.26
See end of tables for notes @and ®.

2013
GAAP 'Afcugﬁzﬁr?g Re’f;glélsc':tégg Discon@inued Siggi?i::t::l Non-GAAP

IN MILLIONS, EXCEPT PER COMMON SHARE DATA Reported Adjustments © @ Operations © Items © Adjusted
Revenues $ 51,584 — 3 — % — (132) $ 51,452
Cost of sales 9,586 23 (116) — (220) 9,273
Selling, informational and administrative

expenses 14,355 8 (8) — (183) 14,172
Research and development expenses 6,678 3 — — (127) 6,554
Amortization of intangible assets 4,599 (4,438) — _ _ 161
Restructuring charges and certain acquisition-

related costs 1,182 — (252) — (930) —
Other (income)/deductions—net (532) 60 — — 636 164
Income from continuing operations before

provision for taxes on income 15,716 4,344 376 — 692 21,128
Provision for taxes on income ® 4,306 1,198 %) — 313 5,810
Income from continuing operations 11,410 3,146 383 — 379 15,318
Discontinued operations—net of tax 10,662 — — (10,662) — —
Net income attributable to noncontrolling interests 69 — — (39) — 30
Net income attributable to Pfizer Inc. 22,003 3,146 383 (10,623) 379 15,288
Earnings per common share attributable to Pfizer

Inc.—diluted 3.19 0.46 0.06 (1.54) 0.05 2.22
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2012
Purchase P Certain
GAAP Accounting Ref;gals&tg;g Discontinued Significant Non-GAAP

IN MILLIONS, EXCEPT PER COMMON SHARE DATA Reported Adjustments @ @ Operations @ Items @ Adjusted
Revenues $ 54,657 — — % — 3 —  $ 54,657
Cost of sales 9,821 (1) (258) — (70) 9,492
Selling, informational and administrative

expenses 15,171 11 9) — (144) 15,029
Research and development expenses 7,482 3 (6) — (521) 6,958
Amortization of intangible assets 5,109 (4,924) — — — 185
Restructuring charges and certain acquisition-

related costs 1,810 — (673) — (1,137) —
Other (income)/deductions—net 4,022 6 — — (3,167) 861
Income from continuing operations before

provision for taxes on income 11,242 4,905 946 — 5,039 22,132
Provision for taxes on income ® 2,221 1,343 203 — 2,588 6,355
Income from continuing operations 9,021 3,562 743 — 2,451 15,777
Discontinued operations—net of tax 5,577 — — (5,577) — —
Net income attributable to noncontrolling interests 28 — — — — 28
Net income attributable to Pfizer Inc. 14,570 3,562 743 (5,577) 2,451 15,749
Earnings per common share attributable to Pfizer

Inc.—diluted 1.94 0.47 0.10 (0.74) 0.33 2.10

@ For details of adjustments, see “Details of Income Statement Items Excluded from Adjusted Income” below.
® The effective tax rate on Non-GAAP Adjusted income was 26.5% in 2014, 27.5% in 2013 and 28.7% in 2012. The effective tax rate in 2014 compared to 2013 was favorably impacted by
the change in the jurisdictional mix of earnings as a result of operating fluctuations in the normal course of business, partially offset by a decrease in the favorable impact of the resolution
of certain tax positions, pertaining to prior years, with various foreign tax authorities and from the expiration of certain statutes of limitations, as well as a decrease in the favorable impact

of the U.S. R&D tax credit compared to last year. The effective tax rate for 2013 compared with 2012 was favorably impacted by the increase in tax benefits related to audit settlements

with foreign jurisdictions and the expiration of certain statutes of limitations in multiple jurisdictions covering various periods, as well as the extension of the U.S. R&D tax credit that was

signed into law in January 2013.
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Details of Income Statement Items Excluded from Adjusted Income

Adjusted income, as shown above, excludes the following items:

Year Ended December 31,

(MILLIONS OF DOLLARS) 2014 2013 2012

Purchase accounting adjustments

Amortization, depreciation and other © $ 3,742 % 4,367 $ 4,904

Cost of sales (101) (23) 1
Total purchase accounting adjustments—pre-tax 3,641 4,344 4,905

Income taxes ©® (1,085) (1,198) (1,343)
Total purchase accounting adjustments—net of tax 2,556 3,146 3,562

Acquisition-related costs

Restructuring charges © 50 108 291
Transaction costs © — — 1
Integration costs © 80 144 381
Additional depreciation—asset restructuring © 53 124 273

Total acquisition-related costs—pre-tax 183 376 946
Income taxes © (76) 7 (203)

Total acquisition-related costs—net of tax 107 383 743

Discontinued operations

Discontinued operations—net of tax © (48) (10,662) (5,577)
Discontinued operations—net of tax, attributable to noncontrolling interests — 39 —
Total discontinued operations—net of tax, attributable to Pfizer Inc. (48) (10,623) (5,577)

Certain significant items

Restructuring charges © 121 930 1,137
Implementation costs and additional depreciation—asset restructuring ® 478 398 692
Upfront fee associated with collaborative arrangement © 1,163 — —
Additional year of Branded Prescription Drug Fee ¢ 215 — —
Patent litigation settlement income ® — (1,342) —
Other legal matters, net © 999 21 2,191
Gain associated with the transfer of certain product rights © — (459) —
Certain asset impairments ™ 440 836 875
Business and legal entity alignment costs © 168 — —
Costs associated with the Zoetis IPO © — 18 125
Income associated with the transitional manufacturing and supply agreements with Zoetis ® (32) (16) —
Other @ 197 306 19
Total certain significant items—pre-tax 3,749 692 5,039
Income taxes © (969) (313) (2,588)
Total certain significant items—net of tax 2,780 379 2,451
Total purchase accounting adjustments, acquisition-related costs, discontinued operations and
certain significant items—net of tax, attributable to Pfizer Inc. $ 5394 $ (6,715) $ 1,179

@ Included primarily in Amortization of intangible assets .

® Included in Provision for taxes on income. Income taxes includes the tax effect of the associated pre-tax amounts, calculated by determining the jurisdictional location of the pre-tax
amounts and applying that jurisdiction’s applicable tax rate.

Included in Restructuring charges and certain acquisition-related costs (see Notes to Consolidated Financial Statements— Note 3. Restructuring Charges and Other Costs Associated with
Acquisitions and Cost-Reduction/Productivity Initiatives ). Restructuring charges include employee termination costs, asset impairments and other exit costs associated with business
combinations. Transaction costs represent external costs directly related to acquired businesses and primarily include expenditures for banking, legal, accounting and other similar
services. Integration costs represent external, incremental costs directly related to integrating acquired businesses, and primarily include expenditures for consulting and the integration of
systems and processes.

(c;



@ Represents the impact of changes in estimated useful lives of assets involved in restructuring actions related to acquisitions. For 2014, included in Cost of sales. For 2013, included in
Cost of sales ($116 million ) and Selling informational and administrative expenses ( $8 million ). For 2012, included in Cost of sales ($258 million), Selling informational and administrative
expenses ($9 million) and Research and development expenses ($6 million).

© Included in Provision for taxes on income. Income taxes includes the tax effect of the associated pre-tax amounts, calculated by determining the jurisdictional location of the pre-tax
amounts and applying that jurisdiction’s applicable tax rate. As applicable, each period may also include the impact of the remeasurement
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of certain deferred tax liabilities as a consequence of our plant network restructuring activities: in 2014 , there was a favorable impact; and in 2013 , there was an unfavorable impact.
(

Included in Discontinued operations—net of tax. For 2014, represents post-close adjustments. For 2013, virtually all relates to our former Animal Health business, through June 24, 2013,
the date of disposal. For 2012, virtually all relates to our former Nutrition business through November 30, 2012, the date of disposal (see Notes to Consolidated Financial Statements—
Note 2D. Acquisitions, Licensing Agreements, Collaborative Arrangements, Divestitures, and Equity-Method Investments : Divestitures ) .

Represents restructuring charges primarily incurred for our cost-reduction and productivity initiatives. Included in Restructuring charges and certain acquisition-related costs (see Notes to
Consolidated Financial Statements— Note 3. Restructuring Charges and Other Costs Associated with Acquisitions and Cost-Reduction/Productivity Initiatives ).

Amounts primarily relate to our cost-reduction/productivity initiatives (see Notes to Consolidated Financial Statements— Note 3. Restructuring Charges and Other Costs Associated with
Acquisitions and Cost-Reduction/Productivity Initiatives ). For 2014, virtually all included in Cost of sales ( $253 million ), Selling, informational and administrative expenses ( $141 million )
and Research and development expenses ( $83 million ) For 2013, included in Selling, informational and administrative expenses ( $156 million ), Research and development expenses
($127 million ) and Cost of sales ( $115 million ). For 2012, included in Research and development expenses ($521 million), Selling, informational and administrative expenses ($141
million) and Cost of sales ($30 million).

Virtually all included in Research and development expenses . Represents a charge associated with a collaborative arrangement with Merck KGaA, announced in November 2014, to
jointly develop and commercialize an investigational anti-PD-L1 antibody currently in development as a potential treatment for multiple types of cancer. The charge includes an $850
million upfront cash payment as well as an additional amount of $309 million, reflecting the estimated fair value of the co-promotion rights for Xalkori given to Merck KGaA.

Included in Selling, informational and administrative expenses . In 2014, represents a charge to account for an additional year of the non-tax deductible Branded Prescription Drug Fee in
accordance with final regulations issued in the third quarter of 2014 by the U.S. Internal Revenue Service (IRS).

In 2013, reflects income from a litigation settlement with Teva Pharmaceutical Industries Ltd. and Sun Pharmaceutical Industries Ltd. for patent-infringement damages resulting from their
"at-risk" launches of generic Protonix in the U.S. Included in Other (income)/deductions—net (see the "Other (Income)/Deductions—Net" section of this Financial Review and Notes to
Consolidated Financial Statements— Note 4. Other (Income)/Deductions—Net ) .

Included in Other (income)/deductions—net (see the “Other (Income)/Deductions—Net” section of this Financial Review and Notes to Consolidated Financial Statements— Note 4. Other
(Income)/Deductions—Net ) .

For 2014 and 2013, included in Other (income)/deductions—net. For 2012, substantially all included in Other (income)/deductions—net (see the “Other (Income)/Deductions—Net" section
of this Financial Review and Notes to Consolidated Financial Statements— Note 4. Other (Income)/Deductions—Net ) .

Included in Other (income)/deductions—net. In 2014, represents expenses for planning and implementing changes to our infrastructure to operate our new business segments.
Represents costs incurred in connection with the initial public offering of an approximate 19.8% ownership interest in Zoetis. Includes expenditures for banking, legal, accounting and
similar services. For 2013 and 2012, primarily included in Other (income)/deductions—net (see the "Other (Income)/Deductions—Net" section of this Financial Review and Notes to
Consolidated Financial Statements— Note 4. Other (Income)/Deductions—Net ) .

Virtually all included in Revenues ( $272 million ) and in Cost of sales ( $237 million ) for 2014. Included in Revenues ( $132 million ) and in Cost of sales ( $116 million ) for 2013.

For 2014 , virtually all included in Revenues ($74 million), Selling, informational and administrative expenses ($21 million) and Other (income)/deductions—net ($100 million). For 2013,
included in Cost of sales ($11 million income), Selling, informational and administrative expenses ($26 million) and Other (income)/deductions—net ($291 million). In 2013, includes an
estimated loss on an option to acquire the remaining interest in Laboratdrio Teuto Brasileiro S.A. (Teuto), a 40%-owned generics company in Brazil (approximately $223 million ). In 2014,
includes income resulting from a decline in the estimated loss from the aforementioned option (approximately $55 million ).

Included in Provision for taxes on income. Income taxes includes the tax effect of the associated pre-tax amounts, calculated by determining the jurisdictional location of the pre-tax
amounts and applying that jurisdiction’s applicable tax rate. The amount in 2014 was favorably impacted by the decline in the non-tax deductible estimated loss recorded in the third
quarter of 2013 related to an option to acquire the remaining interest in Teuto, since we expect to retain the investment indefinitely, and unfavorably impacted by a non-tax deductible
charge to account for an additional year of the Branded Prescription Drug Fee in accordance with final regulations issued in the third quarter of 2014 by the IRS. The amount in 2013 was
favorably impacted by U.S. tax benefits of approximately $430 million , representing tax and interest, resulting from a settlement with the IRS with respect to audits of the Wyeth tax returns
for the years 2006 through date of acquisition and unfavorably impacted by (i) the tax rate associated with the patent litigation settlement income, (ii) the non-deductibility of goodwill
derecognized and the jurisdictional mix of the other intangible assets divested as part of the transfer of certain product rights to Hisun Pfizer, and (iii) the aforementioned non-tax
deductible estimated loss related to the Teuto option, since we expect to retain the investment indefinitely, and the non-deductibility of an impairment charge related to our equity method
investment in Teuto. The amount in 2012 was favorably impacted by U.S. tax benefits of approximately $1.1 billion, representing tax and interest, resulting from a settlement with the IRS
with respect to audits for multiple tax years (see Notes to Consolidated Financial Statements— Note 5A. Tax Matters: Taxes on Income from Continuing Operations ).
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ANALYSIS OF OPERATING SEGMENT INFORMATION

The following tables and associated notes provide additional information about the performance of our three operating segments—the Global Innovative
Pharmaceutical segment (GIP); the Global Vaccines, Oncology and Consumer Healthcare segment (VOC); and the Global Established Pharmaceutical segment
(GEP). For additional information about each operating segment, see the “Our Strategy—Commercial Operations” section of this Financial Review and Notes to
Consolidated Financial Statements— Note 18. Segment, Geographic and Other Revenue Information.

Non-GAAP Reconciling GAAP
(MILLIONS OF DOLLARS) GIP @ vocC @ GEP @ Other ® Adjusted © Items @ Reported
2014
Revenues $ 13,861 $ 10,144 $ 25,149 $ 253 $ 49,406 $ 198 $ 49,605
Cost of sales 1,858 1,991 4,570 716 9,134 443 9,577
Selling, informational and administrative expenses 3,606 2,556 3,903 3,655 13,721 377 14,097
Research and development expenses 1,625 925 657 3,946 7,153 1,241 8,393
Amortization of intangible assets 45 24 85 — 155 3,884 4,039
Restructuring charges and certain acquisition-related
costs — — — — — 250 250
Other (income)/deductions—net (1,052) (44) (265) 794 (567) 1,577 1,009
Income from continuing operations before provision for
taxes on income $ 7,780 $ 4692 $ 16,199 $ (8859 $ 19,812 $ (7,573) $ 12,240
Non-GAAP Reconciling GAAP
(MILLIONS OF DOLLARS) GIP @ voC @ GEP @ Other ® Adjusted © Items @ Reported
2013 ©
Revenues $ 14317 $ 9,285 $ 27619 $ 232 % 51,452 % 132 $ 51,584
Cost of sales 1,833 1,843 4,732 866 9,273 313 9,586
Selling, informational and administrative expenses 3,194 2,326 4,714 3,938 14,172 183 14,355
Research and development expenses 1,242 912 737 3,663 6,554 124 6,678
Amortization of intangible assets 45 13 100 3 161 4,438 4,599
Restructuring charges and certain acquisition-related
costs — 6 — (5) — 1,182 1,182
Other (income)/deductions—net (545) (31) (216) 957 164 (696) (532)
Income from continuing operations before provision for
taxes on income $ 8549 $ 4216 $ 17552 $ (9,189) $ 21,128 % (5,412) $ 15,716
Non-GAAP Reconciling GAAP
(MILLIONS OF DOLLARS) GIP @ voc @ GEP @ Other ® Adjusted © Items @ Reported
2012 ©
Revenues $ 13,756 $ 8,991 $ 31678 $ 231 % 54,657 $ — % 54,657
Cost of sales 1,924 1,822 4,945 802 9,492 329 9,821
Selling, informational and administrative expenses 2,798 2,372 5,750 4,109 15,029 142 15,171
Research and development expenses 1,105 1,180 884 3,789 6,958 523 7,482
Amortization of intangible assets 51 1 128 6 185 4,924 5,109
Restructuring charges and certain acquisition-related
costs — — — — — 1,810 1,810
Other (income)/deductions—net (447) 19 60 1,226 861 3,161 4,022
Income from continuing operations before provision for
taxes on income $ 8325 $ 3597 $ 19910 $ (9,701) $ 22,132 % (10,889) $ 11,242

@ Amounts represent the revenues and costs managed by each of our operating segments. The expenses generally include only those costs directly attributable to the operating segment.
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®

Other comprises the revenues and costs included in our Adjusted income components (see footnote (c) below) that are managed outside of our three operating segments and includes the
following:

2014
Other Business Activities
Other

(MILLIONS OF DOLLARS) PCS© WRD ® Medical @ Corporate Unallocated Total
Revenues $ 253 % — 3 — 3 — 3 — 3 253
Cost of sales 165 — — 100 451 716
Selling, informational and administrative expenses 19 — 144 3,454 37 3,655
Research and development expenses 3 3,056 27 850 12 3,946
Amortization of intangible assets — — — — — —
Restructuring charges and certain acquisition-related costs — — — — — —
Other (income)/deductions—net ?3) (66) — 795 67 794
Income from continuing operations before provision for taxes on

income $ 69 $ (2989 $ a71) $ (5,200) $ (567) $ (8,859)

2013
Other Business Activities
Other

(MILLIONS OF DOLLARS) PCS© WRD ® Medical @ Corporate ™ Unallocated “ Total
Revenues $ 232 % — 3 — 3 1 3 — 232
Cost of sales 142 — — 143 582 866
Selling, informational and administrative expenses 14 1 146 3,699 78 3,938
Research and development expenses 3 2,799 23 823 16 3,663
Amortization of intangible assets — 2 — — 1 3
Restructuring charges and certain acquisition-related costs — — — — (5) (5)
Other (income)/deductions—net 2) (66) 1 1,025 Q) 957
Income from continuing operations before provision for taxes on

income $ 75 $ (2,735) $ (169) $ (5,689) $ 671) $ (9,189)

2012
Other Business Activities

(MILLIONS OF DOLLARS) PCS© WRD ® Medical @ Corporate ™ Other Urgv?llocated Total
Revenues $ 231 $ — % — % — % — 3 231
Cost of sales 142 — — 114 546 802
Selling, informational and administrative expenses 13 2 128 3,914 52 4,109
Research and development expenses 3 2,652 287 920 27 3,789
Amortization of intangible assets — 2 — (2) 4 6
Restructuring charges and certain acquisition-related costs — — — — — —
Other (income)/deductions—net 2) 9) 2 1,113 122 1,226
Income from continuing operations before provision for taxes on

income $ 75 $ (2,547) % 417) $ (6,060) $ (751) $ (9,701)

O pCs—the revenues and costs of Pfizer CentreSource (PCS), our contract manufacturing and bulk pharmaceutical chemical sales operation.

® WRD—the research and development expenses managed by our Worldwide Research and Development organization (WRD), which is generally responsible for research projects until
proof-of-concept is achieved and then for transitioning those projects to the appropriate operating segment for possible clinical and commercial development. This organization also has
responsibility for certain science-based and other platform-services organizations, which provide technical expertise and other services to the various R&D projects. WRD is also
responsible for facilitating all regulatory submissions and interactions with regulatory agencies, including all safety-event activities.

® Medical—the costs associated with our Pfizer Medical organization (Medical), which is responsible for the provision of medical information to healthcare providers, patients and other
parties, transparency and disclosure activities, clinical trial results publication, grants for healthcare quality improvement and medical education, partnerships with global public health
and medical associations, regulatory inspection readiness reviews, internal audits of Pfizer-sponsored clinical trials and internal regulatory compliance processes.

® Corporate—the costs associated with Corporate, representing platform functions (such as worldwide technology, global real estate operations, legal, finance, human resources,

worldwide public affairs, compliance, and worldwide procurement) and certain compensation and other corporate costs, such as interest income and expense, and gains and losses on
investments.
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© Other Unallocated—other unallocated costs, representing overhead expenses associated with our manufacturing and commercial operations not directly attributable to an operating

segment.
For information purposes only, for 2014, we estimate that Other costs, in the aggregate and as described above, but excluding (i) the revenues and costs associated with PCS; (ii) net

interest expense included in Corporate (approximately $1.0 billion in Other (income)/deductions—net ); and (iii) net gains on investments not attributable to an operating segment and
included in Corporate (approximately $183 million in Other (income)/deductions—net ), are generally associated with our operating segments, as follows:

(PERCENTAGES) GIP VOoC GEP

WRD/Medical Costs

Selling, informational and administrative expenses 43% - 45% 24% - 26% 30% - 32%

Research and development expenses 48% - 52% 32% - 35% 16% - 18%

Other (income)/deductions—net * * *
Total WRD/Medical Costs 47% - 51% 32% - 35% 17% - 19%

Corporate/Other Unallocated Costs

Cost of sales 10% - 12% 10% - 12% 76% - 78%
Selling, informational and administrative expenses 26% - 28% 20% - 22% 50% - 54%
Research and development expenses 45% - 49% 35% - 38% 16% - 18%
Other (income)/deductions—net * * *
Total Corporate/Other Unallocated Costs 27% - 30% 21% - 24% 47% - 50%

Total WRD/Medical and Corporate/Other Unallocated Costs

Cost of sales 10% - 12% 10% - 12% 76% - 78%
Selling, informational and administrative expenses 27% - 29% 20% - 22% 49% - 53%
Research and development expenses 47% - 51% 33% - 36% 16% - 18%
Other (income)/deductions—net * * *
Total WRD/Medical and Corporate/Other Unallocated Costs 35% - 38% 26% - 29% 35% - 38%

*  Amounts not material. After excluding net interest expense included in Corporate and net gains on investments not attributable to an operating segment and included in Corporate,
Other (income)/deductions—net approximates $27 million of income.
The percentages provided in the table above do not purport to reflect the additional amounts that each of our operating segments would have incurred had each segment operated as a
standalone company during the period presented.
* WRD/Medical — The information provided in the table above for WRD and Medical was substantially all derived from our estimates of the costs incurred in connection with the
research and development projects associated with each operating segment.

» Corporate/Other Unallocated — The information provided in the table above for Corporate and Other Unallocated was virtually all derived using proportional allocation methods
based on global, regional or country revenues or global, regional or country headcount, as well as certain cost metrics, as appropriate, such as those derived from research and
development and manufacturing costs. Management believes that the allocations of Corporate and Other Unallocated costs are reasonable.

© See the “Adjusted Income” section of this Financial Review for a definition of these “Adjusted Income” components.

@ Includes costs associated with (i) purchase accounting adjustments; (i) acquisition-related costs; and (iii) certain significant items, which are substantive, unusual items that are evaluated
on an individual basis by management. For additional information about these reconciling items and/or our Non-GAAP Adjusted measure of performance, see the “Adjusted Income”
section of this Financial Review.

© As our operations were not managed under the new structure until the beginning of the first quarter of 2014, certain costs and expenses could not be directly attributed to one of the new
operating segments. As a result, our operating segment results for 2013 and 2012 include allocations. The amounts subject to allocation methods in 2013 and 2012 were approximately
$2.1 billion and $2.3 billion , respectively, of selling, informational and administrative expenses and approximately $800 million and $990 million , respectively, of research and
development expenses.

¢ The selling, informational and administrative expenses were allocated using proportional allocation methods based on associated selling costs, revenues or product-specific costs, as
applicable.

¢ The research and development expenses were allocated based on product-specific R&D costs or revenue metrics, as applicable.

Management believes that the allocations are reasonable.

Global Innovative Pharmaceutical Operating Segment

2014 vs. 2013

* Revenues decreased 3% to $13,861 million in 2014 , compared to $14,317 million in the same period in 2013 , which includes a decrease in operational revenues
of 2% in 2014 , primarily due to:

o the expiration of the co-promotion term of the collaboration agreement for Enbrel in the U.S. and Canada on October 31, 2013 (approximately $1.4 billion in
2014 ); and

o loss of exclusivity for Lyrica in Canada in February 2013 (a decline of approximately $67 million in 2014 ),
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partially offset by:

o strong operational growth from Lyrica, primarily in the U.S. and Japan, and Enbrel outside the U.S. and Canada, as well as the performance of recently launched
products, including Eliquis, primarily in the U.S. and most other developed markets, and Xeljanz primarily in the U.S. (a combined increase of approximately $1.1
billion in 2014 ).

The unfavorable impact of foreign exchange of 1% in 2014 also contributed to the decrease in GIP revenues.
Total GIP revenues from emerging markets were $1.6 billion in 2014 .

¢ Cost of sales as a percentage of Revenues increased in 2014, compared to 2013, due to the loss of Enbrel alliance revenue after October 31, 2013 when the co-
promotion term of the collaboration agreement for Enbrel in the U.S. and Canada expired as well as an unfavorable change in product mix. The increase in Cost of
sales primarily reflects an unfavorable change in product mix.

¢ Selling, informational and administrative expenses increased 13% in 2014 compared to 2013, reflecting increased investment in recently launched products and
certain in-line products.

« Research and development expenses increased 31% in 2014 compared to 2013, reflecting incremental investment in late-stage pipeline products.

¢ The favorable change in Other (income)/deductions—net in 2014 , compared to 2013, primarily reflects an increase in royalty-related income, primarily due to
royalties earned on sales of Enbrel in the U.S. and Canada after October 31, 2013. As noted above, on that date, the co-promotion term of the collaboration
agreement for Enbrel in the U.S. and Canada expired, and Pfizer became entitled to royalties for a 36-month period thereafter.

2013 vs. 2012:

* Revenues increased 4% to $14,317 million in 2013, compared to $13,756 million in the same period in 2012, primarily due to:

° S trong operational growth from Lyrica and Xeljanz in the U.S., and the launch in February 2013 of Eliquis.
partially offset by:

> the expiration of the co-promotion term of the collaboration agreement for Enbrel in the U.S. and Canada on October 31, 2013 (a decline of approximately $92
million in 2013); and

o loss of exclusivity for Lyrica in Canada in February 2013 (a decline of approximately $104 million in 2013).
Total GIP revenues from emerging markets were $1.6 billion in 2013.

« Cost of sales as a percentage of Revenues decreased 1% in 2013 compared to 2012, partially due to the favorable impact of foreign exchange plus a favorable
shift in product mix partially offset by the unfavorable impact of the loss of Enbrel alliance revenues after October 31, 2013.

¢ Selling, informational and administrative expenses increased 14% in 2013 compared to 2012, reflecting increased investments in recently launched products and
certain in-line products.

« Research and development expenses increased 12% in 2013 compared to 2012, reflecting investment in pipeline assets and additional indications for Xeljanz.
¢ The favorable change in Other (income)/deductions—net in 2013, compared to 2012, primarily reflects an increase in royalty-related income, primarily due to
royalties earned on sales of Enbrel in the U.S. and Canada after October 31, 2013.

Global Vaccines, Oncology and Consumer Healthcare O perating Segment

2014 vs. 2013:
* Revenues increased 9% in 2014 , compared to 2013 , which includes an increase in operational revenues of 11% in 2014 .

> Global Vaccines Revenues increased 13% to $4,480 million in 2014 , compared to $3,965 million in 2013 , reflecting an increase in operational revenues of 15%
in 2014 . The increase was primarily due to the performance of Prevnar 13 in the U.S., primarily reflecting the timing of government purchasing patterns,
increased prices and increased demand among adults following the positive recommendation from the U.S. Centers for Disease Control and Prevention's
Advisory Committee on Immunization Practices for use in adults aged 65 and over. International revenues for the Prevenar family increased 10% operationally in
2014, which primarily reflects increased shipments associated with the Global Alliance for Vaccines and Immunization (GAVI) as well as the timing of
government purchases in various emerging markets compared with 2013.

Foreign exchange had an unfavorable impact of 2% on Vaccines revenues in 2014 compared to 2013.
Total Vaccines revenues from emerging markets were $ 1.0 billion in 2014 .

> Global Oncology Revenues increased 12% to $2,218 million in 2014 , compared to $1,978 million in 2013, reflecting an increase in operational revenues of 14%
in 2014 , due to continued strong underlying demand for recent product launches, Xalkori and Inlyta globally, as well as growth from Bosulif, primarily in the U.S.

Foreign exchange had an unfavorable impact of 2% on Oncology revenues in 2014 compared to the same period in 2013 .

Total Oncology revenues from emerging markets were $ 375 million in 2014 .
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> Consumer Healthcare Revenues increased 3% to $3,446 million in 2014 , compared to $ 3,342 million in 2013 , reflecting an increase in operational revenues of
5% in 2014 , pri marily due to the launch of Nexium 24HR in the U.S. in late-May 2014 and growth of vitamin supplement products in emerging markets, partially
offset by a decrease in revenues for respiratory products in the U.S. and Canada due to a less severe cold and flu incidence, and for Advil due to the 2013
launch of Advil Film-Coated, which triggered increased retail purchases in the prior year.

Foreign exchange had an unfavorable impact of 2% on Consumer Healthcare revenues in 2014, compared to 2013.
Total Consumer Healthcare revenues from emerging markets were $942 million in 2014 .

» Cost of sales increased 8% to $1,991 million in 2014, compared to $1,843 million in 2013, primarily due to an increase in sales volumes, partially offset by favorable
foreign exchange.

¢ Selling informational and administrative expenses increased 10% in 2014, compared to 2013, primarily driven by Consumer Healthcare expenses incurred to
support the launch of Nexium 24HR in the U.S., Prevnar 13 adult investment, as well as the launch and pre-launch marketing expenses for Trumenba (meningitis B
vaccine) and Ibrance (palbociclib).

« Research and development expenses increased 1% in 2014 , compared to 2013, reflecting increased investment in Ibrance (palbociclib) and our vaccines portfolio
(including Trumenba), as well as costs associated with our anti-PD-L1 alliance with Merck KGaA, partially offset by lower costs for certain oncology programs.

2013 vs. 2012:
* Revenues increased 3% in 2013, compared to the same periods in 2012.

> Global Vaccines Revenues decreased 5% to $3,965 million in 2013, compared to $4,167 million in 2012, primarily due to lower revenues from Prevnar as a
result of decreased government purchases in the U.S.

Total Vaccines revenues from emerging markets were $878 million in 2013.

> Global Oncology Revenues increased 23% to $1,978 million in 2013, compared to $1,613 million in the same period in 2012, due to new product growth from
Inlyta and Xalkori.

Total Oncology revenues from emerging markets were $363 million in 2013.

> Consumer Healthcare Revenues increased 4% to $3,342 million in 2013, compared to $3,212 million in 2012, due to strong growth for Centrum as a result of
several recent product launches; increased promotional activities for various products in key markets; and the growth of Emergen-C in the U.S. due to expanded
distribution and promotional activities, partially offset by a decline in sales of pain management products (mostly in the U.S.).

Total Consumer Healthcare revenues from emerging markets were $925 million in 2013.

» Cost of sales increased 1% to $1,843 million in 2013, compared to $1,822 million in 2012, primarily due to increased sales volumes.

« Research and development expenses decreased 23% in 2013, compared to 2012, primarily driven by the non-recurrence of a $250 million payment to AstraZeneca
in 2012 to obtain the exclusive, global, OTC rights to Nexium.

Global Established Pharmaceutical Operating Segment

2014 vs. 2013:

* Revenues decreased 9% , to $25,149 million in 2014 , compared to $27,619 million in 2013 , including a decrease in operational revenues of 7% in 2014 , primarily
due to:

o the loss of exclusivity and subsequent launch of multi-source generic competition for Detrol LA in the U.S. in January 2014, Celebrex in the U.S. in December
2014 and developed Europe in November 2014, Viagra in most major European markets in June 2013 as well as Aricept in Canada in December 2013
(aggregate decline of approximately $826 million in 2014 );

o the expiration or near-term expiration of the co-promotion collaboration for Spiriva in most countries, which has resulted in a decline in Pfizer's share of Spiriva
revenues (approximately $490 million in 2014 );

> adecline in branded Lipitor revenues in the U.S. and most other developed markets as a result of continued generic competition (approximately $388 million in
2014);

> the operational decline of certain products, including Effexor, Norvasc, atorvastatin, Zosyn/Tazocin, Metaxalone, Ziprasidone and Tygacil (approximately $428
million in 2014);

> an operational decline due to loss of exclusivity for certain other products in developed markets (approximately $170 million in 2014); and

> adecline in Aricept, not including Canada, revenues primarily due to the termination of the co-promotion agreement in Japan in December 2012 (approximately
$75 million in 2014 ),

partially offset by:
o the operational growth of Lipitor in China (approximately $164 million in 2014);
o the strong operational performance of Lyrica in Europe (growth of approximately $144 million in 2014 ); and

> the contribution from the collaboration with Mylan Inc. to market generic drugs in Japan (approximately $37 million in 2014 ).
Foreign exchange had an unfavorable impact of 2% on GEP revenues in 2014 .

Total GEP revenues from emerging markets were $7.5 billion in 2014 .
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Cost of sales as a percentage of Revenues increased 1% in 2014 compared to 2013, primarily due to the impact of losses of exclusivity and an unfavorable change
in product mix. The 3% decrease in Cost of sales is primarily driven by favorable foreign exchange.

Selling, informational and administrative expenses decreased 17% in 2014 , compared to 2013, due to lower expenses for field force and marketing expenses,
reflecting the benefits of cost-reduction and productivity initiatives.

Research and development expenses decreased 11% in 2014 compared to 2013, due to lower clinical trial expenses and the benefits from cost-reduction and
productivity initiatives, partially offset by increased spending on our biosimilars development programs.

2013 vs. 2012:

Revenues decreased 13%, to $27,619 million in 2013, compared to $31,678 million in 2012, primarily due to:
> the continued erosion of branded Lipitor in the U.S., developed Europe and certain other developed markets (approximately $1.7 billion in 2013);
o the loss of exclusivity of Geodon and Revatio in the U.S. and Xalabrands in developed Europe and Australia (down approximately $514 million in 2013);

o lower Alliance revenues from Spiriva (down approximately $475 million in 2013), reflecting the ongoing expiration of the Spiriva collaboration in certain countries,
and Aricept (down approximately $395 million), due to loss of exclusivity in many major European markets;

o lower revenues from Viagra (down approximately $108 million in 2013) primarily due to loss of exclusivity in most major markets in Europe;
> lower revenues from Zosyn (down approximately $55 million in 2013); and

> lower revenues from generic atorvastatin (approximately $145 million),

partially offset by:

o the strong operational performance of Lyrica, Celebrex and Pristiq (up approximately $1.7 billion in developed markets); and
o the contribution from the collaboration with Mylan Inc. to market generic drugs in Japan.
Total GEP revenues from emerging markets were $7.4 billion in 2013.

Cost of sales as a percentage of Revenues increased 2% in 2013 compared to 2012, due to the impact of product losses of exclusivity and an unfavorable change
in product mix.

Selling, informational and administrative expenses decreased 18% in 2013, compared to 2012, due to lower expenses for field force and marketing expenses,
reflecting the benefits of cost-reduction and productivity initiatives.

Research and development expenses decreased 17% in 2013 compared to 2012, due to lower clinical trial expenses and the benefits from cost-reduction and
productivity initiatives.

The favorable change in Other (income)/deductions—net in 2013 primarily reflects income derived from the sale of product rights.

ANALYSIS OF THE CONSOLIDATED STATEMENTS OF COMPREHE NSIVE INCOME

Changes in the components of Accumulated other comprehensive loss reflect the following:

2014

For Foreign currency translation adjustments , reflects primarily the weakening of the euro against the U.S dollar, and, to a lesser, extent the weakening of the
Japanese yen, Canadian dollar, Brazilian real and U.K. pound against the U.S dollar. Also, includes the reclassification of amounts associated with legal entity
dispositions into income.

For Unrealized holding gains on derivative financial instruments , net reflects the impact of fair value remeasurements and the reclassification of realized amounts
into income. For additional information, see Notes to Consolidated Financial Statements— Note 7. Financial Instruments .

For Unrealized holding gains/(losses) on available-for-sale securities , net reflects the impact of fair value remeasurements and the reclassification of realized
amounts into income. For additional information, see Notes to Consolidated Financial Statements— Note 7. Financial Instruments .

For Benefit plans: actuarial gains/(losses), net, reflects the actuarial losses related primarily to a decrease in the discount rate. For additional information, see
Notes to Consolidated Financial Statements— Note 11. Pension and Postretirement Benefit Plans and Defined Contribution Plans .

For Benefit plans: prior service credits and other, net, reflects an amendment to our post-retirement plans that decreased the benefit obligation by transferring
certain plan participants to a retiree drug coverage program eligible for a Medicare Part D plan subsidy. For additional information, see Notes to Consolidated
Financial Statements— Note 11. Pension and Postretirement Benefit Plans and Defined Contribution Plans .

013

For Foreign currency translation adjustments , reflects the weakening of several currencies against the U.S. dollar, primarily the Japanese yen, the Australian
dollar, the Canadian dollar and the Brazilian real, partially offset by the strengthening of several currencies against the
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U.S. dollar, primarily the euro and to a lesser extent the U.K. pound, as well as the reclassification of amounts associated with dispositions into income.

¢ For Unrealized holding gains on derivative financial instruments , net reflects the impact of fair value remeasurements and the reclassification of realized gains
into income. For additional information, see Notes to Consolidated Financial Statements— Note 7. Financial Instruments .

« For Unrealized holding gains/(losses) on available-for-sale securities , net reflects the impact of fair value remeasurements and the reclassification of realized
gains into income. For additional information, see Notes to Consolidated Financial Statements— Note 7. Financial Instruments .

« For Benefit plans: actuarial gains/(losses) , net , reflects the impact of actuarial gains (due to an increase in the discount rate and higher than expected returns on
plan assets) and the reclassification of certain amounts related to amortization and curtailments/settlements into income. For additional information, see Notes to
Consolidated Financial Statements— Note 11. Pension and Postretirement Benefit Plans and Defined Contribution Plans and the “Significant Accounting Policies
and Application of Critical Accounting Estimates—Benefit Plans" section of this Financial Review.

2012

« For Foreign currency translation adjustments , reflects the weakening of several currencies against the U.S. dollar, primarily the euro, the Japanese yen, the
Australian dollar and the Brazilian real, and the reclassification of amounts associated with dispositions into income.

« For Unrealized holding gains on derivative financial instruments , net reflects the impact of fair value remeasurements and the reclassification of realized gains
into income. See also Notes to Consolidated Financial Statements— Note 7. Financial Instruments .

« For Unrealized holding gains/(losses) on available-for-sale securities , net reflects the impact of fair value remeasurements and the reclassification of realized
losses into income. For additional information, see Notes to Consolidated Financial Statements— Note 7. Financial Instruments .

« For Benefit plans: actuarial gains/(losses) , net , reflects the impact of actuarial losses (due to a decrease in the discount rate, partially offset by higher-than-
expected returns on plan assets) and the reclassification of certain amounts related to amortization and curtailments/settlements into income. See also Notes to
Consolidated Financial Statements— Note 11. Pension and Postretirement Benefit Plans and Defined Contribution Plans .

ANALYSIS OF THE CONSOLIDATED BALANCE SHEETS

For information about certain of our financial assets and liabilities, including Cash and cash equivalents, Short-term investments, Long-term investments, Short-term
borrowings, including current portion of long-term debt , and Long-term debt , see "Analysis of the Consolidated Statements of Cash Flows" section of this Financial
Review, the “Analysis of Financial Condition, Liquidity and Capital Resources: Selected Measures of Liquidity and Capital Resources” section of this Financial Review
and Notes to Consolidated Financial Statements— Note 7. Financial Instruments .

For information about certain balances in Accounts receivable, less allowance for doubtful accounts, s ee also the “Analysis of Financial Condition, Liquidity and
Capital Resources: Selected Measures of Liquidity and Capital Resources: Accounts Receivable” section of this Financial Review.

For information about our tax accounts, including Current deferred tax assets and other current tax assets, Noncurrent deferred tax assets and other noncurrent tax
assets, Noncurrent deferred tax liabilities and Other taxes payable , see Notes to Consolidated Financial Statements— Note 5. Tax Matters .

For a description of changes in Total Equity , see the consolidated statements of equity.

All of the changes in our asset and liability accounts as of December 31, 2014 , compared to December 31, 2013 , generally reflect, among other things, decreases
due to changes in foreign currency exchange rates, some of which impacts were significant. The following explanations exclude the impact of foreign exchange.

« For Accounts receivable, less allowance for doubtful accounts, the change also reflects the timing of sales and collections in the normal course of business.

« For Inventories, the change also reflects planned inventory reductions, partially offset by inventory builds in advance of plant shutdowns/product transfers and new
product launches.

« For Other current assets, the change also reflects the receipt of the remaining portion of the Protonix patent litigation settlement income recognized in 2013, and
other receipts in the normal course of business, partially offset by an increase in receivables associated with our derivative financial instruments.

« For Property, plant and equipment, less accumulated depreciation, the change also reflects depreciation, partially offset by capital additions.

« For Identifiable intangible assets, less accumulated amortization , the change reflects amortization and, to a much lesser extent, asset impairment charges,
partially offset by assets acquired as part of the InnoPharma acquisition,the Nexium OTC milestones and other asset acquisitions. For additional information about
our intangible assets, see Notes to Consolidated Financial Statements— Note 10A. Identifiable Intangible Assets and Goodwill: Identifiable Intangible Assets . For
additional information about the asset impairment charges, see Notes to Consolidated Financial Statements—Note 4. Other (Income)/Deductions—Net . For
additional information about the assets
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acquired as part of the InnoPharma acquisition and the Nexium OTC milestones, see Notes to Consolidated Financial Statements— Note 2. Acquisitions,
Licensing Agreements, Collaborative Arrangements, Divestitures, and Equity-Method Investments .

« For Goodwill, the change also reflects the goodwill associated with the acquisition of InnoPharma. For additional information about the acquisition of InnoPharma,
see Notes to Consolidated Financial Statements— Note 2. Acquisitions, Licensing Agreements, Collaborative Arrangements, Divestitures, and Equity-Method
Investments .

« For Other noncurrent assets, the change also reflects a decrease in the receivables associated with our derivative financial instruments.

« For Other current liabilities , the change also reflects payments of our restructuring liabilities, a decrease in the payables associated with our derivative financial
instruments, as well as the timing of other payments and accruals in the normal course of business, partially offset by an increase in legal related liabilities and the
accrual of the additional Branded Prescription Drug Fee, not yet paid. For additional information about the Branded Prescription Drug Fee accruals, see the “Our
Operating Environment” section of this Financial Review.

« For Pension benefit obligations, net and Postretirement benefit obligations, net , the change reflects, among other things, a decrease in our discount rate
assumptions used in the measurement of the plan obligations, as well as the impact of revised mortality assumptions. For additional information, see Notes to
Consolidated Financial Statements— Note 11. Pension and Postretirement Benefit Plans and Defined Contribution Plans.

¢ For Other noncurrent liabilities , the change also reflects an increase related to the liability in respect of the Xalkori co-promotion rights given to Merck KGaA and
an increase in the noncurrent payables associated with our derivative financial instruments, partially offset by a decrease in our non-current restructuring accruals.
For additional information about the Xalkori co-promotion rights, see Notes to Consolidated Financial Statements— Note 2. Acquisitions, Licensing Agreements,
Collaborative Arrangements, Divestitures, and Equity-Method Investments .

ANALYSIS OF THE CONSOLIDATED STATEMENTS OF CASH FLO WS

Year Ended December 31, % Change

(MILLIONS OF DOLLARS) 2014 2013 2012 14/13 13/12
Cash provided by/(used in):

Operating activities $ 16,883 $ 17684 $ 16,746 (5) 6

Investing activities (5,654) (10,544) 6,154 (46) *

Financing activities (9,986) (14,975) (15,999) (33) (6)
Effect of exchange-rate changes on cash and cash equivalents (83) (63) 2) 32 *
Net increase/(decrease) in Cash and cash equivalents $ 1,160 $ (7,898) $ 6,899 S *

* Calculation not meaningful.

In the consolidated statements of cash flows, the Other changes in assets and liabilities, net of acquisitions and divestitures , are presented excluding the effects of
changes in foreign currency exchange rates, as these changes do not reflect actual cash inflows or outflows, and excluding any other significant non-cash
movements. Accordingly, the amounts shown will not necessarily agree with the changes in the assets and liabilities that are presented in our consolidated balance
sheets.

Operating Activities

2014 v. 2013

Our net cash provided by operating activities was $16.9 billion in 2014 , compared to $17.7 billion in 2013 . The decrease in net cash provided by operating activities
reflects operating earnings impacted by the timing of receipts and payments in the ordinary course of business, as well as the upfront cash payment of $850 million in
connection with our collaborative arrangement with Merck KGaA. For additional information, see Notes to Consolidated Financial Statements— Note 2C. Acquisitions,
Licensing Agreements, Collaborative Arrangements, Divestitures, and Equity-Method Investments : Collaborative Arrangements .

In 2014 , the change in the line item called Other adjustments, net, primarily reflects the non-cash changes in the estimated loss on the Teuto call/put option. For
additional information, see Notes to Consolidated Financial Statements— Note 2E. Acquisitions, Licensing Agreements, Collaborative Arrangements, Divestitures,
and Equity-Method Investments : Equity-Method Investments .

2013 v. 2012

Our net cash provided by operating activities was $17.7 billion in 2013 , compared to $16.7 billion in 2012 . The increase in net cash provided by operating activities

reflects the timing of receipts and payments in the ordinary course of business, including the receipt in 2013 of a portion of the Protonix patent litigation settlement
income and payments against legal accruals (see Notes to Consolidated Financial Statements— Note 4. Other (Income)/Deductions—Net ).
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Investing Activities

2014 v. 2013

Our net cash used in investing activities was $5.7 billion in 2014 , compared to $10.5 billion in 2013 . The decrease in net cash used by investing activities was
primarily attributable to:
* net purchases of investments of $4.2 billion in 2014 , compared to $9.4 billion in 2013,

partially offset by:

« cash paid of $195 million , net of cash acquired, for the acquisition of InnoPharma in 2014.

2013 v. 2012
Our net cash used in investing activities was $10.5 billion in 2013 , compared to net cash provided by investing activities of $6.2 billion in 2012 . The increase in net
cash used in investing activities was primarily attributable to:

« the nonrecurrence of net proceeds received on November 30, 2012 from the sale of our Nutrition business of $11.85 billion (see Notes to Consolidated Financial
Statements— Note 2D. Acquisitions, Licensing Agreements, Collaborative Arrangements, Divestitures, and Equity-Method Investments : Divestitures ); and

* net purchases of investments of $9.4 billion in 2013, compared to net purchases of investments of $3.4 billion in 2012,

partially offset by:

« cash paid of $1.1 billion, net of cash acquired, for our acquisitions of Alacer, Ferrosan and NextWave in 2012 (see Notes to Consolidated Financial Statements—
Note 2A. Acquisitions, Licensing Agreements, Collaborative Arrangements, Divestitures, and Equity-Method Investments : Acquisitions) .

Financing Activities

2014 v. 2013

Our net cash used in financing activities was $10.0 billion in 2014 , compared to $15.0 billion in 2013 . The decrease in net cash used in financing activities was
primarily attributable to:

* purchases of common stock of $5.0 billion in 2014 , compared to $16.3 billion in 2013,

partially offset by:

* net proceeds from borrowings of $548 million in 2014 , compared to net proceeds from borrowings of $6.0 billion in 2013; and

* proceeds from the exercise of stock options of $1.0 billion in 2014 , compared to $1.8 billion in 2013.

2013 v. 2012

Our net cash used in financing activities was $15.0 billion in 2013, compared to $16.0 billion in 2012 . The decrease in net cash used in financing activities was
primarily attributable to:

* net proceeds from borrowings of $6.0 billion in 2013, compared to net repayments of borrowings of $1.7 billion in 2012; and

* proceeds from the exercise of stock options of $1.8 billion in 2013 compared to $0.6 billion in 2012,

partially offset by:

* purchases of common stock of $16.3 billion in 2013, compared to $8.2 billion in 2012.

Supplemental Schedule of Non _-Cash Investing and Financing Information

In 2013, we had the following non-cash transactions:

* we sold Zoetis common stock for Pfizer common stock valued at $11.4 billion;

« we exchanged Zoetis common stock for the retirement of Pfizer commercial paper issued in 2013 for $2.5 billion;

« we exchanged Zoetis senior notes for the retirement of Pfizer commercial paper issued in 2012 for $1.0 billion;

« we transferred certain product rights, valued at $1.2 billion, to an equity-method investment (Hisun Pfizer); and

* we contributed an investment, valued at $447 million, in connection with the resolution of a legal matter (Quigley).

Zoetis is our former Animal Health business. For further details on Zoetis-related transactions, see Notes to Consolidated Financial Statements— Note 2D.
Acquisitions, Licensing Agreements, Collaborative Arrangements, Divestitures, and Equity-Method Investments : Divestitures. For further details on the transfer of

certain product rights, see Notes to Consolidated Financial Statements— Note 2E. Acquisitions, Licensing Agreements, Collaborative Arrangements, Divestitures, and
Equity-Method Investments : Equity-Method Investments.
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ANALYSIS OF FINANCIAL CONDITION, LIQUIDITY AND CAPI TAL RESOURCES

We rely largely on operating cash flows, short-term investments, short-term commercial paper borrowings and long-term debt to provide for our liquidity requirements.
Due to our significant operating cash flows as well as our financial assets, access to capital markets and available lines of credit and revolving credit agreements, we
believe that we have, and will maintain, the ability to meet our liquidity needs for the foreseeable future, which include:

« the working capital requirements of our operations, including our research and development activities;

* investments in our business;

« dividend payments and potential increases in the dividend rate;

¢ share repurchases;

¢ the cash requirements associated with our cost-reduction/productivity initiatives;

« paying down outstanding debt;

« contributions to our pension and postretirement plans; and

¢ business-development activities.

For additional information about our share-purchase plans, see the “Share-Purchase Plans” section of this Financial Review.

Our long-term debt is rated high-quality by both Standard & Poor’s (S&P) and Moody'’s Investors Service (Moody's). See the “Credit Ratings” section below. As market
conditions change, we continue to monitor our liquidity position. We have taken and will continue to take a conservative approach to our financial investments. Both

short-term and long-term investments consist primarily of high-quality, highly liquid, well-diversified and available-for-sale debt securities.

Selected Measures of Liquidity and Capital Resource s

The following table provides certain relevant measures of our liquidity and capital resources:

As of December 31,

(MILLIONS OF DOLLARS, EXCEPT RATIOS AND PER COMMON SHARE DATA) 2014 2013

Selected financial assets:

Cash and cash equivalents @ $ 3,343 $ 2,183
Short-term investments © 32,779 30,225
Long-term investments @ 17,518 16,406
53,640 48,814

Debt:
Short-term borrowings, including current portion of long-term debt 5,141 6,027
Long-term debt 31,541 30,462
36,682 36,489
Net financial assets © $ 16,958 $ 12,325
Working capital $ 36,071 % 32,878
Ratio of current assets to current liabilities 2.67:1 2411
Total Pfizer Inc. shareholders' equity per common share © $ 1133 $ 11.93

@ See Notes to Consolidated Financial Statements— Note 7. Financial Instruments for a description of certain assets held and for a description of credit risk related to our financial
instruments held.

Net financial assets increased during 2014 as net cash provided by operating activities and the proceeds from the exercise of stock options, among other things, more than offset dividend
payments, share purchases, and capital investments. For additional information, see the “Analysis of the Consolidated Statements of Cash Flows " section of this Financial Review.

© Represents total Pfizer Inc. shareholders’ equity divided by the actual number of common shares outstanding (which excludes treasury shares).

(b)

For additional information about the sources and uses of our funds, see the “Analysis of the Consolidated Balance Sheets " and “ Analysis of the Consolidated
Statements of Cash Flows " sections of this Financial Review.

On May 15, 2014, we completed a public offering of $4.5 billion aggregate principal amount of senior unsecured notes (see Notes to Consolidated Financial
Statements — Note 7D. Financial Instruments: Long-Term Debt ).

On June 3, 2013, we completed a public offering of $4.0 billion aggregate principal amount of senior unsecured notes. In addition, we repaid at maturity our 3.625%
senior unsecured notes that were due June 2013, which had a balance of $2.4 billion at December 31, 2012, and, in December 2013, we redeemed the aggregate
principal amount of $1.8 billion of our 5.50% senior unsecured notes that were due in February 2014.
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Subsequent Event

On February 5, 2015, we announced that we have entered into a definitive merger agreement under which we agreed to acquire Hospira, the world’s leading provider
of injectable drugs and infusion technologies and a global leader in biosimilars, for $90 per share in cash, for a total enterprise value of approximately $17 billion . We
expect to finance the transaction through a combination of existing cash and new debt, with approximately two-thirds of the value financed from cash and one-third
from debt. For additional information, see Notes to Consolidated Financial Statements— Note 19. Subsequent Events .

Domestic and International Short-Term Funds

Many of our operations are conducted outside the U.S., and significant portions of our cash, cash equivalents and short-term investments are held internationally. We
generally hold up to $10 billion of our short-term funds in U.S. tax jurisdictions. The amount of funds held in U.S. tax jurisdictions can fluctuate due to the timing of
receipts and payments in the ordinary course of business and due to other reasons, such as business-development activities. As part of our ongoing liquidity
assessments, we regularly monitor the mix of domestic and international cash flows (both inflows and outflows). Repatriation of overseas funds can result in additional
U.S. federal, state and local income tax payments. We record U.S. deferred tax liabilities for certain unremitted earnings, but when amounts earned overseas are
expected to be indefinitely reinvested outside the U.S., no accrual for U.S. taxes is provided.

Accounts Receivable

We continue to monitor developments regarding government and government agency receivables in several European markets where economic conditions remain
challenging and uncertain. Historically, payments from a number of these European governments and government agencies extend beyond the contractual terms of
sale. There have been some improvements in the amount of outstanding accounts receivable balances in excess of one year.

We believe that our allowance for doubtful accounts is appropriate. Our assessment is based on an analysis of the following: (i) payments received to date; (ii) the
consistency of payments from customers; (iii) direct and observed interactions with the governments (including court petitions) and with market participants (for
example, the factoring industry); and (iv) various third-party assessments of repayment risk (for example, rating agency publications and the movement of rates for
credit default swap instruments).

As of December 31, 2014 , we had about $814 million in aggregate gross accounts receivable from governments and/or government agencies in Italy, Spain, Portugal
and Greece where economic conditions remain challenging and uncertain. Such receivables in excess of one year from the invoice date, totaling $96 million, were as
follows: $36 million in Italy; $25 million in Spain; $24 million in Portugal; and $11 million in Greece.

Although certain European governments and government agencies sometimes delay payments beyond the contractual terms of sale, we seek to appropriately
balance repayment risk with the desire to maintain good relationships with our customers and to ensure a humanitarian approach to local patient needs.

We will continue to closely monitor repayment risk and, when necessary, we will continue to adjust our allowance for doubtful accounts.
Our assessments about the recoverability of accounts receivables can result from a complex series of judgments about future events and uncertainties and can rely

heavily on estimates and assumptions. For information about the risks associated with estimates and assumptions, see Notes to Consolidated Financial Statements—
Note 1C. Basis of Presentation and Significant Accounting Policies: Estimates and Assumptions .

Credit Ratings

Two major corporate debt-rating organizations, Moody’s and S&P, assign ratings to our short-term and long-term debt. A security rating is not a recommendation to
buy, sell or hold securities and the rating is subject to revision or withdrawal at any time by the rating organization. Each rating should be evaluated independently of
any other rating.

The following table provides the current ratings assigned by these rating agencies to our commercial paper and senior unsecured non-credit-enhanced long-term
debt:

Pfizer Pfizer
Commercial Paper Long-Term Debt Date of Last Rating
NAME OF RATING AGENCY Rating Rating Outlook Change
Moody's P-1 Al Stable October 2009
S&P A-1+ AA Stable October 2009
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See also "Subsequent Event" above.

Debt Capacity

We have available lines of credit and revolving credit agreements with a group of banks and other financial intermediaries. We maintain cash and cash equivalent
balances and short-term investments in excess of our commercial paper and other short-term borrowings. As of December 31, 2014 , we had access to $8.4 billion of
lines of credit, of which $822 million expire within one year. Of these lines of credit, $8.1 billion are unused, of which our lenders have committed to loan us $7.1 billion
at our request. Also, $7.0 billion of our unused lines of credit, all of which expire in 2019, may be used to support our commercial paper borrowings.

See also "Subsequent Event" above.

Global Economic Conditions—General

The global economic environment has not had, nor do we anticipate it will have, a material impact on our liquidity or capital resources. Due to our significant operating
cash flows, financial assets, access to capital markets and available lines of credit and revolving credit agreements, we continue to believe that we have, and will
maintain, the ability to meet our liquidity needs for the foreseeable future. As markets conditions change, we continue to monitor our liquidity position.

Global Economic Conditions—Venezuela Operations

Our Venezuela operations continue to operate with the U.S. dollar as the functional currency due to the hyperinflationary status of the Venezuelan economy.

On February 13, 2013, the Venezuelan government devalued its currency from a rate of 4.3 to 6.3 of Venezuelan currency to the U.S. dollar. We incurred a foreign
currency loss of $80 million immediately on the devaluation as a result of remeasuring the local balance sheets, and have experienced and expect to continue to
experience adverse impacts to our earnings as our revenues and expenses in Venezuela continue to be translated into U.S. dollars at the lower 6.3 rate.

In the first quarter of 2014, the Venezuelan government expanded the number of exchange mechanisms, such that there are now three official rates of exchange. As
of December 31, 2014, these were the CENCOEX rate of 6.3; as of November 3, 2014, the SICAD | rate at approximately 12 (the last reported SICAD | rate); and, as
of December 31, 2014, the SICAD Il rate at approximately 50. On February 10, 2015, the Venezuelan government announced a new exchange mechanism, the
SIMADI, and the unification of the SICAD | and SICAD Il mechanisms, but with no reported exchanges to date. On February 12, 2015, the SIMADI rate was 170 and
has approximated that amount since then.

We continue to use the CENCOEX rate of 6.3 to report our Venezuela financial position, results of operations and cash flows, since we believe that the nature of our
business operations in Venezuela (the importation, manufacture and distribution of pharmaceutical products and, to a lesser extent, consumer healthcare goods)
would qualify for the most preferential rates permitted by law.

We cannot predict whether there will be further devaluations of the Venezuelan currency or whether our use of the 6.3 rate will continue to be supported by evolving
facts and circumstances. Further, other potential actions by the Venezuelan government in response to economic uncertainties could impact the recoverability of our
investment in Venezuela, which could result in an impairment charge and, under extreme circumstances, could impact our ability to continue to operate in the country
in the same manner as we have historically.

As of December 31, 2014, our net monetary assets in Venezuela that are subject to revaluation totaled approximately $510 million (remeasured at the 6.3 rate).
During 2014, our Revenues from Venezuela totaled approximately $716 million (converted using the 6.3 rate). These amounts may grow in the future.

Contractual Obligations

Payments due under contractual obligations as of December 31, 2014, mature as follows:

Years
(MILLIONS OF DOLLARS) Total 2015 2016-2017 2018-2019 Thereafter
Long-term debt, including current portion @ $ 34552 % 3,011 $ 7,953 % 7,170 % 16,418
Interest payments on long-term debt obligations ® 16,882 1,308 2,424 2,030 11,119
Other long-term liabilities © 3,759 459 798 795 1,707
Lease commitments © 1,482 185 313 203 781
Purchase obligations and other © 4,087 1,102 1,169 657 1,159

Uncertain tax positions © 54 54 —_ _ _

@ | ong-term debt consists of senior unsecured notes, including fixed and floating rate, foreign currency denominated, and other notes.
® Qur calculations of expected interest payments incorporate only current period assumptions for interest rates, foreign currency translation rates and hedging strategies (see Notes to
Consolidated Financial Statements— Note 7. Financial Instruments ), and assume that interest is accrued through the maturity date or expiration of the related instrument.

© Includes expected payments relating to our unfunded U.S. supplemental (non-qualified) pension plans, postretirement plans and deferred compensation plans. Excludes amounts relating

to our U.S. qualified pension plans and international pension plans, all of which have a substantial amount of plan assets, because
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the required funding obligations are not expected to be material and/or because such liabilities do not necessarily reflect future cash payments, as the impact of changes in economic
conditions on the fair value of the pension plan assets and/or liabilities can be significant; note that we currently anticipate contributing approximately $1.2 billion to these plans in 2015,
inclusive of a $1.0 billion voluntary contribution in January. Also, excludes $4.0 billion of liabilities related to legal matters, employee terminations and the fair value of derivative financial
instruments and other, most of which do not represent contractual obligations. See also our liquidity discussion above in this "Analysis of Financial Condition, Liquidity and Capital
Resources" section, as well as the Notes to Consolidated Financial Statements— Note 3. Restructuring Charges and Other Costs Associated with Acquisitions and Cost-
Reduction/Productivity Initiatives, Note 7A. Financial Instruments: Selected Financial Assets and Liabilities, Note 11E. Pension and Postretirement Benefit Plans and Defined Contribution

Plans: Cash Flows, and Note 17. Commitments and Contingencies.
(d

Includes operating and capital lease obligations.
(e

Includes agreements to purchase goods and services that are enforceable and legally binding and includes amounts relating to advertising, information technology services, employee
benefit administration services, and potential milestone payments deemed reasonably likely to occur.

Includes only income tax amounts currently payable. We are unable to predict the timing of tax settlements related to our noncurrent obligations for uncertain tax positions as tax audits
can involve complex issues and the resolution of those issues may span multiple years, particularly if subject to negotiation or litigation.

[0

The above table includes amounts for potential milestone payments under collaboration, licensing or other arrangements, if the payments are deemed reasonably
likely to occur. Payments under these agreements generally become due and payable only upon the achievement of certain development, regulatory and/or
commercialization milestones, which may span several years and which may never occur.

In 2015, we expect to spend approximately $1.4 billion on property, plant and equipment. Planned capital spending mostly represents investment to maintain existing
facilities and capacity. We rely largely on operating cash flows to fund our capital investment needs. Due to our significant operating cash flows, we believe we have
the ability to meet our capital investment needs and anticipate no delays to planned capital expenditures.

See also "Subsequent Event" above.

Off-Balance Sheet Arrangements

In the ordinary course of business and in connection with the sale of assets and businesses, we often indemnify our counterparties against certain liabilities that may
arise in connection with a transaction or that are related to activities prior to a transaction. These indemnifications typically pertain to environmental, tax, employee
and/or product-related matters, and patent-infringement claims. If the indemnified party were to make a successful claim pursuant to the terms of the indemnification,
we would be required to reimburse the loss. These indemnifications generally are subject to threshold amounts, specified claim periods and other restrictions and
limitations. Historically, we have not paid significant amounts under these provisions and, as of December 31, 2014 , recorded amounts for the estimated fair value of
these indemnifications were not significant.

Certain of our co-promotion or license agreements give our licensors or partners the rights to negotiate for, or in some cases to obtain under certain financial
conditions, co-promotion or other rights in specified countries with respect to certain of our products.

Share-Purchase Plans

Our December 2011 $10 billion share-purchase plan was exhausted in the first quarter of 2013. Our November 2012 $10 billion share-purchase plan was exhausted
in the fourth quarter of 2013. On June 27, 2013, we announced that the Board of Directors had authorized an additional $10 billion share-purchase plan, and share
purchases commenced thereunder in October 2013. On October 23, 2014, we announced that the Board of Directors had authorized an additional $11 billion share-
purchase plan.

The following table provides the number of shares of our common stock purchased and the cost of purchases under our publicly announced share-purchase plans:

(SHARES IN MILLIONS, DOLLARS IN BILLIONS) 2014 2013 2012
Shares of common stock purchased 165 563 349
Cost of purchase $ 50 $ 163 $ 8.2

After giving effect to share purchases through year-end 2014, our remaining share-purchase authorization was approximately $11.5 billion at December 31, 2014.

On February 9, 2015, we entered into an accelerated share repurchase agreement with Goldman, Sachs & Co. to repurchase $5 billion of our common stock. This
agreement was entered into pursuant to our previously announced share repurchase authorization. For additional information, see Notes to Consolidated Financial
Statements— Note 19. Subsequent Events.

Dividends on Common Stock

We paid dividends on our common stock of $6.6 billion in 2014 , $6.6 billion in 2013 and $6.5 billion in 2012 . In December 2014, our Board of Directors declared a
first-quarter 2015 dividend of $0.28 per share, payable on March 3, 2015, to shareholders of record at the close of business on February 6, 2015. The first-quarter
2015 cash dividend will be our 305 " consecutive quarterly dividend.

Our current and projected dividends provide a return to shareholders while maintaining sufficient capital to invest in growing our businesses and to seek to increase
shareholder value. Our dividends are not restricted by debt covenants. While the dividend level remains a decision of Pfizer's Board of Directors and will continue to
be evaluated in the context of future business performance, we currently believe that we can support future annual dividend increases, barring significant unforeseen
events.
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NEW ACCOUNTING STANDARDS

Recently Adopted Accounting Standard

See Notes to Consolidated Financial Statements— Note 1B. Basis of Presentation and Significant Accounting Policies: Adoption of New Accounting Standards.

Recently Issued Accounting Standards, Not Adopted a

s of December 31, 2014

The following table provides a brief description of recently issued accounting standards, not yet adopted:

Standard

Description

Effective Date

Effect on the Financial Statements
or Other Significant Matters

In April 2014, the FASB issued amended
guidance related to discontinued
operations .

In November 2014, FASB issued amended
guidance related to accounting for hybrid
financial instruments  issued or held as
investments.

In August 2014, the FASB issued amended
guidance related to disclosure of
uncertainties about the ability of an entity to
continue as a going concern

In May 2014, the FASB issued amended
guidance related to revenue from
contracts with customers

The new guidance limits the presentation of discontinued
operations to business circumstances when the disposal
of the business operation represents a strategic shift that
has had or will have a major effect on our operations and
financial results.

The new guidance clarifies that for hybrid financial
instruments in the form of stock, the assessment of
whether the embedded derivative is clearly and closely
related to the host instrument must consider the
economic characteristics and risks of the entire hybrid
financial instrument, including the embedded derivative
feature that is being evaluated for separate accounting
from the host contract.

The new guidance requires management of all entities to
evaluate whether there is substantial doubt about the
entity's ability to continue as a going concern and, as
necessary, to provide related footnote disclosures.

The new guidance introduces a new principles-based
framework for revenue recognition and disclosure.

January 1, 2015.

January 1, 2016

December 31,
2016

January 1, 2017.
Early adoption is
not permitted.

As required, we will adopt the new
provisions on a prospective basis
only and we do not expect that the
provisions of this new standard will
have a significant impact on our
consolidated financial statements.

We do not expect that the provisions
of this new standard will have any
material impact on our consolidated
financial statements.

We do not expect that the provisions
of this new standard will have any
impact on our consolidated financial
statements.

We have not yet decided on a
method of adoption (full retrospective
or modified retrospective basis) and
we have not yet determined the
potential impact, if any, of this
standard on our consolidated
financial statements.
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FORWARD-LOOKING INFORMATION AND FACTORS THAT MAY AFFECT FUT URE RESULTS

This report and other written or oral statements that we make from time to time contain forward-looking statements that set forth anticipated results based on
management’s plans and assumptions. Such forward-looking statements involve substantial risks and uncertainties. We have tried, wherever possible, to identify such
statements by using words such as “will,” "may," "could," "likely," "ongoing," “anticipate,” “estimate,” “expect,” “project,” “intend,” “plan,” “believe,” “target,” “forecast,”
“goal”, “objective”, "aim" and other words and terms of similar meaning or by using future dates in connection with any discussion of, among other things, our
anticipated future operating or financial performance, business plans and prospects, in-line products and product candidates, strategic reviews, capital allocation,
business-development plans, and plans relating to share repurchases and dividends. In particular, these include statements relating to future actions, business plans
and prospects, our recently-announced proposed acquisition of Hospira, prospective products or product approvals, future performance or results of current and
anticipated products, sales efforts, expenses, interest rates, foreign exchange rates, the outcome of contingencies, such as legal proceedings, plans relating to share
repurchases and dividends, government regulation and financial results, including, in particular, the financial guidance set forth in the “Our Financial Guidance for
2015" section of this Financial Review, the anticipated costs and cost savings set forth in the “Restructuring Charges and Other Costs Associated with Acquisitions
and Cost-Reduction/Productivity Initiatives” section of this Financial Review and in Notes to Consolidated Financial Statements— Note 3. Restructuring Charges and
Other Costs Associated with Acquisitions and Cost-Reduction/Productivity Initiatives , the planned capital spending set forth in the "Contractual Obligations" section of
this Financial Review and the contributions that we expect to make from our general assets to the Company's pension and postretirement plans during 2015 set forth
in the "Contractual Obligations" section of this Financial Review and in Notes to Consolidated Financial Statements— Note 11. Pension and Postretirement Benefit
Plans and Defined Contribution Plans . Among the factors that could cause actual results to differ materially from past results and future plans and projected future
results are the following:

nn non nn "o " w " " » ul " . ” w

« the outcome of research and development activities including, without limitation, the ability to meet anticipated clinical trial commencement and completion dates,
regulatory submission and approval dates, and launch dates for product candidates, as well as the possibility of unfavorable clinical trial results, including
unfavorable new clinical data and additional analyses of existing clinical data;

« decisions by regulatory authorities regarding whether and when to approve our drug applications, which will depend on the assessment by such regulatory
authorities of the benefit-risk profile suggested by the totality of the efficacy and safety information submitted; and decisions by regulatory authorities, regarding
labeling, ingredients and other matters that could affect the availability or commercial potential of our products;

« the speed with which regulatory authorizations, pricing approvals and product launches may be achieved;

« the outcome of post-approval clinical trials, which could result in the loss of marketing approval for a product or changes in the labeling for, and/or increased or
new concerns about the safety or efficacy of, a product that could affect its availability or commercial potential;

« risks associated with interim data, including the risk that final results of studies for which interim data has been provided and/or additional clinical trials may be
different from (including less favorable than) the interim data results and may not support further clinical development of the applicable product candidate or
indication;

« the success of external business-development activities, including the ability to satisfy the conditions to closing of announced transactions in the anticipated
timeframe or at all, including our and Hospira's ability to satisfy the conditions to closing our merger agreement;

« competitive developments, including the impact on our competitive position of new product entrants, in-line branded products, generic products, private label
products and product candidates that treat diseases and conditions similar to those treated by our in-line drugs and drug candidates;

« the implementation by the FDA of an abbreviated legal pathway to approve biosimilar products, which could subject our biologic products to competition from
biosimilar products in the U.S., with attendant competitive pressures, after the expiration of any applicable exclusivity period and patent rights;

« the ability to meet generic and branded competition after the loss of patent protection for our products or competitor products;
« the ability to successfully market both new and existing products domestically and internationally;

« difficulties or delays in manufacturing;

« trade buying patterns;

« the impact of existing and future legislation and regulatory provisions on product exclusivity;

 trends toward managed care and healthcare cost containment;

« the impact of any significant spending reductions affecting Medicare, Medicaid or other publicly funded or subsidized health programs or changes in the tax
treatment of employer-sponsored health insurance that may be implemented and/or any significant additional taxes or fees that may be imposed on the
pharmaceutical industry as part of any broad deficit-reduction effort;

« the impact of U.S. healthcare legislation enacted in 2010—the Patient Protection and Affordable Care Act, as amended by the Health Care and Education
Reconciliation Act—and of any modification or repeal of any of the provisions thereof;

« U.S. federal or state legislation or regulatory action affecting, among other things, pharmaceutical product pricing, reimbursement or access, including under
Medicaid, Medicare and other publicly funded or subsidized health programs; the importation of prescription drugs from outside the U.S. at prices that are
regulated by governments of various foreign countries; direct-to-consumer advertising and interactions with healthcare professionals; and the use of comparative
effectiveness

50 2014 Financial Report




Financial Review
Pfizer Inc. and Subsidiary Companies

methodologies that could be implemented in a manner that focuses primarily on the cost differences and minimizes the therapeutic differences among
pharmaceutical products and restricts access to innovative medicines; as well as pricing pressures as a result of highly competitive insurance markets;

« legislation or regulatory action in markets outside the U.S. affecting pharmaceutical product pricing, reimbursement or access, including, in particular, continued
government-mandated price reductions for certain biopharmaceutical products and government-imposed access restrictions in certain countries;

« the exposure of our operations outside the U.S. to possible capital and exchange controls, expropriation and other restrictive government actions, changes in
intellectual property legal protections and remedies, as well as political unrest and unstable governments and legal systems;

¢ contingencies related to actual or alleged environmental contamination;
« claims and concerns that may arise regarding the safety or efficacy of in-line products and product candidates;
« any significant breakdown, infiltration or interruption of our information technology systems and infrastructure;

« legal defense costs, insurance expenses, settlement costs, the risk of an adverse decision or settlement and the adequacy of reserves related to product liability,
patent protection, government investigations, consumer, commercial, securities, antitrust, environmental and tax issues, ongoing efforts to explore various
means for resolving asbestos litigation, and other legal proceedings;

« our ability to protect our patents and other intellectual property, both domestically and internationally;
< interest rate and foreign currency exchange rate fluctuations, including the impact of possible currency devaluations in countries experiencing high inflation rates;

« governmental laws and regulations affecting domestic and foreign operations, including, without limitation, tax obligations and changes affecting the tax
treatment by the U.S. of income earned outside the U.S. that may result from pending and possible future proposals;

« any significant issues involving our largest wholesaler customers, which account for a substantial portion of our revenues;

« the possible impact of the increased presence of counterfeit medicines in the pharmaceutical supply chain on our revenues and on patient confidence in the
integrity of our medicines;

« any significant issues that may arise related to the outsourcing of certain operational and staff functions to third parties, including with regard to quality, timeliness
and compliance with applicable legal requirements and industry standards;

< any significant issues that may arise related to our joint ventures and other third-party business arrangements;

« changes in U.S. generally accepted accounting principles;

« uncertainties related to general economic, political, business, industry, regulatory and market conditions including, without limitation, uncertainties related to the
impact on us, our customers, suppliers and lenders and counterparties to our foreign-exchange and interest-rate agreements of challenging global economic
conditions and recent and possible future changes in global financial markets; and the related risk that our allowance for doubtful accounts may not be adequate;

« any changes in business, political and economic conditions due to actual or threatened terrorist activity in the U.S. and other parts of the world, and related U.S.
military action overseas;

« growth in costs and expenses;
« changes in our product, segment and geographic mix; and

« the impact of acquisitions, divestitures, restructurings, internal reorganizations, product recalls and withdrawals and other unusual items, including our ability to
realize the projected benefits of our cost-reduction and productivity initiatives, including those related to our research and development organization, of the
internal separation of our commercial operations into our new operating structure and of our proposed acquisition of Hospira.

We cannot guarantee that any forward-looking statement will be realized, although we believe we have been prudent in our plans and assumptions. Achievement of
anticipated results is subject to substantial risks, uncertainties and inaccurate assumptions. Should known or unknown risks or uncertainties materialize or should
underlying assumptions prove inaccurate, actual results could vary materially from past results and those anticipated, estimated or projected. Investors should bear
this in mind as they consider forward-looking statements, and are cautioned not to put undue reliance on forward-looking statements.

We undertake no obligation to publicly update forward-looking statements, whether as a result of new information, future events or otherwise, except as required by
law or by the rules and regulations of the SEC. You are advised, however, to consult any further disclosures we make on related subjects in our Form 10-Q, 8-K and
10-K reports and our other filings with the SEC.

Certain risks, uncertainties and assumptions are discussed here and under the heading entitled “Risk Factors” in Part I, Item 1A. of our Annual Report on Form 10-K
for the year ended December 31, 2014. We note these factors for investors as permitted by the Private Securities Litigation Reform Act of 1995. You should
understand that it is not possible to predict or identify all such factors. Consequently, you should not consider any such list to be a complete set of all potential risks or
uncertainties.
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The operating segment information provided in this report does not purport to represent the revenues, costs and income from continuing operations before provision
for taxes on income that each of our operating segments would have recorded had each segment operated as a standalone company during the periods presented.

This report includes discussion of certain clinical studies relating to various in-line products and/or product candidates. These studies typically are part of a larger body
of clinical data relating to such products or product candidates, and the discussion herein should be considered in the context of the larger body of data. In addition,
clinical trial data are subject to differing interpretations, and, even when we view data as sufficient to support the safety and/or effectiveness of a product candidate or
a new indication for an in-line product, regulatory authorities may not share our views and may require additional data or may deny approval altogether.

Financial Risk Management

The objective of our financial risk management program is to minimize the impact of foreign exchange rate movements and interest rate movements on our earnings.
We manage these financial exposures through operational means and through the use of third-party instruments. These practices may change as economic
conditions change.

Foreign Exchange Risk

We operate globally and, as such, we are subject to foreign exchange risk in our commercial operations, as well as in our financial assets (investments) and liabilities
(borrowings). Our net investments in foreign subsidiaries are also subject to currency risk.

On the commercial side, a significant portion of our revenues and earnings is exposed to changes in foreign exchange rates. See the " Our Operating Environment —
The Global Economic Environment " section of this Financial Review for the key currencies in which we operate. We seek to manage our foreign exchange risk, in
part, through operational means, including managing same-currency revenues in relation to same-currency costs and same-currency assets in relation to same-
currency liabilities. Where foreign exchange risk cannot be mitigated via operational means, we may use foreign currency forward-exchange contracts and/or foreign
currency swaps to manage that risk.

With respect to our financial assets and liabilities, our primary foreign exchange exposure arises predominantly from short-term and long-term intercompany
receivables and payables, and, to a lesser extent, from short-term and long-term investments and debt, where the assets and/or liabilities are denominated in
currencies other than the functional currency of the business entity.

In addition, under certain market conditions, we may seek to protect against possible declines in the reported net investments of our foreign business entities. In these
cases, we may use foreign currency swaps, foreign currency forward-exchange contracts and/or foreign currency debt.

For details about these and other financial instruments, including fair valuation methodologies, see Notes to Consolidated Financial Statements— Note 7A. Financial
Instruments: Selected Financial Assets and Liabilities .

The fair values of our financial instrument holdings are analyzed at year-end to determine their sensitivity to foreign exchange rate changes. In this sensitivity analysis,
holding all other assumptions constant and assuming that a change in one currency’s rate relative to the U.S. dollar would not have any effect on another currency’s
rates relative to the U.S. dollar, if the dollar were to depreciate against all other currencies by 10%, as of December 31, 2014, the expected adverse impact on our net
income would not be significant.

Interest Rate Risk

We are subject to interest rate risk on our investments and on our borrowings. We manage interest rate risk in the aggregate, while focusing on Pfizer's immediate
and intermediate liquidity needs.

With respect to our investments, we strive to maintain a predominantly floating-rate basis position, but our strategy may change based on prevailing market
conditions. Our floating-rate assets are subject to the risk that short-term interest rates may fall and, as a result, the investments would generate less interest income.
Fixed-rate investments provide a known amount of interest income regardless of a change in interest rates. We sometimes use interest rate swaps in our financial
investment portfolio.

With respect to our long-term borrowings, we strive to maintain a predominantly floating-rate basis position, but here too, we may change our strategy depending upon
prevailing market conditions. We generally issue debt with a fixed rate, and then use interest rate swaps to convert it into floating-rate debt as we deem appropriate in
the circumstances. This effective floating rate debt serves to offset some of the interest rate risks associated with our short-term and floating-rate investments.

For details about these and other financial instruments, including fair valuation methodologies, see Notes to Consolidated Financial Statements— Note 7A. Financial
Instruments: Selected Financial Assets and Liabilities .

The fair values of our financial instrument holdings are analyzed at year-end to determine their sensitivity to interest rate changes. In this sensitivity analysis, holding

all other assumptions constant and assuming a parallel shift in the interest rate curve for all maturities and for all instruments, if there were a one hundred basis point
decrease in interest rates as of December 31, 2014, the expected adverse impact on our net income would not be significant.

52 2014 Financial Report




Financial Review
Pfizer Inc. and Subsidiary Companies

Contingencies

Legal Matters

We and certain of our subsidiaries are subject to numerous contingencies arising in the ordinary course of business, such as patent litigation, product liability and
other product-related litigation, commercial litigation, environmental claims and proceedings, government investigations and guarantees and indemnifications (see
Notes to Consolidated Financial Statements— Note 17. Commitments and Contingencies).

Certain of these contingencies could result in losses, including damages, fines and/or civil penalties, and/or criminal charges, which could be substantial.

We believe that our claims and defenses in these matters are substantial, but litigation is inherently unpredictable and excessive verdicts do occur. We do not believe
that any of these matters will have a material adverse effect on our financial position. However, we could incur judgments, enter into settlements or revise our
expectations regarding the outcome of certain matters, and such developments could have a material adverse effect on our results of operations in the period in which
the amounts are accrued and/or our cash flows in the period in which the amounts are paid.

We have accrued for losses that are both probable and reasonably estimable. Substantially all of our contingencies are subject to significant uncertainties and,
therefore, determining the likelihood of a loss and/or the measurement of any loss can be complex. Consequently, we are unable to estimate the range of reasonably
possible loss in excess of amounts accrued. Our assessments are based on estimates and assumptions that have been deemed reasonable by management, but the
assessment process relies heavily on estimates and assumptions that may prove to be incomplete or inaccurate, and unanticipated events and circumstances may
occur that might cause us to change those estimates and assumptions.

Tax Matters

We and certain of our subsidiaries are subject to numerous contingencies arising in the ordinary course of business for tax matters (see Notes to Consolidated
Financial Statements— Note 5D. Tax Matters: Tax Contingencies).

We account for income tax contingencies using a benefit recognition model. If our initial assessment fails to result in the recognition of a tax benefit, we regularly
monitor our position and subsequently recognize the tax benefit: (i) if there are changes in tax law, analogous case law or there is new information that sufficiently
raise the likelihood of prevailing on the technical merits of the position to more likely than not; (ii) if the statute of limitations expires; or (iii) if there is a completion of an
audit resulting in a favorable settlement of that tax year with the appropriate agency. We regularly re-evaluate our tax positions based on the results of audits of
federal, state and foreign income tax filings, statute of limitations expirations, changes in tax law or receipt of new information that would either increase or decrease
the technical merits of a position relative to the “more-likely-than-not” standard.

Our assessments are based on estimates and assumptions that have been deemed reasonable by management, but our estimates of unrecognized tax benefits and
potential tax benefits may not be representative of actual outcomes, and variation from such estimates could materially affect our financial statements in the period of
settlement or when the statutes of limitations expire, as we treat these events as discrete items in the period of resolution. Finalizing audits with the relevant taxing
authorities can include formal administrative and legal proceedings, and, as a result, it is difficult to estimate the timing and range of possible changes related to our
uncertain tax positions, and such changes could be significant.
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Management’'s Report on Internal Control Over Financ ial Reporting

Management's Report

We prepared and are responsible for the financial statements that appear in our 2014 Financial Report. These financial statements are in conformity with accounting
principles generally accepted in the United States of America and, therefore, include amounts based on informed judgments and estimates. We also accept
responsibility for the preparation of other financial information that is included in this document.

Report on Internal Control Over Financial Reporting

The management of the Company is responsible for establishing and maintaining adequate internal control over financial reporting as defined in Rules 13a-15(f) and
15d-15(f) under the Securities Exchange Act of 1934. The Company'’s internal control over financial reporting is designed to provide reasonable assurance regarding
the reliability of financial reporting and the preparation of financial statements for external purposes in accordance with generally accepted accounting principles in the
United States of America. The Company'’s internal control over financial reporting includes those policies and procedures that: (i) pertain to the maintenance of
records that, in reasonable detalil, accurately and fairly reflect the transactions and dispositions of the assets of the Company; (ii) provide reasonable assurance that
transactions are recorded as necessary to permit preparation of financial statements in accordance with generally accepted accounting principles and that receipts
and expenditures of the Company are being made only in accordance with authorizations of management and directors of the Company; and (iii) provide reasonable
assurance regarding prevention or timely detection of unauthorized acquisition, use or disposition of the Company’s assets that could have a material effect on the
financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also, projections of any evaluation of
effectiveness to future periods are subject to the risk that controls may become inadequate because of changes in conditions or that the degree of compliance with the
policies or procedures may deteriorate. Management assessed the effectiveness of the Company’s internal control over financial reporting as of December 31, 2014 .
In making this assessment, management used the criteria set forth by the Committee of Sponsoring Organizations of the Treadway Commission in Internal Control—
Integrated Framework (2013) . Based on our assessment and those criteria, management believes that the Company maintained effective internal control over
financial reporting as of December 31, 2014 .

The Company’s independent auditors have issued their auditors’ report on the Company’s internal control over financial reporting. That report appears in our 2014
Financial Report under the heading, Report of Independent Registered Public Accounting Firm on Internal Control Over Financial Reporting.
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lan Read

Chairman and Chief Executive Officer
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Frank D’Amelio Loretta Cangialosi
Principal Financial Officer Principal Accounting Officer

February 27, 2015
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Audit Committee Report

The Audit Committee reviews the Company’s financial reporting process on behalf of the Board of Directors. Management has the primary responsibility for the
financial statements and the reporting process, including the system of internal controls.

In this context, the Committee has met and held discussions with management and the independent registered public accounting firm regarding the fair and complete
presentation of the Company’s results and the assessment of the Company’s internal control over financial reporting. The Committee has discussed significant
accounting policies applied by the Company in its financial statements, as well as, when applicable, alternative accounting treatments. Management has represented
to the Committee that the Company’s consolidated financial statements were prepared in accordance with accounting principles generally accepted in the United
States of America, and the Committee has reviewed and discussed the consolidated financial statements with management and the independent registered public
accounting firm. The Committee has discussed with the independent registered public accounting firm matters required to be discussed under applicable Public
Company Accounting Oversight Board (PCAOB) standards.

In addition, the Committee has reviewed and discussed with the independent registered public accounting firm the auditor’s independence from the Company and its
management. As part of that review, the Committee has received the written disclosures and the letter required by applicable requirements of the PCAOB regarding
the independent accountant’s communications with the Audit Committee concerning independence, and the Committee has discussed the independent registered
public accounting firm’s independence from the Company.

The Committee also has considered whether the independent registered public accounting firm’s provision of non-audit services to the Company is compatible with
the auditor’s independence. The Committee has concluded that the independent registered public accounting firm is independent from the Company and its
management.

As part of its responsibilities for oversight of the Company’s Enterprise Risk Management process, the Committee has reviewed and discussed Company policies with
respect to risk assessment and risk management, including discussions of individual risk areas, as well as an annual summary of the overall process.

The Committee has discussed with the Company’s Internal Audit Department and independent registered public accounting firm the overall scope of and plans for
their respective audits. The Committee meets with the Chief Internal Auditor, Chief Compliance and Risk Officer and representatives of the independent registered
public accounting firm, in regular and executive sessions to discuss the results of their examinations, the evaluations of the Company'’s internal controls, and the
overall quality of the Company’s financial reporting and compliance programs.

In reliance on the reviews and discussions referred to above, the Committee has recommended to the Board of Directors, and the Board has approved, that the
audited financial statements be included in the Company’s Annual Report on Form 10-K for the year ended December 31, 2014 , for filing with the SEC. The
Committee has selected, and the Board of Directors has ratified, the selection of the Company’s independent registered public accounting firm for 2015.
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W. Don Cornwell Suzanne Nora Johnson

Chair, Audit Committee
February 27, 2015

February 27, 2015
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Dennis A. Ausiello Stephen W. Sanger

February 27, 2015 February 27, 2015

The Audit Committee Report does not constitute soliciting material, and shall not be deemed to be filed or incorporated by reference into any Company filing under the
Securities Act of 1933, as amended, or the Securities Exchange Act of 1934, as amended, except to the extent that the Company specifically incorporates the Audit
Committee Report by reference therein.
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Report of Independent Registered Public Accounting Firm on the
Consolidated Financial Statements

The Board of Directors and Shareholders of Pfizer | nc.:

We have audited the accompanying consolidated balance sheets of Pfizer Inc. and Subsidiary Companies as of December 31, 2014 and 2013, and the related
consolidated statements of income, comprehensive income, equity, and cash flows for each of the years in the three-year period ended December 31, 2014 . These
consolidated financial statements are the responsibility of the Company’s management. Our responsibility is to express an opinion on these consolidated financial
statements based on our audits.

We conducted our audits in accordance with the standards of the Public Company Accounting Oversight Board (United States). Those standards require that we plan
and perform the audit to obtain reasonable assurance about whether the financial statements are free of material misstatement. An audit includes examining, on a test
basis, evidence supporting the amounts and disclosures in the financial statements. An audit also includes assessing the accounting principles used and significant
estimates made by management, as well as evaluating the overall financial statement presentation. We believe that our audits provide a reasonable basis for our
opinion.

In our opinion, the consolidated financial statements referred to above present fairly, in all material respects, the financial position of Pfizer Inc. and Subsidiary
Companies as of December 31, 2014 and 2013 , and the results of their operations and their cash flows for each of the years in the three-year period ended
December 31, 2014 , in conformity with U.S. generally accepted accounting principles.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States), the effectiveness of Pfizer Inc. and
Subsidiary Companies’ internal control over financial reporting as of December 31, 2014 , based on criteria established in Internal Control — Integrated Framework
(2013) issued by the Committee of Sponsoring Organizations of the Treadway Commission (COSO), and our report dated February 27, 2015 expressed an
ungualified opinion on the effective operation of the Company’s internal control over financial reporting.

KPMe LLP

KPMG LLP
New York, New York

February 27, 2015

56 2014 Financial Report




Report of Independent Registered Public Accounting Firm on
Internal Control Over Financial Reporting

The Board of Directors and Shareholders of Pfizer | nc.:

We have audited the internal control over financial reporting of Pfizer Inc. and Subsidiary Companies as of December 31, 2014 , based on criteria established in
Internal Control — Integrated Framework (2013) issued by the Committee of Sponsoring Organizations of the Treadway Commission (COSO). Pfizer Inc. and
Subsidiary Companies’ management is responsible for maintaining effective internal control over financial reporting and for its assessment of the effectiveness of
internal control over financial reporting, included in the accompanying Management’s Report on Internal Control Over Financial Reporting. Our responsibility is to
express an opinion on the Company’s internal control over financial reporting based on our audit.

We conducted our audit in accordance with the standards of the Public Company Accounting Oversight Board (United States). Those standards require that we plan
and perform the audit to obtain reasonable assurance about whether effective internal control over financial reporting was maintained in all material respects. Our
audit included obtaining an understanding of internal control over financial reporting, assessing the risk that a material weakness exists, and testing and evaluating the
design and operating effectiveness of internal control based on the assessed risk. Our audit also included performing such other procedures as we considered
necessary in the circumstances. We believe that our audit provides a reasonable basis for our opinion.

A company’s internal control over financial reporting is a process designed to provide reasonable assurance regarding the reliability of financial reporting and the
preparation of financial statements for external purposes in accordance with generally accepted accounting principles. A company’s internal control over financial
reporting includes those policies and procedures that (i) pertain to the maintenance of records that, in reasonable detail, accurately and fairly reflect the transactions
and dispositions of the assets of the company; (ii) provide reasonable assurance that transactions are recorded as necessary to permit preparation of financial
statements in accordance with generally accepted accounting principles, and that receipts and expenditures of the company are being made only in accordance with
authorizations of management and directors of the company; and (iii) provide reasonable assurance regarding prevention or timely detection of unauthorized
acquisition, use, or disposition of the company’s assets that could have a material effect on the financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also, projections of any evaluation of
effectiveness to future periods are subject to the risk that controls may become inadequate because of changes in conditions, or that the degree of compliance with
the policies or procedures may deteriorate.

In our opinion, Pfizer Inc. and Subsidiary Companies maintained, in all material respects, effective internal control over financial reporting as of December 31, 2014 ,
based on criteria established in Internal Control — Integrated Framework (2013) issued by COSO.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States), the consolidated balance sheets of
Pfizer Inc. and Subsidiary Companies as of December 31, 2014 and 2013, and the related consolidated statements of income, comprehensive income, equity, and
cash flows for each of the years in the three-year period ended December 31, 2014 , and our report dated February 27, 2015 expressed an unqualified opinion on
those consolidated financial statements.

KPMe LLP

KPMG LLP
New York, New York

February 27, 2015
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Consolidated Statements of Income
Pfizer Inc. and Subsidiary Companies

Year Ended December 31,

(MILLIONS, EXCEPT PER COMMON SHARE DATA) 2014 2013 2012
Revenues $ 49,605 $ 51,584 $ 54,657
Costs and expenses:
Cost of sales © 9,577 9,586 9,821
Selling, informational and administrative expenses @ 14,097 14,355 15,171
Research and development expenses @ 8,393 6,678 7,482
Amortization of intangible assets 4,039 4,599 5,109
Restructuring charges and certain acquisition-related costs 250 1,182 1,810
Other (income)/deductions—net 1,009 (532) 4,022
Income from continuing operations before provision for taxes on income 12,240 15,716 11,242
Provision for taxes on income 3,120 4,306 2,221
Income from continuing operations 9,119 11,410 9,021
Discontinued operations:
Income from discontinued operations—net of tax (6) 308 794
Gain on disposal of discontinued operations—net of tax 55 10,354 4,783
Discontinued operations—net of tax 48 10,662 5,577
Net income before allocation to noncontrolling interests 9,168 22,072 14,598
Less: Net income attributable to noncontrolling interests 32 69 28
Net income attributable to Pfizer Inc. $ 9,135 $ 22,003 $ 14,570
Earnings per common share—basic :
Income from continuing operations attributable to Pfizer Inc. common shareholders $ 143 % 167 $ 1.21
Discontinued operations—net of tax 0.01 1.56 0.75
Net income attributable to Pfizer Inc. common shareholders $ 144 3 323 % 1.96
Earnings per common share—diluted :
Income from continuing operations attributable to Pfizer Inc. common shareholders $ 141 % 165 $ 1.20
Discontinued operations—net of tax 0.01 1.54 0.74
Net income attributable to Pfizer Inc. common shareholders $ 142 % 319 % 1.94
Weighted-average shares—basic 6,346 6,813 7,442
Weighted-average shares—diluted 6,424 6,895 7,508
Cash dividends paid per common share $ 104 $ 096 $ 0.88

@ Exclusive of amortization of intangible assets, except as disclosed in Note 1K. Basis of Presentation and Significant Accounting Policies: Amortization of Intangible Assets, Depreciation

and Certain Long-Lived Assets.
Amounts may not add due to rounding.

See Notes to Consolidated Financial Statements, which are an integral part of these statements.
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Consolidated Statements of Comprehensive Income
Pfizer Inc. and Subsidiary Companies

Year Ended December 31,

(MILLIONS) 2014 2013 2012
Net income before allocation to noncontrolling interests $ 9,168 $ 22,072 14,598
Foreign currency translation adjustments $ (1,992) $ (535) $ (811)
Reclassification adjustments @ (62) 144 (207)
(2,054) (391) (1,018)

Unrealized holding gains on derivative financial instruments, net 24 488 745
Reclassification adjustments for realized (gains)/losses ® 477 (94) (616)
501 394 129

Unrealized holding gains/(losses) on available-for-sale securities, net (640) 151 74
Reclassification adjustments for realized (gains)/losses ® 222 (237) 356
(418) (86) 430

Benefit plans: actuarial gains/(losses), net (4,173) 3,714 (2,136)
Reclassification adjustments related to amortization © 195 581 473
Reclassification adjustments related to settlements, net © 101 175 221
Other 188 48 22
(3,690) 4518 (1,420)

Benefit plans: prior service credits and other, net 746 151 25
Reclassification adjustments related to amortization © (73) (58) (69)
Reclassification adjustments related to curtailments, net © 8 1 (130)
Other 9) (8) (3
672 86 177)

Other comprehensive income/(loss), before tax (4,988) 4,521 (2,056)
Tax provision/(benefit) on other comprehensive income/(loss) © (946) 1,928 (225)
Other comprehensive income/(loss) before allocation to noncontrolling interests $ (4,042) $ 2593 % (1,831)
Comprehensive income before allocation to noncontrolling interests $ 5126 $ 24665 $ 12,767
Less: Comprehensive income attributable to noncontrolling interests 36 7 21
Comprehensive income attributable to Pfizer Inc. $ 5090 $ 24,658 $ 12,746

@ Reclassified into Gain on disposal of discontinued operations—net of tax in the consolidated statements of income.

®  Reclassified into Other (income)/deductions—net in the consolidated statements of income.

©  Generally reclassified, as part of net periodic pension cost, into Cost of sales, Selling, informational and administrative expenses, and/or Research and development expenses , as
appropriate, in the consolidated statements of income. For additional information, see Note 11. Pension and Postretirement Benefit Plans and Defined Contribution Plans .

@ See Note 5E. Tax Matters: Tax Provision/(Benefit) on Other Comprehensive Income/(Loss).
Amounts may not add due to rounding.

See Notes to Consolidated Financial Statements, which are an integral part of these statements.
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Consolidated Balance Sheets
Pfizer Inc. and Subsidiary Companies

As of December 31,

(MILLIONS, EXCEPT PREFERRED STOCK ISSUED AND PER COMMON SHARE DATA) 2014 2013
Assets
Cash and cash equivalents $ 3,343 2,183
Short-term investments 32,779 30,225
Accounts receivable, less allowance for doubtful accounts: 2014—$412; 2013—$478 8,669 9,357
Inventories 5,663 6,166
Current deferred tax assets and other current tax assets 4,498 4,624
Other current assets 2,750 3,689
Total current assets 57,702 56,244
Long-term investments 17,518 16,406
Property, plant and equipment, less accumulated depreciation 11,762 12,397
Identifiable intangible assets, less accumulated amortization 35,166 39,385
Goodwill 42,069 42,519
Noncurrent deferred tax assets and other noncurrent tax assets 1,544 1,554
Other noncurrent assets 3,513 3,596
Total assets $ 169,274 172,101
Liabilities and Equity
Short-term borrowings, including current portion of long-term debt: 2014—$3,011; 2013—$2,060 $ 5,141 6,027
Accounts payable 3,440 3,234
Dividends payable 1,711 1,663
Income taxes payable 531 678
Accrued compensation and related items 1,784 1,792
Other current liabilities 9,024 9,972
Total current liabilities 21,631 23,366
Long-term debt 31,541 30,462
Pension benefit obligations, net 7,885 4,635
Postretirement benefit obligations, net 2,379 2,668
Noncurrent deferred tax liabilities 24,981 25,590
Other taxes payable 4,353 3,993
Other noncurrent liabilities 4,883 4,767
Total liabilities 97,652 95,481
Commitments and Contingencies
Preferred stock, no par value, at stated value; 27 shares authorized; issued: 2014—717; 2013—829 29 33
Common stock, $0.05 par value; 12,000 shares authorized; issued: 2014—9,110; 2013—9,051 455 453
Additional paid-in capital 78,977 77,283
Treasury stock, shares at cost: 2014—2,819; 2013—2,652 (73,021) (67,923)
Retained earnings 72,176 69,732
Accumulated other comprehensive loss (7,316) (3,271)
Total Pfizer Inc. shareholders’ equity 71,301 76,307
Equity attributable to noncontrolling interests 321 313
Total equity 71,622 76,620




Total liabilities and equity $ 169,274 $ 172,101

Amounts may not add due to rounding.

See Notes to Consolidated Financial Statements, which are an integral part of these statements.
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Consolidated Statements of Equity

Pfizer Inc. and Subsidiary Companies

PFIZER INC. SHAREHOLDERS

Preferred Stock

Common Stock

Treasury Stock

Accum.
Add’l Other Share - Non-
Stated Par Paid-In Retained Comp. holders’ controlling Total
(MILLIONS, EXCEPT PREFERRED SHARES) Shares Value Shares Value Capital Shares Cost Earnings Loss Equity Interests Equity
Balance, January 1, 2012 1,112 $ 45 8,902 $ 445 $71,423 (1,327) $(31,804) $ 46,210 $ (4129) $82,190 $ 431 $82,621
Net income 14,570 14,570 28 14,598
Other comprehensive loss, net of tax (1,824) (1,824) @) (1,831)
Cash dividends declared:
Common stock (6,537) (6,537) (6,537)
Preferred stock ?3) ®3) ?3)
Noncontrolling interests ) 9)
Share-based payment transactions 52 3 1,150 4) 97) 1,056 1,056
Purchases of common stock (349) (8,228) (8,228) (8,228)
Preferred stock conversions and redemptions (145) (6) ®3) — 1 8) 8)
Other 2 — 38 — 6 — 44 (25) 19
Balance, December 31, 2012 967 39 8,956 448 72,608 (1,680) (40,122) 54,240 (5,953) 81,260 418 81,678
Net income 22,003 22,003 69 22,072
Other comprehensive income/(loss), net of tax 2,655 2,655 (62) 2,593
Cash dividends declared:
Common stock (6,509) (6,509) (6,509)
Preferred stock (2 2 ()
Noncontrolling interests (121) (121)
Share-based payment transactions 95 5 2,390 4) (99) 2,296 2,296
Purchases of common stock (563) (16,290) (16,290) (16,290)
Preferred stock conversions and redemptions (138) (6) (5) — — (11) (11)
Sale of 19.8% of subsidiary through an IPO @ 2,297 27 2,324 155 2,479
Acquisition of common stock in exchange offer @ (405) (11,408) (11,408) (11,408)
Deconsolidation of subsidiary sold @ (145) (145)
Other — — (7) — 4) — (11) 1) (12)
Balance, December 31, 2013 829 33 9,051 453 77,283 (2,652) (67,923) 69,732 (3,271) 76,307 313 76,620
Net income 9,135 9,135 32 9,168
Other comprehensive income/(loss), net of tax (4,045) (4,045) 3 (4,042)
Cash dividends declared:
Common stock (6,690) (6,690) (6,690)
Preferred stock (2 2 ()
Noncontrolling interests (6) (6)
Share-based payment transactions 59 3 1,693 2) (100) 1,597 1,597
Purchases of common stock (165) (5,000) (5,000) (5,000)
Preferred stock conversions and redemptions (112) 4) 4) — 1 8) 3)
Other — — — 1) 5 — — — — 5 (22) a7)
Balance, December 31, 2014 717 $ 29 9,110 $ 455 $78,977 (2,819) $(73,021) $ 72,176 $ (7,316) $71,301 $ 321 $71,622

@)

Divestitures .
Amounts may not add due to rounding.

See Notes to Consolidated Financial Statements, which are an integral part of these statements.

Relates to Zoetis (our former Animal Health subsidiary). See Note 2D. Acquisitions, Licensing Agreements, Collaborative Arrangements, Divestitures, and Equity-Method Investments :
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Consolidated Statements of Cash Flows
Pfizer Inc. and Subsidiary Companies

Year Ended December 31,

(MILLIONS) 2014 2013 2012

Operating Activities
Net income before allocation to noncontrolling interests $ 9,168 $ 22,072 $ 14,598

Adjustments to reconcile net income before allocation to noncontrolling interests to net cash provided by operating activities:

Depreciation and amortization 5,537 6,410 7,655
Asset write-offs and impairments 531 1,145 1,299
Gain on disposal of discontinued operations (51) (10,446) (7,123)
Gain associated with the transfer of certain product rights to an equity-method investment — (459) —
Deferred taxes from continuing operations 320 1,726 786
Deferred taxes from discontinued operations 3) (23) 1,412
Share-based compensation expense 586 523 481
Benefit plan contributions (in excess of)/less than expense (199) 296 135
Other adjustments, net (430) (182) (130)

Other changes in assets and liabilities, net of acquisitions and divestitures:

Accounts receivable 148 940 367
Inventories 175 (538) (631)
Other assets 1,156 (822) (434)
Accounts payable 297 382 579
Other liabilities (844) (3,170) (2,738)
Other tax accounts, net 491 (170) 490

Net cash provided by operating activities 16,883 17,684 16,746

Investing Activities

Purchases of property, plant and equipment (1,199) (1,206) (1,327)
Purchases of short-term investments (50,954) (42,761) (24,018)
Proceeds from redemptions/sales of short-term investments 47,374 41,127 25,302
Net (purchases of)/proceeds from redemptions/sales of short-term investments with original maturities of 90 days or less 3,930 (4,.277) 1,459
Purchases of long-term investments (10,718) (11,020) (11,145)
Proceeds from redemptions/sales of long-term investments 6,145 7,555 4,990
Acquisitions of businesses, net of cash acquired (195) (15) (1,050)
Acquisitions of intangible assets (384) (259) (92)
Proceeds from sale of businesses — — 11,850
Other investing activities, net 347 312 185

Net cash provided by/(used in) investing activities (5,654) (10,544) 6,154

Financing Activities

Proceeds from short-term borrowings 13 4,323 7,995
Principal payments on short-term borrowings (10) (4,234) (8,177)
Net proceeds from/(payments on) short-term borrowings with original maturities of 90 days or less (1,841) 3,475 (30)
Proceeds from issuance of long-term debt (a) 4,491 6,618 —
Principal payments on long-term debt (2,104) (4,146) (1,513)
Purchases of common stock (5,000) (16,290) (8,228)
Cash dividends paid (6,609) (6,580) (6,534)
Proceeds from exercise of stock options 1,002 1,750 568
Other financing activities, net 72 109 (80)

Net cash used in financing activities (9,986) (14,975) (15,999)




Effect of exchange-rate changes on cash and cash equivalents
Net increase/(decrease) in cash and cash equivalents

Cash and cash equivalents, beginning

Cash and cash equivalents, end
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(83) (63) (2)

1,160 (7,898) 6,899

2,183 10,081 3,182

$ 3343 $ 2183 $ 10,081




Consolidated Statements of Cash Flows
Pfizer Inc. and Subsidiary Companies

Year Ended December 31,

2014 2013 2012
Supplemental Cash Flow Information
Non-cash transactions:
Sale of subsidiary common stock (Zoetis) for Pfizer common stock (b) $ — $ 11,408 $ —
Exchange of subsidiary common stock (Zoetis) for the retirement of Pfizer commercial paper issued in 2013 (b) — 2,479 —
Exchange of subsidiary senior notes (Zoetis) for the retirement of Pfizer commercial paper issued in 2012 (b) — 992 —
Transfer of certain product rights to an equity-method investment (Hisun Pfizer) (¢) — 1,233 —
Contribution of an investment in connection with the resolution of a legal matter (Quigley) — 447 —
Cash paid during the period for:
Income taxes $ 2,100 $ 2874 $ 2,409
Interest 1,550 1,729 1,873

@ |n 2013, includes $2.6 hillion from the issuance of senior notes by Zoetis (our former Animal Health subsidiary), which is net of the $1.0 billion non-cash exchange of Zoetis senior notes for
the retirement of Pfizer commercial paper issued in 2012. See Note 2D. Acquisitions, Licensing Agreements, Collaborative Arrangements, Divestitures, and Equity-Method Investments :
Divestitures .

® See Note 2D. Acquisitions, Licensing Agreements, Collaborative Arrangements, Divestitures, and Equity-Method Investments : Divestitures .

© See Note 2E. Acquisitions, Licensing Agreements, Collaborative Arrangements, Divestitures, and Equity-Method Investments : Equity-Method Investments .

Amounts may not add due to rounding.

See Notes to Consolidated Financial Statements, which are an integral part of these statements.
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Notes to Consolidated Financial Statements
Pfizer Inc. and Subsidiary Companies

Note 1. Basis of Presentation and Significant Accou nting Policies

A. Basis of Presentation

The consolidated financial statements include our parent company and all subsidiaries, and are prepared in accordance with accounting principles generally accepted
in the United States of America (U.S. GAAP). The decision of whether or not to consolidate an entity requires consideration of majority voting interests, as well as
effective economic or other control over the entity. Typically, we do not seek control by means other than voting interests. For subsidiaries operating outside the
United States (U.S.), the financial information is included as of and for the year ended November 30 for each year presented. Substantially all unremitted earnings of
international subsidiaries are free of legal and contractual restrictions. All significant transactions among our businesses have been eliminated. Taxes paid on
intercompany sales transactions are deferred until recognized upon sale of the asset to a third party.

In the consolidated statements of cash flows, we have revised the presentation of certain items in prior periods, none of which had a significant impact.

On June 24, 2013, we completed the full disposition of our Animal Health business (Zoetis), and recognized a gain of approximately $10.3 billion , net of tax, in Gain
on disposal of discontinued operations—net of tax in the consolidated statement of income for the year ended December 31, 2013. The operating results of this
business through June 24, 2013, the date of disposal, are reported as Income from discontinued operations—net of tax in the consolidated statements of income. For
additional information, see Note 2D.

On November 30, 2012, we completed the sale of our Nutrition business to Nestlé and recognized a gain of approximately $4.8 billion , net of tax, in Gain on disposal
of discontinued operations—net of tax in the consolidated statement of income for the year ended December 31, 2012. The operating results of this business through
November 30, 2012, the date of disposal, are reported as Income from discontinued operations—net of tax in the consolidated statements of income. For additional
information, see Note 2D.

Certain amounts in the consolidated financial statements and associated notes may not add due to rounding. All percentages have been calculated using unrounded
amounts.

B. Adoption of New Accounting Standards

We adopted the following new accounting and disclosure standards as of January 1, 2014 and there were no impacts to our consolidated financial statements:

« A new standard that clarified the accounting for cumulative translation adjustment (CTA) upon derecognition of a group of assets that is a business or an equity-
method investment within a foreign entity.

* A new standard regarding the measurement of obligations resulting from joint and several liability arrangements that may include debt agreements, other
contractual obligations and settled litigation or judicial rulings.

C. Estimates and Assumptions

In preparing the consolidated financial statements, we use certain estimates and assumptions that affect reported amounts and disclosures, including amounts
recorded and disclosed in connection with acquisitions. These estimates and underlying assumptions can impact all elements of our financial statements. For
example, in the consolidated statements of income, estimates are used when accounting for deductions from revenues (such as rebates, chargebacks, sales
allowances and sales returns), determining the cost of inventory that is sold, allocating cost in the form of depreciation and amortization, and estimating restructuring
charges and the impact of contingencies. On the consolidated balance sheets, estimates are used in determining the valuation and recoverability of assets, such as
accounts receivable, investments, inventories, deferred tax assets, fixed assets and intangible assets (including acquired in-process research & development (IPR&D)
assets), and estimates are used in determining the reported amounts of liabilities, such as taxes payable, benefit obligations, accruals for contingencies, rebates,
chargebacks, sales allowances and sales returns, and restructuring reserves, all of which also impact the consolidated statements of income.

Our estimates are often based on complex judgments and assumptions that we believe to be reasonable, but that can be inherently uncertain and unpredictable. If our
estimates and assumptions are not representative of actual outcomes, our results could be materially impacted.

As future events and their effects cannot be determined with precision, our estimates and assumptions may prove to be incomplete or inaccurate, or unanticipated
events and circumstances may occur that might cause us to change those estimates and assumptions. We are subject to risks and uncertainties that may cause
actual results to differ from estimated amounts, such as changes in the healthcare environment, competition, litigation, legislation and regulations. We regularly
evaluate our estimates and assumptions using historical experience and expectations about the future. We adjust our estimates and assumptions when facts and
circumstances indicate the need for change. Those changes generally will be reflected in our financial statements on a prospective basis, unless they are required to
be treated retrospectively under relevant accounting standards. It is possible that others, applying reasonable judgment to the same facts and circumstances, could
develop and support a range of alternative estimated amounts.

D. Acquisitions

Our consolidated financial statements include the operations of an acquired business after the completion of the acquisition. We account for acquired businesses
using the acquisition method of accounting, which requires, among other things, that most assets acquired and liabilities
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assumed be recognized at their estimated fair values as of the acquisition date and that the fair value of acquired IPR&D be recorded on the balance sheet.
Transaction costs are expensed as incurred. Any excess of the consideration transferred over the assigned values of the net assets acquired is recorded as goodwill.
When we acquire net assets that do not constitute a business, as defined in U.S. GAAP, no goodwill is recognized and acquired IPR&D is expensed.

Contingent consideration in a business combination is included as part of the acquisition cost and is recognized at fair value as of the acquisition date. Fair value is
generally estimated by using a probability-weighted discounted cash flow approach. Any liability resulting from contingent consideration is remeasured to fair value at
each reporting date until the contingency is resolved. These changes in fair value are recognized in earnings in Other (income)/deductions—net .

Amounts recorded in connection with an acquisition can result from a complex series of judgments about future events and uncertainties and can rely heavily on
estimates and assumptions. For information about the risks associated with estimates and assumptions, see Note 1C.

E. Fair Value

We are often required to measure certain assets and liabilities at fair value, either upon initial recognition or for subsequent accounting or reporting. For example, we
use fair value extensively in the initial recognition of net assets acquired in a business combination, when measuring certain impairment losses and when accounting
for and reporting of certain financial instruments. We estimate fair value using an exit price approach, which requires, among other things, that we determine the price
that would be received to sell an asset or paid to transfer a liability in an orderly market. The determination of an exit price is considered from the perspective of
market participants, considering the highest and best use of non-financial assets and, for liabilities, assuming that the risk of non-performance will be the same before
and after the transfer.
When estimating fair value, depending on the nature and complexity of the asset or liability, we may use one or all of the following techniques:

* Income approach, which is based on the present value of a future stream of net cash flows.

« Market approach, which is based on market prices and other information from market transactions involving identical or comparable assets or liabilities.

« Cost approach, which is based on the cost to acquire or construct comparable assets, less an allowance for functional and/or economic obsolescence.

Our fair value methodologies depend on the following types of inputs:
« Quoted prices for identical assets or liabilities in active markets (Level 1 inputs).

« Quoted prices for similar assets or liabilities in active markets, or quoted prices for identical or similar assets or liabilities in markets that are not active, or inputs
other than quoted prices that are directly or indirectly observable, or inputs that are derived principally from, or corroborated by, observable market data by
correlation or other means (Level 2 inputs).

¢ Unobservable inputs that reflect estimates and assumptions (Level 3 inputs).

A single estimate of fair value can result from a complex series of judgments about future events and uncertainties and can rely heavily on estimates and
assumptions. For information about the risks associated with estimates and assumptions, see Note 1C.

F. Foreign Currency Translation

For most of our international operations, local currencies have been determined to be the functional currencies. We translate functional currency assets and liabilities
to their U.S. dollar equivalents at exchange rates in effect as of the balance sheet date and we translate functional currency income and expense amounts to their
U.S. dollar equivalents at average exchange rates for the period. The U.S. dollar effects that arise from changing translation rates are recorded in Other
comprehensive income/(loss) . The effects of converting non-functional currency monetary assets and liabilities into the functional currency are recorded in Other
(income)/deductions—net . For operations in highly inflationary economies, we translate monetary items at rates in effect as of the balance sheet date, with translation
adjustments recorded in Other (income)/deductions—net , and we translate non-monetary items at historical rates.

G. Revenues and Accounts Receivable

Revenue Recognition —We record revenues from product sales when the goods are shipped and title passes to the customer. At the time of sale, we also record
estimates for a variety of revenue deductions, such as rebates, chargebacks, sales allowances and sales returns. When we cannot reasonably estimate the amount of
future sales returns and/or other revenue deductions, we record revenues when the risk of product return and/or additional revenue deductions has been substantially
eliminated.

Deductions from Revenues— Our gross product revenues are subject to a variety of deductions, that generally are estimated and recorded in the same period that
the revenues are recognized, and primarily represent rebates, chargebacks and sales allowances to government agencies, wholesalers/distributors and managed
care organizations with respect to our pharmaceutical products. These deductions represent estimates of the related obligations and, as such, knowledge and
judgment is required when estimating the impact of these revenue deductions on gross sales for a reporting period.

Specifically:

¢ Inthe U.S., we record provisions for pharmaceutical Medicare, Medicaid, and performance-based contract rebates based upon our experience ratio of rebates
paid and actual prescriptions written during prior quarters. We apply the experience ratio to the respective
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period’s sales to determine the rebate accrual and related expense. This experience ratio is evaluated regularly to ensure that the historical trends are as current
as practicable. We estimate discounts on branded prescription drug sales to Medicare Part D participants in the Medicare “coverage gap,” also known as the
“doughnut hole,” based on the historical experience of beneficiary prescriptions and consideration of the utilization that is expected to result from the discount in
the coverage gap. We evaluate this estimate regularly to ensure that the historical trends and future expectations are as current as practicable. For performance-
based contract rebates, we also consider current contract terms, such as changes in formulary status and rebate rates.

« Outside the U.S., the majority of our pharmaceutical sales allowances are contractual or legislatively mandated and our estimates are based on actual invoiced
sales within each period, which reduces the risk of variations in the estimation process. In certain European countries, rebates are calculated on the government’'s
total unbudgeted pharmaceutical spending or on specific product sales thresholds, and we apply an estimated allocation factor against our actual invoiced sales to
project the expected level of reimbursement. We obtain third-party information that helps us to monitor the adequacy of these accruals.

« Provisions for pharmaceutical chargebacks (primarily reimbursements to U.S. wholesalers for honoring contracted prices to third parties) closely approximate
actual as we settle these deductions generally within two to five weeks of incurring the liability.

« Provisions for pharmaceutical sales returns are based on a calculation for each market that incorporates the following, as appropriate: local returns policies and
practices; historical returns as a percentage of sales; an understanding of the reasons for past returns; estimated shelf life by product; an estimate of the amount
of time between shipment and return or lag time; and any other factors that could impact the estimate of future returns, such as loss of exclusivity, product recalls
or a changing competitive environment. Generally, returned products are destroyed, and customers are refunded the sales price in the form of a credit.

¢ We record sales incentives as a reduction of revenues at the time the related revenues are recorded or when the incentive is offered, whichever is later. We
estimate the cost of our sales incentives based on our historical experience with similar incentives programs to predict customer behavior.

Our accruals for Medicare rebates, Medicaid and related state program rebates, performance-based contract rebates, chargebacks, sales allowances, and sales
returns and cash discounts totaled $3.4 billion as of December 31, 2014 , of which approximately $2.0 billion is included in Other current liabilities, $300 million is
included in Other noncurrent liabilities and approximately $1.1 billion is included against Accounts receivable, less allowance for doubtful accounts , in our
consolidated balance sheet. Our accruals for Medicare rebates, Medicaid and related state program rebates, performance-based contract rebates, chargebacks, sales
allowances, and sales returns and cash discounts totaled $3.3 billion as of December 31, 2013, of which approximately $2.1 billion is included in Other current
liabilities, $234 million is included in Other noncurrent liabilities and approximately $1.0 billion is included against Accounts receivable, less allowance for doubtful
accounts , in our consolidated balance sheet.

Amounts recorded for revenue deductions can result from a complex series of judgments about future events and uncertainties and can rely heavily on estimates and
assumptions. For information about the risks associated with estimates and assumptions, see Note 1C.

Taxes collected from customers relating to product sales and remitted to governmental authorities are excluded from Revenues .

Collaborative Arrangements— Payments to and from our collaboration partners are presented in our consolidated statements of income based on the nature of the
arrangement (including its contractual terms), the nature of the payments and applicable accounting guidance. Under co-promotion agreements, we record the
amounts received from our collaboration partners as alliance revenues, a component of Revenues, when our collaboration partners are the principal in the transaction
and we receive a share of their net sales or profits. Alliance revenues are recorded when our collaboration partners ship the product and title passes to their customer.
The related expenses for selling and marketing these products are included in Selling, informational and administrative expenses. In collaborative arrangements
where we manufacture a product for our collaboration partners, we record revenues when our collaboration partners sell the product and title passes to their
customers. All royalty payments to collaboration partners are included in Cost of sales .

Accounts Receivable —Accounts receivable are stated at their net realizable value. The allowance against gross accounts receivable reflects the best estimate of
probable losses inherent in the receivables portfolio determined on the basis of historical experience, specific allowances for known troubled accounts and other
currently available information. Accounts receivable are written off after all reasonable means to collect the full amount (including litigation, where appropriate) have
been exhausted.

H. Cost of Sales and Inventories

We carry inventories at the lower of cost or market. The cost of finished goods, work in process and raw materials is determined using average actual cost. We
regularly review our inventories for impairment and reserves are established when necessary.

I. Selling, Informational and Administrative Expens es

Selling, informational and administrative costs are expensed as incurred. Among other things, these expenses include the internal and external costs of marketing,
advertising, shipping and handling, information technology and legal defense.

Advertising expenses totaled approximately $3.1 billion in 2014 , $3.0 billion in 2013 and $2.8 billion in 2012 . Production costs are expensed as incurred and the
costs of radio time, television time and space in publications are expensed when the related advertising occurs.

J. Research and Development Expenses

Research and development (R&D) costs are expensed as incurred. These expenses include the costs of our proprietary R&D efforts, as well as costs incurred in
connection with certain licensing arrangements. Before a compound receives regulatory approval, we record upfront and
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milestone payments made by us to third parties under licensing arrangements as expense. Upfront payments are recorded when incurred, and milestone payments
are recorded when the specific milestone has been achieved. Once a compound receives regulatory approval, we record any milestone payments in Identifiable
intangible assets, less accumulated amortization and, unless the asset is determined to have an indefinite life, we amortize the payments on a straight-line basis over
the remaining agreement term or the expected product life cycle, whichever is shorter.

R&D expenses related to upfront and milestone payments for intellectual property rights totaled $1.4 billion in 2014 , $203 million in 2013 and $371 million in 2012 .
For additional information, see Note 2B and Note 2C .

K. Amortization of Intangible Assets, Depreciation and Certain Long -Lived Assets

Long-lived assets include:

¢ Property, plant and equipment, less accumulated depreciation —These assets are recorded at cost and are increased by the cost of any significant improvements
after purchase. Property, plant and equipment assets, other than land and construction in progress, are depreciated on a straight-line basis over the estimated
useful life of the individual assets. Depreciation begins when the asset is ready for its intended use. For tax purposes, accelerated depreciation methods are used
as allowed by tax laws.

< Identifiable intangible assets, less accumulated amortization —These acquired assets are recorded at cost. Intangible assets with finite lives are amortized on a
straight-line basis over their estimated useful lives. Intangible assets with indefinite lives that are associated with marketed products are not amortized until a
useful life can be determined. Intangible assets associated with IPR&D projects are not amortized until approval is obtained in a major market, typically either the
U.S. or the European Union (EU), or in a series of other countries, subject to certain specified conditions and management judgment. The useful life of an
amortizing asset generally is determined by identifying the period in which substantially all of the cash flows are expected to be generated.

* Goodwill —Goodwill represents the excess of the consideration transferred for an acquired business over the assigned values of its net assets. Goodwill is not
amortized.

Amortization expense related to finite-lived acquired intangible assets that contribute to our ability to sell, manufacture, research, market and distribute products,
compounds and intellectual property is included in Amortization of intangible assets as these intangible assets benefit multiple business functions. Amortization
expense related to intangible assets that are associated with a single function and depreciation of property, plant and equipment are included in Cost of sales, Selling,
informational and administrative expenses and/or Research and development expenses, as appropriate.

We review all of our long-lived assets for impairment indicators throughout the year. We perform impairment testing for indefinite-lived intangible assets and goodwill
at least annually and for all other long-lived assets whenever impairment indicators are present. When necessary, we record charges for impairments of long-lived
assets for the amount by which the fair value is less than the carrying value of these assets.

Specifically:

« For finite-lived intangible assets, such as developed technology rights, and for other long-lived assets, such as property, plant and equipment, whenever
impairment indicators are present, we calculate the undiscounted value of the projected cash flows associated with the asset, or asset group, and compare this
estimated amount to the carrying amount. If the carrying amount is found to be greater, we record an impairment loss for the excess of book value over fair value.
In addition, in all cases of an impairment review, we re-evaluate the remaining useful lives of the assets and modify them, as appropriate.

« For indefinite-lived intangible assets, such as Brands and IPR&D assets, when necessary, we determine the fair value of the asset and record an impairment loss,
if any, for the excess of book value over fair value. In addition, in all cases of an impairment review other than for IPR&D assets, we re-evaluate whether
continuing to characterize the asset as indefinite-lived is appropriate.

¢ For goodwill, when necessary, we determine the fair value of each reporting unit and compare that value to its book value. If the carrying amount is found to be
greater, we then determine the implied fair value of goodwill by subtracting the fair value of all the identifiable net assets other than goodwill from the fair value of
the reporting unit and record an impairment loss, if any, for the excess of the book value of goodwill over the implied fair value.

Impairment reviews can involve a complex series of judgments about future events and uncertainties and can rely heavily on estimates and assumptions. For
information about the risks associated with estimates and assumptions, see Note 1C.

L. Restructuring Charges and Certain Acquisition -Related Costs

We may incur restructuring charges in connection with acquisitions when we implement plans to restructure and integrate the acquired operations or in connection
with our cost-reduction and productivity initiatives. Included in Restructuring charges and certain acquisition-related costs are all restructuring charges, as well as
certain other costs associated with acquiring and integrating an acquired business. (If the restructuring action results in a change in the estimated useful life of an
asset, that incremental impact is classified in Cost of sales, Selling, informational and administrative expenses and/or Research and development expenses , as
appropriate). Termination costs are generally recorded when the actions are probable and estimable. Transaction costs, such as banking, legal, accounting and other
costs incurred in connection with a business acquisition are expensed as incurred .

Amounts recorded for restructuring charges and other associated costs can result from a complex series of judgments about future events and uncertainties and can
rely heavily on estimates and assumptions. For information about the risks associated with estimates and assumptions, see Note 1C.
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M. Cash Equivalents and Statement of Cash Flows

Cash equivalents include items almost as liquid as cash, such as certificates of deposit and time deposits with maturity periods of three months or less when
purchased. If items meeting this definition are part of a larger investment pool, we classify them as Short-term investments .

Cash flows associated with financial instruments designated as fair value or cash flow hedges may be included in operating, investing or financing activities,
depending on the classification of the items being hedged. Cash flows associated with financial instruments designated as net investment hedges are classified
according to the nature of the hedge instrument. Cash flows associated with financial instruments that do not qualify for hedge accounting treatment are classified
according to their purpose and accounting nature.

N. Investments and Derivative Financial Instruments

Our investments are comprised of the following: trading securities, available-for-sale securities, held-to-maturity securities (when we have both the positive intent and
ability to hold the investment to maturity) and private equity investments. The classification of an investment can depend on the nature of the investment, our intent
and ability to hold the investment, and the degree to which we may exercise influence.

« Trading securities are carried at fair value, with changes in fair value reported in Other (income)/deductions—net.
« Auvailable-for-sale debt and equity securities are carried at fair value, with changes in fair value reported in Other comprehensive income/(loss) until realized.
¢ Held-to-maturity debt securities are carried at amortized cost.

« Private equity securities are carried at equity-method or cost. For equity investments where we have significant influence over the financial and operating policies
of the investee, we use the equity-method of accounting. Under the equity method, we record our share of the investee's income and expenses in Other
(income)/deductions—net . The excess of the cost of the investment over our share of the equity of the investee as of the acquisition date is allocated to the
identifiable assets of the investee, with any remaining excess amount allocated to goodwill. Such investments are initially recorded at cost, which typically does
not include amounts of contingent consideration.

Realized gains or losses on sales of investments are determined by using the specific identification cost method.

We regularly evaluate all of our financial assets for impairment. For investments in debt and equity securities, when a decline in fair value, if any, is determined to be
other-than-temporary, an impairment charge is recorded and a new cost basis in the investment is established.

Derivative financial instruments are carried at fair value in various balance sheet categories (see Note 7A ), with changes in fair value reported in Net income or, for
derivative financial instruments in certain qualifying hedging relationships, in Other comprehensive income/(loss) (see Note 7E ).

A single estimate of fair value and impairment reviews can involve a complex series of judgments about future events and uncertainties and can rely heavily on
estimates and assumptions. For information about the risks associated with estimates and assumptions, see Note 1C.

0. Deferred Tax Assets and Liabilities and Income T ___ax Contingencies

Deferred tax assets and liabilities are recognized for the expected future tax consequences of differences between the financial reporting and tax bases of assets and
liabilities using enacted tax rates and laws. We provide a valuation allowance when we believe that our deferred tax assets are not recoverable based on an
assessment of estimated future taxable income that incorporates ongoing, prudent and feasible tax-planning strategies, that would be implemented, if necessary, to
realize the deferred tax assets. All current deferred tax assets and liabilities within the same tax jurisdiction are presented as a net amount and all noncurrent deferred
tax assets and liabilities within the same tax jurisdiction are presented as a net amount.

We account for income tax contingencies using a benefit recognition model. If we consider that a tax position is more likely than not to be sustained upon audit, based
solely on the technical merits of the position, we recognize the benefit. We measure the benefit by determining the amount that is greater than 50% likely of being
realized upon settlement, presuming that the tax position is examined by the appropriate taxing authority that has full knowledge of all relevant information.

Under the benefit recognition model, if our initial assessment fails to result in the recognition of a tax benefit, we regularly monitor our position and subsequently
recognize the tax benefit: (i) if there are changes in tax law, analogous case law or there is new information that sufficiently raise the likelihood of prevailing on the
technical merits of the position to more-likely-than-not; (ii) if the statute of limitations expires; or (iii) if there is a completion of an audit resulting in a favorable
settlement of that tax year with the appropriate agency. We regularly re-evaluate our tax positions based on the results of audits of federal, state and foreign income
tax filings, statute of limitations expirations, changes in tax law or receipt of new information that would either increase or decrease the technical merits of a position
relative to the more-likely-than-not standard. Liabilities associated with uncertain tax positions are classified as current only when we expect to pay cash within the
next 12 months. Interest and penalties, if any, are recorded in Provision for taxes on income and are classified on our consolidated balance sheet with the related tax
liability.

Amounts recorded for valuation allowances and income tax contingencies can result from a complex series of judgments about future events and uncertainties and
can rely heavily on estimates and assumptions. For information about the risks associated with estimates and assumptions, see Note 1C.
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P. Pension and Postretirement Benefit Plans

The majority of our employees worldwide are covered by defined benefit pension plans, defined contribution plans or both. In the U.S., we have both qualified and
supplemental (non-qualified) defined benefit and defined contribution plans, as well as other postretirement benefit plans consisting primarily of healthcare and life
insurance for retirees. We recognize the overfunded or underfunded status of each of our defined benefit plans as an asset or liability on our consolidated balance
sheet. The obligations are generally measured at the actuarial present value of all benefits attributable to employee service rendered, as provided by the applicable
benefit formula. Our pension and other postretirement obligations may include assumptions such as expected employee turnover and participant mortality. For our
pension plans, the obligation may also include assumptions as to future compensation levels. For our other postretirement benefit plans, the obligation may include
assumptions as to the expected cost of providing medical insurance benefits, as well as the extent to which those costs are shared with the employee or others (such
as governmental programs). Plan assets are measured at fair value. Net periodic benefit costs are recognized, as required, into Cost of sales, Selling, informational
and administrative expenses and/or Research and development expenses , as appropriate.

Amounts recorded for pension and postretirement benefit plans can result from a complex series of judgments about future events and uncertainties and can rely
heavily on estimates and assumptions. For information about the risks associated with estimates and assumptions, see Note 1C.

Q. Legal and Environmental Contingencies

We and certain of our subsidiaries are subject to numerous contingencies arising in the ordinary course of business, such as patent litigation, product liability and
other product-related litigation, commercial litigation, environmental claims and proceedings, government investigations and guarantees and indemnifications. We
record accruals for these contingencies to the extent that we conclude that a loss is both probable and reasonably estimable. If some amount within a range of loss
appears to be a better estimate than any other amount within the range, we accrue that amount. Alternatively, when no amount within a range of loss appears to be a
better estimate than any other amount, we accrue the lowest amount in the range. We record anticipated recoveries under existing insurance contracts when recovery
is assured.

Amounts recorded for contingencies can result from a complex series of judgments about future events and uncertainties and can rely heavily on estimates and
assumptions. For information about the risks associated with estimates and assumptions, see Note 1C.

R. Share-Based Payments

Our compensation programs can include share-based payments. Generally, grants under share-based payment programs are accounted for at fair value and these
fair values are generally amortized on a straight-line basis over the vesting terms into Cost of sales, Selling, informational and administrative expenses and/or
Research and development expenses , as appropriate.

Amounts recorded for share-based compensation can result from a complex series of judgments about future events and uncertainties and can rely heavily on
estimates and assumptions. For information about the risks associated with estimates and assumptions, see Note 1C .

Note 2. Acquisitions, Licensing Agreements, Collaborative A rrangements, Divestitures, and Equity  -Method
Investments

A. Acquisitions

InnoPharma, Inc. (InnoPharma)

On September 24, 2014, we completed our acquisition of InnoPharma, a privately-held pharmaceutical development company, for an upfront cash payment of $225
million and contingent consideration with an estimated acquisition-date fair value of approximately $67 million . The contingent consideration consists of up to $135
million in additional milestone payments based on application filing with and acceptance by the U.S. Food and Drug Administration (FDA), or approval of marketing
applications related to certain pipeline products by the FDA. We believe this acquisition represents a potential innovative growth opportunity for our sterile injectables
portfolio in areas such as oncology and central nervous disorders. In connection with this acquisition, we recorded $247 million in Identifiable intangible assets ,
consisting of $212 million in IPR&D and $35 million in Developed technology rights ; $81 million in net deferred tax liabilities; and $125 million in Goodwill . The
allocation of the consideration transferred to the assets acquired and the liabilities assumed has not been finalized.

NextWave Pharmaceuticals Incorporated (NextWave)

On November 27, 2012, we completed our acquisition of NextWave, a privately-held, specialty pharmaceutical company. As a result of this acquisition, we hold
exclusive North American rights to Quillivant XR™ (methylphenidate hydrochloride), the first once-daily liquid medication approved in the U.S. for the treatment of
attention deficit hyperactivity disorder. The total consideration for the acquisition was approximately $442 million , which consisted of upfront payments to NextWave's
shareholders of approximately $278 million and contingent consideration with an estimated acquisition-date fair value of approximately $164 million . The contingent
consideration consisted of up to $425 million in additional payments that are contingent upon attainment of certain revenue milestones. In connection with this
acquisition, we recorded $519 million in Identifiable intangible assets , consisting of $474 million in Developed technology rights and $45 million in IPR&D ; $166
million in net deferred tax liabilities; and $89 million in Goodwill. In 2014 and 2013, as a result of lowered commercial forecasts, the fair value of the contingent
consideration decreased and we recognized pre-tax income of approximately $43 million and $114 million , respectively, in Other (income)/deductions—net .
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Alacer Corp. (Alacer)

On February 26, 2012, we completed our acquisition of Alacer, a company that manufactured, marketed and distributed Emergen-C, a line of effervescent, powdered
drink mix vitamin supplements. In connection with this Consumer Healthcare acquisition, we recorded $181 million in Identifiable intangible assets , consisting
primarily of the Emergen-C indefinite-lived brand; $69 million in net deferred tax liabilities; and $192 million in Goodwill .

Ferrosan Holding A/S (Ferrosan)

On December 1, 2011, we completed our acquisition of the consumer healthcare business of Ferrosan, a Danish company engaged in the sale of science-based
consumer healthcare products, including dietary supplements and lifestyle products, primarily in the Nordic region and the emerging markets of Russia and Central
and Eastern Europe. This acquisition is reflected in our consolidated financial statements beginning in the first fiscal quarter of 2012. Our acquisition of Ferrosan’s
consumer healthcare business increases our presence in dietary supplements with a new set of brands and pipeline products. Also, we believed that the acquisition
would allow us to expand the marketing of Ferrosan's brands through Pfizer's global footprint and provide greater distribution and scale for certain Pfizer brands, such
as Centrum and Caltrate, in Ferrosan's key markets. In connection with this Consumer Healthcare acquisition, we recorded $362 million in Identifiable intangible
assets, consisting of indefinite-lived and finite-lived brands; $94 million in net deferred tax liabilities; and $322 million in Goodwill .

B. Licensing Agreements

Cellectis SA (Cellectis)

On June 18, 2014, we entered into a global arrangement with Cellectis to develop Chimeric Antigen Receptor T-cell immunotherapies in the field of oncology directed
at select cellular surface antigen targets. In August 2014, in connection with this licensing agreement, we made an upfront payment of $80 million to Cellectis, which
was recorded in Research and development expenses . We will also fund research and development costs associated with 15 Pfizer-selected targets and, for the
benefit of Cellectis, a portion of the research and development costs associated with four Cellectis-selected targets within the arrangement. Cellectis is eligible to
receive development, regulatory and commercial milestone payments of up to $185 million per product that results from the Pfizer-selected targets. Cellectis is also
eligible to receive tiered royalties on net sales of any products that are commercialized by Pfizer. In addition, in August 2014, we acquired approximately 10% of the
capital of Cellectis through the purchase of newly issued shares, for a total investment of approximately $35 million .

Nexium Over-the-Counter Rights

In August 2012, we entered into an agreement with AstraZeneca PLC (AstraZeneca) for the exclusive, global, over-the-counter (OTC) rights for Nexium, a leading
prescription drug approved to treat the symptoms of gastroesophageal reflux disease. In connection with this Consumer Healthcare licensing agreement, we made an
upfront payment of $250 million to AstraZeneca, which was recorded in Research and development expenses in our consolidated statement of income for the year
ended December 31, 2012. On May 27, 2014, we launched Nexium 24HR in the U.S., and on July 11, 2014, we paid AstraZeneca a related $200 million product
launch milestone payment; and on August 1, 2014, we launched Nexium Control in Europe, and on September 15, 2014, we paid AstraZeneca a related $50 million
product launch milestone payment. These post-approval milestone payments were recorded in Identifiable intangible assets in the consolidated balance sheet and are
being amortized over the estimated useful life of the Nexium brand. AstraZeneca is eligible to receive additional milestone payments of up to $300 million , based on
product launches outside the U.S. and level of worldwide sales as well as royalty payments, based on worldwide sales.

C. Collaborative Arrangements

In the normal course of business, we enter into collaborative arrangements with respect to in-line medicines, as well as medicines in development that require
completion of research and regulatory approval. Collaborative arrangements are contractual agreements with third parties that involve a joint operating activity,
typically a research and/or commercialization effort, where both we and our partner are active participants in the activity and are exposed to the significant risks and
rewards of the activity. Our rights and obligations under our collaborative arrangements vary. For example, we have agreements to co-promote pharmaceutical
products discovered by us or other companies, and we have agreements where we partner to co-develop and/or participate together in commercializing, marketing,
promoting, manufacturing and/or distributing a drug product.

The following table provides the amounts and classification of payments (income/(expense)), between us and our collaboration partners:

Year Ended December 31,

(MILLIONS OF DOLLARS) 2014 2013 2012
Revenues —Revenues @ $ 786 $ 1,153 $ 1,640
Revenue s—Alliance revenues ® 957 2,628 3,492

Total revenues from collaborative arrangements 1,743 3,781 5,132
Cost of sales © (280) (333) (362)
Selling, informational and administrative expenses © (268) (279) (290)
Research and development expenses © (1,210) (73) (74)
Other income/(deductions)—net @ 518 103 (15)

@ Represents sales to our partners of products manufactured by us.
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(b,

Substantially all relates to amounts earned from our partners under co-promotion agreements. The decline in 2014 and 2013 reflects declines in alliance revenues from Enbrel (as a result
of the expiration of the co-promotion term of the collaboration agreement on October 31, 2013 in the U.S. and Canada) and Spiriva (as a result of the expiration of the co-promotion
collaboration in the U.S. and certain European countries during 2014, combined with the expiration of the collaboration in Australia, Canada and certain other European countries during
2013).

Primarily relates to royalties earned by our partners and cost of sales associated with inventory purchased from our partners.

Represents net reimbursements to our partners for selling, informational and administrative expenses incurred.

Primarily relates to upfront payments and pre-approval milestone payments earned by our partners as well as net reimbursements. The upfront and milestone payments were as follows:
$1.2 billion in 2014 (related to collaboration with Merck KGaA, see below), $67 million in 2013 and $44 million in 2012 .

In 2014 and 2013, includes royalties earned on sales of Enbrel in the U.S. and Canada after October 31, 2013. On that date, the co-promotion term of the collaboration agreement for
Enbrel in the U.S. and Canada expired, and we became entitled to royalties for a 36 -month period thereafter.

©

(

(e

®

The amounts disclosed in the above table do not include transactions with third parties other than our collaboration partners, or other costs associated with the
products under the collaborative arrangements.

In addition, in connection with our collaborative arrangements, we paid post-approval milestones to collaboration partners of $80 million in 2014 , $175 million in 2013
and $29 million in 2012 . These payments were recorded in Identifiable intangible assets — Developed technology rights. We also received upfront and milestone
payments from our collaboration partners of $128 million in 2013 . These amounts were recorded in our consolidated balance sheets as deferred revenue and are
being recognized into Other (income)/deductions—net over a multi-year period.

Collaboration with Merck KGaA

On November 17, 2014, we entered into a collaborative arrangement with Merck KGaA, to jointly develop and commercialize avelumab, an investigational anti-PD-L1
antibody currently in development as a potential treatment for multiple types of cancer. We and Merck KGaA will explore the therapeutic potential of this novel anti-
PD-L1 antibody as a single agent, as well as in various combinations with our and Merck KGaA's broad portfolio of approved and investigational oncology therapies.
Both companies will collaborate on up to 20 high priority immuno-oncology clinical development programs expected to commence in 2015. These clinical development
programs include up to six trials (Phase 2 or 3) that could be pivotal for potential product registrations. We and Merck KGaA will also combine resources and expertise
to advance our anti-PD-1 antibody into Phase 1 trials. Under the terms of the agreement, we made an upfront cash payment of $850 million to Merck KGaA and
Merck KGaA is eligible to receive regulatory and commercial milestone payments of up to approximately $2.0 billion . Both companies will jointly fund all development
and commercialization costs, and split equally any profits generated from selling any anti-PD-L1 or anti-PD-1 products from this collaboration. Also, as part of the
agreement, we gave Merck KGaA certain co-promotion rights for Xalkori in the U.S. and several other key markets. In 2014, we recorded $1.2 billion of Research and
development expenses associated with this collaborative arrangement, composed of the $850 million upfront cash payment as well as an additional amount of $309
million , reflecting the estimated fair value of the co-promotion rights given to Merck KGaA.

D. Divestitures

Animal Health Business—Zoetis Inc.

On June 24, 2013, we completed the full disposition of our Animal Health business. The full disposition was completed through a series of steps, including, in the first
quarter of 2013, the formation of Zoetis and an initial public offering (IPO) of an approximate 19.8% interest in Zoetis and, in the second quarter of 2013, an exchange
offer for the remaining 80.2% interest.

With respect to the formation and disposition of Zoetis, in 2013:

« Formation of Zoetis — On January 28, 2013, our then wholly owned subsidiary, Zoetis, issued $3.65 billion aggregate principal amount of senior notes. Also, on
January 28, 2013, we transferred to Zoetis substantially all of the assets and liabilities of our Animal Health business in exchange for all of the Class A and Class
B common stock of Zoetis, $1.0 billion of the $3.65 billion of Zoetis senior notes and an amount of cash equal to substantially all of the cash proceeds received by
Zoetis from the remaining $2.65 billion of senior notes issued. The $1.0 billion of Zoetis senior notes received by Pfizer were exchanged by Pfizer for the
retirement of Pfizer commercial paper issued in 2012, and the cash proceeds received by Pfizer of approximately $2.6 billion were used for dividends and stock
buybacks.

« Initial Public Offering ( 19.8% Interest) — On February 6, 2013, an IPO of the Class A common stock of Zoetis was completed, pursuant to which we sold 99.015
million shares of Class A common stock of Zoetis (all of the Class A common stock, including shares sold pursuant to the underwriters' option to purchase
additional shares, which was exercised in full) in exchange for the retirement of approximately $2.5 billion of Pfizer commercial paper issued in 2013. The Class A
common stock sold in the IPO represented approximately 19.8% of the total outstanding Zoetis shares. The excess of the consideration received over the net
book value of our divested interest was approximately $2.3 billion and was recorded in Additional paid-in capital.

« Exchange Offer ( 80.2% Interest) — On June 24, 2013, we exchanged all of our remaining interest in Zoetis, 400.985 million shares of Class A common stock of
Zoetis (after converting all of our Class B common stock into Class A common stock, representing approximately 80.2% of the total outstanding Zoetis shares), for
approximately 405.117 million outstanding shares of Pfizer common stock on a tax-free basis pursuant to an exchange offer made to Pfizer shareholders. The
$11.4 billion of Pfizer common stock received in the exchange transaction was recorded in Treasury stock and was valued using the opening price of Pfizer
common stock on June 24, 2013, the date we accepted the Zoetis shares for exchange. The gain on the sale of the remaining interest in Zoetis was approximately
$10.3 billion , net of income taxes resulting from certain legal entity reorganizations, and was recorded in Gain on disposal of discontinued operations—net of tax
in the consolidated statement of income for the year ended December 31, 2013.

In summary, as a result of the above transactions, we received cash and were relieved of debt obligations in the aggregate amount of approximately $6.1 billion and
received shares of Pfizer common stock (held in Treasury stock ) valued at approximately $11.4 billion .
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The operating results of the animal health business through June 24, 2013, the date of disposal, are reported as Income from discontinued operations—net of tax in
the consolidated statements of income.

In connection with the above transactions, we entered into a transitional services agreement (TSA) and manufacturing and supply agreements (MSAs) with Zoetis that
are designed to facilitate the orderly transfer of business operations to the standalone Zoetis entity. The TSA relates primarily to administrative services, which are
generally to be provided within 24 months. Under the MSAs, we will manufacture and supply certain animal health products to Zoetis for a transitional period of up to
five years, with an ability to extend, if necessary, upon mutual agreement of both parties. These agreements are not material and none confers upon us the ability to
influence the operating and/or financial policies of Zoetis subsequent to June 24, 2013, the date of disposal.

Nutrition Business

On November 30, 2012, we completed the sale of our Nutrition business to Nestlé for $11.85 billion in cash, and recognized a gain of approximately $4.8 billion , net
of tax, in Gain on disposal of discontinued operations—net of tax . The operating results of this business through November 30, 2012, the date of disposal, are
reported as Income from discontinued operations—net of tax in the consolidated statements of income.

The divested business includes:
« our former Nutrition operating segment and certain prenatal vitamins previously commercialized by our Consumer Healthcare business; and

« other associated amounts, such as direct manufacturing costs, enabling support functions and other costs not charged to the business, purchase-accounting
impacts, acquisition-related costs, impairment charges, restructuring charges and implementation costs associated with our cost-reduction/productivity initiatives,
all of which are reported outside our operating segment results.

While the full purchase price of $11.85 billion was received on November 30, 2012, the sale of the business was not completed in certain non-U.S. jurisdictions at that
date as regulatory review of the transaction was not yet complete. In these jurisdictions, which represented a relatively small portion of the Nutrition business, we
continued to operate the business on an interim basis pending regulatory approval or divestiture to a third-party buyer. Pursuant to these interim arrangements, Pfizer
operated the business for the net economic benefit of Nestlé and was indemnified by Nestlé against any risk associated with such operations during the interim
period. These agreements concluded with the sale of these operations in those jurisdictions in 2013. As Pfizer operated the business in those jurisdictions for the net
economic benefit of Nestlé, we had already received all of the expected proceeds from the sale, and as Nestlé was contractually obligated to complete the transaction
(or permit us to divest the delayed businesses to a third-party buyer on its behalf) regardless of the outcome of any pending regulatory reviews, we treated these
delayed-close businesses as sold for accounting purposes on November 30, 2012.

In connection with the sale transaction, we also entered into certain transitional agreements designed to ensure and facilitate the orderly transfer of business
operations to the buyer. These agreements primarily relate to administrative services, which were generally being provided for a period of 2 to 18 months. We are also
manufacturing and supplying certain prenatal vitamin products for a transitional period. These agreements were not material and none conferred upon us the ability to
influence the operating and/or financial policies of the Nutrition business subsequent to November 30, 2012, the date of disposal.

Total Discontinued Operations

The following table provides the components of Discontinued operations—net of tax :

Year Ended December 31, @

(MILLIONS OF DOLLARS) 2014 2013 2012
Revenues $ — 3 2,201 % 6,587
Pre-tax income from discontinued operations @ ® 9) 408 1,253
Provision for taxes on income ®© 3) 100 459
Income from discontinued operations—net of tax (6) 308 794
Pre-tax gain on disposal of discontinued operations ® 51 10,446 7,123
Provision for taxes on income ® © ) 92 2,340
Gain on disposal of discontinued operations—net of tax ® 55 10,354 4,783
Discontinued operations—net of tax $ 48 % 10,662 $ 5,577

(a)

Includes the Animal Health (Zoetis) business through June 24, 2013, the date of disposal, and the Nutrition business through November 30, 2012, the date of disposal.
(b

Includes post-close adjustments for the periods subsequent to disposal.

Includes a deferred tax benefit of $3 million for 2014 , $23 million for 2013 and $23 million for 2012 , which is net of a deferred tax expense of $42 million in 2012 related to investments in
certain foreign subsidiaries resulting from our intention not to hold these subsidiaries indefinitely.

For 2013, primarily reflects income tax expense of $122 million resulting from certain legal entity reorganizations. For 2012 , includes a deferred tax expense of $1.4 billion , which includes
a deferred tax expense of $2.2 billion on certain current-year funds earned outside the U.S. that will not be indefinitely reinvested overseas. For 2012 , also includes a deferred tax benefit
reflecting the reversal of net deferred tax liabilities associated with the divested Nutrition assets.

(c;

(d
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The net cash flows of our discontinued operations for each of the categories of operating, investing and financing activities are not significant for any period presented,
except that (i) financing activities in 2013 include the cash proceeds from the issuance of senior notes by Zoetis and (ii) investing activities in 2012 include the cash
proceeds from the sale of our Nutrition business.

E. Equity -Method Investments

Investment in Hisun Pfizer Pharmaceuticals Company Limited (Hisun Pfizer)

On September 6, 2012, we and Zhejiang Hisun Pharmaceuticals Co., Ltd., a leading pharmaceutical company in China, formed a new company, Hisun Pfizer, to
develop, manufacture, market and sell pharmaceutical products, primarily branded generic products, predominately in China. Hisun Pfizer was established with
registered capital of $250 million , of which our portion was $122.5 million . On January 1, 2013, both parties transferred selected employees to Hisun Pfizer and
contributed, among other things, certain rights to commercialized products and products in development, intellectual property rights, and facilities, equipment and
distribution/customer contracts. Our contributions in 2013 constituted a business, as defined by U.S. GAAP, and included, among other things, the China rights to
certain commercialized products and other products not yet commercialized and all associated intellectual property rights. As a result of the contributions from both
parties, Hisun Pfizer holds a broad portfolio of branded generics covering cardiovascular disease, infectious disease, oncology, mental health and other therapeutic
areas. We hold a 49% equity interest in Hisun Pfizer.

We also entered into certain transition agreements designed to ensure and facilitate the orderly transfer of the business operations to Hisun Pfizer, primarily the Pfizer
Products Transition Period Agreement and a related supply and promotional services agreement. These agreements provide for a profit margin on the manufacturing
services provided by Pfizer to Hisun Pfizer and govern the supply, promotion and distribution of Pfizer products until Hisun Pfizer begins its own manufacturing and
distribution. While intended to be transitional, these agreements may be extended by mutual agreement of the parties for several years and, possibly, indefinitely.
These agreements are not material to Pfizer, and none confers upon us any additional ability to influence the operating and/or financial policies of Hisun Pfizer.

In connection with our contributions in the first quarter of 2013, we recognized a pre-tax gain of approximately $459 million in Other (income)/deductions—net,
reflecting the transfer of the business to Hisun Pfizer (including an allocation of goodwill from our former Emerging Markets reporting unit as part of the carrying
amount of the business transferred). Since we hold a 49% interest in Hisun Pfizer, we had an indirect retained interest in the contributed assets. As such, 49% of the
gain, or $225 million , represents the portion of the gain associated with that indirect retained interest.

In valuing our investment in Hisun Pfizer (which includes the indirect retained interest in the contributed assets), we used discounted cash flow techniques, utilizing a
11.5% discount rate, reflecting our best estimate of the various risks inherent in the projected cash flows, and a nominal terminal year growth factor. Some of the more
significant estimates and assumptions inherent in this approach include: the amount and timing of the projected net cash flows, which include the expected impact of
competitive, legal and/or regulatory forces on the products; the long-term growth rate, which seeks to project the sustainable growth rate over the long-term; and the
discount rate, which seeks to reflect the various risks inherent in the projected cash flows, including country risk.

We are accounting for our interest in Hisun Pfizer as an equity-method investment, due to the significant influence we have over the operations of Hisun Pfizer
through our board representation, minority veto rights and 49% voting interest. Our investment in Hisun Pfizer is reported in Long-term investments , and our share of
Hisun Pfizer's net income is recorded in Other (income)/deductions—net. As of December 31, 2014, the carrying value of our investment in Hisun Pfizer was
approximately $1.4 billion , and the amount of our underlying equity in the net assets of Hisun Pfizer was approximately $780 million . As of December 31, 2013, the
carrying value of our investment in Hisun Pfizer was approximately $1.4 billion , and the amount of our underlying equity in the net assets of Hisun Pfizer was
approximately $770 million . The excess of the carrying value of our investment over our underlying equity in the net assets of Hisun Pfizer has been allocated, within
the investment account, to goodwill and other intangible assets. The amount allocated to other intangible assets is being amortized into Other (income)/deductions—
net over an average estimated useful life of 25 years.

Investment in ViiV Healthcare Limited (ViiV)

Our minority ownership interest in ViiV, a company formed in 2009 by Pfizer and GlaxoSmithKline plc to focus solely on research, development and
commercialization of human immunodeficiency virus (HIV) medicines, was impacted by the following events:

¢ The January 21, 2014 European Commission approval of Tivicay (dolutegravir), a product for the treatment of HIV-1 infection, developed by ViiV. This approval
triggered a reduction in our equity interest in ViiV from 12.6% to 11.7% , effective April 1, 2014. As a result, in 2014, we recognized a loss of approximately $30
million in Other (income)/deductions—net ;

¢ The August 12, 2013 FDA approval of Tivicay (dolutegravir). This approval triggered a reduction in our interest in ViiV from 13.5% to 12.6% effective October 1,
2013. As aresult, in 2013, we recognized a loss of approximately $32 million in Other (income)/ deductions — net ; and

* The October 31, 2012 acquisition by ViiV of the remaining 50% of Shionogi-ViiV Healthcare LLC, its equity-method investee, from Shionogi & Co., Ltd. in
consideration for a 10% interest in ViiV (newly issued shares) and contingent consideration in the form of future royalties. As a result of this transaction, ViiV
recorded a gain associated with the step-up on the 50% interest previously held by ViiV. Also, our equity interest in ViiV was reduced from 15.0% to 13.5% . As a
result of the above, in 2012 we recognized a gain of $44 million , which was recorded in Other (income)/deductions — net .

Investment in Laboratério Teuto Brasileiro S.A. (Teuto)

We have an option to acquire the remaining 60% of Teuto, a 40% -owned generics company in Brazil, through 2015, and Teuto’s shareholders have an option to sell
their 60% stake to us beginning in 2015. Our investment in Teuto is accounted for under the equity method due to the significant influence we have over the
operations of Teuto through our board representation, minority veto rights and 40% voting interest.
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* In 2014, we recorded income of approximately $55 million in Other (income)/deductions—net, resulting from a decline in the estimated loss from the net call/put
option recorded in 2013 and an impairment loss of $56 million in Other (income)/deductions—net related to our equity method investment.

¢ In 2013, we recorded a loss of $223 million in Other (income)/deductions — net related to the net call/put option and an impairment loss of $32 million in Other
(income)/deductions—net related to our equity-method investment.

* In 2012, we made a performance-based milestone payment to Teuto of $91.5 million , which was recorded as an additional investment in Teuto.

Note 3. Restructuring Charges and Other Costs Assoc iated with Acquisitions and Cost  -Reduction/Productivity
Initiatives

We incur significant costs in connection with acquiring, integrating and restructuring businesses and in connection with our global cost-reduction/productivity
initiatives. For example:

¢ In connection with acquisition activity, we typically incur costs associated with executing the transactions, integrating the acquired operations (which may include
expenditures for consulting and the integration of systems and processes), and restructuring the combined company (which may include charges related to
employees, assets and activities that will not continue in the combined company); and

¢ In connection with our cost-reduction/productivity initiatives, we typically incur costs and charges associated with site closings and other facility rationalization
actions, workforce reductions and the expansion of shared services, including the development of global systems.

All of our businesses and functions may be impacted by these actions, including sales and marketing, manufacturing and research and development, as well as
groups such as information technology, shared services and corporate operations.

At the end of 2013, we had substantially completed many of the initiatives launched in prior periods. In early 2014, we announced that we would be incurring costs in
2014-2016 related to new programs: our new global commercial structure reorganization and additional cost-reduction/productivity initiatives.

We have the following initiatives underway:

« Manufacturing plant network rationalization and optimization, where execution timelines are necessarily long. Our plant network strategy is expected to result in
the exit of seven sites over the next several years. In connection with these activities, during 2014-2016, we expect to incur costs of approximately $300 million
associated with prior acquisition activity and costs of approximately $1.5 billion associated with new non-acquisition-related cost-reduction initiatives. Through
December 31, 2014, we incurred approximately $182 million and $292 million , respectively, associated with these initiatives.

« New global commercial structure reorganization, which primarily includes the streamlining of certain functions, the realignment of regional locations and
colleagues to support the businesses, as well as implementing the necessary system changes to support future reporting
requirements. In connection with this reorganization, during 2014-2016, we expect to incur costs of approximately $300 million . Through December 31, 2014, we
incurred approximately $153 million associated with this initiative.

« Other new cost-reduction/productivity initiatives, primarily related to commercial property rationalization and consolidation. In connection with these cost-reduction
activities, during 2014-2016, we expect to incur costs of approximately $850 million . Through December 31, 2014, we incurred approximately $154 million
associated with this initiative.

The costs expected to be incurred during 2014-2016, of approximately $2.9 billion in total, include restructuring charges, integration costs, implementation costs and
additional depreciation—asset restructuring. Of this amount, we expect that about a quarter of the charges will be non-cash.

Current-Period Key Activities

In 2014 , we incurred approximately $781 million in cost-reduction and acquisition-related costs (excluding transaction costs) in connection with the aforementioned
programs, primarily associated with our manufacturing and sales operations.
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The following table provides the components of costs associated with acquisitions and cost-reduction/productivity initiatives:

Year Ended December 31,

(MILLIONS OF DOLLARS) 2014 2013 2012
Restructuring charges @:
Employee terminations $ 68 $ 805 $ 953
Asset impairments 45 165 325
Exit costs 58 68 150
Total restructuring charges 170 1,038 1,428
Transaction costs © — — 1
Integration costs © 80 144 381
Restructuring charges and certain acquisition-related costs 250 1,182 1,810

Additional depreciation—asset restructuring recorded in our
consolidated statements of income as follows ©:

Cost of sales 228 178 257
Selling, informational and administrative expenses 1 19 20
Research and development expenses 31 94 296

Total additional depreciation—asset restructuring 261 201 573

Implementation costs recorded in our consolidated statements of income as follows ©:

Cost of sales 78 53 31
Selling, informational and administrative expenses 140 145 130
Research and development expenses 52 33 231
Other (income)/deductions—net 1 — —
Total implementation costs 270 231 392
Total costs associated with acquisitions and cost-reduction/productivity initiatives $ 781 $ 1,704  $ 2,775

@ |n 2014 , Employee terminations represent the expected reduction of the workforce by approximately 1,700 employees, mainly in manufacturing and sales.
The restructuring charges in 2014 are associated with the following:

*  Global Innovative Pharmaceutical segment (GIP) ( $35 million ); the Global Vaccines, Oncology and Consumer Healthcare segment (VOC) ( $28 million ); the Global Established
Pharmaceutical segment (GEP) ( $57 million ); Worldwide Research and Development and Medical ( $37 million ); manufacturing operations ( $97 million ); and Corporate ( $65
million ), as well as $149 million of income related to the partial reversal of prior-period restructuring charges, that we are unable to directly associate with the new individual
segments, and primarily reflecting a change in estimate with respect to our sales force restructuring plans.

The restructuring charges in 2013 are associated with the following:

» Total operating segments ( $496 million ); Worldwide Research and Development and Medical ( $13 million ); manufacturing operations ( $356 million ); and Corporate ( $173
million ).
At the beginning of fiscal 2014, we revised our operating segments and are unable to directly associate these prior-period restructuring charges with the new individual segments.

The restructuring charges in 2012 are associated with the following:

e Total operating segments ( $640 million ); Worldwide Research and Development and Medical ( $6 million income); manufacturing operations ( $281 million ); and Corporate ( $513
million ).
At the beginning of fiscal 2014, we revised our operating segments and are unable to directly associate these prior-period restructuring charges with the new individual segments.
Transaction costs represent external costs directly related to acquired businesses and primarily include expenditures for banking, legal, accounting and other similar services.

© | ntegration costs represent external, incremental costs directly related to integrating acquired businesses, and primarily include expenditures for consulting and the integration of systems
and processes.

Additional depreciation—asset restructuring represents the impact of changes in the estimated useful lives of assets involved in restructuring actions.
© |mplementation costs represent external, incremental costs directly related to implementing our non-acquisition-related cost-reduction/productivity initiatives.

(b)

(d)
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The following table provides the components of and changes in our restructuring accruals:

Employee Asset

Termination Impairment
(MILLIONS OF DOLLARS) Costs Charges Exit Costs Accrual
Balance, January 1, 2013 $ 1,734 — 152 % 1,886
Provision 805 165 68 1,038
Utilization and other @ (854) (165) (126) (1,145)
Balance, December 31, 2013 ® 1,685 — 94 1,779
Provision 68 45 58 170
Utilization and other @ (639) (45) (100) (783)
Balance, December 31, 2014 © $ 1,114 — 52 % 1,166

@ Includes adjustments for foreign currency translation.
® Included in Other current liabilities ( $1.0 billion ) and Other noncurrent liabilities ( $767 million ).
© Included in Other current liabilities ( $735 million ) and Other noncurrent liabilities ( $431 million ).
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Note 4. Other (Income)/Deductions —Net

The following table provides components of Other (income)/deductions—net :

Year Ended December 31,

(MILLIONS OF DOLLARS) 2014 2013 2012
Interest income @ $ 425) $ (403) $ (382)
Interest expense © 1,360 1,414 1,522

Net interest expense 935 1,011 1,140
Royalty-related income ® (1,002) (523) (451)
Patent litigation settlement income © — (1,342) —
Other legal matters, net @ 993 35 2,220
Gain associated with the transfer of certain product rights © — (459) —
Net gains on asset disposals @ (288) (320) (52)
Certain asset impairments © 469 878 890
Business and legal entity alignment costs ® 168 — —
Costs associated with the Zoetis IPO © — 18 125
Other, net ¥ (265) 170 150
Other (income)/deductions—net $ 1,009 $ (532) $ 4,022

@ 2014 v. 2013—Interest income increased due to higher cash equivalents and investment balances. Interest expense decreased , primarily due to the benefit of the effective conversion of
some fixed-rate liabilities to floating-rate liabilities. 2013 v. 2012 — Interest income increased due to higher investment balances. Interest expense decreased due to lower outstanding
debt, refinancings at lower rates, and the benefit of the effective conversion of some fixed-rate liabilities to floating-rate liabilities. Capitalized interest expense totaled $ 41 million in 2014 ,
$ 32 million in 2013 and $ 41 million in 2012 .

® Royalty-related income increased in 2014 and 2013 primarily due to royalties earned on sales of Enbrel in the U.S. and Canada after October 31, 2013. On that date, the co-promotion
term of the collaboration agreement for Enbrel in the U.S. and Canada expired, and Pfizer became entitled to royalties for a 36 -month period thereafter.

© |n 2013, reflects income from a litigation settlement with Teva Pharmaceutical Industries Ltd. (Teva) and Sun Pharmaceutical Industries Ltd. (Sun) for patent-infringement damages

resulting from their "at-risk" launches of generic Protonix in the U.S. As of December 31, 2014, all amounts due had been collected.

In 2014 , primarily includes approximately $610 million for Neurontin-related matters (including off-label promotion actions and antitrust actions), $400 million for an agreement in principle

to resolve a securities class action pending against Pfizer in New York federal court, which is subject to court approval, and approximately $56 million for an Effexor-related matter, partially

offset by $130 million of income from the reversal of two legal accruals where a loss is no longer deemed probable. For additional information, see Note 17A. In 2012 , primarily includes a

$ 491 million charge relating to the resolution of an investigation by the U.S. Department of Justice into Wyeth's historical promotional practices in connection with Rapamune, a $450

million settlement of a lawsuit by Brigham Young University related to Celebrex, and charges related to hormone-replacement therapy litigation and Chantix litigation.

In 2013, represents the gain associated with the transfer of certain product rights to Hisun Pfizer. For additional information, see Note 2E.

In 2014, primarily includes (i) gross realized gains on sales of available-for-sale equity securities of $76 million ; (ii) gross realized gains on sales of available-for-sale debt securities of

$138 million ; (iii) gross realized losses on sales of available-for-sale debt securities of $436 million ; (iv) net gain of $323 million from derivative financial instruments used to hedge the

foreign exchange component of the divested available-for-sale debt securities; (v) gains on sales/out-licensing of product and compound rights of approximately $135 million ; and (vi)

gains on sales of investments in private equity securities of approximately $39 million . Proceeds from the sale of available-for-sale securities were $10.2 billion in 2014.
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In 2013, primarily includes (i) gross realized gains on sales of available-for-sale equity securities of $87 million ; (ii) gross realized gains on sales of available-for-sale debt securities of
$442 million ; (iii) gross realized losses on sales of available-for-sale debt securities of $310 million ; (iv) net loss of $137 million from derivative financial instruments used to hedge the
foreign exchange component of the divested available-for-sale debt securities; and (v) a gain of $170 million on the sale of various product rights, including a portion of our in-licensed
generic sterile injectables portfolio. Proceeds from the sale of available-for-sale securities were $15.2 billion in 2013.

In 2012, primarily includes (i) gross realized gains on sales of available-for-sale equity securities of $2 million ; (i) gross realized gains on sales of available-for-sale debt securities of $212
million ; (iii) gross realized losses on sales of available-for-sale debt securities of $535 million ; and (iv) net gain of $351 million from derivative financial instruments used to hedge the
foreign exchange component of the divested available-for-sale securities. Proceeds primarily from the sale of available-for-sale securities were $19.0 billion in 2012.

In 2014, includes intangible asset impairment charges of $396 million , reflecting (i) $190 million for an IPR&D compound for the treatment of skin fibrosis (full write-off); (ii) $159 million for
developed technology rights, primarily related to Quillivant XR; and (iii) $47 million for indefinite-lived brands. The intangible asset impairment charges for 2014 are associated with the
following: the Global Innovative Pharmaceutical segment ( $12 million ); Global Established Pharmaceutical segment ( $166 million ); Worldwide Research and Development ( $190
million ); and Consumer Healthcare ( $28 million ). In addition, 2014 includes an impairment charge of approximately $56 million related to our investment in Teuto.

The intangible asset impairment charges for 2014 reflect, among other things, updated commercial forecasts; and with regard to IPR&D, the impact of changes to the development
program and new scientific findings.

In 2013, includes intangible asset impairment charges of $803 million , reflecting (i) $394 million of developed technology rights (for use in the development of bone and cartilage) acquired
in connection with our acquisition of Wyeth; (ii) $227 million related to IPR&D compounds; (iii) $109 million of indefinite-lived brands, primarily related to our biopharmaceutical indefinite-
lived brand Xanax/Xanax XR; and (iv) $73 million of other finite-lived intangible assets, related to platform technology, that no longer have an alternative future use. The intangible asset
impairment charges for 2013 are associated with the following: the Global Innovative Pharmaceutical segment ( $448 million ); the Global Established Pharmaceutical segment ( $201
million ); Worldwide Research and Development ( $140 million ); and Consumer Healthcare ( $14 million ). In addition, 2013 includes an impairment charge of approximately $43 million for
certain private company investments and an impairment charge of $32 million related to our investment in Teuto.

The intangible asset impairment charges for 2013 reflect, among other things, updated commercial forecasts and, with regard to IPR&D, also reflect the impact of new scientific findings
and delayed launch dates.

In 2012, includes intangible asset impairment charges of $835 million , reflecting (i) $393 million of IPR&D assets, primarily related to compounds that targeted autoimmune and
inflammatory diseases (full write-off) and, to a lesser extent, compounds related to pain treatment; (ii) $175 million related to our Consumer Healthcare indefinite-lived brand assets,
primarily Robitussin, a cough suppressant; (iii) $242 million related to developed technology rights, a charge composed of impairments of various products, none of which individually
exceeded $45 million ; and (iv) $25 million of finite-lived brands. The impairment charges in 2012

@
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are associated with the following: Worldwide Research and Development ( $303 million ); Consumer Healthcare ( $200 million ); the Global Innovative Pharmaceutical segment ( $173
million ); and the Global Established Pharmaceutical segment ( $159 million ). In addition, in 2012 , also includes charges of approximately $55 million for certain investments. These
investment impairment charges reflect the difficult global economic environment.

The intangible asset impairment charges for 2012 reflect, among other things, the impact of new scientific findings, updated commercial forecasts, changes in pricing, an increased
competitive environment and litigation uncertainties regarding intellectual property.

Represents expenses for planning and implementing changes to our infrastructure to operate our new business segments.

Represents costs incurred in connection with the IPO of an approximate 19.8% ownership interest in Zoetis. Includes expenditures for banking, legal, accounting and similar services. For
additional information, see Note 2D.

Includes the following: (i) in 2014, the gain of approximately $43 million reflecting the change in the fair value of the contingent consideration associated with our acquisition of NextWwave
and the gain of approximately $89 million reflecting the change in the fair value of the contingent consideration associated with our acquisition of Excaliard Pharmaceuticals, Inc., and in
2013, the gain of approximately $114 million , reflecting the change in the fair value of the contingent consideration associated with our acquisition of NextWave; (ii) in 2013, an estimated
loss of $223 million related to an option to acquire the remaining interest in Teuto, and in 2014 , income of $55 million resulting from a decline in the estimated loss from the
aforementioned option; and (iii) in 2014, a loss of $30 million due to a change in our ownership interest in ViiV, in 2013, a loss of $32 million due to a change in our ownership interest in
ViiV and in 2012, a gain of $44 million as a result of ViiV's transaction with Shionogi & Co., Ltd and the resulting change in ownership. For additional information concerning NextWave,
see Note 2A. For additional information concerning Teuto and ViiV, see Note 2E.
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The asset impairment charges included in Other (income)/deductions—net in 2014 virtually all relate to identifiable intangible assets and are based on estimates of
fair value.

The following table provides additional information about the intangible assets that were impaired during 2014 in Other (income)/deductions—net :

Year Ended
December 31,
Fair Value ® 2014

(MILLIONS OF DOLLARS) Amount Level 1 Level 2 Level 3 Impairment
Intangible assets—IPR&D ® $ — 3 — 8 — 3 — 3 190
Intangible assets—Developed technology rights ® 233 — — 233 159
Intangible assets—Indefinite-lived Brands ® 293 — — 293 47
Total $ 526 $ — 3 — 3 526 $ 396

@)
(b)

The fair value amount is presented as of the date of impairment, as these assets are not measured at fair value on a recurring basis. See also Note 1E.

Reflects intangible assets written down to fair value in 2014 . Fair value was determined using the income approach, specifically the multi-period excess earnings method, also known as
the discounted cash flow method. We started with a forecast of all the expected net cash flows associated with the asset and then we applied an asset-specific discount rate to arrive at a
net present value amount. Some of the more significant estimates and assumptions inherent in this approach include: the amount and timing of the projected net cash flows, which
includes the expected impact of competitive, legal and/or regulatory forces on the product and the impact of technological risk associated with IPR&D assets; the discount rate, which
seeks to reflect the various risks inherent in the projected cash flows; and the tax rate, which seeks to incorporate the geographic diversity of the projected cash flows.

Note 5. Tax Matters

A. Taxes on Income from Continuing Operations

The following table provides the components of Income from continuing operations before provision for taxes on income :

Year Ended December 31,

(MILLIONS OF DOLLARS) 2014 2013 2012
United States $ 4,744) $ (1,678) $ (5,148)
International 16,984 17,394 16,390

Income from continuing operations before provision for taxes on income @ ® $ 12,240 $ 15,716  $ 11,242

B

2014 v. 2013 — The increase in the domestic loss was primarily due to lower revenues, the non-recurrence of income from a litigation settlement in 2013 with Teva and Sun for patent-
infringement damages resulting from their “at-risk” launches of generic Protonix in the U.S., higher charges related to other legal matters, a non-tax deductible charge in the third quarter of
2014 to account for an additional year of the Branded Prescription Drug Fee in accordance with final regulations issued by the U.S. Internal Revenue Service (IRS), higher research and
development expenses, and higher charges for business and legal entity alignment costs, partially offset by lower amortization of intangible assets, lower restructuring charges and other
costs associated with acquisitions and cost-reduction/productivity initiatives, and lower asset impairments. The decrease in international income is primarily related to lower revenues, the
non-recurrence of the gain associated with the transfer of certain product rights to Pfizer's equity-method investment in China (Hisun Pfizer) in 2013, and higher research and development
expenses, partially offset by lower amortization of intangible assets, lower restructuring charges and other costs associated with acquisitions and cost-reduction/productivity initiatives and
the non-recurrence of certain charges.

2013 v. 2012 — The decrease in the domestic loss was primarily due to income from a litigation settlement in the second quarter of 2013 with Teva and Sun for patent-infringement
damages resulting from their “at-risk” launches of generic Protonix in the U.S., lower charges related to other legal matters, lower restructuring charges and other costs associated with
acquisitions and cost-reduction/productivity initiatives, partially offset by lower revenues. The increase in international income is primarily related to the gain associated with the transfer of
certain product rights to Hisun Pfizer in 2013, lower charges related to other legal matters, lower restructuring charges and other costs associated with acquisitions and cost-
reduction/productivity initiatives and lower amortization of intangible assets, partially offset by lower revenues and higher asset impairments and other charges.

®

78 2014 Financial Report






Notes to Consolidated Financial Statements
Pfizer Inc. and Subsidiary Companies

The following table provides the components of Provision for taxes on income based on the location of the taxing authorities:

Year Ended December 31,

(MILLIONS OF DOLLARS) 2014 2013 2012

United States

Current income taxes:

Federal $ 393 $ 142 $ (941)
State and local 85 (106) (54)

Deferred income taxes:
Federal 725 2,124 869
State and local (256) (33) (339)
Total U.S. tax provision/(benefit) 948 2,127 (465)

International

Current income taxes 2,321 2,544 2,430
Deferred income taxes (149) (365) 256
Total international tax provision 2,172 2,179 2,686
Provision for taxes on income $ 3,120 $ 4306 $ 2,221

In 2014 , the Provision for taxes on income was impacted by the following:

U.S. tax expense of approximately $2.2 billion as a result of providing U.S. deferred income taxes on certain funds earned outside the U.S. that will not be
indefinitely reinvested overseas, virtually all of which were earned in the current year (see Note 5C );

Tax benefits of approximately $350 million , representing tax and interest, resulting from the resolution of certain tax positions pertaining to prior years, primarily
with various foreign tax authorities, and from the expiration of certain statutes of limitations;

The favorable impact of the decline in the non-tax deductible loss recorded in 2013 related to an option to acquire the remaining interest in Teuto, since we expect
to retain the investment indefinitely;

The extension of the U.S. R&D tax credit, which was signed into law in December 2014; and

The non-deductibility of a $362 million fee payable to the federal government as a result of the Patient Protection and Affordable Care Act, as amended by the
Health Care and Education Reconciliation Act (U.S. Healthcare Legislation).

In 2013, the Provision for taxes on income was impacted by the following:

U.S. tax expense of approximately $2.3 billion as a result of providing U.S. deferred income taxes on certain funds earned outside the U.S. that will not be
indefinitely reinvested overseas, virtually all of which were earned in the current year (see Note 5C );

U.S. tax benefits of approximately $430 million , representing tax and interest, resulting from a multi-year settlement with the IRS with respect to audits of the
Wyeth tax returns for the years 2006 through date of acquisition, and international tax benefits of approximately $470 million , representing tax and interest,
resulting from the resolution of certain tax positions pertaining to prior years with various foreign tax authorities, and from the expiration of certain statutes of
limitations;

The unfavorable tax rate associated with the $1.3 billion of patent litigation settlement income;

The non-deductibility of the $292 million of goodwill derecognized and the jurisdictional mix of the other intangible assets divested as part of the transfer of certain
product rights to Hisun Pfizer;

The non-deductibility of the $223 million loss on an option to acquire the remaining interest in Teuto, since we expect to retain the investment indefinitely, and the
non-deductibility of a $32 million impairment charge related to our equity-method investment in Teuto;

The extension of the U.S. R&D tax credit (resulting in the full-year benefit of the 2012 and 2013 U.S. R&D tax credit being recorded in 2013); and

The non-deductibility of a $280 million fee payable to the federal government as a result of the U.S. Healthcare Legislation.

In 2012, the Provision for taxes on income was impacted by the following:

U.S. tax expense of approximately $2.2 billion as a result of providing U.S. deferred income taxes on certain current-year funds earned outside the U.S. that will
not be indefinitely reinvested overseas (see Note 5C) ;

U.S. tax benefits of approximately $1.1 billion , representing tax and interest, resulting from a multi-year settlement with the IRS with respect to audits of the Pfizer
Inc. tax returns for the years 2006 through 2008, and international tax benefits of approximately $310 million , representing tax and interest, resulting from the
resolution of certain tax positions pertaining to prior years with various foreign tax authorities, and from the expiration of certain statutes of limitations;

The non-deductibility of a $336 million fee payable to the federal government as a result of the U.S. Healthcare Legislation;
The non-deductibility of the $491 million legal charge associated with Rapamune litigation (see also Note 4 ); and

The expiration of the U.S. R&D tax credit on December 31, 2011.
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In all years, federal, state and international net tax liabilities assumed or established as part of a business acquisition are not included in Provision for taxes on income
(see Note 2A).

B. Tax Rate Reconciliation

The reconciliation of the U.S. statutory income tax rate to our effective tax rate for Income from continuing operations follows:

Year Ended December 31,

2014 2013 2012

U.S. statutory income tax rate 35.0 % 35.0 % 35.0 %
Taxation of non-U.S. operations @ ®© (7.4) (2.5) (3.5)
Tax settlements and resolution of certain tax positions © (2.9) (5.7) (12.8)
U.S. Healthcare Legislation © 1.0 0.6 1.0
U.S. R&D tax credit and manufacturing deduction © (0.9) (0.8) (0.3)
Certain legal settlements and charges © — (0.2) 15
All other, net 0.5 1.0 (1.1)

Effective tax rate for income from continuing operations 25.5% 274 % 19.8 %

@ For taxation of non-U.S. operations, this rate impact reflects the income tax rates and relative earnings in the locations where we do business outside the U.S., together with the cost of
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repatriation decisions, as well as changes in uncertain tax positions not included in the reconciling item called “Tax settlements and resolution of certain tax positions”. Specifically: (i) the
jurisdictional location of earnings is a significant component of our effective tax rate each year as tax rates outside the U.S. are generally lower than the U.S. statutory income tax rate, and
the rate impact of this component is influenced by the specific location of non-U.S. earnings and the level of such earnings as compared to our total earnings; (ii) the cost of repatriation
decisions, and other U.S. tax implications of our foreign operations, is a significant component of our effective tax rate each year and generally offsets some of the reduction to our
effective tax rate each year resulting from the jurisdictional location of earnings; and (iii) the impact of changes in uncertain tax positions not included in the reconciling item called “Tax
settlements and resolution of certain tax positions” is a component of our effective tax rate each year that can result in either an increase or decrease to our effective tax rate. The
jurisdictional mix of earnings, which includes the impact of the location of earnings as well as repatriation costs, can vary as a result of the repatriation decisions, as a result of operating
fluctuations in the normal course of business and as a result of the extent and location of other income and expense items, such as restructuring charges, asset impairments and gains
and losses on strategic business decisions. See also Note 5A for the components of pre-tax income and Provision for taxes on income, which is based on the location of the taxing
authorities, and for information about settlements and other items impacting Provision for taxes on income .

In all periods presented, the reduction in our effective tax rate resulting from the jurisdictional location of earnings is largely due to generally lower tax rates, as well as manufacturing and
other incentives associated with our subsidiaries in Puerto Rico and Singapore. We benefit from a Puerto Rican incentive grant that expires in 2029. Under the grant, we are patrtially
exempt from income, property and municipal taxes. In Singapore, we benefit from incentive tax rates effective through 2031 on income from manufacturing and other operations.

The favorable rate impact in 2014 also includes the decline in the non-tax deductible loss recorded in 2013 related to an option to acquire the remaining interest in Teuto, since we expect
to retain the investment indefinitely. The rate impact in 2013 also includes the non-deductibility of the goodwill derecognized and the jurisdictional mix of the other intangible assets
divested as part of the transfer of certain product rights to Hisun Pfizer, and the non-deductibility of the loss on an option to acquire the remaining interest in Teuto, since we expect to
retain the investment indefinitely, and the non-deductibility of an impairment charge related to our equity-method investment in Teuto. For additional information, see Note 2E.

For a discussion about tax settlements and resolution of certain tax positions, the impact of U.S. Healthcare Legislation, the U.S. R&D tax credit and the impact of certain legal settlements
and charges, see Note 5A. The extension of the U.S. R&D tax credit in January 2013 resulted in the full-year benefit of the 2012 and 2013 U.S. R&D tax credit being recorded in 2013.
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C. Deferred Taxes

Deferred taxes arise as a result of basis differentials between financial statement accounting and tax amounts.

The components of our deferred tax assets and liabilities, shown before jurisdictional netting, follow:

2014 Deferred Tax 2013 Deferred Tax
(MILLIONS OF DOLLARS) Assets (Liabilities) Assets (Liabilities)
Prepaid/deferred items $ 1,995 $ (B3) $ 1913 $ (134)
Inventories 219 (56) 277 (217)
Intangible assets 969 (9,224) 892 (10,331)
Property, plant and equipment 174 (1,242) 376 (1,390)
Employee benefits 3,950 (154) 3,154 77)
Restructurings and other charges 114 (28) 453 (237)
Legal and product liability reserves 1,010 — 904 —
Net operating loss/tax credit carryforwards © 2,918 — 2,043 —
Unremitted earnings ® — (21,174) — (19,399)
State and local tax adjustments 295 — 297 —
All other 283 (783) 249 (448)
11,927 (32,714) 10,558 (32,233)
Valuation allowances (1,615) — (1,288) —
Total deferred taxes $ 10,312 $ (32,714) $ 9,270 $ (32,233)
Net deferred tax liability © @ $ (22,402) $ (22,963)

@ The amounts in 2014 and 2013 are reduced for unrecognized tax benefits of $2.6 billion and $2.3 billion , respectively, where we have net operating loss carryforwards, similar tax losses,
and/or tax credit carryforwards that are available, under the tax law of the applicable jurisdiction, to settle any additional income taxes that would result from the disallowance of a tax
position.

® The increase in 2014 reflects additional accruals for certain funds earned outside the U.S. that will not be indefinitely reinvested overseas, virtually all of which were earned in the current
year. For additional information, see Note 5A.

© The net deferred tax liability position decreased, reflecting an increase in noncurrent deferred tax assets related to net operating loss and tax credit carryforwards, an increase in current
deferred tax assets related to product liability reserves due to settlements, an increase in noncurrent deferred tax assets related to employee benefits, and a decrease in noncurrent
deferred tax liabilities resulting from the amortization of identifiable intangible assets, partially offset by the increase in noncurrent deferred tax liabilities related to unremitted earnings.

@ In 2014, included in Current deferred tax assets and other current tax assets ( $2.1 billion ), Noncurrent deferred tax assets and other noncurrent tax assets ( $515 million ), Other current
liabilities ( $43 million ) and Noncurrent deferred tax liabilities ( $25.0 billion ). In 2013, included in Current deferred tax assets and other current tax assets ( $2.1 billion ), Noncurrent
deferred tax assets and other noncurrent tax assets ( $569 million ), Other current liabilities ( $52 million ) and Noncurrent deferred tax liabilities ( $25.6 billion ).

We have carryforwards, primarily related to foreign tax credits, net operating and capital losses and charitable contributions, which are available to reduce future U.S.
federal and state, as well as international, income taxes payable with either an indefinite life or expiring at various times from 2015 to 2034. Certain of our U.S. net
operating losses are subject to limitations under Internal Revenue Code Section 382.

Valuation allowances are provided when we believe that our deferred tax assets are not recoverable based on an assessment of estimated future taxable income that
incorporates ongoing, prudent and feasible tax planning strategies, that would be implemented, if necessary, to realize the deferred tax assets.

As of December 31, 2014 , we have not made a U.S. tax provision on approximately $74.0 billion of unremitted earnings of our international subsidiaries. As these
earnings are intended to be indefinitely reinvested overseas, the determination of a hypothetical unrecognized deferred tax liability as of December 31, 2014 , is not
practicable.

D. Tax Contingencies

We are subject to income tax in many jurisdictions, and a certain degree of estimation is required in recording the assets and liabilities related to income taxes. All of
our tax positions are subject to audit by the local taxing authorities in each tax jurisdiction. These tax audits can involve complex issues, interpretations and judgments
and the resolution of matters may span multiple years, particularly if subject to negotiation or litigation. Our assessments are based on estimates and assumptions
that have been deemed reasonable by management, but our estimates of unrecognized tax benefits and potential tax benefits may not be representative of actual
outcomes, and variation from such estimates could materially affect our financial statements in the period of settlement or when the statutes of limitations expire, as
we treat these events as discrete items in the period of resolution.

For a description of our accounting policies associated with accounting for income tax contingencies, see Note 10. For a description of the risks associated with
estimates and assumptions, see Note 1C.
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Uncertain Tax Positions

As tax law is complex and often subject to varied interpretations, it is uncertain whether some of our tax positions will be sustained upon audit. As of December 31,
2014 and 2013, we had approximately $4.7 billion and $4.4 billion , respectively, in net unrecognized tax benefits, excluding associated interest.

Tax assets associated with uncertain tax positions primarily represent our estimate of the potential tax benefits in one tax jurisdiction that could result from the
payment of income taxes in another tax jurisdiction. These potential benefits generally result from cooperative efforts among taxing authorities, as required by tax
treaties to minimize double taxation, commonly referred to as the competent authority process and from foreign tax credits that would be generated upon
settlement of an uncertain tax position. The recoverability of these assets, which we believe to be more likely than not, is dependent upon the actual payment of
taxes in one tax jurisdiction and, in some cases, the successful petition for recovery in another tax jurisdiction. As of December 31, 2014 and 2013, we had
approximately $1.5 billion and $1.7 billion , respectively, in assets associated with uncertain tax positions. In 2014, these amounts were included in Noncurrent
deferred tax assets and other noncurrent tax assets ( $966 million ) and Noncurrent deferred tax liabilities ( $527 million ). In 2013, these amounts were included
in Noncurrent deferred tax assets and other noncurrent tax assets ( $926 million ) and Noncurrent deferred tax liabilities ( $766 million ).

Tax liabilities associated with uncertain tax positions represent unrecognized tax benefits, which arise when the estimated benefit recorded in our financial
statements differs from the amounts taken or expected to be taken in a tax return because of the uncertainties described above. These unrecognized tax benefits
relate primarily to issues common among multinational corporations. Substantially all of these unrecognized tax benefits, if recognized, would impact our effective
income tax rate.

The reconciliation of the beginning and ending amounts of gross unrecognized tax benefits follows:

(MILLIONS OF DOLLARS) 2014 2013 2012
Balance, beginning $ (6,087) $ (6,315) $ (7,309)
Divestitures @ — 29 85
Increases based on tax positions taken during a prior period ® (110) (205) (139)
Decreases based on tax positions taken during a prior period ©® © 473 876 1,442
Decreases based on settlements for a prior period © 70 571 647
Increases based on tax positions taken during the current period ® (795) (1,178) (1,125)
Impact of foreign exchange 161 38 78
Other, net @ © 106 97 6
Balance, ending © $ (6,182) $ (6,087) $ (6,315)

@ Primarily relates to the sales of our Nutrition and Animal Health (Zoetis) businesses. See also Note 2D.

® Primarily included in Provision for taxes on income.

Primarily related to effectively settling certain tax positions with the U.S. and foreign tax authorities. See also Note 5A.

Primarily related to cash payments.

Includes decreases as a result of a lapse of applicable statutes of limitations.

In 2014 , included in Income taxes payable ( $13 million ), Current deferred tax assets and other current tax assets ( $59 million ), Noncurrent deferred tax assets and other noncurrent
tax assets ( $165 million ), Current deferred tax liabilities ( $13 million ) , Noncurrent deferred tax liabilities ( $2.4 billion ) and Other taxes payable ( $3.5 billion ). In 2013, included in
Income taxes payable ( $51 million ), Current deferred tax assets and other current tax assets ( $63 million ), Noncurrent deferred tax assets and other noncurrent tax assets ( $241
million ), Noncurrent deferred tax liabilities ( $2.3 billion ) and Other taxes payable ( $3.4 billion ).

(c)

(d)
(e)
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Interest related to our unrecognized tax benefits is recorded in accordance with the laws of each jurisdiction and is recorded in Provision for taxes on income in
our consolidated statements of income. In 2014 , we recorded net interest expense of $40 million . In 2013, we recorded net interest income of $16 million
primarily as a result of settling certain tax positions with the U.S. and various foreign tax authorities; and in 2012 , we recorded net interest income of $120 million
primarily as a result of settling certain tax positions with the U.S. and various foreign tax authorities. Gross accrued interest totaled $643 million as of

December 31, 2014 (reflecting a decrease of approximately $18 million as a result of cash payments) and gross accrued interest totaled $621 million as of
December 31, 2013 (reflecting a decrease of approximately $120 million as a result of cash payments). In 2014 , these amounts were included in Current deferred
tax assets and other current tax asset s ( $15 million ) and Other taxes payable ( $628 million ). In 2013, these amounts were included in Income taxes payable
($14 million ) and Current deferred tax assets and other current tax assets ( $12 million ) and Other taxes payable ( $595 million ). Accrued penalties are not
significant. See also Note 5A.

Status of Tax Audits and Potential Impact on Accruals for Uncertain Tax Positions

The U.S. is one of our major tax jurisdictions, and we are regularly audited by the IRS:
« With respect to Pfizer Inc., tax years 2009-2013 are currently under audit. Tax year 2014 is open, but not under audit. All other tax years are closed.
In addition to the open audit years in the U.S., we have open audit years in other major tax jurisdictions, such as Canada (2004-2014), Japan (2013-2014), Europe

(2007-2014, primarily reflecting Ireland, the United Kingdom, France, Italy, Spain and Germany), Latin America (1998-2014, primarily reflecting Brazil) and Puerto
Rico (2009-2014).

Any settlements or statutes of limitations expirations could result in a significant decrease in our uncertain tax positions. We estimate that it is reasonably possible that

within the next twelve months, our gross unrecognized tax benefits, exclusive of interest, could decrease by as much
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as $100 million , as a result of settlements with taxing authorities or the expiration of the statutes of limitations. Our assessments are based on estimates and
assumptions that have been deemed reasonable by management, but our estimates of unrecognized tax benefits and potential tax benefits may not be representative
of actual outcomes, and variation from such estimates could materially affect our financial statements in the period of settlement or when the statutes of limitations
expire, as we treat these events as discrete items in the period of resolution. Finalizing audits with the relevant taxing authorities can include formal administrative and
legal proceedings, and, as a result, it is difficult to estimate the timing and range of possible changes related to our uncertain tax positions, and such changes could be
significant.

E. Tax Provision/(Benefit) on Other Comprehensive | _ncome/(Loss)

The following table provides the components of the tax provision/(benefit) on Other comprehensive income/(loss) :

Year Ended December 31,

(MILLIONS OF DOLLARS) 2014 2013 2012
Foreign currency translation adjustments @ $ 42 % 111 $ 110
Unrealized holding gains on derivative financial instruments, net (199) 217 251
Reclassification adjustments for realized (gains)/losses 262 (63) (144)
63 154 107

Unrealized holding gains/(losses) on available-for-sale securities, net (56) 57 15
Reclassification adjustments for realized (gains)/losses 10 (57) 47
(46) — 62

Benefit plans: actuarial gains/(losses), net (1,416) 1,422 (721)
Reclassification adjustments related to amortization 61 205 171
Reclassification adjustments related to settlements, net 35 2 105
Other 61 2 15
(1,258) 1,631 (430)

Benefit plans: prior service credits and other, net 281 56 7
Reclassification adjustments related to amortization (28) (23) (27)
Reclassification adjustments related to curtailments, net — Q) (51)
Other (2) — 3)
253 32 (74)

Tax provision/(benefit) on other comprehensive income/(loss) $ (946) $ 1928 % (225)

@ Taxes are not provided for foreign currency translation adjustments relating to investments in international subsidiaries that will be held indefinitely.

Note 6. Accumulated Other Comprehensive Loss, Exclu ding Noncontrolling Interests

The following table provides the changes, net of tax, in Accumulated other comprehensive income/(loss) :

Net Unrealized Gain/(Losses) Benefit Plans
Foreign

Currency Derivative Available- Actuarial Prior Service Accumulated Other

Translation Financial For-Sale Gains/ (Costs)/ Credits Comprehensive

(MILLIONS OF DOLLARS) Adjustments Instruments Securities (Losses) and Other Income/(Loss)
Balance, January 1, 2012 $ 944 % (183) $ (132) $ (5,120) $ 362 % (4,129)
Other comprehensive income/(loss) () (1,121) 22 368 (990) (103) (1,824)
Balance, December 31, 2012 a77) (161) 236 (6,110) 259 (5,953)
Other comprehensive income/(loss) () (440) 240 (86) 2,887 54 2,655
Sale of 19.8% of subsidiary through an IPO (b) 27 — — — — 27
Balance, December 31, 2013 (590) 79 150 (3,223) 313 (3,271)
Other comprehensive income/(loss)  (a) (2,099) 438 (372) (2,432) 419 (4,045)
Balance, December 31, 2014 $ (2,689) $ 517 $ (222) $ (5654) $ 733 $ (7,316)

@ Amounts do not include foreign currency translation adjustments attributable to noncontrolling interests of $3 million gain in 2014, $62 million loss in 2013 and $7 million loss in 2012 .
®) Relates to Zoetis (our former Animal Health subsidiary). See Note 2D.

As of December 31, 2014, we estimate that we will reclassify into 2015 income the following pre-tax amounts currently held in Accumulated other comprehensive
loss : $419 million of unrealized holding gains on derivative financial instruments (expected to be offset by losses resulting from reclassification adjustments related to
available-for-sale securities); $549 million of actuarial losses related to benefit plan obligations and plan assets and other benefit plan items; and $138 million of prior
service credits, primarily related to benefit plan amendments.
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Note 7. Financial Instruments

A. Selected Financial Assets and Liabilities

The following table provides additional information about certain of our financial assets and liabilities:

As of December 31,

(MILLIONS OF DOLLARS) 2014 2013

Selected financial assets measured at fair value on a recurring basis ©

Trading securities ® $ 105 $ 126
Available-for-sale debt securities © 39,762 34,899
Available-for-sale money market funds 2,174 945
Available-for-sale equity securities, excluding money market funds © 397 356

Derivative financial instruments in a receivable position ©:

Interest rate swaps 801 468
Foreign currency swaps 593 871
Foreign currency forward-exchange contracts 547 172
44,379 37,837

Other selected financial assets
Held-to-maturity debt securities, carried at amortized cost © © 7,255 9,139
Private equity securities, carried at equity-method or at cost ©© 1,993 2,270
9,248 11,409
Total selected financial assets $ 53,627 $ 49,246

Selected financial liabilities measured at fair value on a recurring basis ©

Derivative financial instruments in a liability position ©:

Interest rate swaps $ 17 3 301
Foreign currency swaps 594 110
Foreign currency forward-exchange contracts 78 219
689 630

Other selected financial liabilities ®
Short-term borrowings, carried at historical proceeds, as adjusted © 5,141 6,027
Long-term debt, carried at historical proceeds, as adjusted @ © 31,541 30,462
36,682 36,489
Total selected financial liabilities $ 37,3711 $ 37,119

(a)

®
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We use a market approach in valuing financial instruments on a recurring basis. For additional information, see Note 1E. All of our financial assets and liabilities measured at fair value on
a recurring basis use Level 2 inputs in the calculation of fair value, except less than 1% that use Level 1 inputs.

Trading securities are held in trust for benefits attributable to the former Pharmacia Savings Plus Plan.

Gross unrealized gains and losses are not significant.

Designated as hedging instruments, except for certain contracts used as offsets; namely, foreign currency forward-exchange contracts with fair values of $159 million as of December 31,
2014 ; and interest rate swaps with fair values of $38 million , foreign currency swaps with fair values of $30 million and foreign currency forward-exchange contracts with fair values of $66
million as of December 31, 2013 .

The differences between the estimated fair values and carrying values of held-to-maturity debt securities, private equity securities at cost and short-term borrowings not measured at fair
value on a recurring basis were not significant as of December 31, 2014 or December 31, 2013 . The fair value measurements of our held-to-maturity debt securities and our short-term
borrowings are based on Level 2 inputs, using a market approach. The fair value measurements of our priv ate equity securities carried at cost are based on Level 3 inputs.

Our private equity securities represent investments in the life sciences sector.

Designated as hedging instruments, except for certain contracts used as offsets; namely, foreign currency swaps with fair values of $121 million and foreign currency forward-exchange
contracts with fair values of $54 million as of December 31, 2014 ; and foreign currency swaps with fair values of $76 million and foreign currency forward-exchange contracts with fair
values of $77 million as of December 31, 2013 .

Some carrying amounts may include adjustments for discount or premium amortization or for the effect of hedging the interest rate fair value risk associated with certain financial liabilities
by interest rate swaps.

Includes foreign currency debt with fair values of $560 million as of December 31, 2014 and $651 million as of December 31, 2013 , which are used as hedging instruments.

The fair value of our long-term debt (not including the current portion of long-term debt) was $36.6 billion as of December 31, 2014 and $35.1 billion as of December 31, 2013 . The fair
value measurements for our long-term debt are based on Level 2 inputs, using a market approach. Generally, the difference between the fair value of our long-term debt and the amount
reported on the consolidated balance sheet is due to a decline in relative market interest rates since the debt issuance.

A single estimate of fair value can result from a complex series of judgments about future events and uncertainties and can rely heavily on estimates and
assumptions. For a description of our general accounting policies associated with developing fair value estimates, see Note 1E. For a description of the risks



associated with estimates and assumptions, see Note 1C.
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The following methods and assumptions were used to estimate the fair value of our financial assets and liabilities:
« Trading equity securities—quoted market prices.
¢ Trading debt securities—observable market interest rates.

« Available-for-sale debt securities—third-party matrix-pricing model that uses significant inputs derived from or corroborated by observable market data and credit-
adjusted interest rate yield curves. Loan-backed, receivable-backed, and mortgage-backed securities are valued by third-party models that use significant inputs
derived from observable market data like prepayment rates, default rates, and recovery rates.

* Available-for-sale money market funds—observable Net Asset Value prices.
« Available-for-sale equity securities, excluding money market funds—third-party pricing services that principally use a composite of observable prices.

« Derivative financial instruments (assets and liabilities)—third-party matrix-pricing model that uses significant inputs derived from or corroborated by observable
market data. Where applicable, these models discount future cash flow amounts using market-based observable inputs, including interest rate yield curves, and
forward and spot prices for currencies. The credit risk impact to our derivative financial instruments was not significant.

¢ Held-to-maturity debt securities—third-party matrix-pricing model that uses significant inputs derived from or corroborated by observable market data and credit-
adjusted interest rate yield curves.

¢ Private equity securities, excluding equity-method investments—application of the implied volatility associated with an observable biotech index to the carrying
amount of our portfolio.

¢ Short-term borrowings and long-term debt—third-party matrix-pricing model that uses significant inputs derived from or corroborated by observable market data
and our own credit rating.

We periodically review the methodologies, inputs and outputs of third-party pricing services for reasonableness. Our procedures can include, for example, referencing
other third-party pricing models, monitoring key observable inputs (like LIBOR interest rates) and selectively performing test-comparisons of values with actual sales
of financial instruments.

The following table provides the classification of these selected financial assets and liabilities in our consolidated balance sheets:

As of December 31,

(MILLIONS OF DOLLARS) 2014 2013
Assets
Cash and cash equivalents $ 1,389 $ 1,104
Short-term investments 32,779 30,225
Long-term investments 17,518 16,406
Other current assets © 1,059 286
Other noncurrent assets © 881 1,225
$ 53,627 $ 49,246
Liabilities
Short-term borrowings, including current portion of long-term debt $ 5141 $ 6,027
Other current liabilities © 93 303
Long-term debt 31,541 30,462
Other noncurrent liabilities © 596 327
$ 37,3711 % 37,119

As of December 31, 2014 , derivative instruments at fair value include interest rate swaps ( $34 million ), foreign currency swaps ( $494 million ) and foreign currency forward-exchange
contracts ( $531 million ) and, as of December 31, 2013 , include interest rate swaps ( $90 million ), foreign currency swaps ( $24 million ) and foreign currency forward-exchange contracts
($172 million ).

As of December 31, 2014 , derivative instruments at fair value include interest rate swaps ( $767 million ) and foreign currency swaps ( $99 million ) and foreign currency forward-
exchange contracts ( $15 million ) and, as of December 31, 2013 , include interest rate swaps ( $378 million ) and foreign currency swaps ( $847 million ).

At December 31, 2014 , derivative instruments at fair value include interest rate swaps ( $1 million ), foreign currency swaps ( $13 million ) and foreign currency forward-exchange
contracts ( $78 million ) and, as of December 31, 2013, include foreign currency swaps ( $84 million ) and foreign currency forward-exchange contracts ( $219 million ).

At December 31, 2014 , derivative instruments at fair value include interest rate swaps ( $16 million ) and foreign currency swaps ( $581 million ) and, as of December 31, 2013, include
interest rate swaps ( $301 million ) and foreign currency swaps ( $26 million ).

(b,

(c;

g

In addition, as of December 31, 2014, we had long-term receivables where the determination of fair value employs discounted future cash flows, using current interest
rates at which similar loans would be made to borrowers with similar credit ratings and for the same remaining maturities. As of December 31, 2014, the differences
between the estimated fair values and carrying values of these receivables were not significant.

There were no significant impairments of financial assets recognized in any period presented.
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B. Investments in Debt Securities

The following table provides the contractual maturities, or as necessary, the estimated maturities, of the available-for-sale and held-to-maturity debt securities:
December 31,

Years 2014
Over 1 Over 5

(MILLIONS OF DOLLARS) Within 1 to5 to 10 Over 10 Total
Available-for-sale debt securities
Western European, Scandinavian and other government debt @ $ 13281 $ 2281 $ — 8 — 8 15,561
Corporate debt ® 2,756 3,847 1,370 46 8,019
U.S. government debt 2,246 2,277 21 — 4,543
Western European, Scandinavian and other government agency debt © 2,417 435 — — 2,853
Supranational debt @ 1,293 905 — — 2,198
Federal Home Loan Mortgage Corporation and Federal National Mortgage

Association asset-backed securities 16 1,850 72 — 1,938
Reverse repurchase agreements © 1,589 — — — 1,589
Government National Mortgage Association and other U.S. government

guaranteed asset-backed securities 198 793 27 — 1,017
Other asset-backed debt @ 960 1,077 9 — 2,046
Held-to-maturity debt securities
Western European, Asian and other government debt @ 3,893 — — — 3,893
Time deposits, corporate debt and other ® 3,346 12 3 — 3,361
Total debt securities $ 31994 $ 13476 $ 1501 $ 46 % 47,017

@ |ssued by governments, government agencies or supranational entities, as applicable, all of which are investment-grade.

® |ssued by a diverse group of corporations, largely consisting of financial institutions, virtually all of which are investment-grade.

© Involving U.S. securities.

@ Includes loan-backed, receivable-backed, and mortgage-backed securities, all of which are investment-grade and in senior positions in the capital structure of the security. Loan-backed
securities are collateralized by senior secured obligations of a diverse pool of companies or student loans, and receivable-backed securities are collateralized by credit cards receivables.
Mortgage-backed securities are collateralized by diversified pools of residential and commercial mortgages.

C. Short -Term Borrowings

Short-term borrowings include amounts for commercial paper of $570 million as of December 31, 2014 and $3.0 billion December 31, 2013 . The weighted-average
effective interest rate on short-term borrowings outstanding was 2.5% as of December 31, 2014 and 1.7% as of December 31, 2013 .

As of December 31, 2014, we had access to $8.4 billion of lines of credit, of which $822 million expire within one year . Of these lines of credit, $8.1 billion are unused,

of which our lenders have committed to loan us $7.1 billion at our request. Also, $7.0 billion of our unused lines of credit, all of which expire in 2019, may be used to
support our commercial paper borrowings.
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D. Long -Term Debt

On May 15, 2014, we completed a public offering of $4.5 billion aggregate principal amount of senior unsecured notes.

On June 3, 2013, we completed a public offering of $4.0 billion aggregate principal amount of senior unsecured notes. In addition, we repaid at maturity our 3.625%
senior unsecured notes that were due June 2013, which had a balance of approximately $2.4 billion at December 31, 2012, and in December 2013, we redeemed the
aggregate principal amount of $1.8 billion of our 5.50% senior unsecured notes that were due in February 2014.

The following table provides the components of our senior unsecured long-term debt:

As of December 31,

(MILLIONS OF DOLLARS) Maturity Date 2014 2013
6.20% © March 2019 $ 3,264 $ 3,234
7.20% @ March 2039 2,902 2,603
4.75% euro ® June 2016 2,424 2,752
5.75% euro © June 2021 2,419 2,748
6.50% U.K . pound ® June 2038 2,316 2,459
5.95% © April 2037 2,083 2,085
2.10% © May 2019 1,507 —
4.55% euro @ May 2017 1,201 1,390
5.50% © February 2016 1,018 1,033
5.35% © March 2015 — 3,037
Notes and other debt with a weighted-average interest rate of 5.11% © 20212044 6,698 4,810
Notes and other debt with a weighted-average interest rate of 3.19% © 2017-2018 5,161 3,683
Foreign currency notes and other foreign currency debt with a weighted-
average interest rate of 2.84% 2015-2016 547 628
Long-term debt $ 31,541 % 30,462
Current portion of long-term debt (not included above) $ 3,011 $ 2,060

@ |nstrument is redeemable by us at any time at the greater of 100% of the principal amount of the notes or the sum of the present values of the remaining scheduled payments of principal
and interest discounted at the U.S. Treasury rate plus 0.50% , plus, in each case, accrued and unpaid interest.

Instrument is redeemable by us at any time at the greater of 100% of the principal amount of the notes or the sum of the present values of the remaining scheduled payments of principal
and interest discounted at a comparable government bond rate plus 0.20% . plus, in each case, accrued and unpaid interest.

The instrument is redeemable by us at any time at the greater of 100% of the principal amount of the notes or the sum of the present values of the remaining scheduled payments of
principal and interest discounted at the U.S. Treasury rate plus 0.25% for the 5.95% notes and 0.07% for the 2.10% notes, plus, in each case, accrued and unpaid interest.

The instrument is redeemable by us at any time at the greater of 100% of the principal amount of the notes or the price at which the gross redemption yield on the notes would be equal to
the gross redemption yield of a comparable European government bond (selected at the discretion of the Trustee) on the basis of the middle market price of such European government
bond.

At December 31, 2014, the note has been reclassified to Current portion of long-term debt.

Contains debt issuances with a weighted-average maturity of approximately 22 years , and the majority of which are redeemable by us at any time at the greater of 100% of the principal
amount of the notes or the sum of the present values of the remaining scheduled payments of principal and interest discounted at the U.S. Treasury rate plus a weighted average 0.22% ,
plus, in each case, accrued and unpaid interest.

Contains debt issuances with a weighted-average maturity of approximately 3 years , and the majority of which are redeemable by us at any time at the greater of 100% of the principal
amount of the notes or the sum of the present values of the remaining scheduled payments of principal and interest discounted at the U.S. Treasury rate plus a weighted average 0.14% ,
plus, in each case, accrued and unpaid interest.

Contains debt issuances with a weighted-average maturity of approximately 1 year .

(b,
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The following table provides the maturity schedule of our Long-term debt outstanding as of December 31, 2014:

(MILLIONS OF DOLLARS) 2016 2017 2018 2019 After 2019 TOTAL

Maturities $ 3,990 $ 3,963 $ 2,399 $ 4771 $ 16,418 $ 31,541

E. Derivative Financial Instruments and Hedging Act ___ivities

Foreign Exchange Risk

A significant portion of our revenues, earnings and net investments in foreign affiliates is exposed to changes in foreign exchange rates. We seek to manage our
foreign exchange risk, in part, through operational means, including managing same-currency revenues in relation to same-currency costs and same-currency assets
in relation to same-currency liabilities. Depending on market conditions, foreign exchange risk also is managed through the use of derivative financial instruments and
foreign currency debt. These financial instruments serve to protect net income and net investments against the impact of the translation into U.S. dollars of certain
foreign exchange-denominated transactions.

As of December 31, 2014 , the aggregate notional amount of foreign exchange derivative financial instruments hedging or offsetting foreign currency exposures was



$36.6 billion . The derivative financial instruments primarily hedge or offset exposures in the euro, Japanese yen, U.K.
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pound and Swiss franc. The maximum length of time over which we are hedging future foreign exchange cash flow relates to our $2.3 billion U.K. pound debt
maturing in 2038.

All derivative contracts used to manage foreign currency risk are measured at fair value and are reported as assets or liabilities on the consolidated balance sheet.
Changes in fair value are reported in earnings or in Other comprehensive income/(loss) , depending on the nature and purpose of the financial instrument (offset or
hedge relationship) and the effectiveness of the hedge relationships, as follows:

« We record in Other comprehensive income/(loss) the effective portion of the gains or losses on foreign currency forward-exchange contracts and foreign currency
swaps that are designated as cash flow hedges and reclassify those amounts, as appropriate, into earnings in the same period or periods during which the
hedged transaction affects earnings.

« We recognize the gains and losses on foreign currency forward-exchange contracts and foreign currency swaps that are used to offset the same foreign currency
assets or liabilities immediately into earnings along with the earnings impact of the items they generally offset. These contracts essentially take the opposite
currency position of that reflected in the month-end balance sheet to counterbalance the effect of any currency movement.

« We recognize the gain and loss impact on foreign currency swaps and foreign currency forward-exchange contracts designated as hedges of our net investments
in earnings in three ways: over time—for the periodic net swap payments; immediately—to the extent of any change in the difference between the foreign
exchange spot rate and forward rate; and upon sale or substantial liquidation of our net investments—to the extent of change in the foreign exchange spot rates.

* We record in Other comprehensive income/(loss) the foreign exchange gains and losses related to foreign exchange-denominated debt designated as a hedge of
our net investments in foreign subsidiaries and reclassify those amounts into earnings upon the sale or substantial liquidation of our net investments.

Any ineffectiveness is recognized immediately into earnings. There was no significant ineffectiveness for any period presented.
Interest Rate Risk

Our interest-bearing investments and borrowings are subject to interest rate risk. We strive to invest and borrow primarily on a floating-rate basis; however, in light of
current market conditions, we currently borrow primarily on a long-term, fixed-rate basis. From time to time, depending on market conditions, we will change the profile
of our outstanding debt by entering into derivative financial instruments like interest rate swaps.

We entered into derivative financial instruments to hedge or offset the fixed interest rates on the hedged item, matching the amount and timing of the hedged item. As
of December 31, 2014 , the aggregate notional amount of interest rate derivative financial instruments was $17.5 billion . The derivative financial instruments primarily
hedge U.S. dollar and euro fixed-rate debt.

All derivative contracts used to manage interest rate risk are measured at fair value and reported as assets or liabilities on the consolidated balance sheet. Changes in
fair value are reported in earnings, as follows:

* We recognize the gains and losses on interest rate swaps that are designated as fair value hedges in earnings upon the recognition of the change in fair value of
the hedged risk. We recognize the offsetting earnings impact of fixed-rate debt attributable to the hedged risk also in earnings.

Any ineffectiveness is recognized immediately into earnings. There was no significant ineffectiveness for any period presented.
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The following table provides information about the gains/(losses) incurred to hedge or offset operational foreign exchange or interest rate risk:
Amount of Gains/(Losses)

Amount of Amount of Gains/(Losses) Reclassified from
Gains/(Losses) Recognized in OCI OCl into OID
Recognized in OID @ ®-© (Effective Portion) @ © (Effective Portion) @ ©@
Dec 31, Dec 31, Dec 31, Dec 31, Dec 31, Dec 31,
(MILLIONS OF DOLLARS) 2014 2013 2014 2013 2014 2013
Derivative Financial Instruments in Cash Flow Hedge
Relationships:
Foreign currency swaps $ — 8 — 8 (799) $ 554 $ (808) $ 220
Foreign currency forward-exchange contracts — — 823 (66) 332 (126)
Derivative Financial Instruments in Net Investment
Hedge Relationships:
Foreign currency swaps — ) 78 156 — —
Foreign currency forward-exchange contracts — 3) — (2) — —
Derivative Financial Instruments Not Designated as
Hedges:
Foreign currency forward-exchange contracts 164 56 — — — —
Foreign currency swaps 2) (18) — — — —
Non-Derivative Financial Instruments in Net Investment
Hedge Relationships:
Foreign currency long-term debt — — 33 133 — —
All other net 3) (2) — — — —
$ 160 $ 31 % 135 % 776 $ 477 $ 94

@ OID = Other (income)/deductions—net, included in Other (income)/deductions—net in the consolidated statements of income . OCI = Other comprehensive income/(loss), included in the
consolidated statements of comprehensive income .

® Also includes gains and losses attributable to derivative instruments designated and qualifying as fair value hedges, as well as the offsetting gains and losses attributable to the hedged
items in such hedging relationships.

© There was no significant ineffectiveness for any period presented.

@ For derivative financial instruments in cash flow hedge relationships, the effective portion is included in Other comprehensive income/(loss)—Unrealized holding gains on derivative
financial instruments, net . For derivative financial instruments in net investment hedge relationships and for foreign currency debt designated as hedging instruments, the effective portion
is included in Other comprehensive income/(loss)—Foreign currency translation adjustments.

For information about the fair value of our derivative financial instruments, and the impact on our consolidated balance sheets, see Note 7A above . Certain of our
derivative instruments are covered by associated credit-support agreements that have credit-risk-related contingent features designed to reduce our counterparties’
exposure to our risk of defaulting on amounts owed. As of December 31, 2014 , the aggregate fair value of these derivative instruments that are in a net liability
position was $233 million , for which we have posted collateral of $231 million in the normal course of business. These features include the requirement to pay
additional collateral in the event of a downgrade in our debt ratings. If there had been a downgrade to below an A rating by Standard and Poor's (S&P) or the
equivalent rating by Moody’s Investors Service, on December 31, 2014 , we would have been required to post an additional $5 million of collateral to our
counterparties. The collateral advanced receivables are reported in Short-term investments.

F. Credit Risk

On an ongoing basis, we review the creditworthiness of counterparties to our foreign exchange and interest rate agreements and do not expect to incur a significant
loss from failure of any counterparties to perform under the agreements. There are no significant concentrations of credit risk related to our financial instruments with
any individual counterparty. As of December 31, 2014 , we had $3.5 billion due from a well-diversified, highly rated group (S&P ratings of mostly A or better) of bank
counterparties around the world. For details about our investments, see Note 7B above .

In general, there is no requirement for collateral from customers. However, derivative financial instruments are executed under master netting agreements with
financial institutions and these agreements contain provisions that provide for the ability for collateral payments, depending on levels of exposure, our credit rating and
the credit rating of the counterparty. As of December 31, 2014 , we received cash collateral of $1.6 billion from various counterparties. The collateral primarily
supports the approximate fair value of our derivative contracts. With respect to the collateral received, which is included in Cash and cash equivalents, the obligations
are reported in Short-term borrowings, including current portion of long-term debt.
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Note 8. Inventories

The following table provides the components of Inventories :

As of December 31,

(MILLIONS OF DOLLARS) 2014 2013
Finished goods $ 1,905 $ 2,216
Work-in-process 3,248 3,445
Raw materials and supplies 510 505
Inventories $ 5663 $ 6,166
Noncurrent inventories not included above © $ 425 $ 463
@ Included in Other noncurrent assets . There are no recoverability issues associated with these amounts.
Note 9. Property, Plant and Equipment
The following table provides the components of Property, plant and equipment :
Useful Lives As of December 31,

(MILLIONS OF DOLLARS) (Years) 2014 2013
Land — % 529 $ 557
Buildings 33-50 9,355 10,055
Machinery and equipment 8-20 9,671 10,050
Furniture, fixtures and other 3-12 1/2 4,162 3,914
Construction in progress — 1,271 1,102

24,988 25,678
Less: Accumulated depreciation 13,226 13,281
Property, plant and equipment © $ 11,762  $ 12,397

@)

offset by capital additions.

Note 10. Identifiable Intangible Assets and Goodwil |

A. ldentifiable Intangible Assets

Balance Sheet Information

The following table provides the components of Identifiable intangible assets :

The decrease in total property, plant and equipment is primarily due to depreciation and, to a much lesser extent, disposals, impairments and the impact of foreign exchange, partially

December 31, 2014

December 31, 2013

Identifiable Identifiable
Intangible Intangible
Gross Assets, less Gross Assets, less
Carrying Accumulated Accumulated Carrying Accumulated Accumulated
(MILLIONS OF DOLLARS) Amount Amortization Amortization Amount Amortization Amortization
Finite-lived intangible assets

Developed technology rights $ 70,946 $ (44,694) $ 26,252 $ 72,038 $ (41,541) $ 30,497
Brands 1,951 (855) 1,096 1,743 (773) 970
Licensing agreements and other 991 (832) 159 896 (805) 91
73,887 (46,381) 27,506 74,677 (43,119) 31,558

Indefinite-lived intangible assets
Brands and other 7,273 7,273 7,384 7,384
In-process research and development 387 387 443 443
7,660 7,660 7,827 7,827
Identifiable intangible assets @ $ 81,547 $ (46,381) $ 35,166 $ 82,504 $ (43,119) $ 39,385

@ The decrease in i dentifiable intangible assets, less accumulated amortization, is primarily due to amortization and, to a much lesser extent, asset impairment charges, partially offset by
assets acquired as part of the InnoPharma acquisition,the Nexium OTC milestones and other asset acquisitions. For information about impairments of intangible assets, see Note 4. For

information about the assets acquired from InnoPharma and the Nexium OTC milestones, see Note 2A and Note 2B , respectively .
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Our identifiable intangible assets are associated with the following, as a percentage of total identifiable intangible assets, less accumulated amortization:
December 31, 2014

GIP VOC GEP
Developed technology rights 33% 34% 33%
Brands, finite-lived —% 80% 20%
Brands, indefinite-lived —% 69% 31%
In-process research and development 7% 31% 62%

Developed Technology Rights

Developed technology rights represent the amortized cost associated with developed technology, which has been acquired from third parties and which can include
the right to develop, use, market, sell and/or offer for sale the product, compounds and intellectual property that we have acquired with respect to products,
compounds and/or processes that have been completed. We possess a well-diversified portfolio of hundreds of developed technology rights across therapeutic
categories, representing the commercialized products included in our biopharmaceutical businesses. The more significant components of developed technology rights
are the following (in order of significance): Prevnar 13/Prevenar 13 Infant and Enbrel and, to a lesser extent, Premarin, Prevnar 13/Prevenar 13 Adult, Effexor, Pristiq,
Tygacil, Refacto AF and Benefix. Also included in this category are the post-approval milestone payments made under our alliance agreements for certain
biopharmaceutical products.

Brands

Brands represent the amortized or unamortized cost associated with tradenames and know-how, as the products themselves do not receive patent protection. Most of
these assets are associated with our Consumer Healthcare business unit. The more significant components of indefinite-lived brands are the following (in order of
significance): Advil, Xanax/Xanax XR, Centrum, Medrol and Caltrate. The more significant components of finite-lived brands are the following (in order of significance):

Nexium, Depo-Provera and, to a lesser extent, Advil Cold and Sinus and Idoform Bifiform.

In-Process Research and Development

IPR&D assets represent research and development assets that have not yet received regulatory approval in a major market. The more significant components of
IPR&D are the programs for the treatment of staph aureus infections, as well as the sterile injectables IPR&D portfolio acquired as part of the InnoPharma acquisition.

IPR&D assets are required to be classified as indefinite-lived assets until the successful completion or the abandonment of the associated research and development
effort. Accordingly, during the development period after the date of acquisition, these assets will not be amortized until approval is obtained in a major market, typically
either the U.S. or the EU, or in a series of other countries, subject to certain specified conditions and management judgment. At that time, we will determine the useful
life of the asset, reclassify the asset out of in-process research and development and begin amortization. If the associated research and development effort is
abandoned, the related IPR&D assets will likely be written-off, and we will record an impairment charge.

For IPR&D assets, the risk of failure is significant and there can be no certainty that these assets ultimately will yield successful products. The nature of the
biopharmaceutical business is high-risk and, as such, we expect that many of these IPR&D assets will become impaired and be written off at some time in the future.

Amortization

The weighted-average life of both our total finite-lived intangible assets and the largest component, developed technology rights, is approximately ten years. Total
amortization expense for finite-lived intangible assets was $4.1 billion in 2014 , $4.8 billion in 2013 and $5.3 billion in 2012.

The following table provides the annual amortization expense expected for the years 2015 through 2019:

(MILLIONS OF DOLLARS) 2015 2016 2017 2018 2019
Amortization expense $ 3,665 $ 3413 $ 3311 $ 3,203 $ 2,888
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B. Goodwill

Our businesses were previously managed through four operating segments (Primary Care, Specialty Care and Oncology, Established Products and Emerging
Markets and Consumer Healthcare) and are now managed through three different operating segments: the Global Innovative Pharmaceutical segment (GIP) ; the
Global Vaccines, Oncology and Consumer Healthcare segment (VOC); and the Global Established Pharmaceutical segment (GEP). For additional information, see
Note 18 . As a result of this change, our goodwill was required to be reallocated to the new reporting units based on the relative fair value of the components
transferred into the new reporting units. We have retrospectively presented goodwill according to the new operating segment structure.

The following table provides the components of and changes in the carrying amount of Goodwill :

(MILLIONS OF DOLLARS) GIP VOoC GEP Total
Balance, January 1, 2013 $ 13,482 % 11,766  $ 18,413  $ 43,661
Derecognition © — — (292) (292)
Other ® (272) (207) (371) (850)
Balance, December 31, 2013 13,210 11,559 17,750 42,519
Additions © — — 125 125
Other ® 178) (161) (236) (575)
Balance, December 31, 2014 $ 13,032 $ 11,398 $ 17,639 $ 42,069

@ Reflects the goodwill derecognized as part of the transfer of certain product rights, which constituted a business, to our equity-method investment in China. For additional information, see
Note 2E.

Primarily reflects the impact of foreign exchange.

© Reflects the acquisition of InnoPharma. For additional information, see Note 2A.

(b)

Note 11. Pension and Postretirement Benefit Plans a  nd Defined Contribution Plans

The majority of our employees worldwide are covered by defined benefit pension plans, defined contribution plans or both. In the U.S., we have both Internal Revenue
Code-qualified and supplemental (non-qualified) defined benefit plans and contribution plans. A qualified plan meets the requirements of certain sections of the
Internal Revenue Code, and, generally, contributions to qualified plans are tax deductible. A qualified plan typically provides benefits to a broad group of employees
with restrictions on discriminating in favor of highly compensated employees with regard to coverage, benefits and contributions. A supplemental (non-qualified) plan
provides additional benefits to certain employees. In addition, we provide medical insurance benefits to certain retirees and their eligible dependents through our
postretirement plans.

A. Components of Net Periodic Benefit Costs and Cha ___nges in Other Comprehensive Income/(Loss)

The following table provides the annual cost (including, for 2013 and 2012, costs reported as part of discontinued operations) and changes in Other comprehensive
income/(loss) for our benefit plans:

Year Ended December 31,

Pension Plans

uU.s. SuppLIJé%ental Postretirement
Qualified @ (Non-Qualified) ® International © Plans @
(MILLIONS OF DOLLARS) 2014 2013 2012 2014 2013 2012 2014 2013 2012 2014 2013 2012
Service cost $ 253 $ 301 $ 357 $ 20 $ 26 $ 35 $ 199 $ 216 $ 215 $ 55 $ 61 B 68
Interest cost 697 666 697 57 67 62 394 378 406 169 166 182
Expected return on plan assets (1,043) (999) (983) — — — (459) (407) (424) (63) (55) (46)
Amortization of:
Actuarial losses 63 355 306 29 51 41 97 129 93 6 46 33
Prior service credits (@) (@) (10) 2) 2) 3) (@) (5) (@) (57) (44) (49)
Curtailments 2 — (62) — — 9) — (20) (16) (7) (11) (65)
Settlements 52 113 145 28 40 33 22 22 7 — —_ —_
Special termination benefits — — 8 — — 30 8 4 5 — — 6
Net periodic benefit costs
reported in Income 16 429 458 132 182 189 254 317 279 102 163 129
(Income)/cost reported in Other
comprehensive income/(loss) 5 768 (3 044 461 163 (255) 110 260 (569) 759 (174)  (736) 267
(Income)/cost recognized in
Comprehensive income $2784 $(2615 $ 919 $294 $ (73) $ 299 $ 514 $ (252) $1,038 $ (72) $(573) $ 396
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(a)

2014 v. 2013 — The decrease in net periodic benefit costs for our U.S. qualified pension plans was primarily driven by (i) the decrease in the amounts amortized for actuarial losses
resulting from the increase, in 2013, in the discount rate used to determine the benefit obligation (which reduced the amount of deferred actuarial losses), (ii) lower service cost resulting
from cost-reduction initiatives, (iii) lower settlement activity and (iv) greater expected return on plan assets resulting from an increased plan asset base, partially offset by higher interest
costs resulting from the increase, in 2013, in the discount rate used to determine the benefit obligation. 2013 v. 2012 — The decrease in net periodic benefit cost for our U.S. qualified
plans was primarily driven by (i) lower service cost resulting from cost reduction initiatives, (i) lower settlements and (iii) higher expected return on plan assets resulting from an increased
plan asset base, partially offset by the curtailment gain in 2012 resulting from the decision to freeze the defined benefit plans in the U.S. and Puerto Rico. Also, the decrease in the

discount rate resulted in lower interest costs, as well as an increase in the amounts amortized for actuarial losses.
(b

2014 v. 2013 — The decrease in net periodic benefit costs for our U.S. supplemental (non-qualified) pension plans was primarily driven by (i) the decrease in the amounts amortized for
actuarial losses resulting from the increase, in 2013, in the discount rate used to determine the benefit obligation, (ii) lower settlement activity and (iii) lower interest costs. 2013 v. 2012 —
The decrease in net periodic benefit cost for our U.S. supplemental (non-qualified) pension plans was primarily driven by (i) a decrease in special termination benefits, partially offset by (i)
an increase in the amounts amortized for actuarial losses resulting from a decrease in discount rates, and (iii) the curtailment gain in 2012 resulting from the decision to freeze the defined
benefit plans in the U.S. and Puerto Rico.

2014 v. 2013 — The decrease in net periodic benefit costs for our international pension plans was primarily driven by (i) greater expected return on plan assets resulting from an increased
plan asset base, (ii) the decrease in the amounts amortized for actuarial losses resulting from increases, in 2013, in the discount rates used to determine the benefit obligations, partially
offset by (iii) increased curtailment losses primarily due to a loss relating to a U.K. pension plan freeze in the current year and (iv) changes in curtailments related to restructuring initiatives.
2013 v. 2012 — The increase in net periodic benefit costs for our international pension plans was primarily driven by (i) an increase in the amounts amortized for actuarial losses resulting
from changes in assumptions, (ii) lower expected return on plan assets driven by lower expected rate of return in certain significant plans, (iii) higher settlements and (iv) 2012 curtailment
gains, partially offset by (v) lower interest costs resulting from the decrease in discount rates.

©

[C)

2014 v. 2013 — The decrease in net periodic benefit costs for our postretirement plans was primarily driven by the decrease in the amounts amortized for actuarial losses resulting from
the increase, in 2013, in the discount rate used to determine the benefit obligation (which reduced the amount of deferred actuarial losses). 2013 v. 2012 — The increase in net periodic
benefit cost for our postretirement plans was primarily driven by (i) 2012 curtailment gains, partially offset by (ii) higher expected return on plan assets and (iii) a decrease in special
termination benefits. Also, the decrease in the discount rate resulted in (iv) lower interest costs, as well as (v) an increase in the amounts amortized for actuarial losses.

For details of the changes in Other comprehensive income/(loss), see the benefit plan activity in the consolidated statements of comprehensive income.

(€

The following table provides the amounts in Accumulated other comprehensive loss expected to be amortized into 2015 net periodic benefit costs:

Pension Plans

u.s. SuppLIJe.%ental Postretirement
(MILLIONS OF DOLLARS) Qualified (Non-Qualified) International Plans
Actuarial losses $ (330) $ (46) $ (133) $ (40)
Prior service credits and other 7 2 7 123
Total $ (324) $ 44) s (126) $ 84
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B. Actuarial Assumptions

The following table provides the weighted-average actuarial assumptions of our benefit plans:

(PERCENTAGES) 2014 2013 2012

Weighted-average assumptions used to determine benefit obligations

Discount rate:

U.S. qualified pension plans 4.2% 5.2% 4.3%
U.S. non-qualified pension plans 4.0% 4.8% 3.9%
International pension plans 3.0% 3.9% 3.8%
Postretirement plans 4.2% 5.1% 4.1%
Rate of compensation increase:
U.S. qualified pension plans 2.8% 2.8% 2.8%
U.S. non-qualified pension plans 2.8% 2.8% 2.8%
International pension plans 2.7% 2.9% 3.1%

Weighted-average assumptions used to determine net periodic benefit cost

Discount rate:

U.S. qualified pension plans 5.2% 4.3% 5.1%
U.S. non-qualified pension plans 4.8% 3.9% 5.0%
International pension plans 3.9% 3.8% 4.7%
Postretirement plans 5.1% 4.1% 4.8%
Expected return on plan assets:
U.S. qualified pension plans 8.5% 8.5% 8.5%
International pension plans 5.8% 5.6% 5.9%
Postretirement plans 8.5% 8.5% 8.5%
Rate of compensation increase:
U.S. qualified pension plans 2.8% 2.8% 3.5%
U.S. non-qualified pension plans 2.8% 2.8% 3.5%
International pension plans 2.9% 3.1% 3.3%

The assumptions above are used to develop the benefit obligations at fiscal year-end and to develop the net periodic benefit cost for the subsequent fiscal year.
Therefore, the assumptions used to determine net periodic benefit cost for each year are established at the end of each previous fiscal year, while the assumptions
used to determine benefit obligations are established at each fiscal year-end.

The net periodic benefit cost and the benefit obligations are based on actuarial assumptions that are reviewed on at least an annual basis. We revise these
assumptions based on an annual evaluation of long-term trends, as well as market conditions that may have an impact on the cost of providing retirement benefits.

The weighted-average discount rate for our U.S. defined benefit plans is determined annually and evaluated and modified to reflect at year-end the prevailing market
rate of a portfolio of high-quality fixed income investments, rated AA/Aa or better that reflect the rates at

which the pension benefits could be effectively settled. For our international plans, the discount rates are set by benchmarking against investment grade corporate
bonds rated AA/Aa or better, including, when there is sufficient data, a yield curve approach. These rate determinations are made consistent with local requirements.
Overall, the yield curves used to determine the discount rates at year-end 2014 exhibited lower interest rates as compared to the prior year.

The following table provides the healthcare cost trend rate assumptions for our U.S. postretirement benefit plans:

2014 2013
Healthcare cost trend rate assumed for next year 7.0% 7.3%
Rate to which the cost trend rate is assumed to decline 4.5% 4.5%
Year that the rate reaches the ultimate trend rate 2027 2027

The following table provides the effects as of December 31, 2014 of a one-percentage-point increase or decrease in the healthcare cost trend rate assumed for
postretirement benefits:

(MILLIONS OF DOLLARS) Increase Decrease

Effect on total service and interest cost components $ 15 $ (14)

Effect on postretirement benefit obligation 228 (217)




94 2014 Financial Report




Notes to Consolidated Financial Statements
Pfizer Inc. and Subsidiary Companies

Actuarial and other assumptions for pension and postretirement plans can result from a complex series of judgments about future events and uncertainties and can
rely heavily on estimates and assumptions. For a description of the risks associated with estimates and assumptions, see Note 1C .

C. Obligations and Funded Status

The following table provides an analysis of the changes in our benefit obligations, plan assets and funded status of our benefit plans (including, for 2013, those
reported as part of discontinued operations):

Year Ended December 31,

Pension Plans

U.S. Supplemental Postretirement
U.S. Qualified ® (Non-Qualified) ® International © Plans ©
(MILLIONS OF DOLLARS) 2014 2013 2014 2013 2014 2013 2014 2013
Change in benefit obligation ©
Benefit obligation, beginning $ 13976 $ 16,268 $ 1,341 % 1549 $ 10,316 $ 10,227 $ 3,438 % 4,165
Service cost 253 301 20 26 197 216 55 61
Interest cost 697 666 57 67 393 378 169 166
Employee contributions — — — — 8 10 75 69
Plan amendments — — — — (54) 1 (692) (152)
Changes in actuarial assumptions and
other 2,653 (2,257) 218 (165) 1,346 229 447 (540)
Foreign exchange impact — — — — (794) (66) (20) 9)
Acquisitions/divestitures, net — — — 37 (55) (63) — —
Curtailments 2 (8) — (1) (127) (64) (4) (8)
Settlements (308) (444) (96) (105) (32) (156) = —
Special termination benefits — — — — 8 4 — —
Benefits paid (697) (550) (58) (67) (408) (400) (309) (314)
Benefit obligation, ending © 16,575 13,976 1,481 1,341 10,796 10,316 3,168 3,438
Change in plan assets
Fair value of plan assets, beginning 12,869 12,540 — — 8,250 7,589 741 644
Actual gain on plan assets 819 1,318 — — 1,046 976 45 98
Company contributions 23 5 154 172 316 380 210 244
Employee contributions — — — — 8 10 75 69
Foreign exchange impact — — — — (594) (95) — —
Acquisitions/divestitures, net — — — — 3 (54) — —
Settlements (308) (444) (96) (105) (32) (156) — —
Benefits paid (697) (550) (58) (67) (408) (400) (309) (314)
Fair value of plan assets, ending 12,706 12,869 — — 8,588 8,250 762 741
Funded status—Plan assets less than benefit
obligation $ (3869) $ (1,107) $ (1.481) $ (1,341) $ (2,208) $ (2,066) $ (2.406) $ (2,697)

@ The unfavorable change in the funded status of our U.S. qualified plans is primarily due to (i) a decrease in the discount rate (reflecting lower interest rates) and (i) a change in mortality
assumptions (reflecting a longer life expectancy for plan participants), which more than offset (iii) a gain on plan assets.

Our U.S. supplemental (non-qualified) plans are generally not funded and these obligations, which are substantially greater than the annual cash outlay for these liabilities, will be paid
from cash generated from operations.

(b)

© " The unfavorable change in the international plans' funded status was primarily due to (i) a decrease in the discount rate (reflecting lower interest rates), partially offset by (ii) the

strengthening U.S. dollar and (iii) a gain on plan assets.

@ The favorable change in the funded status of our postretirement plans is due to (i) a plan amendment that decreased the benefit obligation by transferring certain plan participants to a
retiree drug coverage program eligible for a Medicare Part D plan subsidy, partially offset by (ii) a decrease in the discount rate (reflecting lower interest rates).

© For the U.S. and international pension plans, the benefit obligation is the projected benefit obligation. For the postretirement plans, the benefit obligation is the accumulated postretirement
benefit obligation (ABO). The ABO for all of our U.S. qualified pension plans was $16.3 billion in 2014 and $13.7 billion in 2013 . The ABO for our U.S. supplemental (non-qualified)
pension plans was $1.4 billion in 2014 and $1.3 billion 2013 . The ABO for our international pension plans was $10.3 billion in 2014 and $9.7 billion in 2013 .
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The following table provides information as to how the funded status is recognized in our consolidated balance sheets:

As of December 31,

Pension Plans

U.S. Supplemental Postretirement
U.S. Qualified (Non-Qualified) International Plans
(MILLIONS OF DOLLARS) 2014 2013 2014 2013 2014 2013 2014 2013
Noncurrent assets @ $ — 3 — % — 3 — 8 509 $ 318 $ — 3 —
Current liabilities ® — — (136) (151) (45) (46) (27) (29)
Noncurrent liabilities © (3,869) (1,107) (1,345) (1,190) (2,671) (2,338) (2,379) (2,668)
Funded status $ (3,869 $ (1,107) $ (1.481) $ (1,341 $ (2,208) $ (2,066) $ (2,406) $ (2,697)

@ Included primarily in Other noncurrent assets .
® Included in Accrued compensation and related items .
© Included in Pension benefit obligations, net and Postretirement benefit obligations , net, as appropriate.

The following table provides the pre-tax components of cumulative amounts recognized in Accumulated other comprehensive loss :

As of December 31,

Pension Plans

U.S. Supplemental Postretirement
U.S. Qualified (Non-Qualified) International Plans
(MILLIONS OF DOLLARS) 2014 2013 2014 2013 2014 2013 2014 2013
Actuarial losses © $ (4,735 $ (1,974) $ (567) $ (406) $ (2,527) $ (2,213) $ (745) $ (292)
Prior service (costs)/credits 35 42 10 11 36 (18) 1,098 470
Total $ (4,700) $ (1,932) $ (557) $ (395) $ (2492) $ (2231) $ 352 $ 178

@ The accumulated actuarial losses primarily represent the impact of changes in discount rates and other assumptions that result in cumulative changes in our projected benefit obligations,
as well as the cumulative difference between the expected return and actual return on plan assets. These accumulated actuarial losses are recognized in Accumulated other
comprehensive loss and are amortized into net periodic benefit costs primarily over the average remaining service period for active participants, using the corridor approach. The average

amortization periods utilized are 9.5 years for our U.S. qualified plans, 9.4 years for our U.S. supplemental (non-qualified) plans, 17.4 years for our international plans, and 10.6 years for
our postretirement plans.

The following table provides information related to the funded status of selected benefit plans:

As of December 31,

Pension Plans
U.S. Supplemental

U.S. Qualified (Non-Qualified) International

(MILLIONS OF DOLLARS) 2014 2013 2014 2013 2014 2013
Pension plans with an accumulated benefit obligation in excess of plan assets:

Fair value of plan assets $ 12,706 $ 12869 $ — % — $ 1718 % 1,309

Accumulated benefit obligation 16,323 13,704 1,447 1,294 4,021 3,348
Pension plans with a projected benefit obligation in excess of plan assets:

Fair value of plan assets 12,706 12,869 — — 1,999 2,499

Projected benefit obligation 16,575 13,976 1,481 1,341 4,715 4,883

All of our U.S. plans and many of our international plans were underfunded as of December 31, 2014.
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D. Plan Assets

The following table provides the components of plan assets:

Fair Value (a)

Fair Value (a)

As of
December 31, As of December
(MILLIONS OF DOLLARS) 2014 Level 1 Level 2 Level 3 31, 2013 Level 1 Level 2 Level 3
U.S. qualified pension plans
Cash and cash equivalents $ 756 % 84 $ 672 — % 360 — 3 360 —
Equity securities:
Global equity securities 3,394 3,391 2 1 4,335 4,328 7 —
Equity commingled funds 1,845 — 1,698 147 2,294 — 2,294 —
Fixed Income securities:
Corporate debt securities 3,013 — 3,008 5 2,042 — 2,042 —
Government and agency obligations 1,124 — 1,124 — 1,235 — 1,235 —
Fixed income commingled funds 242 — 242 — 675 — 675 —
Other investments:
Partnership investments (c) 958 — — 958 932 — — 932
Insurance contracts 278 — 278 — 281 — 281 —
Other commingled funds (d) 1,096 — — 1,096 715 — — 715
Total 12,706 3,475 7,024 2,207 12,869 4,328 6,894 1,647
International pension plans
Cash and cash equivalents 331 25 306 — 229 — 229 —
Equity securities:
Global equity securities 1,781 1,674 107 — 1,833 1,832 1 —
Equity commingled funds 1,851 19 1,832 — 2,446 — 2,446 —
Fixed Income securities:
Corporate debt securities 773 183 590 — 614 — 614 —
Government and agency obligations 1,213 140 1,073 — 812 — 812 —
Fixed income commingled funds 1,037 44 969 24 968 — 968 —
Other investments:
Partnership investments (c) 61 — 6 55 69 — 5 64
Insurance contracts 425 1 150 274 421 — 121 300
Other (d) 1,116 46 326 744 858 — 358 500
Total 8,588 2,132 5,359 1,097 8,250 1,832 5,554 864
U.S. postretirement plans (b)
Cash and cash equivalents 18 1 17 — 29 — 29 —
Equity securities:
Global equity securities 89 89 — — 105 105 — —
Equity commingled funds 49 — 45 4 56 — 56 —
Fixed Income securities:
Corporate debt securities 79 — 79 — 50 — 50 —
Government and agency obligations 30 — 30 — 30 — 30 —
Fixed income commingled funds 6 — 6 — 16 — 16 —
Other investments:
Partnership investments (c) 25 — — 25 23 — 23 —
Insurance contracts 437 — 437 — 415 — 415 —
Other commingled funds (d) 29 — — 29 17 — 17 —
Total $ 762 %  $ 614 58 $ 741 105 $ 636 —

@ Fair values are determined based on valuation inputs categorized as Level 1, 2 or 3 (see Note 1E ).



® Reflects postretirement plan assets, which support a portion of our U.S. retiree medical plans.
© Pprimarily includes investments in private equity, private debt and, to a lesser extent, real estate and venture capital.
@ Primarily includes, for U.S. plan assets, investments in hedge funds and, to a lesser extent, real estate and, for international plan assets, investments in real estate and hedge funds.
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The following table provides an analysis of the changes in our more significant investments valued using significant unobservable inputs:

Year Ended December 31,

U.S. Qualified Pension Plans

International Pension Plans

Partnership investments Other commingled funds Insurance contracts Other

(MILLIONS OF DOLLARS) 2014 2013 2014 2013 2014 2013 2014 2013
Fair value, beginning $ 932 % 950 $ 715 % 673 % 300 $ 346 $ 500 $ 389
Actual return on plan assets:

Assets held, ending 104 86 47 18 23 15 47 13

Assets sold during the period — — (@) (6) — — 8 —
Purchases, sales and settlements, net (78) (105) 341 31 (20) (40) 254 69
Transfer into/(out of) Level 3 — — — — — (16) (19) 27
Exchange rate changes — — — — (29) (5) (46) 2
Fair value, ending $ 958 $ 932 % 1,096 $ 715  $ 274 $ 300 $ 744 $ 500

A single estimate of fair value can result from a complex series of judgments about future events and uncertainties and can rely heavily on estimates and
assumptions. For a description of our general accounting policies associated with developing fair value estimates, see Note 1E. For a description of the risks

associated with estimates and assumptions, see Note 1C.

Specifically, the following methods and assumptions were used to estimate the fair value of our pension and pos
« Cash and cash equivalents, Equity commingled funds, Fixed-income commingled funds—observable prices.
« Global equity securities—quoted market prices.

¢ Government and agency obligations, Corporate debt securities—observable market prices.

« Other investments—principally unobservable inputs that are significant to the estimation of fair value. These
investment managers’ assumptions about earnings multiples and future cash flows.

We periodically review the methodologies, inputs and outputs of third-party pricing services for reasonableness.

tretirement plans’ assets:

unobservable inputs could include, for example, the

The following table provides the long-term target asset allocations ranges and the percentage of the fair value of plan assets for benefit plans:

As of December 31,

Target
Allocation Percentage Percentage of Plan Assets

(PERCENTAGES) 2014 2014 2013
U.S. qualified pension plans

Cash and cash equivalents 0-10% 5.9% 2.8%

Equity securities 35-55% 41.2% 51.5%

Fixed Income securities 28-53% 34.5% 30.7%

Other investments 5-20% 18.4% 15.0%
Total 100% 100% 100%
International pension plans

Cash and cash equivalents 0-10% 3.9% 2.8%

Equity securities 35-55% 42.3% 51.9%

Fixed Income securities 28-53% 35.2% 29.0%

Other investments 5-20% 18.6% 16.3%
Total 100% 100% 100%
U.S. postretirement plans

Cash and cash equivalents 0-5% 2.4% 4.0%

Equity securities 10-35% 18.1% 21.7%

Fixed Income securities 5-30% 15.1% 13.0%

Other investments 55-70% 64.4% 61.3%
Total 100% 100% 100%




Global plan assets are managed with the objective of generating returns that will enable the plans to meet their future obligations, while seeking to minimize net
periodic benefit costs and cash contributions over the long-term. We utilize long-term asset allocation ranges in the management of our plans’ invested assets. Our
long-term return expectations are developed based on a diversified, global investment strategy
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that takes into account historical experience, as well as the impact of portfolio diversification, active portfolio management, and our view of current and future
economic and financial market conditions. As market conditions and other factors change, we may adjust our targets accordingly and our asset allocations may vary
from the target allocations.

Our long-term asset allocation ranges reflect our asset class return expectations and tolerance for investment risk within the context of the respective plans’ long-term
benefit obligations. These ranges are supported by analysis that incorporates historical and expected returns by asset class, as well as volatilities and correlations
across asset classes and our liability profile.

The investment managers of certain commingled funds and private equity funds may be permitted to use derivative securities as described in each respective
investment management, subscription, partnership or other governing agreement.

E. Cash Flows

It is our practice to fund amounts for our qualified pension plans that are at least sufficient to meet the minimum requirements set forth in applicable employee benefit
laws and local tax laws.

The following table provides the expected future cash flow information related to our benefit plans:

Pension Plans

U.S. Supplemental
(MILLIONS OF DOLLARS) U.S. Qualified (Non-Qualified) International Postretirement Plans

Expected employer contributions:

2015 @ $ 1,000 $ 136 $ 227 $ 91
Expected benefit payments:
2015 $ 904 $ 136  $ 368 $ 261
2016 870 118 376 211
2017 932 124 383 216
2018 1,021 129 390 220
2019 949 114 399 222
2020-2024 4,874 547 2,125 1,146

@ For the U.S. Qualified plan, the $1.0 billion voluntary contribution was paid in January 2015.

The table reflects the total U.S. and international plan benefits projected to be paid from the plans or from our general assets under the current actuarial assumptions
used for the calculation of the benefit obligation and, therefore, actual benefit payments may differ from projected benefit payments.

F. Defined Contribution Plans

We have defined contribution plans in the U.S. and several other countries. For the majority of the U.S. defined contribution plans, employees may contribute a portion
of their salaries and bonuses to the plans, and we match, in cash, a portion of the employee contributions. Beginning on January 1, 2011, for new non-union
employees in the U.S. or Puerto Rico, we no longer offer a defined benefit pension plan and, instead, offer an enhanced benefit under our defined contribution plans.
The enhanced benefit consists of a non-contributory employer contribution determined based on each employee’s eligible compensation, age and years of service.
We recorded charges related to the employer contributions to global defined contribution plans of $278 million in 2014 , $266 million in 2013 and $297 million in 2012 .

Note 12. Equity

A. Common Stock

We purchase our common stock through privately negotiated transactions or in open market purchases as circumstances and prices warrant. Purchased shares
under each of the share-purchase plans, which are authorized by our Board of Directors, are available for general corporate purposes. Our December 2011 $10 billion
share-purchase plan was exhausted in the first quarter of 2013. Our November 2012 $10 billion share-purchase plan was exhausted in the fourth quarter of 2013. On
June 27, 2013, we announced that the Board of Directors had authorized an additional $10 billion share-purchase plan, and share purchases commenced thereunder
in October 2013. On October 23, 2014, we announced that the Board of Directors had authorized an additional $11 billion share-purchase plan (the October 2014
Stock Purchase Plan). After giving effect to share purchases through year-end 2014, our remaining share-purchase authorization was approximately $11.5 billion at
December 31, 2014 .

* In 2014, we purchased approximately 165 million shares of our common stock for approximately $5.0 billion under our publicly announced share-purchase plans.

* In 2013, we purchased approximately 563 million shares of our common stock for approximately $16.3 billion under our publicly announced share-purchase plans.
In addition, we exchanged all of our remaining interest in Zoetis for approximately 405.117 million shares of our common stock, valued at $11.4 billion . The
common stock received in the exchange transaction was recorded in Treasury stock . For additional information, see Note 2D.
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e In 2012, we purchased approximately 349 million shares of our common stock for approximately $8.2 billion under our publicly announced share-purchase plans.

B. Preferred Stock

The Series A convertible perpetual preferred stock is held by an employee stock ownership plan (Preferred ESOP) Trust and provides dividends at the rate of 6.25% ,
which are accumulated and paid quarterly. The per-share stated value is $40,300 and the preferred stock ranks senior to our common stock as to dividends and
liquidation rights. Each share is convertible, at the holder’s option, into 2,574.87 shares of our common stock with equal voting rights. The conversion option is
indexed to our common stock and requires share settlement, and, therefore, is reported at the fair value at the date of issuance. We may redeem the preferred stock
at any time or upon termination of the Preferred ESOP, at our option, in cash, in shares of common stock, or a combination of both at a price of $40,300 per share.

C. Employee Stock Ownership Plans

We have two employee stock ownership plans (collectively, the ESOPSs), the Preferred ESOP and another that holds common stock of the Company (Common
ESOP).

Allocated shares held by the Common ESOP, including reinvested dividends, are considered outstanding for the earnings per share (EPS) calculations and the
eventual conversion of allocated preferred shares held by the Preferred ESOP are assumed in the diluted EPS calculation. As of December 31, 2014 , the Preferred
ESOP held preferred shares convertible into approximately 2 million shares of our common stock, and the Common ESOP held approximately 61 million shares of our
common stock. As of December 31, 2014 , all shares of preferred and common stock held by the ESOPs have been allocated to the Pfizer U.S. and certain Puerto
Rico defined contribution plan participants. The compensation cost related to the common ESOPs was $136 million in 2014, $133 million in 2013 and $139 million in
2012.

Note 13. Share -Based Payments

Our compensation programs can include share-based payments, in the form of Restricted Stock Units (RSUs), stock options, Portfolio Performance Shares (PPSs),
Total Shareholder Return Units (TSRUSs), Performance Share Awards (PSAs) and restricted stock grants.

The 2014 Stock Plan (2014 Plan) replaced and superseded the 2004 Stock Plan (2004 Plan), as amended and restated. The 2014 Plan provides for 520 million
shares to be authorized for grants, plus any shares remaining available for grant under the 2004 Plan as of April 24, 2014 (the carryforward shares). In addition, the
2014 Plan provides that the number of stock options, Stock Appreciation Rights (SARs) (known as TSRUs), RSUs, restricted stock awards or other performance-
based awards that may be granted to any one individual during any 36 -month period is limited to 20 million shares, and that RSUs, PPSs, PSAs and restricted stock
grants count as 3 shares, while stock options and TSRUs count as 1 share, toward the maximum shares available under the 2014 plan. The 2004 Plan provided that
the number of stock options, TSRUs or other performance-based awards granted to any one individual during any 36 -month period was limited to 8 million shares,
and that RSUs, PPSs, PSAs and restricted stock grants counted against the maximum available shares as 2 shares, while stock options and TSRUs counted as 1
share. As of December 31, 2014 , 595 million shares were available for award.

Although not required to do so, we have used authorized and unissued shares and, to a lesser extent, treasury stock to satisfy our obligations under these programs.

A. Impact on Net Income

The following table provides the components of share-based compensation expense and the associated tax benefit (including those reported as part of discontinued
operations in 2013 and 2012):

Year Ended December 31,

(MILLIONS OF DOLLARS) 2014 2013 2012
Restricted Stock Units $ 270 $ 249 % 235
Stock Options 150 140 157
Portfolio Performance Shares 96 56 14
Total Shareholder Return Units 37 37 35
Performance Share Awards 30 34 35
Directors’ compensation 3 7 5
Share-based payment expense 586 523 481
Tax benefit for share-based compensation expense (179) (173) (149)
Share-based payment expense, net of tax $ 407 3% 350 % 332

Amounts capitalized as part of inventory cost and the impact of modifications under our cost-reduction and productivity initiatives to share-based awards were not
significant for any period presented. Generally, the modifications resulted in an acceleration of vesting, either in accordance with plan terms or at management’s
discretion.
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B. Restricted Stock Units (RSUs)

RSUs are awarded to select employees and, when vested, entitle the holder to receive a specified number of shares of Pfizer common stock, including shares
resulting from dividend equivalents paid on such RSUs. For RSUs granted during the periods presented, in virtually all instances, the units vest after three years of

continuous service from the grant date.

We measure the value of RSU grants as of the grant date using the closing price of Pfizer common stock. The values determined through this fair value methodology
generally are amortized on a straight-line basis over the vesting term into Cost of sales, Selling, informational and administrative expenses , and/or Research and

development expenses , as appropriate.

The following table summarizes all RSU activity during 2014:

Weighted-

Average

Grant Date

Shares Fair Value

(Thousands) Per Share

Nonvested, December 31, 2013 32,751 % 22.50
Granted 10,188 32.11
Vested (12,613) 19.74
Reinvested dividend equivalents 1,071 29.69
Forfeited (1,461) 26.66
Nonvested, December 31, 2014 $ 29,936 $ 26.99

The following table provides data related to all RSU activity:

Year Ended December 31,

(MILLIONS OF DOLLARS) 2014 2013 2012
Total fair value of shares vested $ 401 $ 379  $ 348
Total compensation cost related to nonvested RSU awards not yet recognized, pre-tax $ 255 % 239 % 258
Weighted-average period over which RSU cost is expected to be recognized (years) 1.8 1.8 1.8

C. Stock Options

Stock options are awarded to select employees and, when vested, entitle the holder to purchase a specified number of shares of Pfizer common stock at a price per

share equal to the closing market price of Pfizer common stock on the date of grant.

All eligible employees may receive stock option grants. No stock options were awarded to senior and other key management in any period presented; however, stock
options were awarded to certain other employees. In virtually all instances, stock options granted since 2005 vest after three years of continuous service from the
grant date and have a contractual term of 10 years . In most cases, stock options must be held for at least one year from the grant date before any vesting may occur.
In the event of a sale or restructuring, options held by employees are immediately vested and are exercisable for a period from three months to their remaining term,

depending on various conditions.

We measure the value of stock option grants as of the grant date using, for virtually all grants, the Black-Scholes-Merton option-pricing model. The values determined
through this fair value methodology generally are amortized on a straight-line basis over the vesting term into Cost of sales, Selling, informational and administrative

expenses , and/or Research and development expenses , as appropriate.

The following table provides the weighted-average assumptions used in the valuation of stock options:

Year Ended December 31,

2014 2013 2012
Expected dividend yield @ 3.18% 3.45% 4.10%
Risk-free interest rate ® 1.94% 1.16% 1.28%
Expected stock price volatility © 19.76% 19.68% 23.78%
Expected term (years) © 6.50 6.50 6.50
@ Determined using a constant dividend yield during the expected term of the option.
® Determined using the interpolated yield on U.S. Treasury zero-coupon issues.
© Determined using implied volatility, after consideration of historical volatility.
@ Determined using historical exercise and post-vesting termination patterns.
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The following table summarizes all stock option activity during 2014:

Weighted-Average

Weighted- Remaining Aggregate

Average Contractual Intrinsic

Shares Exercise Price Term Value @

(Thousands) Per Share (Years) (Millions)
December 31, 2013 ® 299,653 $ 24.33
Granted 44,599 32.23
Exercised (46,960) 21.44
Forfeited (4,396) 26.36
Expired (43,784) 36.85

Outstanding, December 31, 2014 249,112 24.05 59 $ 1,815

Vested and expected to vest, December 31, 2014 © 243,297 23.91 5.9 1,805

Exercisable, December 31, 2014 122,618 $ 21.19 36 $ 1,222

@ Market price of underlying Pfizer common stock less exercise price.

® Includes approximately 42 million stock options which expired on February 25, 2014 at a grant price of $37.15 , which were granted under the 2001 Stock Plan. These stock options were
not added into the amount of carry forward shares remaining available for grants under the 2004 Stock Plan.
© The number of options expected to vest takes into account an estimate of expected forfeitures.

The following table summarizes data related to all stock option activity:

Year Ended December 31,

(MILLIONS OF DOLLARS, EXCEPT PER STOCK OPTION AMOUNTS) 2014 2013 2012
Weighted-average grant date fair value per stock option $ 440 $ 313 % 2.79
Aggregate intrinsic value on exercise $ 458 $ 578 $ 263
Cash received upon exercise $ 1,002 $ 1,750 $ 568
Tax benefits realized related to exercise $ 131 $ 160 $ 81
Total compensation cost related to nonvested stock options not yet recognized, pre-tax $ 147 % 120 % 148
Weighted-average period over which stock option compensation cost is expected to be recognized (years) 1.8 1.7 1.7

D. Portfolio Performance Shares (PPSs)

PPSs are awards granted to select employees which, when vested, entitle the holder to receive, at the end of the performance period, a number of shares within a
possible range of shares of Pfizer common stock, including shares resulting from dividend equivalents paid on such shares. For PPSs granted during the period
presented, the awards vest after three years of continuous service from the grant date and the number of shares paid, if any, depends on the achievement of
predetermined goals related to Pfizer's long-term product portfolio during a five -year performance period from the year of the grant date. The target number of shares
is determined by reference to competitive survey data. The number of shares that may be earned over the performance period ranges from 0% to 200% of the initial
award.

We measure the value of PPS grants as of the grant date using the intrinsic value method, for which we use the closing price of Pfizer common stock. The values are
amortized on a straight-line basis over the probable vesting term into Cost of sales, Selling, informational and administrative expenses and/or Research and
development expenses, as appropriate, and adjusted each reporting period, as necessary, to reflect changes in the price of Pfizer's common stock, changes in the
number of shares that are probable of being earned and changes in management's assessment of the probability that the specified performance criteria will be
achieved and/or changes in management's

assessment of the probable vesting term.

The following table summarizes all PPS activity during 2014, with the shares representing the maximum award that could be achieved:

Weighted-

Average

Shares Intrinsic Value

(Thousands) Per Share

Nonvested, December 31, 2013 11,324  $ 30.63
Granted 8,377 32.23
Vested @ @) 30.18
Forfeited (817) 30.10
Nonvested, December 31, 2014 © 18,877 $ 31.15

@y/ested and non-vested shares outstanding, but not paid as of December 31, 2014 were 18,877 .
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The following table provides data related to all PPS activity:

Year Ended December 31,

(MILLIONS OF DOLLARS) 2014 2013 2012
Total fair value of shares vested $ — 3 — 3 —
Total compensation cost related to nonvested PPS awards not yet recognized, pre-tax $ 139 $ 107 $ 33
Weighted-average period over which PPS cost is expected to be recognized (years) 1.8 2.0 2.2

E. Total Shareholder Return Units (TSRUS)

TSRUs are awarded to senior and other key management. TSRUs entitle the holders to receive a number of shares of our common stock with a value equal to the
difference between the defined settlement price and the grant price, plus the dividends accumulated during the five -year or seven -year term, if and to the extent the
total value is positive. The settlement price is the average closing price of Pfizer common stock during the 20 trading days ending on the fifth or seventh anniversary of

the grant, as applicable; the grant price is the closing price of Pfizer common stock on the date of the grant.

The TSRUs are automatically settled on the fifth or seventh anniversary of the grant but vest on the third anniversary of the grant, after which time there is no longer a
substantial risk of forfeiture. The target number of shares is determined by reference to the fair value of share-based awards to similar employees in the industry peer

group.

We measure the value of TSRU grants as of the grant date using a Monte Carlo simulation model. The values determined through this fair value methodology
generally are amortized on a straight-line basis over the vesting term into Cost of sales, Selling, informational and administrative expenses , and/or Research and

development expenses , as appropriate.

The following table provides the weighted-average assumptions used in the valuation of TSRUSs:

Year Ended December 31,

2014 2013 2012
Expected dividend yield @ 3.18% 3.45% 4.10%
Risk-free interest rate ® 1.78% 1.03% 1.15%
Expected stock price volatility © 19.76% 19.68% 23.80%
Contractual term (years) 5.97 5.98 5.97
@ Determined using a constant dividend yield during the expected term of the TSRU.
® Determined using the interpolated yield on U.S. Treasury zero-coupon issues.
© Determined using implied volatility, after consideration of historical volatility.
The following table summarizes all TSRU activity during 2014:
Weighted-
Average Weighted-
Grant Date Average
Share Units Fair Value Grant Price Per
(Thousands) Per Share Unit Share Unit
Nonvested, December 31, 2013 24,195 % 477 % 22.30
Granted 6,288 6.51 32.23
Vested (8,727) 4.74 19.38
Forfeited (821) 5.10 25.87
Nonvested, December 31, 2014 20,935 $ 529 $ 26.40
The following table summarizes all outstanding TSRU activity as of December 31, 2014 @
Weighted-
Weighted- Average
Average Remaining Aggregate
Share Units Grant Price Contractual Intrinsic Value
(Thousands) Per Share Unit Term (Years) (Millions
Outstanding 34,842 $ 23.41 31 % 36(
Vested 13,907 18.92 1.6 22(
Expected to vest 20,935 26.40 4.1 14(

@ |n 2014, we settled 5,124,197 share units with a weighted-average grant price of $14.67 per share unit.
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The following table provides data related to all TSRU activity:

Year Ended December 31,

(MILLIONS OF DOLLARS, EXCEPT PER TSRU AMOUNTS) 2014 2013 2012
Weighted-average grant date fair value per TSRU $ 651 $ 514 % 4.48
Total compensation cost related to nonvested TSRU grants not yet recognized, pre-tax $ 30 $ 31 % 31
Weighted-average period over which TSRU cost is expected to be recognized (years) 1.8 1.6 1.7

F. Performance Share Awards (PSAS)

PSAs are awarded to senior and other key management. PSAs vest after three years of continuous service from the grant date. The number of shares paid, if any,
including shares resulting from dividend equivalents, depends upon the achievement of predetermined goals related to Pfizer's total shareholder return as compared
to an industry peer group, for the three-year performance period from the year of the grant date. The target number of shares is determined by reference to the value
of share-based awards to similar employees in the industry peer group. The number of shares that are earned over the performance period ranges from 0% to 200%
of the initial award.

We measure the value of PSA grants as of the grant date using the intrinsic value method, for which we use the closing price of Pfizer common stock. The values are
amortized on a straight-line basis over the probable vesting term into Cost of sales, Selling, informational and administrative expenses , and/or Research and
development expenses , as appropriate, and adjusted each reporting period, as necessary, to reflect changes in the price of Pfizer's common stock, changes in the
number of shares that are probable of being earned and changes in management's assessment of the probability that the specified performance criteria will be
achieved.

The following table summarizes all PSA activity during 2014, with the shares granted representing the maximum award that could be achieved:

Weighted-Average

Shares Intrinsic Value

(Thousands) Per Share

Nonvested, December 31, 2013 5039 $ 30.63
Granted 1,202 32.17
Vested (1,231) 31.99
Forfeited (920) 31.74
Nonvested, December 31, 2014 4,090 $ 31.15

The following table provides data related to all PSA activity:

Year Ended December 31,

(MILLIONS OF DOLLARS) 2014 2013 2012

Total fair value of shares vested $ 39 % 40 $ 13
Total compensation cost related to nonvested PSA grants not yet recognized, pre-tax $ 21 % 25 % 27
Weighted-average period over which PSA cost is expected to be recognized (years) 1.7 1.7 1.7
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Note 14. Earnings Per Common Share Attributable to Pfizer Inc. Common Shareholders

The following table provides the detailed calculation of Earnings per common share (EPS):

Year Ended December 31,

(IN MILLIONS) 2014 2013 2012

EPS Numerator—Basic
Income from continuing operations $ 9,119 $ 11,410 $ 9,021
Less: Net income attributable to noncontrolling interests 32 30 28
Income from continuing operations attributable to Pfizer Inc. 9,087 11,380 8,993
Less: Preferred stock dividends—net of tax 1 2 2
Income from continuing operations attributable to Pfizer Inc. common shareholders 9,086 11,378 8,991
Discontinued operations—net of tax 48 10,662 5,577
Less: Discontinued operations—net of tax, attributable to noncontrolling interests — 39 —
Discontinued operations—net of tax, attributable to Pfizer Inc. common shareholders 48 10,623 5,577
Net income attributable to Pfizer Inc. common shareholders $ 9,134 $ 22,001 $ 14,568

EPS Numerator—Diluted
Income from continuing operations attributable to Pfizer Inc. common shareholders and

assumed conversions $ 9,087 % 11,380 $ 8,993
Discontinued operations—net of tax, attributable to Pfizer Inc. common shareholders and

assumed conversions 48 10,623 5,577
Net income attributable to Pfizer Inc. common shareholders and assumed conversions $ 9,135 $ 22,003 $ 14,570

EPS Denominator

Weighted-average number of common shares outstanding—Basic 6,346 6,813 7,442
Common-share equivalents: stock options, stock issuable under employee compensation

plans and convertible preferred stock 78 82 66
Weighted-average number of common shares outstanding—Diluted 6,424 6,895 7,508
Stock options that had exercise prices greater than the average market price of our common

stock issuable under employee compensation plans © 44 43 177

@ These common stock equivalents were outstanding for the years ended December 31, 2014 , 2013 and 2012 , but were not included in the computation of diluted EPS for those periods
because their inclusion would have had an anti-dilutive effect.

Note 15. Lease Commitments

We lease properties and equipment for use in our operations. In addition to rent, the leases may require us to pay directly for taxes, insurance, maintenance and other
operating expenses or to pay higher rent when operating expenses increase. Rental expense, net of sublease income, was $216 million in 2014 , $233 million in 2013
and $301 million in 2012 .

The future minimum rental commitments under non-cancelable operating leases follow:

(MILLIONS OF DOLLARS) 2015 2016 2017 2018 2019 After 2019
Lease commitments $ 183 % 159 % 151 $ 112 % 88 $ 774

Note 16. Insurance

Our insurance coverage reflects market conditions (including cost and availability) existing at the time it is written, and our decision to obtain insurance coverage or to
self-insure varies accordingly. Depending upon the cost and availability of insurance and the nature of the risk involved, the amount of self-insurance may be
significant. The cost and availability of coverage have resulted in self-insuring certain exposures, including product liability. If we incur substantial liabilities that are not
covered by insurance or substantially exceed insurance coverage and that are in excess of existing accruals, there could be a material adverse effect on our cash
flows or results of operations in the period in which the amounts are paid and/or accrued (see Note 17 ).
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Note 17. Commitments and Contingencies

We and certain of our subsidiaries are subject to numerous contingencies arising in the ordinary course of business. For a discussion of our tax contingencies, see
Note 5D .

A. Legal Proceedings

Our non-tax contingencies include, but are not limited to, the following:

« Patent litigation, which typically involves challenges to the coverage and/or validity of our patents on various products, processes or dosage forms. We are the
plaintiff in the vast majority of these actions. An adverse outcome in actions in which we are the plaintiff could result in a loss of patent protection for the drug at
issue, a significant loss of revenues from that drug and impairments of any associated assets.

« Product liability and other product-related litigation, which can include personal injury, consumer, off-label promotion, securities-law, antitrust and breach of
contract claims, among others, often involves highly complex issues relating to medical causation, label warnings and reliance on those warnings, scientific
evidence and findings, actual, provable injury and other matters.

« Commercial and other matters, which can include merger-related and product-pricing claims and environmental claims and proceedings, can involve complexities
that will vary from matter to matter.

¢ Government investigations, which often are related to the extensive regulation of pharmaceutical companies by national, state and local government agencies in
the U.S. and in other countries.

Certain of these contingencies could result in losses, including damages, fines and/or civil penalties, and/or criminal charges, which could be substantial.

We believe that our claims and defenses in these matters are substantial, but litigation is inherently unpredictable and excessive verdicts do occur. We do not believe
that any of these matters will have a material adverse effect on our financial position. However, we could incur judgments, enter into settlements or revise our
expectations regarding the outcome of certain matters, and such developments could have a material adverse effect on our results of operations in the period in which
the amounts are accrued and/or our cash flows in the period in which the amounts are paid.

We have accrued for losses that are both probable and reasonably estimable. Substantially all of our contingencies are subject to significant uncertainties and,
therefore, determining the likelihood of a loss and/or the measurement of any loss can be complex. Consequently, we are unable to estimate the range of reasonably
possible loss in excess of amounts accrued. Our assessments are based on estimates and assumptions that have been deemed reasonable by management, but the
assessment process relies heavily on estimates and assumptions that may prove to be incomplete or inaccurate, and unanticipated events and circumstances may
occur that might cause us to change those estimates and assumptions.

Amounts recorded for legal and environmental contingencies can result from a complex series of judgments about future events and uncertainties and can rely heavily
on estimates and assumptions.

The principal pending matters to which we are a party are discussed below. In determining whether a pending matter is a principal matter, we consider both
quantitative and qualitative factors in order to assess materiality, such as, among other things, the amount of damages and the nature of any other relief sought in the
proceeding, if such damages and other relief are specified; our view of the merits of the claims and of the strength of our defenses; whether the action purports to be a
class action and our view of the likelihood that a class will be certified by the court; the jurisdiction in which the proceeding is pending; any experience that we or, to
our knowledge, other companies have had in similar proceedings; whether disclosure of the action would be important to a reader of our financial statements,
including whether disclosure might change a reader’s judgment about our financial statements in light of all of the information about the Company that is available to
the reader; the potential impact of the proceeding on our reputation; and the extent of public interest in the matter. In addition, with respect to patent matters, we
consider, among other things, the financial significance of the product protected by the patent. As a result of considering qualitative factors in our determination of
principal matters, there are some matters discussed below with respect to which management believes that the likelihood of possible loss in excess of amounts
accrued is remote.

Al. Legal Proceedings —Patent Litigation

Like other pharmaceutical companies, we are involved in numerous suits relating to our patents, including but not limited to, those discussed below. Most of the suits
involve claims by generic drug manufacturers that patents covering our products, processes or dosage forms are invalid and/or do not cover the product of the generic
drug manufacturer. Also, counterclaims, as well as various independent actions, have been filed claiming that our assertions of, or attempts to enforce, our patent
rights with respect to certain products constitute unfair competition and/or violations of antitrust laws. In addition to the challenges to the U.S. patents on a number of
our products that are discussed below, we note that the patent rights to certain of our products are being challenged in various other countries. Also, our licensing and
collaboration partners face challenges by generic drug manufacturers to patents covering several of their products that may impact our licenses or co-promotion rights
to such products.
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Actions In Which We Are The Plaintiff

Viagra (sildenafil)

In October 2010, we filed a patent-infringement action with respect to Viagra in the U.S. District Court for the Southern District of New York against Apotex Inc. and
Apotex Corp., Mylan Pharmaceuticals Inc. (Mylan) and Mylan Inc. and Actavis, Inc. These generic drug manufacturers have filed abbreviated new drug applications
with the FDA seeking approval to market their generic versions of Viagra. They assert the invalidity and non-infringement of the Viagra method-of-use patent, which
expires in 2020 (including the six -month pediatric exclusivity period resulting from the Company’s conduct of clinical studies to evaluate Revatio in the treatment of
pediatric patients with pulmonary arterial hypertension; Viagra and Revatio have the same active ingredient, sildenafil).

In May and June 2011, Watson Laboratories Inc. (Watson) and Hetero Labs Limited (Hetero), respectively, notified us that they had filed abbreviated new drug
applications with the FDA seeking approval to market their generic versions of Viagra. Each asserts the invalidity and non-infringement of the Viagra method-of-use
patent. In June and July 2011, we filed actions against Watson and Hetero, respectively, in the U.S. District Court for the Southern District of New York asserting the
validity and infringement of the Viagra method-of-use patent.

Sutent (sunitinib malate)

In May 2010, Mylan notified us that it had filed an abbreviated new drug application with the FDA seeking approval to market a generic version of Sutent and
challenging on various grounds the Sutent basic patent, which expires in 2021, and two other patents that expire in 2020 and 2021, respectively. In June 2010, we
filed suit against Mylan in the U.S. District Court for the District of Delaware asserting the infringement of those three patents. The patent expiring in 2020 was
dismissed from the case prior to trial. In October 2014, the court held that the two patents expiring in 2021 were valid and infringed. In October 2014, Mylan appealed
the decision to the U.S. Court of Appeals for the Federal Circuit.

Lyrica (pregabalin)

In May and June 2011, Apotex Inc. notified us that it had filed abbreviated new drug applications with the FDA seeking approval to market generic versions of Lyrica
oral solution and Lyrica capsules, respectively. Apotex Inc. asserts the invalidity and non-infringement of the basic patent, as well as the seizure patent that expired in
October 2013. In July 2011, we filed an action against Apotex Inc. in the U.S. District Court for the District of Delaware asserting the validity and infringement of the
challenged patents in connection with both abbreviated new drug applications. In January 2015, the District Court entered a stipulated dismissal, and as a result,
Apotex Inc. cannot obtain FDA approval for, or market in the U.S., its generic versions of Lyrica prior to the expiration of the basic patent in December 2018.

EpiPen

In July 2010, King Pharmaceuticals, Inc. (King), which we acquired in 2011 and is a wholly owned subsidiary, brought a patent-infringement action against Sandoz,
Inc., a division of Novartis AG (Sandoz), in the U.S. District Court for the District of New Jersey in connection with Sandoz's abbreviated new drug application with the
FDA that seeks approval to market an epinephrine injectable product. Sandoz is challenging patents, which expire in 2025, covering the next-generation autoinjector
for use with epinephrine that is sold under the EpiPen brand name.

Celebrex (celecoxib)

In March 2013, the U.S. Patent and Trademark Office granted us a reissue patent covering methods of treating osteoarthritis and other approved conditions with
celecoxib, the active ingredient in Celebrex. The reissue patent, including the six -month pediatric exclusivity period, expires in December 2015. On the date that the
reissue patent was granted, we filed suit against Teva Pharmaceuticals USA, Inc. (Teva USA), Mylan, Watson (as predecessor to Actavis plc), Lupin Pharmaceuticals
USA, Inc. (Lupin), Apotex Corp. and Apotex Inc. in the U.S. District Court for the Eastern District of Virginia, asserting the infringement of the reissue patent. Each of
the defendant generic drug companies had previously filed an abbreviated new drug application with the FDA seeking approval to market a generic version of
celecoxib beginning in May 2014, upon the expiration of the basic patent (including the six-month pediatric exclusivity period) for celecoxib. In March 2014, the court
granted the defendants’ motion for summary judgment, invalidating the reissue patent. In May 2014, we appealed the District Court's decision to the U.S. Court of
Appeals for the Federal Circuit.

In April 2014, we entered into settlement agreements with two of the defendants, Teva USA and Watson, pursuant to which we granted licenses to the reissue patent
permitting Teva USA and Watson to launch generic versions of celecoxib in the U.S. beginning in December 2014. In June 2014 and October 2014, we entered into
settlement agreements with Mylan and Lupin, respectively, pursuant to which we granted licenses to the reissue patent permitting Mylan and Lupin to launch generic
versions of celecoxib in the U.S. beginning in December 2014. In December 2014, Teva USA, Watson, Mylan and Lupin commenced marketing of generic versions of
celecoxib.

Toviaz (fesoterodine)
We have an exclusive, worldwide license to market Toviaz from UCB Pharma GmbH, which owns the patents relating to Toviaz.

Beginning in May 2013, several generic drug manufacturers notified us that they had filed abbreviated new drug applications with the FDA seeking approval to market
generic versions of Toviaz and asserting the invalidity, unenforceability and/or non-infringement of all of our patents for Toviaz that are listed in the Orange Book.
Beginning in June 2013, we filed actions against all of those generic drug manufacturers in the U.S. District Court for the District of Delaware, asserting the
infringement of five of the patents for Toviaz: three composition-of-matter patents and a method-of-use patent that expire in 2019; and a patent covering salts of
fesoterodine that expires in 2022.

Tygacil (tigecycline)

In September 2013, Apotex Inc. notified us that it had filed an abbreviated new drug application with the FDA seeking approval to market a generic version of Tygacil.
Apotex Inc. asserts the non-infringement of the polymorph patent for Tygacil that expires in 2030, but has not challenged the basic patent, which expires in 2016. In
September 2013, we filed suit against Apotex Inc. in the U.S. District Court for the District of Delaware asserting the infringement of the polymorph patent.
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In May 2014, CFT Pharmaceuticals LLC (CFT) notified us that it had filed an abbreviated new drug application with the FDA seeking approval to market a generic
version of Tygacil. CFT asserts the invalidity and non-infringement of (i) the polymorph patent for Tygacil and (ii) the formulation patent for Tygacil that expires in
2029, but has not challenged the basic patent. In June 2014, we filed suit against CFT in the U.S. District Court for the District of Delaware asserting the validity and
infringement of the polymorph patent and the formulation patent for Tygacil.

In May 2014, Aurobindo Pharma Limited (Aurobindo) notified us that it had filed an abbreviated new drug application with the FDA seeking approval to market a
generic version of Tygacil. Aurobindo asserts the invalidity and non-infringement of (i) the polymorph patent for Tygacil, and (ii) the formulation patent for Tygacil, but
has not challenged the basic patent. In July 2014, we filed suit against Aurobindo in the U.S. District Court for the District of Delaware, asserting the validity and
infringement of the polymorph patent and the formulation patent for Tygacil.

Action In Which Our Licensing Partner Is The Plaint  iff

Nexium 24HR (esomeprazole)

We have an exclusive license to market in the U.S. the over-the-counter version of Nexium from AstraZeneca (Nexium 24HR). Beginning in October 2014, Actavis
Laboratories FL, Inc., and then subsequently Andrx Labs, LLC (Andrx), and Perrigo Company plc (Perrigo), notified us that they had filed abbreviated new drug
applications with the FDA seeking approval to market generic versions of Nexium 24HR prior to the expiration of one or more of AstraZeneca'’s patents listed in the
FDA Orange Book for Nexium 24HR. In November 2014, December 2014 and February 2015, AstraZeneca filed actions against Actavis Laboratories FL, Inc., Andrx
and Perrigo, respectively, in the U.S. District Court for the District of New Jersey asserting the infringement of the challenged patents. We are not a party to
AstraZeneca's patent-infringement action.

Action In Which We Are The Defendant

Effexor XR (venlafaxine HCI)

In 2006, Wyeth and Wyeth Canada Limited (the Wyeth companies) filed an action in the Federal Court in Canada against Ratiopharm Inc. (Ratiopharm) seeking to
prevent Ratiopharm from obtaining approval in Canada for its generic version of Effexor XR prior to the expiration of one of the Wyeth companies’ patents. As a result
of that action, Ratiopharm was enjoined from obtaining regulatory approval for its generic product. However, in August 2007, the Federal Court of Appeal in Canada
ruled that the patent at issue could not be asserted against Ratiopharm under the applicable Canadian regulations governing approvals, and it dismissed the Wyeth
companies’ action.

Following the dismissal, in 2007, Ratiopharm filed an action in the Federal Court in Canada seeking damages from the Wyeth companies for preventing Ratiopharm
from marketing its generic version of Effexor XR in Canada from January 2006 through August 2007. The Federal Court dismissed Ratiopharm’s action in 2011, but
the Federal Court of Appeal reinstated it in 2012. In 2011 and 2012, Pfizer made payments to Teva Canada Limited, which had acquired Ratiopharm, totaling
Canadian dollars 52.5 million in partial settlement of this action.

The trial in this action was held in January 2014, and the court issued various findings in March 2014. On June 30, 2014, the Federal Court in Canada issued a
judgment based on those findings, awarding Teva Canada Limited damages of approximately Canadian dollars 125 million , consisting of compensatory damages,
pre-judgment interest and legal costs. This judgment was satisfied by Pfizer Canada Inc., as successor to the Wyeth companies, in July 2014. In September 2014,
Pfizer Canada Inc. appealed the judgment.

A2. Legal Proceedings —Product Litigation

Like other pharmaceutical companies, we are defendants in numerous cases, including but not limited to those discussed below, related to our pharmaceutical and
other products. Plaintiffs in these cases seek damages and other relief on various grounds for alleged personal injury and economic loss.

Asbestos

Between 1967 and 1982, Warner-Lambert owned American Optical Corporation, which manufactured and sold respiratory protective devices and asbestos safety
clothing. In connection with the sale of American Optical in 1982, Warner-Lambert agreed to indemnify the purchaser for certain liabilities, including certain asbestos-
related and other claims. As of December 31, 2014 , approximately 61,000 claims naming American Optical and numerous other defendants were pending in various
federal and state courts seeking damages for alleged personal injury from exposure to asbestos and other allegedly hazardous materials. Warner-Lambert was
acquired by Pfizer in 2000 and is now a wholly owned subsidiary of Pfizer. Warner-Lambert is actively engaged in the defense of, and will continue to explore various
means of resolving, these claims.

Numerous lawsuits are pending against Pfizer in various federal and state courts seeking damages for alleged personal injury from exposure to products containing
asbestos and other allegedly hazardous materials sold by Gibsonburg Lime Products Company (Gibsonburg). Gibsonburg was acquired by Pfizer in the 1960s and
sold products containing small amounts of asbestos until the early 1970s.

There also are a small number of lawsuits pending in various federal and state courts seeking damages for alleged exposure to asbestos in facilities owned or
formerly owned by Pfizer or its subsidiaries.

Celebrex and Bextra

Beginning in late 2004, several purported class actions were filed in federal and state courts alleging that Pfizer and certain of our current and former officers violated
federal securities laws by misrepresenting the safety of Celebrex and Bextra. In June 2005, the federal actions were transferred for consolidated pre-trial proceedings
to a Multi-District Litigation ( In re Pfizer Inc. Securities, Derivative and “ERISA” Litigation MDL-1688 ) in the U.S. District Court for the Southern District of New York.
In March 2012, the court in the Multi-District Litigation certified a class consisting of all persons who purchased or acquired Pfizer stock between October 31, 2000
and October 19, 2005. In May 2014, the court in the Multi-District Litigation granted Pfizer's motion to exclude the testimony of the plaintiffs’ loss causation and
damages expert. We
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subsequently filed a motion for summary judgment seeking dismissal of the litigation, and the plaintiffs filed a motion for leave to submit an amended report by their
expert. In July 2014, the court denied the plaintiffs’ motion for leave to submit an amended report, and granted our motion for summary judgment, dismissing the
plaintiffs’ claims in their entirety. In August 2014, the plaintiffs appealed the District Court’s decision to the U.S. Court of Appeals for the Second Circuit.

Various Drugs: Off-Label Promotion Action

In May 2010, a purported class action was filed in the U.S. District Court for the Southern District of New York against Pfizer and several of our current and former
officers. The complaint alleges that the defendants violated federal securities laws by making or causing Pfizer to make false statements, and by failing to disclose or
causing Pfizer to fail to disclose material information concerning the alleged off-label promotion of certain pharmaceutical products, alleged payments to physicians to
promote the sale of those products and government investigations related thereto. Plaintiffs seek damages in an unspecified amount. In March 2012, the court
certified a class consisting of all persons who purchased Pfizer common stock in the U.S. or on U.S. stock exchanges between January 19, 2006 and January 23,
2009 and were damaged as a result of the decline in the price of Pfizer common stock allegedly attributable to the claimed violations. In January 2015, the parties
reached an agreement in principle to resolve the matter for $400 million . The agreement is subject to court approval and other conditions.

Various Drugs: Foreign Corrupt Practices Act Compli ance

In February 2013, a shareholder derivative action was filed in the Supreme Court of the State of New York, County of New York, against certain current and former
officers and directors of Pfizer. Pfizer is named as a nominal defendant. The complaint alleged that the individual defendants breached their fiduciary duties to the
Company as the result of, among other things, inadequate oversight of compliance by Pfizer subsidiaries in various countries outside the U.S. with the U.S. Foreign
Corrupt Practices Act. The plaintiff sought damages in unspecified amounts and other unspecified relief on behalf of Pfizer. In November 2014, the court granted
defendants’ motions to dismiss the complaint in its entirety.

Effexor
* Personal Injury Actions

A number of individual lawsuits and multi-plaintiff lawsuits have been filed against us and/or our subsidiaries in various federal and state courts alleging personal injury
as a result of the purported ingestion of Effexor. Among other types of actions, the Effexor personal injury litigation includes actions alleging a variety of birth defects
as a result of the purported ingestion of Effexor by women during pregnancy. Plaintiffs in these birth-defect actions seek compensatory and punitive damages. In
August 2013, the federal birth-defect cases were transferred for consolidated pre-trial proceedings to a Multi-District Litigation ( In re Effexor (Venlafaxine
Hydrochloride) Products Liability Litigation MDL-2458 ) in the U.S. District Court for the Eastern District of Pennsylvania.

*  Antitrust Actions

Beginning in May 2011, actions, including purported class actions, were filed in various federal courts against Wyeth and, in certain of the actions, affiliates of Wyeth
and certain other defendants relating to Effexor XR, which is the extended-release formulation of Effexor. The plaintiffs in each of the class actions seek to represent a
class consisting of all persons in the U.S. and its territories who directly purchased, indirectly purchased or reimbursed patients for the purchase of Effexor XR or
generic Effexor XR from any of the defendants from June 14, 2008 until the time the defendants’ allegedly unlawful conduct ceased. The plaintiffs in all of the actions
allege delay in the launch of generic Effexor XR in the U.S. and its territories, in violation of federal antitrust laws and, in certain of the actions, the antitrust, consumer
protection and various other laws of certain states, as the result of Wyeth fraudulently obtaining and improperly listing certain patents for Effexor XR, enforcing certain
patents for Effexor XR, and entering into a litigation settlement agreement with a generic drug manufacturer with respect to Effexor XR. Each of the plaintiffs seeks
treble damages (for itself in the individual actions or on behalf of the putative class in the purported class actions) for alleged price overcharges for Effexor XR or
generic Effexor XR in the U.S. and its territories since June 14, 2008. All of these actions have been consolidated in the U.S. District Court for the District of New
Jersey.

In October 2014, the District Court dismissed the direct purchaser plaintiffs’ claims based on the litigation settlement agreement, but declined to dismiss the other
direct purchaser plaintiff claims. In January 2015, the District Court entered partial final judgments as to all settlement agreement claims, including those asserted by
direct purchasers and end-payer plaintiffs, which plaintiffs have appealed to the United States Court of Appeals for the Third Circuit. Motions to dismiss remain
pending as to the end-payer plaintiffs’ remaining claims.

Zoloft

A number of individual lawsuits and multi-plaintiff lawsuits have been filed against us and/or our subsidiaries in various federal and state courts alleging personal injury
as a result of the purported ingestion of Zoloft. Among other types of actions, the Zoloft personal injury litigation includes actions alleging a variety of birth defects as a
result of the purported ingestion of Zoloft by women during pregnancy. Plaintiffs in these birth-defect actions seek compensatory and punitive damages and the
disgorgement of profits resulting from the sale of Zoloft. In April 2012, the federal birth-defect cases were transferred for consolidated pre-trial proceedings to a Multi-
District Litigation ( In re Zoloft Products Liability Litigation MDL-2342 ) in the U.S. District Court for the Eastern District of Pennsylvania.

Neurontin

A number of lawsuits, including purported class actions, have been filed against us in various federal and state courts alleging claims arising from the promotion and
sale of Neurontin. The plaintiffs in the purported class actions seek to represent nationwide and certain statewide classes consisting of persons, including individuals,
health insurers, employee benefit plans and other third-party payers, who purchased or reimbursed patients for the purchase of Neurontin that allegedly was used for
indications other than those included in the product labeling approved by the FDA. In 2004, many of the suits pending in federal courts, including individual actions as
well as purported class actions, were transferred for consolidated pre-trial proceedings to a Multi-District Litigation (In re Neurontin Marketing, Sales Practices and
Product Liability Litigation MDL-1629) in the U.S. District Court for the District of Massachusetts.
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In the Multi-District Litigation, the District Court (i) denied the plaintiffs’ motion for certification of a nationwide class of all individual consumers and third-party payers
who allegedly purchased or reimbursed patients for the purchase of Neurontin for off-label uses from 1994 through 2004, and (ii) dismissed actions by certain
proposed class representatives for third-party payers and for individual consumers. In April 2013, the U.S. Court of Appeals for the First Circuit reversed the decision
of the District Court dismissing the action by the third-party payer proposed class representatives and remanded that action to the District Court for further
consideration, including reconsideration of class certification.

In December 2013, the U.S. Supreme Court denied our petition for certiorari seeking review of the First Circuit's decision reversing the dismissal of the third-party
payer purported class action. In April 2014, we and the attorneys for the proposed class representatives and for the plaintiffs in various individual actions entered into
an agreement-in-principle to settle the third-party payer purported class action, subject to court approval, as well as the pending individual actions by third-party
payers, for an aggregate of $325 million . In November 2014, the District Court granted final approval of the settlement. Plaintiffs’ counsel have agreed to dismiss with
prejudice all Neurontin marketing lawsuits by consumers, including the purported statewide consumer class actions in California and Illinois. Some counsel have
advised that certain plaintiffs can no longer be located.

Lipitor
«  Whistleblower Action

In 2004, a former employee filed a “whistleblower” action against us in the U.S. District Court for the Eastern District of New York. The complaint remained under seal
until September 2007, at which time the U.S. Attorney for the Eastern District of New York declined to intervene in the case. We were served with the complaint in
December 2007. Plaintiff alleges off-label promotion of Lipitor in violation of the Federal Civil False Claims Act and the false claims acts of certain states, and he
seeks treble damages and civil penalties on behalf of the federal government and the specified states as the result of their purchase, or reimbursement of patients for
the purchase, of Lipitor allegedly for such off-label uses. Plaintiff also seeks compensation as a whistleblower under those federal and state statutes. In addition,
plaintiff alleges that he was wrongfully terminated, in violation of the anti-retaliation provisions of applicable federal and New York law, and he seeks damages and the
reinstatement of his employment. In 2009, the District Court dismissed without prejudice the off-label promotion claims and, in 2010, plaintiff filed an amended
complaint containing off-label promotion allegations that are substantially similar to the allegations in the original complaint. In November 2012, the District Court
dismissed the amended complaint. In December 2012, plaintiff appealed the District Court's decision to the U.S. Court of Appeals for the Second Circuit. In August
2014, the U.S. Court of Appeals for the Second Circuit dismissed the appeal for lack of jurisdiction, and sent the case back to the District Court for clarification of its
ruling regarding the plaintiff's employment claims. In November 2014, the District Court granted plaintiff's motion for a partial final judgment certifying the dismissal of
the false claims counts, and plaintiff appealed the order dismissing those claims to the U.S. Court of Appeals for the Second Circuit.

¢ Antitrust Actions

Beginning in November 2011, purported class actions relating to Lipitor were filed in various federal courts against, among others, Pfizer, certain affiliates of Pfizer,
and, in most of the actions, Ranbaxy, Inc. (Ranbaxy) and certain affiliates of Ranbaxy. The plaintiffs in these various actions seek to represent nationwide, multi-state
or statewide classes consisting of persons or entities who directly purchased, indirectly purchased or reimbursed patients for the purchase of Lipitor (or, in certain of
the actions, generic Lipitor) from any of the defendants from March 2010 until the cessation of the defendants’ allegedly unlawful conduct (the Class Period). The
plaintiffs allege delay in the launch of generic Lipitor, in violation of federal antitrust laws and/or state antitrust, consumer protection and various other laws, resulting
from (i) the 2008 agreement pursuant to which Pfizer and Ranbaxy settled certain patent litigation involving Lipitor, and Pfizer granted Ranbaxy a license to sell a
generic version of Lipitor in various markets beginning on varying dates, and (ii) in certain of the actions, the procurement and/or enforcement of certain patents for
Lipitor. Each of the actions seeks, among other things, treble damages on behalf of the putative class for alleged price overcharges for Lipitor (or, in certain of the
actions, generic Lipitor) during the Class Period. In addition, individual actions have been filed against Pfizer, Ranbaxy and certain of their affiliates, among others,
that assert claims and seek relief for the plaintiffs that are substantially similar to the claims asserted and the relief sought in the purported class actions described
above. These various actions have been consolidated for pre-trial proceedings in a Multi-District Litigation ( In re Lipitor Antitrust Litigation MDL-2332 ) in the U.S.
District Court for the District of New Jersey.

In September 2013 and 2014, the District Court dismissed the claims by direct purchasers. In October 2014, the direct purchaser plaintiffs: (i) filed a motion to amend
the judgment and for leave to amend their complaint and (ii) appealed the District Court’s decision to the United States Court of Appeals for the Third Circuit. In
October and November 2014, the District Court dismissed the claims of all other MDL plaintiffs, who subsequently appealed in November and December 2014 the
District Court’s decision to the United States Court of Appeals for the Third Circuit.

Also, in January 2013, the State of West Virginia filed an action in West Virginia state court against Pfizer and Ranbaxy, among others, that asserts claims and seeks
relief on behalf of the State of West Virginia and residents of that state that are substantially similar to the claims asserted and the relief sought in the purported class
actions described above.

¢ Personal Injury Actions

A number of individual and multi-plaintiff lawsuits have been filed against us in various federal and state courts alleging that the plaintiffs developed type 2 diabetes as
a result of the purported ingestion of Lipitor. Plaintiffs seek compensatory and punitive damages. In February 2014, the federal actions were transferred for
consolidated pre-trial proceedings to a Multi-District Litigation ( In re Lipitor (Atorvastatin Calcium) Marketing, Sales Practices and Products Liability Litigation (No. I1)
MDL-2502 ) in the U.S. District Court for the District of South Carolina.

Chantix/Champix

Beginning in December 2008, purported class actions were filed against us in the Ontario Superior Court of Justice (Toronto Region), the Superior Court of Quebec
(District of Montreal), the Court of Queen’s Bench of Alberta, Judicial District of Calgary, and the Superior Court of British Columbia (Vancouver Registry) on behalf of
all individuals and third-party payers in Canada who have purchased and ingested Champix or reimbursed patients for the purchase of Champix. Each of these
actions asserts claims under Canadian product liability law,
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including with respect to the safety and efficacy of Champix, and, on behalf of the putative class, seeks monetary relief, including punitive damages. In June 2012, the
Ontario Superior Court of Justice certified the Ontario proceeding as a class action, defining the class as consisting of the following: (i) all persons in Canada who
ingested Champix during the period from April 2, 2007 to May 31, 2010 and who experienced at least one of a number of specified neuropsychiatric adverse events;
(ii) all persons who are entitled to assert claims in respect of Champix pursuant to Canadian legislation as the result of their relationship with a class member; and (iii)
all health insurers who are entitled to assert claims in respect of Champix pursuant to Canadian legislation. The Ontario Superior Court of Justice certified the class
against Pfizer Canada Inc. only and ruled that the action against Pfizer should be stayed until after the trial of the issues that are common to the class members. The
actions in Quebec, Alberta and British Columbia have been stayed in favor of the Ontario action, which is proceeding on a national basis.

Celebrex

Beginning in July 2014, purported class actions were filed in the United States District Court for the Eastern District of Virginia against Pfizer and certain subsidiaries
of Pfizer relating to Celebrex. The plaintiffs seek to represent U.S. nationwide or multi-state classes consisting of persons or entities who directly purchased from the
defendants, or indirectly purchased or reimbursed patients for some or all of the purchase price of, Celebrex or generic Celebrex from May 31, 2014 until the
cessation of the defendants’ allegedly unlawful conduct. The plaintiffs allege delay in the launch of generic Celebrex in violation of federal antitrust laws or certain
state antitrust, consumer protection and various other laws as a result of Pfizer fraudulently obtaining and improperly listing a patent on Celebrex, engaging in sham
litigation, and prolonging the impact of sham litigation through settlement activity that further delayed generic entry. Each of the actions seeks treble damages on
behalf of the putative class for alleged price overcharges for Celebrex since May 31, 2014. In December 2014, the District Court granted the parties’ joint motions to
consolidate the direct purchaser and end-payor cases, and consolidation will be sought for cases in accordance with that order.

Reglan

Reglan is a pro-motility medicine for the treatment of gastroesophageal reflux disease and diabetic gastroparesis that was marketed by Wyeth and a predecessor
company from 1979 until the end of 2001, when Wyeth sold the product and transferred the new drug application to another pharmaceutical company. Generic
versions of Reglan have been sold by other companies since 1985. Pfizer, as Wyeth's parent company, and certain wholly owned subsidiaries and limited liability
companies, including Wyeth, along with several other pharmaceutical manufacturers, have been named as defendants in numerous actions in various federal and
state courts alleging personal injury resulting from the use of Reglan and/or generic equivalents thereof. Plaintiffs in these actions seek to hold the defendants,
including Pfizer and its affiliated companies, liable for a variety of personal injuries, including movement disorders such as Tardive Dyskinesia, allegedly resulting from
the ingestion of Wyeth’s product and/or products sold by other companies. A substantial majority of the claims involve the ingestion of generic versions of Reglan
produced and sold by other companies. Claims against Pfizer and its affiliated companies are largely based on the novel theory of innovator liability under which
plaintiffs allege that an innovator pharmaceutical company can be liable for injuries caused by the ingestion of generic forms of the product produced and sold by
other companies. This theory of liability has been rejected by more than 100 federal and state courts, applying the laws of 30 states. However, a small number of
courts have adopted the theory, including the Alabama Supreme Court in August 2014. Actions have been filed under the laws of those jurisdictions, including
Alabama, and additional actions may be filed in the future.

A3. Legal Proceedings —Commercial and Other Matters

Average Wholesale Price Litigation

Pfizer, certain of its subsidiaries and other pharmaceutical manufacturers were sued in various state courts by a number of states alleging that the defendants
provided average wholesale price (AWP) information for certain of their products that was higher than the actual average prices at which those products were sold.
The AWP is used to determine reimbursement levels under Medicare Part B and Medicaid and in many private-sector insurance policies and medical plans. All but
two of those actions have been resolved through settlement, dismissal or final judgment. The plaintiff states in the two remaining actions claim that the alleged spread
between the AWPs at which purchasers were reimbursed and the actual sale prices was promoted by the defendants as an incentive to purchase certain of their
products. In addition to suing on their own behalf, the two states seek to recover on behalf of individuals, private-sector insurance companies and medical plans in
their states. These actions allege, among other things, fraud, unfair competition, unfair trade practices and the violation of consumer protection statutes, and seek
monetary and other relief, including civil penalties and treble damages.

Monsanto-Related Matters

In 1997, Monsanto Company (Former Monsanto) contributed certain chemical manufacturing operations and facilities to a newly formed corporation, Solutia Inc.
(Solutia), and spun off the shares of Solutia. In 2000, Former Monsanto merged with Pharmacia & Upjohn Company to form Pharmacia Corporation (Pharmacia).
Pharmacia then transferred its agricultural operations to a newly created subsidiary, named Monsanto Company (New Monsanto), which it spun off in a two-stage
process that was completed in 2002. Pharmacia was acquired by Pfizer in 2003 and is now a wholly owned subsidiary of Pfizer.

In connection with its spin-off that was completed in 2002, New Monsanto assumed, and agreed to indemnify Pharmacia for, any liabilities related to Pharmacia’s
former agricultural business. New Monsanto is defending and indemnifying Pharmacia in connection with various claims and litigation arising out of, or related to, the
agricultural business.

In connection with its spin-off in 1997, Solutia assumed, and agreed to indemnify Pharmacia for, liabilities related to Former Monsanto's chemical businesses. As the
result of its reorganization under Chapter 11 of the U.S. Bankruptcy Code, Solutia’s indemnification obligations relating to Former Monsanto’s chemical businesses
are limited to sites that Solutia has owned or operated. In addition, in connection with its spinoff that was completed in 2002, New Monsanto assumed, and agreed to
indemnify Pharmacia for, any liabilities primarily related to Former Monsanto's chemical businesses, including, but not limited to, any such liabilities that Solutia
assumed. Solutia's and New Monsanto's assumption of, and agreement to, indemnify Pharmacia for these liabilities apply to pending actions and any future actions
related to Former Monsanto's chemical businesses in which Pharmacia is named as a defendant, including, without limitation, actions asserting environmental
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claims, including alleged exposure to polychlorinated biphenyls. Solutia and New Monsanto are defending and indemnifying Pharmacia in connection with various
claims and litigation arising out of, or related to, Former Monsanto’s chemical businesses.

Trade Secrets Action in California

In 2004, Ischemia Research and Education Foundation (IREF) and its chief executive officer brought an action in California Superior Court, Santa Clara County,
against a former IREF employee and Pfizer. Plaintiffs allege that defendants conspired to misappropriate certain information from IREF’s allegedly proprietary
database in order to assist Pfizer in designing and executing a clinical study of a Pfizer drug. In 2008, the jury returned a verdict for compensatory damages of
approximately $38.7 million . In March 2009, the court awarded prejudgment interest, but declined to award punitive damages. In July 2009, the court granted our
motion for a new trial and vacated the jury verdict. In February 2013, the trial court's decision was affirmed by the California Court of Appeal, Sixth Appellate District.
In May 2013, the action was remanded for further proceedings to the California Superior Court, Santa Clara County. We do not expect this litigation to have a material
adverse effect on our financial position.

Environmental Matters

In 2009, we submitted to the U.S. Environmental Protection Agency (EPA) a corrective measures study report with regard to Pharmacia Corporation's discontinued
industrial chemical facility in North Haven, Connecticut and a revised site-wide feasibility study with regard to Wyeth Holdings Corporation's discontinued industrial
chemical facility in Bound Brook, New Jersey. In September 2010, our corrective measures study report with regard to the North Haven facility was approved by the
EPA, and we commenced construction of the site remedy in late 2011 under an Updated Administrative Order on Consent with the EPA. In July 2011, Wyeth Holdings
Corporation finalized an Administrative Settlement Agreement and Order on Consent for Removal Action with the EPA with regard to the Bound Brook facility. In May
2012, we completed construction of an interim remedy to address the discharge of impacted groundwater from that facility to the Raritan River. In September 2012,
the EPA issued a final remediation plan for the Bound Brook facility's main plant area, which is generally in accordance with one of the remedies evaluated in our
revised site-wide feasibility study. In March 2013, Wyeth Holdings Corporation entered into an Administrative Settlement Agreement and Order on Consent with the
EPA to allow us to undertake detailed engineering design of the remedy for the main plant area and to perform a focused feasibility study for two adjacent lagoons.
The estimated costs of the site remedy for the North Haven facility and the site remediation for the Bound Brook facility are covered by accruals previously taken by
us.

We are a party to a number of other proceedings brought under the Comprehensive Environmental Response, Compensation, and Liability Act of 1980, as amended,
and other state, local or foreign laws in which the primary relief sought is the cost of past and/or future remediation.

A4. Legal Proceedings —Government Investigations

Like other pharmaceutical companies, we are subject to extensive regulation by national, state and local government agencies in the U.S. and in the other countries in
which we operate. As a result, we have interactions with government agencies on an ongoing basis. It is possible that criminal charges and substantial fines and/or
civil penalties could result from government investigations. Among the investigations by government agencies is the matter discussed below.

In 2009, the U.S. Department of Justice (DOJ) filed a civil complaint in intervention in two qui tam actions that had been filed under seal in the U.S. District Court for
the District of Massachusetts. The complaint alleges that Wyeth's practices relating to the pricing for Protonix for Medicaid rebate purposes between 2001 and 2006,
prior to Wyeth's acquisition by Pfizer, violated the Federal Civil False Claims Act and federal common law. The two qui tam actions have been unsealed and the
complaints include substantially similar allegations. In addition, in 2009, several states and the District of Columbia filed a complaint under the same docket number
asserting violations of various state laws based on allegations substantially similar to those set forth in the civil complaint filed by the DOJ.

A5. Legal Proceedings —Certain Matters Resolved During 2014

As previously reported, during 2014 , certain matters, including the matters discussed below, were resolved or were the subject of definitive settlement agreements or
settlement agreements-in-principle.

Neurontin Antitrust Actions

In January 2011, in a Multi-District Litigation (In re Neurontin Antitrust Litigation MDL-1479) that consolidated four actions, the U.S. District Court for the District of New
Jersey certified a nationwide class consisting of wholesalers and other entities who purchased Neurontin directly from Pfizer and Warner-Lambert during the period
from December 11, 2002 to August 31, 2008 or who purchased generic gabapentin after it became available. The complaints alleged that Pfizer and Warner-Lambert
engaged in anticompetitive conduct in violation of the Sherman Act. In April 2014, the parties entered into an agreement to settle this action for $190 million . In
addition, in July 2014, Pfizer, Warner-Lambert and certain direct purchasers who opted out of the certified class entered into an agreement-in-principle to settle two
actions pending in the District Court of New Jersey, that assert allegations substantially similar to those in the class, on terms not material to Pfizer.
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Lyrica (pregabalin)

Beginning in March 2009, several generic drug manufacturers notified us that they had filed abbreviated new drug applications with the FDA seeking approval to
market generic versions of Lyrica capsules and, in the case of one generic drug manufacturer, Lyrica oral solution. Each of the generic drug manufacturers challenged
one or more of three patents for Lyrica: the basic patent, which expires in 2018, and two other patents, one of which expired in October 2013 and the other of which
expires in 2018. Each of the generic drug manufacturers asserted the invalidity and/or the non-infringement of the patents subject to challenge. Beginning in April
2009, we filed actions against these generic drug manufacturers in the U.S. District Court for the District of Delaware, asserting the infringement and validity of our
patents for Lyrica, and all of these cases were consolidated in the District of Delaware. In July 2012, the court held that all three patents were valid and infringed. In
August 2012, the generic drug manufacturers appealed the decision to the U.S. Court of Appeals for the Federal Circuit. In February 2014, the Federal Circuit affirmed
the decision of the District Court with respect to the validity and enforcement of one claim of the basic patent and determined, on the ground of mootness, that it did
not have to render a decision on any other issues raised on appeal, including with respect to the other patent that expires in 2018. The generic drug manufacturers'
time to file a petition for certiorari requesting a review by the U.S. Supreme Court expired in May 2014. As a result, the generic drug manufacturers cannot obtain FDA
approval for their generic versions of Lyrica or market those products in the U.S. prior to the expiration of the basic patent in 2018.

In November 2010 and December 2012, Novel Laboratories, Inc. (Novel) and Wockhardt Limited (Wockhardt), respectively, notified us that they had each filed
abbreviated new drug applications with the FDA seeking approval to market generic versions of Lyrica oral solution. Novel asserted the invalidity and/or non-
infringement of our three patents for Lyrica referred to in the paragraph above. Wockhardt asserted the invalidity and non-infringement of the basic patent. In October
2011, Alembic Pharmaceuticals Limited (Alembic) notified us that it had filed an abbreviated new drug application with the FDA seeking approval to market a generic
version of Lyrica capsules and asserting the invalidity of the basic patent. In December 2011, January 2011 and January 2013, we filed actions against each of
Alembic, Novel and Wockhardt, respectively, in the U.S. District Court for the District of Delaware, asserting the validity and infringement of our patents. Each of
Novel, Alembic and Wockhardt agreed to a stay of the respective actions described above and to be bound by any final judgment of infringement and validity of the
patents at issue in the consolidated action discussed in the paragraph above. In late May and early June 2014, the District Court entered consent judgments against
Novel, Alembic and Wockhardt, and, as a result, these generic drug manufacturers cannot obtain FDA approval for their generic versions of Lyrica or market their
products in the U.S. prior to the expiration of the basic patent in December 2018.

Bapineuzumab

In June 2010, a purported class action was filed in the U.S. District Court for the District of New Jersey against Pfizer, as successor to Wyeth, and several former
officers of Wyeth. The complaint alleged that Wyeth and the individual defendants violated federal securities laws by making or causing Wyeth to make false and
misleading statements, and by failing to disclose or causing Wyeth to fail to disclose material information, concerning the results of a clinical trial involving
bapineuzumab, a product in development for the treatment of Alzheimer’s disease. The plaintiff sought to represent a class consisting of all persons who purchased
Wyeth securities from May 21, 2007 through July 2008 and sought damages in an unspecified amount on behalf of the putative class. In February 2012, the court
granted the defendants’ motion to dismiss the complaint. In December 2012, the court granted the plaintiff's motion to file an amended complaint. In April 2013, the
court granted the defendants' motion to dismiss the amended complaint. In May 2013, the plaintiff appealed the District Court's decision to the U.S. Court of Appeals
for the Third Circuit. In June 2014, the U.S. Court of Appeals for the Third Circuit affirmed the District Court's decision to dismiss the complaint. The plaintiff's time to
file a petition for certiorari requesting a review by the U.S. Supreme Court expired in September 2014.

B. Guarantees and Indemnifications

In the ordinary course of business and in connection with the sale of assets and businesses, we often indemnify our counterparties against certain liabilities that may
arise in connection with the transaction or related to activities prior to the transaction. These indemnifications typically pertain to environmental, tax, employee and/or
product-related matters and patent-infringement claims. If the indemnified party were to make a successful claim pursuant to the terms of the indemnification, we
would be required to reimburse the loss. These indemnifications are generally subject to threshold amounts, specified claim periods and other restrictions and
limitations. Historically, we have not paid significant amounts under these provisions and, as of December 31, 2014 , recorded amounts for the estimated fair value of
these indemnifications were not significant.

Pfizer Inc. has also guaranteed the long-term debt of certain companies that it acquired and that now are subsidiaries of Pfizer.

C. Purchase Commitments

As of December 31, 2014 , we had agreements totaling $4.1 billion to purchase goods and services that are enforceable and legally binding and include amounts
relating to advertising, information technology services, employee benefit administration services, and potential milestone payments deemed reasonably likely to
occur.

Note 18. Segment, Geographic and Other Revenue Info __rmation

A. Segment Information

We manage our commercial operations through a global commercial structure consisting of two distinct businesses: an Innovative Products business and an
Established Products business. The Innovative Products business is composed of two operating segments, each of which is led by a single manager—the Global
Innovative Pharmaceutical segment (GIP) and the Global Vaccines, Oncology and Consumer Healthcare segment (VOC). The Established Products business
consists of the Global Established Pharmaceutical segment (GEP), which is led by a single manager. Each operating segment has responsibility for its commercial
activities and for certain in-process research and development (IPR&D) projects for new investigational products and additional indications for in-line products that
generally have achieved proof of concept.
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Each business has a geographic footprint across developed and emerging markets. We have restated prior-period information (Revenues and Earnings, as defined by
management, and Depreciation and Amortization) to conform to the current management structure. As our operations were not managed under the new structure until
the beginning of fiscal 2014, certain costs and expenses could not be directly attributed to one of the new operating segments. As a result, our operating segment
results for 2013 include allocations. The amounts subject to allocation methods in 2013 were approximately $2.1 billion of selling, informational and administrative
expenses and approximately $800 million of research and development expenses . The amounts subject to allocation methods in 2012 were approximately $2.3
billion of selling, informational and administrative expenses and approximately $990 million of research and development expenses:

¢ The selling, informational and administrative expenses were allocated using proportional allocation methods based on associated selling costs, revenues or
product-specific costs, as applicable.

¢ The research and development expenses were allocated based on product-specific R&D costs or revenue metrics, as applicable.
Management believes that the allocations are reasonable.

We regularly review our segments and the approach used by management to evaluate performance and allocate resources.

Operating Segments

Some additional information about each segment follows:

¢ Global Innovative Pharmaceutical segment —GIP is focused on developing, registering and commercializing novel, value-creating medicines that significantly
improve patients’ lives. These therapeutic areas include inflammation, cardiovascular/metabolic, neuroscience and pain, rare diseases and women’s/men’s health
and include leading brands, such as Xeljanz, Eliquis and Lyrica (U.S., Japan). GIP has a pipeline of medicines in inflammation, cardiovascular/metabolic disease,
neuroscience and pain, and rare diseases.

¢ Global Vaccines, Oncology and Consumer Healthcare segment —VOC focuses on the development and commercialization of vaccines and products for oncology
and consumer healthcare. Consumer Healthcare manufactures and markets several well known, OTC products. Each of the three businesses in VOC operates as
a separate, global business with distinct specialization in terms of the science and market approach necessary to deliver value to consumers and patients.

* Global Established Pharmaceutical segment —GEP includes the brands that have lost market exclusivity and, generally, the mature, patent-protected products
that are expected to lose exclusivity through 2015 in most major markets and, to a much smaller extent, generic pharmaceuticals. Additionally, GEP includes our
sterile injectable products and biosimilar development portfolio.

Our chief operating decision maker uses the revenues and earnings of the three operating segments, among other factors, for performance evaluation and resource
allocation.

Other Costs and Business Activities

Certain costs are not allocated to our operating segment results, such as costs associated with the following:

« Worldwide Research and Development (WRD), which is generally responsible for research projects until proof-of-concept is achieved and then for transitioning
those projects to the appropriate operating segment for possible clinical and commercial development. R&D spending may include upfront and milestone
payments for intellectual property rights. This organization also has responsibility for certain science-based and other platform-services organizations, which
provide technical expertise and other services to the various R&D projects. WRD is also responsible for facilitating all regulatory submissions and interactions with
regulatory agencies, including all safety-event activities.

« Pfizer Medical, which is responsible for the provision of medical information to healthcare providers, patients and other parties, transparency and disclosure
activities, clinical trial results publication, grants for healthcare quality improvement and medical education, partnerships with global public health and medical
associations, regulatory inspection readiness reviews, internal audits of Pfizer-sponsored clinical trials and internal regulatory compliance processes.

« Corporate, representing platform functions (such as worldwide technology, global real estate operations, legal, finance, human resources, worldwide public affairs,
compliance and worldwide procurement) and certain compensation and other corporate costs, such as interest income and expense, and gains and losses on
investments.

¢ Other unallocated costs, representing overhead expenses associated with our manufacturing and commercial operations not directly attributable to an operating
segment.

« Certain transactions and events such as (i) purchase accounting adjustments, where we incur expenses associated with the amortization of fair value adjustments
to inventory, intangible assets and property, plant and equipment; (i) acquisition-related costs, where we incur costs for executing the transaction, integrating the
acquired operations and restructuring the combined company; and (iii) certain significant items, which include non-acquisition-related restructuring costs, as well
as costs incurred for legal settlements, asset impairments and disposals of assets or businesses, including, as applicable, any associated transition activities.

Segment Assets

We manage our assets on a total company basis, not by operating segment, as many of our operating assets are shared (such as our plant network assets) or
commingled (such as accounts receivable, as many of our customers are served by multiple operating segments). Therefore, our chief operating decision maker does
not regularly review any asset information by operating segment and, accordingly, we do not report asset information by operating segment. Total assets were
approximately $169 billion as of December 31, 2014 and approximately $172 billion as of December 31, 2013 .

114 2014 Financial Report




Notes to Consolidated Financial Statements
Pfizer Inc. and Subsidiary Companies

Selected Income Statement Information

The following table provides selected income statement information by reportable segment:

Revenues Earnings (@) Depreciation and Amortization (b)
Year Ended December 31, Year Ended December 31, Year Ended December 31,
(MILLIONS OF DOLLARS) 2014 2013 2012 2014 2013 2012 2014 2013 2012
Reportable Segments:
Global Innovative Pharmaceutical (GIP) $ 13,861 $ 14,317 $ 13,756 $ 7,780 $ 8549 $ 8325 $ 255 $ 238 $ 250
Global Vaccines, Oncology and Consumer
Healthcare (VOC) 10,144 9,285 8,991 4,692 4,216 3,597 263 231 270
Global Established Pharmaceutical (GEP) 25,149 27,619 31,678 16,199 17,552 19,910 475 478 595
Total reportable segments 49,154 51,221 54,426 28,671 30,318 31,832 993 947 1,115
Other business activities (¢) 253 232 231 (3,092) (2,828) (2,888) 91 105 117
Reconciling Items:
Corporate (d) = — — (5,200) (5,689) (6,059) 384 432 546
Purchase accounting adjustments (d) — — — (3,641) (4,344) (4,905) 3,782 4,487 4,988
Acquisition-related costs (d) — — — (183) (376) (946) 53 124 273
Certain significant items (€) 198 132 — (3,749) (692) (5,039) 207 167 300
Other unallocated — — — (567) (671) (751) 27 44 55

$ 49,605 $ 51584 $ 54,657 $ 12,240 $15716 $11242 $ 5537 $ 6,306 $ 7,394

Income from continuing operations before provision for taxes on income.

B

®

Certain production facilities are shared. Depreciation is allocated based on estimates of physical production. Amounts here relate solely to the depreciation and amortization associated
with continuing operations.
©

Other business activities includes the revenues and operating results of Pfizer CentreSource, our contract manufacturing and bulk pharmaceutical chemical sales operation, and the costs
managed by our Worldwide Research and Development organization and our Pfizer Medical organization.

@ For a description, see the "Other Costs and Business Activities" section above.

(€

Certain significant items are substantive, unusual items that, either as a result of their nature or size, would not be expected to occur as part of our normal business on a regular basis.

For Revenues in 2014, certain significant items primarily represent revenues related to our transitional manufacturing and supply agreements with Zoetis. For additional information, see
Note 2D.

For Earnings in 2014, certain significant items includes: (i) income related to our transitional manufacturing and supply agreements with Zoetis of $32 million , (ii) charges for certain legal
matters of $999 million , (iii) certain asset impairments of $440 million , (iv) a charge for an additional year of Branded Prescription Drug Fee of $215 million , (v) restructuring charges
and implementation costs associated with our cost-reduction initiatives that are not associated with an acquisition of $598 million , (vi) upfront fee associated with collaborative
arrangement with Merck KGaA of $1.2 billion , (vii) charges for business and legal entity alignment of $168 million and (viii) other charges of $197 million . For additional information, see
Note 2C, Note 3 and Note 4 .

For Revenues in 2013, certain significant items represent revenues related to our transitional manufacturing and supply agreements with Zoetis. For additional information, see Note 2D.

For Earnings in 2013, certain significant items includes: (i) income related to our transitional manufacturing and supply agreements with Zoetis of $16 million , (ii) patent litigation
settlement income of $1.3 billion , (iii) restructuring charges and implementation costs associated with our cost-reduction initiatives that are not associated with an acquisition of $1.3
billion , (iv) net charges for certain legal matters of $21 million , (v) certain asset impairments of $836 million , (vi) the gain associated with the transfer of certain product rights to Hisun
Pfizer of $459 million , (vii) costs associated with the separation of Zoetis of $18 million and (viii) other charges of $306 million . For additional information, see Note 3 and Note 4.

For Earnings in 2012, certain significant items includes: (i) net charges for certain legal matters of $2.2 billion , (i) restructuring charges and implementation costs associated with our
cost-reduction initiatives that are not associated with an acquisition of $1.8 billion , (iii) certain asset impairment charges of $875 million , (iv) costs associated with the separation of
Zoetis of $125 million and (v) other charges of $19 million . For additional information, see Note 3 and  Note 4.

Equity in the net income of investees accounted for by the equity method is not significant for any of our operating segments.
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B. Geographic Information

Revenues exceeded $500 million in each of 13, 12 and 14 countries outside the U.S. in 2014 , 2013 and 2012 , respectively. The U.S. is the only country to
contribute more than 10% of total revenue in 2014. The U.S. and Japan were the only countries to contribute more than 10% of total revenue in 2013 and 2012.

The following table provides revenues by geographic area:

Year Ended December 31,

(MILLIONS OF DOLLARS) 2014 2013 2012
United States $ 19,073 $ 20,274 % 21,313
Developed Europe © 11,719 11,739 12,545
Developed Rest of World ® 7,314 8,346 9,956
Emerging Markets © 11,499 11,225 10,843

Revenues $ 49,605 $ 51,584 $ 54,657

@ Developed Europe region includes the following markets: Western Europe, Finland and the Scandinavian countries. Revenues denominated in euros were $9.0 billion in 2014 , $8.9 billion
in 2013 and $9.4 billion in 2012 .

® Developed Rest of World region includes the following markets: Australia, Canada, Japan, New Zealand and South Korea.

© Emerging Markets region includes, but is not limited to, the following markets: Asia (excluding Japan and South Korea), Latin America, the Middle East, Eastern Europe, Africa, Turkey and
Central Europe.

Long-lived assets by geographic region follow:

As of December 31,

(MILLIONS OF DOLLARS) 2014 2013 2012
Property, plant and equipment, net
United States $ 5575 $ 5885 $ 6,485
Developed Europe @ 4,606 4,845 4,895
Developed Rest of World ® 617 696 816
Emerging Markets © 963 971 1,017
Property, plant and equipment, net $ 11,762  $ 12,397 % 13,213

@ Developed Europe region includes the following markets: Western Europe, Finland and the Scandinavian countries.

® Developed Rest of World region includes the following markets: Australia, Canada, Japan, New Zealand, and South Korea.

© Emerging Markets region includes, but is not limited to, the following markets: Asia (excluding Japan and South Korea), Latin America, the Middle East, Eastern Europe, Africa, Turkey and
Central Europe.

C. Other Revenue Information

Significant Customers

We sell our biopharmaceutical products primarily to customers in the wholesale sector. In 2014 , sales to our three largest U.S. wholesaler customers represented
approximately 13% , 10% and 9% of total revenues, respectively, and, collectively, represented approximately 24% of total accounts receivable as of December 31,
2014 . In 2013, sales to our three largest U.S. wholesaler customers represented approximately 12% , 9% and 8% of total revenues, respectively, and, collectively,
represented approximately 20% of total accounts receivable as of December 31, 2013 . For both years, these sales and related accounts receivable were
concentrated in our biopharmaceutical businesses.
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Significant Product Revenues

The following table provides detailed revenue information:

Year Ended December 31,

(MILLIONS OF DOLLARS) Business @ 2014 2013 2012

Biopharmaceutical revenues:

Lyrica ® GEP/GIP $ 5168 $ 4595 % 4,158
Prevnar family \% 4,464 3,974 4,117
Enbrel (Outside the U.S. and Canada) GIP 3,850 3,774 3,737
Celebrex GEP 2,699 2,918 2,719
Lipitor GEP 2,061 2,315 3,948
Viagra © GEP/GIP 1,685 1,881 2,051
Zyvox GEP 1,352 1,353 1,345
Sutent O 1,174 1,204 1,236
Norvasc GEP 1,112 1,229 1,349
Premarin family GEP 1,076 1,092 1,073
BeneFIX GIP 856 832 775
Vfend GEP 756 775 754
Pristiq GEP 737 698 630
Genotropin GIP 723 772 832
Chantix/Champix GIP 647 648 670
Refacto AF/Xyntha GIP 631 602 584
Xalatan/Xalacom GEP 495 589 806
Medrol GEP 443 464 523
Xalkori O 438 282 123
Zoloft GEP 423 469 541
Inlyta O 410 319 100
Relpax GEP 382 359 368
Fragmin GEP 364 359 381
Sulperazon GEP 354 309 262
Effexor GEP 344 440 425
Rapamune GIP 339 350 346
Tygacil GEP 323 358 335
Zithromax/Zmax GEP 314 387 435
Xeljanz GIP 308 114 6
Zosyn/Tazocin GEP 303 395 484
EpiPen GEP 294 273 263
Toviaz GIP 288 236 207
Revatio GEP 276 307 534
Cardura GEP 263 296 338
Xanax/Xanax XR GEP 253 276 274
Inspra GEP 233 233 214
Somavert GIP 229 217 197
BMP2 GIP 228 209 263
Diflucan GEP 220 242 259
Neurontin GEP 210 216 235
Unasyn GEP 207 212 228
Detrol/Detrol LA GEP 201 562 761
Depo-Provera GEP 201 191 148

Protonix/Pantoprazole GEP 198 185 188



Dalacin/Cleocin GEP 184 199 232

Caduet GEP 180 223 258
Alliance revenues @ GEP/GIP 957 2,628 3,492
All other GIP GIP 469 540 332
All other GEP GEP 6,175 6,614 7,442
All other V/O VIO 211 164 236
Total biopharmaceutical revenues GEP/GIP/V/IO 45,708 47,878 51,214

Other revenues:

Consumer Healthcare C 3,446 3,342 3,212
Other © 451 364 231
Revenues $ 49,605 $ 51,584 $ 54,657

@ ndicates the business to which the revenues relate. GIP = the Global Innovative Pharmaceutical segment; V= the Global Vaccines
business; O= the Global Oncology business; C = the global Consumer Healthcare business; and GEP = the Global Established Pharmaceutical segment.

® | yrica revenues from all of Europe are included in GEP. All other Lyrica revenues are included in GIP.
© Viagra revenues from the U.S. and Canada are included in GIP. All other Viagra revenues are included in GEP.
@ Includes Enbrel (GIP, in the U.S. and Canada through October 31, 2013), Spiriva (GEP), Rebif (GIP), Aricept (GEP) and Eliquis (GIP).
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© Other primarily includes revenues generated from Pfizer CentreSource, our contract manufacturing and bulk pharmaceutical chemical sales organization, and also includes the revenues
related to our transitional manufacturing and supply agreements with Zoetis.

Note 19. Subsequent Events

A. Agreement to Acguire Hospira, Inc. (Hospira)

On February 5, 2015, we announced that we have entered into a definitive merger agreement under which we agreed to acquire Hospira, the world's leading provider
of injectable drugs and infusion technologies and a global leader in biosimilars, for $90 per share in cash, for a total enterprise value of approximately $17 billion . We
expect to finance the transaction through a combination of existing cash and new debt, with approximately two-thirds of the value financed from cash and one-third
from debt. The transaction is subject to customary closing conditions, including regulatory approvals in several jurisdictions and the approval of Hospira's
shareholders, and is expected to close in the second half of 2015.

B. Acquisition of Marketed Vaccines Business of Bax ter International Inc. (Baxter)

On December 1, 2014 (which falls in the first fiscal quarter of 2015 for our international operations), we completed the acquisition of Baxter's portfolio of marketed
vaccines for $635 million . The portfolio that was acquired consists of NeisVac-C and FSME-IMMUN/TicoVac. NeisVac-C is a vaccine that helps protect against
meningitis caused by group C meningococcal meningitis and FSME-IMMUN/TicoVac is a vaccine that helps protect against tick-borne encephalitis. We also acquired
a portion of Baxter's facility in Orth, Austria, where these vaccines are manufactured. The allocation of the consideration transferred to the assets acquired and the
liabilities assumed has not yet been completed.

C. Collaboration with OPKO Health, Inc. (OPKO)

On December 13, 2014, we entered into a collaborative agreement with OPKO to develop and commercialize OPKO'’s long-acting human growth hormone (hGH-
CTP) for the treatment of growth hormone deficiency (GHD) in adults and children, as well as for the treatment of growth failure in children born small for gestational
age (SGA) who fail to show catch-up growth by two years of age. hGH-CTP has the potential to reduce the required dosing frequency of human growth hormone to a
single weekly injection from the current standard of one injection per day. The transaction closed on January 28, 2015, upon termination of the Hart-Scott-Rodino
waiting period. In February 2015, we made an upfront payment of $295 million to OPKO and OPKO is eligible to receive up to an additional $275 million upon the
achievement of certain regulatory milestones. We have received the exclusive license to commercialize hGH-CTP worldwide. In addition, OPKO is eligible to receive
initial tiered royalty payments associated with the commercialization of hGH-CTP for Adult GHD, which is subject to regulatory approval. Upon the launch of hGH-CTP
for Pediatric GHD, which is subject to regulatory approval, the royalties will transition to tiered gross profit sharing for both hGH-CTP and our product, Genotropin.
OPKO will lead the clinical activities and will be responsible for funding the development programs for the key indications, which includes Adult and Pediatric GHD and
Pediatric SGA. We will be responsible for all development costs for additional indications as well as all post-marketing studies. In addition, we will fund the
commercialization activities for all indications and lead the manufacturing activities covered by the global development plan.

D. Accelerated Share Repurchase Agreement

On February 9, 2015, we entered into an accelerated share repurchase agreement with Goldman, Sachs & Co. (GS&Co.) to repurchase $5 billion of our common
stock. Approximately 150 million of the shares to be repurchased under the transaction were received by us on February 11, 2015. At settlement of the agreement,
which is expected to occur during or prior to the third quarter of 2015, GS&Co. may be required to deliver additional shares of common stock to us, or, under certain
circumstances, we may be required to deliver shares of our common stock or may elect to make a cash payment to GS&Co., with the number of shares to be
delivered or the amount of such payment based on the difference between the volume-weighted average price, less a discount, of our common stock during the term
of the transaction and the initial $5 billion paid. This agreement was entered into pursuant to our previously announced share repurchase authorization.
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Quarter

(MILLIONS OF DOLLARS, EXCEPT PER COMMON SHARE DATA) First Second Third Fourth
2014
Revenues $ 11,353 % 12,773 % 12,361 $ 13,118
Costs and expenses © 8,448 8,689 8,793 11,185
Restructuring charges and certain acquisition-related costs ® 58 81 (19) 130
Income from continuing operations before provision for taxes on income 2,847 4,003 3,587 1,803
Provision for taxes on income 582 1,082 911 545
Income from continuing operations 2,265 2,921 2,676 1,257
Discontinued operations—net of tax 73 — 3) (21)
Net income before allocation to noncontrolling interests 2,338 2,921 2,672 1,236
Less: Net income attributable to noncontrolling interests 9 9 6 8
Net income attributable to Pfizer Inc. $ 2329 $ 2912 % 2,666 $ 1,228
Earnings per common share—basic:

Income from continuing operations attributable to Pfizer Inc. common shareholders $ 035 $ 046 $ 042 $ 0.20

Discontinued operations—net of tax 0.01 — — —

Net income attributable to Pfizer Inc. common shareholders $ 036 $ 046 $ 042 $ 0.20
Earnings per common share—diluted:

Income from continuing operations attributable to Pfizer Inc. common shareholders $ 035 $ 045 $ 042 $ 0.20

Discontinued operations—net of tax 0.01 — — —

Net income attributable to Pfizer Inc. common shareholders $ 036 $ 045 $ 042 $ 0.19
Cash dividends paid per common share $ 026 $ 026 $ 026 $ 0.26
Stock prices

High $ 3296 $ 3269 $ 3131 $ 33.12

Low $ 2966 $ 28.77 % 2787 % 27.51

@ The fourth quarter of 2014 reflects historically higher fourth quarter costs in Cost of sales, Selling, informational and administrative expenses and Research and development expenses.
® The fourth quarter of 2014 reflects higher employee termination costs.

Basic and diluted EPS are computed independently for each of the periods presented. Accordingly, the sum of the quarterly EPS amounts may not agree to the total
for the year.

As of January 30, 2015, there were 186,315 holders of record of our common stock (New York Stock Exchange symbol PFE).
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Quarter

(MILLIONS OF DOLLARS, EXCEPT PER COMMON SHARE DATA) First Second Third Fourth
2013
Revenues $ 12,410 $ 12973 % 12,643 % 13,558
Costs and expenses © 8,554 7,433 8,837 9,862
Restructuring charges and certain acquisition-related costs ® 131 183 233 635
Income from continuing operations before provision/(benefit) for taxes on income 3,725 5,357 3,573 3,061
Provision/(benefit) for taxes on income 1,109 1,782 985 430
Income from continuing operations 2,616 3,575 2,588 2,631
Discontinued operations—net of tax © 149 10,559 11 (57)
Net income before allocation to noncontrolling interests 2,765 14,134 2,599 2,574
Less: Net income attributable to noncontrolling interests 15 39 9 6
Net income attributable to Pfizer Inc. $ 2,750 $ 14,095 $ 2590 $ 2,568
Earnings per common share—basic:

Income from continuing operations attributable to Pfizer Inc. common shareholders $ 036 $ 051 $ 039 $ 0.41

Discontinued operations—net of tax 0.02 1.50 — (0.01)

Net income attributable to Pfizer Inc. common shareholders $ 038 % 200 $ 039 $ 0.40
Earnings per common share—diluted:

Income from continuing operations attributable to Pfizer Inc. common shareholders $ 036 $ 050 $ 039 % 0.40

Discontinued operations—net of tax 0.02 1.48 — (0.01)

Net income attributable to Pfizer Inc. common shareholders $ 038 $ 198 $ 039 % 0.39
Cash dividends paid per common share $ 024 % 024 % 024 % 0.24
Stock prices

High $ 2890 $ 3115 % 3043 % 32.50

Low $ 2533 % 2712  $ 2733 $ 28.02

@ The fourth quarter of 2013 reflects historically higher fourth quarter costs in Cost of sales, Selling, informational and administrative expenses and Research and development expenses .

® The fourth quarter of 2013 reflects higher employee termination costs.

© The second quarter of 2013 reflects the gain on the disposal of our Animal Health business (Zoetis).

Basic and diluted EPS are computed independently for each of the periods presented. Accordingly, the sum of the quarterly EPS amounts may not agree to the total

for the year.
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Year Ended/As of December 31, @

(MILLIONS, EXCEPT PER COMMON SHARE DATA) 2014 2013 2012 2011 2010
Revenues © 49,605 51,584 $ 54,657 $ 61,035 61,591
Income from continuing operations ® 9,119 11,410 9,021 7,860 7,951
Total assets 169,274 172,101 185,798 188,002 195,014
Long-term obligations ®© 76,021 72,115 74,934 75,914 76,789
Earnings per common share—basic

Income from continuing operations attributable to Pfizer Inc. common shareholders 1.43 167 $ 121 % 1.00 0.99

Discontinued operations—net of tax 0.01 1.56 0.75 0.28 0.04

Net income attributable to Pfizer Inc. common shareholders 1.44 323 % 196 $ 1.28 1.03
Earnings per common share—diluted

Income from continuing operations attributable to Pfizer Inc. common shareholders 1.41 165 $ 120 $ 0.99 0.98

Discontinued operations—net of tax 0.01 1.54 0.74 0.28 0.04

Net income attributable to Pfizer Inc. common shareholders 1.42 319 % 194 % 1.27 1.02
Cash dividends paid per common share 1.04 096 $ 088 $ 0.80 0.72

@ Reflects the acquisition of King on January 31, 2011.

® " All amounts reflect the June 24, 2013 disposition of Zoetis and its presentation as a discontinued operation in all periods prior to 2014 presented.
© Defined as Long-term debt, Pension benefit obligations, net, Postretirement benefit obligations, net, Noncurrent deferred tax liabilities, Other taxes payable and Other noncurrent liabilities.
@ Includes (i) the Animal Health (Zoetis) business through June 24, 2013, the date of disposal, (ii) the Nutrition business through November 30, 2012, the date of disposal and (iii) the

Capsugel business through August 1, 2011, the date of disposal.
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Peer Group Performance Graph
Pfizer Inc. and Subsidiary Companies

The following graph assumes a $100 investment on December 31, 2009, and reinvestment of all dividends, in each of the Company's Common Shares, the S&P 500
Index, and a composite peer group of the major U.S.- and European-based pharmaceutical companies, which are: Abbott Laboratories (for the period 2009-2012
only), AbbVie Inc. (for 2013 and 2014 only), Amgen, Inc., AstraZeneca plc, Bristol-Myers Squibb Company, Eli Lilly & Co., GlaxoSmithKline plc, Johnson & Johnson,
Merck and Co., Inc., Novartis AG, Roche Holding AG and Sanofi SA.

$250
$225 T
$200 -
$175 -+
$150
$125 S
L1100
$75
$50 T T T T T T
2009 2010 2011 2012 2013 2014
PFIZER ——— PEER GROUP coeeeveees &P 500
Five Year Performance
2009 2010 2011 2012 2013 2014
PFIZER $100.0 $100.3 $129.2 155.5 $196.3 $206.7
PEER GROUP $100.0 $100.7 $115.5 129.6 $172.4 $194.3
S&P 500 $100.0 $115.1 $117.5 136.3 $180.4 $205.1
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Exhibit 21

SUBSIDIARIES OF THE COMPANY

The following is a list of subsidiaries of the Commy as of December 31, 2014, omitting some subiggiavhich, considered in tl
aggregate, would not constitute a significant slibsy.

Company Where Incorporated or Organized
A S Ruffel (Mozambique) Limitada Mozambique
A. H. Robins (Philippines) Company, Inc. Philippines
Agouron Pharmaceuticals, Inc. California
AH Robins LLC Delaware
AHP Holdings B.V. Netherlands
AHP Manufacturing B.V. Netherlands
Alacer Corp. California
Alpharma Holdings Inc. Delaware
Alpharma Pharmaceuticals LLC Delaware
Alpharma Specialty Pharma Inc. Delaware
Alpharma USHP Inc. Delaware
American Food Industries LLC Delaware
Ayerst-Wyeth Pharmaceuticals LLC Delaware
BINESA 2002, S.L. Spain
Bioren, Inc. Delaware
BioRexis Pharmaceutical Corporation Delaware
Blue Umbrella Services, S. de R.L. de C.V. Mexico
BlueVax GmbH Switzerland
Blue Whale Re Ltd. Vermont
C.E. Commercial Holdings C.V. Netherlands
C.E. Commercial Investments C.V. Netherlands
C.E. Holdings Europe C.V. Netherlands
C.P. Pharma Gydégyszerkereskedelmi Korlatolt Bskgl Tarsasag Hungary
C.P. Pharma Services Corporation, S. de R.L. de C.V Mexico

C.P. Pharmaceuticals International C.V. Netherlands
Carlerba - Produtos Quimicos e Farmacéuticos, Lda. Portugal
CICL Corporation Delaware
COC | Corporation Delaware
Coley Pharmaceutical GmbH Germany
Coley Pharmaceutical Group, Inc. Delaware
Continental Pharma, Inc. Belgium
CovX Research LLC Delaware
Covx Technologies Ireland Limited Ireland
Cyanamid de Argentina S.A. Delaware
Cyanamid de Colombia, S.A. Delaware
Cyanamid Inter-American Corporation Delaware
Distribuidora Mercantil Centro Americana, S.A. Delaware
Encysive Pharmaceuticals Inc. Delaware

Esperion LUV Development, Inc. Delaware




Excaliard Pharmaceuticals, Inc.
Farminova Produtos Farmaceuticos de Inovacao, Lda.
Farmitalia Carlo Erba Limited

Farmogene Productos Farmaceuticos Lda
Ferrosan A/S

Ferrosan Holding A/S

Ferrosan International A/S

Ferrosan S.R.L.

FoldRx Pharmaceuticals, Inc.

Fort Dodge (Hong Kong) Limited

Fort Dodge Manufatura Ltda.

FPZ AG

FPZ Deutschland deniRken Starken GmbH
Furina Limited

G. D. Searle & Co. Limited

G. D. Searle International Capital LLC

G. D. Searle LLC

Genetics Institute, LLC

GenTrac, Inc.

Gl Europe, Inc.

Gl Japan, Inc.

Greenstone LLC

Haptogen Limited

Icagen, Inc.

Industrial Santa Agape, S.A.

InnoPharma Licensing, LLC

InnoPharma, Inc.

Instituto Pasteur de Lisboa Virginio Leitao Viedtas Santos & Filhos S.A.

International Affiliated Corporation LLC
Invicta Farma, S.A.

IP Pharmaceuticals India Private Limited
JMI-Daniels Pharmaceuticals, Inc.

John Wyeth & Brother Limited

Kiinteistd oy Espoon Pellavaniementie 14
King Pharmaceuticals Holdings LLC

King Pharmaceuticals LLC

King Pharmaceuticals Research and Development, Inc.
Kommanditbolaget Hus Gron

Korea Pharma Holding Company Limited
Laboratoires Pfizer, S.A.

Laboratorios Parke Davis, S.L.
Laboratorios Pfizer Ltda.

Laboratérios Pfizer, Lda.

Laboratorios Wyeth LLC

Laboratorios Wyeth S.A.

Laboratorios Wyeth, S.A.

Delaware
Portugal
United Kingdom
Portugal
Denmark
Denmark
Denmark
Romania
Delaware
Hong Kong
Brazil
Germany
Germany
Ireland
United Kingdom
Delaware
Delaware
Delaware
Wisconsin
Delaware
Delaware
Delaware
United Kingdom
Delaware
Guatemala
Delaware
Delaware
Portugal
Delaware
Spain
India
Florida
United Kingdom
Finland
Delaware
Delaware
Delaware
Sweden
Hong Kong
Morocco
Spain
Brazil
Portugal
Pennsylvania
Peru
Venezuela




Lothian Developments V SPRL

Meridian Medical Technologies Limited
Meridian Medical Technologies, Inc.
Minarik Limited

Monarch Pharmaceuticals, Inc.

MPP Trustee Limited

MTG Divestitures LLC

Neusentis Limited

NextWave Pharmaceuticals Incorporated
Nordic Sales Group AS

O.C.T. (Thailand) Ltd.

PAH USA IN8 LLC

Parke Davis Limited

Parke Davis Productos Farmaceuticos Lda
Parke, Davis & Company LLC

Parkedale Pharmaceuticals, Inc.
Parke-Davis Manufacturing Corp.

P-D Co., LLC

Peak Enterprises LLC

PF Americas Holding C.V.

PF Asia Manufacturing Cooperatief U.A.
PF PR Holdings C.V.

PF PRISM C.V.

PF PRISM Holdings S.a.r.l.

PF PRISM S.a.r.l.

PFE Holdings G.K.

Pfizer (China) Research and Development Co. Ltd.
Pfizer (Far East) Limited

Pfizer (H.K.) Holding Limited

Pfizer (Malaysia) Sdn Bhd

Pfizer (Perth) Pty Limited

Pfizer (S.A.S))

Pfizer (Thailand) Limited

Pfizer (Wuhan) Research and Development Co. Ltd.
Pfizer AB

Pfizer Africa & Middle East for Pharmaceuticals,t&enarian Products
& Chemicals S.A.E.

Pfizer Afrique de L'Ouest

Pfizer AG

Pfizer Animal Health MA EEIG

Pfizer ApS

Pfizer AS

Pfizer Asia Manufacturing Pte. Ltd.

Pfizer Asia Pacific Pte Ltd.

Pfizer AsiaPac Holdings SARL

Pfizer Asset Management Luxembourg SARL

Belgium

United Kingdom
Delaware
Ireland
Tennessee
United Kingdom
Delaware
United Kingdom
Delaware
Norway
Thailand
Delaware

Hong Kong
Portugal
Michigan
Michigan
Delaware
Delaware
Delaware
Netherlands
Netherlands
Netherlands
Netherlands
Luxembourg
Luxembourg
Japan

People's Republic of China
Hong Kong
Hong Kong
Malaysia
Australia
France
Thailand
People's Republic of China
Sweden

Egypt

Senegal
Switzerland
United Kingdom
Denmark
Norway
Singapore
Singapore
Luxembourg
Luxembourg




Pfizer Atlantic Holdings S.a.r.l.

Pfizer Australia Holdings B.V.

Pfizer Australia Holdings Pty Limited
Pfizer Australia Investments Pty. Ltd.
Pfizer Australia Pty Limited

Pfizer B.V.

Pfizer Baltic Holdings B.V.

Pfizer BH D.o.o.

Pfizer Biofarmacéutica, Sociedade Unipessoal Lda
Pfizer Biologics Ireland Holdings Limited
Pfizer Biotech Corporation

Pfizer Biotechnology Ireland

Pfizer Bolivia S.A.

Pfizer Business Enterprises C.V.

Pfizer Canada Inc.

Pfizer CentreSource Asia Pacific Pte. Ltd.
Pfizer Chile S.A.

Pfizer Cia. Ltda.

Pfizer Colombia Spinco | LLC

Pfizer Commercial Holdings Codperatief U.A.
Pfizer Consumer Healthcare AB

Pfizer Consumer Healthcare GmbH

Pfizer Consumer Healthcare Ltd.

Pfizer Consumer Manufacturing ltaly S.r.l.
Pfizer Cork Limited

Pfizer Corporation

Pfizer Corporation Austria Gesellschaft m.b.H.
Pfizer Corporation Hong Kong Limited
Pfizer Costa Rica PFE, Sociedad de Responsabilitiaithda
Pfizer Croatia d.o.o.

Pfizer Deutschland GmbH

Pfizer Development LP

Pfizer Development Services (UK) Limited
Pfizer Domestic Ventures Limited

Pfizer Dominicana PFE, SRL

Pfizer Dominicana, S.A.

Pfizer East India B.V.

Pfizer Eastern Investments B.V.

Pfizer Egypt S.A.E.

Pfizer Enterprise Holdings B.V.

Pfizer Enterprises LLC

Pfizer Enterprises SARL

Pfizer ESP Pty Ltd

Pfizer Europe Holdings SARL

Pfizer Europe MA EEIG

Pfizer Export AB

Luxembourg
Netherlands
Australia
Australia
Australia
Netherlands
Netherlands

Bosnia and Herzegovina

Portugal

Ireland

Taiwan

Ireland

Bolivia
Netherlands
Canada
Singapore
Chile

Ecuador
Pennsylvania
Netherlands
Sweden
Germany
United Kingdom
Italy

Ireland
Panama
Austria

Hong Kong
Costa Rica
Croatia
Germany
United Kingdom
United Kingdom
Isle of Jersey
Dominican Republic
Dominican Republic
Netherlands
Netherlands
Egypt
Netherlands
Delaware
Luxembourg
Australia
Luxembourg
United Kingdom
Sweden




Pfizer Export Company

Pfizer Finance GmbH & Co. KG

Pfizer Finance International Holdings C.V.
Pfizer Finance ltaly S.r.l.

Pfizer Finance Netherlands B.V.

Pfizer Finance Share Service (Dalian) Co., Ltd.
Pfizer Finance Verwaltungs GmbH

Pfizer Financial Services N.V./S.A.

Pfizer France International Investments SAS
Pfizer Free Zone Panama PFE S. De R.L.
Pfizer Free Zone Panama, S. de R.L.
Pfizer GEP, S.L.

Pfizer Germany B.V. & Co. KG

Pfizer Germany Partner B.V.

Pfizer Global Holdings B.V.

Pfizer Global Supply

Pfizer Global Supply Japan Inc.

Pfizer Global Trading

Pfizer GmbH

Pfizer Group Luxembourg Sarl

Pfizer Gulf FZ-LLC

Pfizer H.C.P. Corporation

Pfizer Health AB

Pfizer Health Solutions Inc.

Pfizer Healthcare Holdings Company Unlimited
Pfizer Healthcare Ireland

Pfizer Hellas, A.E.

Pfizer Himalaya Holdings Codperatief U.A.
Pfizer HK Service Company Limited

Pfizer Holding France (S.C.A.)

Pfizer Holding Ventures

Pfizer Holdings Americas Corporation
Pfizer Holdings Corporation

Pfizer Holdings Europe

Pfizer Holdings G.K.

Pfizer Holdings International Corporation

Pfizer Holdings International Luxembourg (PHIL) Bar

Pfizer Holdings North America SARL

Pfizer Holdings Turkey Limited

Pfizer Holland Holdings B.V.

Pfizer llaclari Limited Sirketi

Pfizer Innovations AB

Pfizer International Business Europe

Pfizer International LLC

Pfizer International Markets Cooperatief U.A.
Pfizer International Operations (S.A.S.)

Ireland
Germany
Netherlands
Italy
Netherlands

People's Republic of China

Germany
Belgium
France
Panama
Panama
Spain
Germany
Netherlands
Netherlands
Ireland
Japan
Ireland
Germany
Luxembourg

United Arab Emirates

New York
Sweden
Delaware
Isle of Jersey
Ireland
Greece
Netherlands
Hong Kong
France
Ireland
Delaware
Delaware
Ireland
Japan
Delaware
Luxembourg
Luxembourg
Isle of Jersey
Netherlands
Turkey
Sweden
Ireland

New York
Netherlands
France




Pfizer International S. de R.L.

Pfizer International Sweden KB

Pfizer International Trading (Shanghai) Limited
Pfizer Investment Capital

Pfizer Investment Co. Ltd.

Pfizer Investment Holdings S.a.r.l.

Pfizer Investments Netherlands B.V.

Pfizer Ireland Investments Limited

Pfizer Ireland PFE Holding 1 LLC

Pfizer Ireland PFE Holding 2 LLC

Pfizer Ireland Pharmaceuticals

Pfizer Ireland Ventures

Pfizer Italia S.r.l.

Pfizer Italy Group Holding S.r.l.

Pfizer Japan Inc.

Pfizer Jersey Capital Limited

Pfizer Jersey Company Limited

Pfizer Jersey Finance Limited

Pfizer Laboratories (Pty) Limited

Pfizer Laboratories Limited

Pfizer Leasing Ireland Limited

Pfizer Leasing UK Limited

Pfizer Limitada

Pfizer Limited

Pfizer Limited

Pfizer Limited

Pfizer Limited

Pfizer Limited

Pfizer LLC

Pfizer Luxco Holdings Sarl

Pfizer Luxembourg Global Holdings SARL
Pfizer Luxembourg International Sarl

Pfizer Luxembourg SARL

Pfizer Manufacturing Austria G.m.b.H.

Pfizer Manufacturing Belgium N.V.

Pfizer Manufacturing Deutschland GmbH
Pfizer Manufacturing Deutschland Grundbesitz GmbiE& KG
Pfizer Manufacturing Deutschland PFE GmbH
Pfizer Manufacturing Holdings Co6peratief U.A.
Pfizer Manufacturing Holdings LLC

Pfizer Manufacturing Ireland

Pfizer Manufacturing LLC

Pfizer Manufacturing Services

Pfizer Medical Technology Group (Belgium) N.V.
Pfizer Medicamentos Genericos e Participacoes Ltda.
Pfizer Mexico Luxco SARL

Panama
Sweden
People's Republic of China
Ireland
People's Republic of China
Luxembourg
Netherlands
Ireland
Delaware
Delaware
Ireland
Ireland

Italy

Italy

Japan

Isle of Jersey
Isle of Jersey
Isle of Jersey
South Africa
Kenya
Ireland
United Kingdom
Angola
Tanzania
Uganda
United Kingdom
India

Taiwan
Russia
Luxembourg
Luxembourg
Luxembourg
Luxembourg
Austria
Belgium
Germany
Germany
Germany
Netherlands
Delaware
Ireland
Delaware
Ireland
Belgium
Brazil
Luxembourg




Pfizer Mexico, S.A. de C.V.

Pfizer Middle East for Pharmaceuticals, Animal Heand Chemicals S.A.E.

Pfizer New Zealand Limited

Pfizer North American Holdings Inc.
Pfizer OTC B.V.

Pfizer Overseas LLC

Pfizer Oy

Pfizer Pakistan Limited

Pfizer Parke Davis

Pfizer Parke Davis (Thailand) Ltd.

Pfizer Parke Davis Sdn. Bhd.

Pfizer PFE (Thailand) Limited

Pfizer PFE ApS

Pfizer PFE Argentina Holding B.V.

Pfizer PFE Argentina SRL

Pfizer PFE AsiaPac Holding B.V.

Pfizer PFE Australia Holding B.V.

Pfizer PFE Australia Pty Ltd

Pfizer PFE Austria Gesellschaft m.b.H
Pfizer PFE Belgium SPRL

Pfizer PFE Colombia Holding Corp.
Pfizer PFE Colombia S.A.S

Pfizer PFE Finland Oy

Pfizer PFE France

Pfizer PFE France Holdco 2 S.ar.l.
Pfizer PFE France Holdco S.ar.l.

Pfizer PFE Group Luxembourg S.ar.l.
Pfizer PFE Hellas E.P.E.

Pfizer PFE Hong Kong Holding B.V.
Pfizer PFHElaclari Anonimgirketi

Pfizer PFE Ireland 1 B.V.

Pfizer PFE Ireland 2 B.V.

Pfizer PFE Ireland Holdco S.ar.l.

Pfizer PFE Ireland Pharmaceuticals Holding 1 CodéfpefrU.A.
Pfizer PFE Ireland Pharmaceuticals Holding 2 Codéfpefr U.A.
Pfizer PFE Italy Group Holding Cobperatief U.A.
Pfizer PFE Italy Holdco 2 S.ar.l.

Pfizer PFE Italy Holdco S.ar.l.

Pfizer PFE Luxembourg Holding 1 S.ar.l.
Pfizer PFE Luxembourg Holding 2 S.ar.l.
Pfizer PFE Luxembourg Holding 3 S.ar.l.
Pfizer PFE Luxembourg Holding 4 S.ar.l.
Pfizer PFE Luxembourg S.ar.l.

Pfizer PFE Mexico Holding 1 B.V.

Pfizer PFE Mexico Holding 2 B.V.

Pfizer PFE Netherlands Holding 1 C.V.

Mexico
Egypt
New Zealand
Delaware
Netherlands
Delaware
Finland
Pakistan
Philippines
Thailand
Malaysia
Thailand
Denmark
Netherlands
Argentina
Netherlands
Netherlands
Australia
Austria
Belgium
Delaware
Colombia
Finland
France
Luxembourg
Luxembourg
Luxembourg
Greece
Netherlands
Turkey
Netherlands
Netherlands
Luxembourg
Netherlands
Netherlands
Netherlands
Luxembourg
Luxembourg
Luxembourg
Luxembourg
Luxembourg
Luxembourg
Luxembourg
Netherlands
Netherlands
Netherlands




Pfizer PFE New Zealand
Pfizer PFE New Zealand Holding B.V.

New Zealand
Netherlands

Pfizer PFE Peru S.R.L. Peru

Pfizer PFE Pharmaceuticals Israel Holding LLC Delaware
Pfizer PFE Pharmaceuticals Israel Ltd. Israel

Pfizer PFE PHIL Holdco S.ar.l. Luxembourg

Pfizer PFE Philippines Holding 1 B.V.
Pfizer PFE Philippines Holding 2 B.V.
Pfizer PFE PILSA Holdco S.ar.l.
Pfizer PFE Poland Holding BV

Pfizer PFE Polska sp.z.o.0.

Pfizer PFE Spain B.V.

Netherlands
Netherlands
Luxembourg
Netherlands
Poland

Netherlands

Pfizer PFE Spain Holding, S.L. Spain
Pfizer PFE Switzerland GmbH Switzerland
Pfizer PFE Trading Polska sp z.0.0. Poland

Pfizer PFE UK Holding 1 B.V.

Netherlands

Pfizer PFE US Holdings 1 LLC Delaware
Pfizer PFE US Holdings 2 LLC Delaware
Pfizer PGM (S.A.S)) France
Pfizer PGRD (S.A.S.) France
Pfizer Pharm Algerie Algeria
Pfizer Pharma GmbH Germany
Pfizer Pharma PFE GmbH Germany

Pfizer Pharmaceutical (Wuxi) Co., Ltd.

Pfizer Pharmaceutical Trading Limited Liability Cpamy

(a/k/a Pfizer Kft. or Pfizer LLC)
Pfizer Pharmaceuticals B.V.
Pfizer Pharmaceuticals Global Codperatief U.A.

People's Republic of China

Hungary
Netherlands
Netherlands

Pfizer Pharmaceuticals Israel Ltd. Israel

Pfizer Pharmaceuticals Korea Limited Republic of Korea

Pfizer Pharmaceuticals Limited Cayman Islands

Pfizer Pharmaceuticals LLC Delaware

Pfizer Pharmaceuticals Ltd. People's Republic of China
Pfizer Pharmaceuticals Tunisie Sarl Tunisia

Pfizer Philippines Holdings B.V.

Netherlands

Pfizer Pigments Inc. Delaware
Pfizer Polska Sp. z.0.0. Poland
Pfizer Precision Holdings SARL Luxembourg
Pfizer Prev - Sociedade de Previdencia Privada Brazil
Pfizer Private Limited Singapore
Pfizer Production LLC Delaware
Pfizer Products Inc. Connecticut
Pfizer Products India Private Limited India

Pfizer Romania SRL Romania
Pfizer S.A. Peru

Pfizer S.A. (Belgium) Belgium




Pfizer S.A.S.

Pfizer S.G.P.S. Lda.

Pfizer S.r.l.

Pfizer S.R.L.

Pfizer Saidal Manufacturing

Pfizer Santé Familiale SAS

Pfizer Saudi Limited

Pfizer Searle Investment Limited

Pfizer Seiyaku K.K.

Pfizer Service Company BVBA

Pfizer Service Company Ireland

Pfizer Services 1 (S.N.C.)

Pfizer Services 4 (S.N.C.)

Pfizer Services LLC

Pfizer Shared Services

Pfizer Shareholdings Intermediate SARL
Pfizer Shareholdings Luxembourg SARL
Pfizer Singapore Trading Pte. Ltd.
Pfizer Spain Holdings Codperatief U.A.
Pfizer Specialities Ghana

Pfizer Specialties Limited

Pfizer Specialty UK Limited

Pfizer Strategic Investment Company Limited
Pfizer Sweden Holding B.V.

Pfizer Sweden Partnership KB

Pfizer Trading Polska sp.z.0.0.

Pfizer Transactions Ireland

Pfizer Transactions LLC

Pfizer Transactions Luxembourg SARL
Pfizer Transport LLC

Pfizer Tunisie SA

Pfizer Ukraine LLC

Pfizer Vaccines LLC

Pfizer Venezuela, S.A.

Pfizer Ventures LLC

Pfizer Warner Lambert Luxembourg SARL
Pfizer Zona Franca PFE Holding LLC
Pfizer Zona Franca, S.A.

Pfizer, Inc.

Pfizer, S.A.

Pfizer, S.A. de C.V.

Pfizer, S.L.

Pfizer, spol. s r.o.

Pharmacia & Upjohn Company LLC
Pharmacia & Upjohn Company, Inc.
Pharmacia & Upjohn LLC

Colombia
Portugal
Italy
Argentina
Algeria
France
Saudi Arabia
Isle of Jersey
Japan
Belgium
Ireland
France
France
Delaware
Ireland
Luxembourg
Luxembourg
Singapore
Netherlands
Ghana
Nigeria
United Kingdom
Isle of Jersey
Netherlands
Sweden
Poland
Ireland
Delaware
Luxembourg
Delaware
Tunisia
Ukraine
Delaware
Venezuela
Delaware
Luxembourg
Delaware
Costa Rica
Philippines
Costa Rica
Mexico
Spain

Czech Republic
Delaware
Delaware
Delaware




Pharmacia & Upjohn, S.A. de C.V.
Pharmacia Brasil Ltda.

Pharmacia GmbH

Pharmacia Hepar LLC

Pharmacia Holding AB

Pharmacia Inter-American LLC
Pharmacia International B.V.
Pharmacia International Inc.
Pharmacia Laboratories Limited
Pharmacia Limited

Pharmacia LLC

Pharmacia Nostrum, S.A.
Pharmacia South Africa (Pty) Ltd
PHIVCO Corp.

PHIVCO Holdco S.ar.l.

PHIVCO Luxembourg SARL

PN Mexico LLC

PowderJect Research Limited
PowderJect Vaccines, Inc.
PowderMed Limited

PowderMed, Inc.

Productos Farmaceuticos PFE Bolivia S.A.
PT. Pfizer Parke Davis

PT. Pfizer Indonesia

Purepac Pharmaceutical Holdings, Inc.
PZR Ltd.

PZR Property Limited

RedVax GmbH

Renrall LLC

Rinat Neuroscience Corp.
Rivepar (S.A.S.)

RMV Produtos Veterinarios Ltda.
Roerig Produtos Farmaceuticos, Lda.
Roerig S.A.

Roerig, S.A.

Sao Cristovao Participacoes Ltda.
Searle Laboratorios, Lda.
Servicios P&U, S. de R.L. de C.V.
Sherama Limited

Shiley LLC

Sinergis Farma-Produtos Farmaceuticos, Lda.

Site Realty, Inc.
Solinor LLC
Soumillon Limited
Sugen, Inc.
Tabor LLC

Mexico

Brazil

Germany
Delaware
Sweden
Pennsylvania
Netherlands
South Dakota
United Kingdom
United Kingdom
Delaware
Spain

South Africa
Delaware
Luxembourg
Luxembourg
Delaware
United Kingdom
Delaware
United Kingdom
Delaware
Bolivia
Indonesia
Indonesia
Delaware
United Kingdom
United Kingdom
Switzerland
Wyoming
Delaware
France

Brazil

Portugal

Chile
Venezuela
Brazil

Portugal
Mexico

Ireland
California
Portugal
Delaware
Delaware
Ireland
Delaware
Delaware




The Pfizer Incubator LLC

Thiakis Limited

Trans Europe Teal Dublin Limited
Upjohn Laboratorios Lda.

US Oral Pharmaceuticals Pty Ltd
Vermont Whey Company
Vesteralens Naturprodukter A/S
Vesteralens Naturprodukter AB
Vesterdlens Naturprodukter AS
Vesteralens Naturprodukter OY
Vicuron Holdings LLC

Vicuron Pharmaceuticals Italy S.r.l.
Vinci Farma, S.A.

Warner Lambert del Uruguay S.A.

Warner Lambert llac Sanayi ve Ticaret Limited Sirke

Warner-Lambert (Tanzania), Limited
Warner-Lambert (Thailand) Limited
Warner-Lambert Company AG
Warner-Lambert Company LLC

Warner-Lambert Guatemala, Sociedad Anonima

Warner-Lambert, S.A.

Whitehall International Inc.
Whitehall Laboratories Inc.

W-L LLC

Wyeth (Asia) Limited

Wyeth (Far East) Limited

Wyeth (Thailand) Ltd.

Wyeth AB

Wyeth Advertising Inc.

Wyeth Australia Pty. Limited
Wyeth Ayerst Inc.

Wyeth Ayerst SARL

Wyeth Canada ULC

Wyeth Consumer Healthcare LLC
Wyeth Europa Limited

Wyeth Farma, S.A.

Wyeth Holdings LLC

Wyeth Industria Farmaceutica Ltda.
Wyeth KFT.

Wyeth Lederle S.r.l.

Wyeth Lederle Vaccines S.A.
Wyeth LLC

Wyeth Pakistan Limited

Wyeth Pharmaceutical Co., Ltd.
Wyeth Pharmaceuticals Company
Wyeth Pharmaceuticals FZ-LLC

Delaware
United Kingdom
Ireland
Portugal
Australia
Vermont
Denmark
Sweden
Norway
Finland
Delaware
Italy

Spain
Uruguay
Turkey
Tanzania
Thailand
Switzerland
Delaware
Guatemala
Delaware
New York
Delaware
Delaware
Delaware
Hong Kong
Thailand
Sweden
New York
Australia
Delaware
Luxembourg
Canada
Pennsylvania
United Kingdom
Spain
Maine
Brazil
Hungary
Italy
Belgium
Delaware
Pakistan

People's Republic of China

Puerto Rico

United Arab Emirates




Wyeth Pharmaceuticals Inc.

Wyeth Pharmaceuticals India Private Limited
Wyeth Pharmaceuticals Limited

Wyeth Prev-Sociedade de Previdencia Privada
Wyeth Puerto Rico, Inc.

Wyeth Subsidiary Illinois Corporation

Wyeth Whitehall Export GmbH

Wyeth Whitehall SARL

Wyeth-Ayerst (Asia) Limited

Wyeth-Ayerst International LLC
Wyeth-Ayerst Promotions Limited

Yusafarm D.O.O.

Delaware
India
Ireland
Brazil
Puerto Rico
lllinois
Austria
Luxembourg
Delaware
Delaware
Delaware
Serbia



Exhibit 23
Consent of Independent Registered Public Accountingirm

To the Board of Directors and the Shareholderdi@aEPInc.:

We consent to the incorporation by reference is #ii14 Annual Report on Form 10-K of Pfizer Incoaf reports dated February 27, 2015 , with resgettte consolidated balance
sheets of Pfizer Inc. and Subsidiary Companied 8soember 31, 2014 and 2013, and the relatedotidated statements of income, comprehensive inceaaity and cash flows
for each of the years in the three-year period @émecember 31, 2014 , and the effectiveness afriateontrol over financial reporting as of Decem8g, 2014 , which reports
appear in the 2014 Annual Report on Form 10-K dfdrfinc. and Subsidiary Companies.

We also consent to the incorporation by referericaioreports in the following Registration Statertse

-Form S-8 dated October 27, 1983 (File No. 2-87473)
-Form S-8 dated March 22, 1990 (File No. 33-34139),
-Form S-8 dated January 24, 1991 (File No. 33-38708
-Form S-8 dated November 18, 1991 (File No. 33-8305
-Form S-8 dated May 27, 1993 (File No. 33-49631),
-Form S-8 dated May 19, 1994 (File No. 33-53713),
-Form S-8 dated October 5, 1994 (File No. 33-55771)
-Form S-8 dated December 20, 1994 (File No. 33-5597
-Form S-8 dated March 29, 1996 (File No. 333-02061)
-Form S-8 dated September 25, 1997 (File No. 33%#3§
-Form S-8 dated April 24, 1998 (File No. 333-50899)
-Form S-8 dated April 22, 1999 (File No. 333-76839)
-Form S-8 dated June 19, 2000 (File No. 333-39610),
-Form S-8 dated June 19, 2000 (File No. 333-39606),
-Form S-8 dated April 27, 2001 (File No. 333-59660)
-Form S-8 dated April 27, 2001 (File No. 333-59654)
-Form S-8 dated April 16, 2003 (File No. 333-104581
-Form S-8 dated April 16, 2003 (File No. 333-104582
-Form S-8 dated November 18, 2003 (File No. 3335710,
-Form S-8 dated December 18, 2003 (File No. 33333},
-Form S-8 dated April 26, 2004 (File No. 333-114852
-Form S-8 dated March 1, 2007 (File No. 333-140987)
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/s| KPMG LLP
New York, New York
February 27, 2015



Exhibit 31.1

Certification by the Chief Executive Officer Pursuant to
Section 302 of the Sarbanes-Oxley Act of 2002

[, lan C. Read, certify that:
1. | have reviewed this report on Form 10-K of Efinc.;

2. Based on my knowledge, this report does notado@ny untrue statement of a material fact or aongtate a material fact necessary
to make the statements made, in light of the cistantes under which such statements were madmisieading with respect to the period
covered by this report;

3. Based on my knowledge, the financial statememis,other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, angdtfie@ periods presented in this report;

4, The registrant’s other certifying officer andre responsible for establishing and maintainisgldsure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15@))%(d internal control over financial reportiag @efined in Exchange Act Rules 1135(f)
and 15d-15(f)) for the registrant and have:

a) Designed such disclosure controls and procedaresused such disclosure controls and procedoifes designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhtbsidiaries, is made known to us by
others within those entities, particularly durihg fperiod in which this report is being prepared;

b) Designed such internal control over financigloiting, or caused such internal control over faiahreporting to be designed unc
our supervision, to provide reasonable assurarmgagdang the reliability of financial reporting atite preparation of financial statements for
external purposes in accordance with generallymedeaccounting principles;

c¢) Evaluated the effectiveness of the registratisslosure controls and procedures and presentidisineport our conclusions about
the effectiveness of the disclosure controls andgutures, as of the end of the period coveredibyeport based on such evaluation; and

d) Disclosed in this report any change in the te@ig’s internal control over financial reportirfzat occurred during the registrant’s
most recent fiscal quarter that has materiallycafe, or is reasonably likely to materially affettie registrant’s internal control over
financial reporting; and

5. The registrant’s other certifying officer anddve disclosed, based on our most recent evaluatioernal control over financial
reporting, to the registrant’s auditors and theitaemmmittee of the registrant’s board of directfws persons performing the equivalent
functions):

a) All significant deficiencies and material weakses in the design or operation of internal comver financial reporting which are
reasonably likely to adversely affect the regidfsability to record, process, summarize and refioancial information; and

b) Any fraud, whether or not material, that invawveanagement or other employees who have a sigmifiole in the registrant’s
internal control over financial reporting.

Date: February 27, 2015

/s/ IAN C. READ
lan C. Read
Chairman and Chief Executive Officer



Exhibit 31.2

Certification by the Chief Financial Officer Pursuant to
Section 302 of the Sarbanes-Oxley Act of 2002

[, Frank A. D'Amelio, certify that:
1. | have reviewed this report on Form 10-K of Efiinc.;

2. Based on my knowledge, this report does notado@ny untrue statement of a material fact or aongtate a material fact necessary
to make the statements made, in light of the cistantes under which such statements were madmisieading with respect to the period
covered by this report;

3. Based on my knowledge, the financial statemeamis,other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, angdtfie@ periods presented in this report;

4, The registrant’s other certifying officer andre responsible for establishing and maintainiisgldsure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15@))%(nd internal control over financial reportiag @efined in Exchange Act Rules 113(f)
and 15d-15(f)) for the registrant and have:

a) Designed such disclosure controls and procedaresused such disclosure controls and procedoifes designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhtbsidiaries, is made known to us by
others within those entities, particularly durihg fperiod in which this report is being prepared;

b) Designed such internal control over financigloiting, or caused such internal control over faiahreporting to be designed unc
our supervision, to provide reasonable assurarmgagdang the reliability of financial reporting atite preparation of financial statements for
external purposes in accordance with generallymedeaccounting principles;

c¢) Evaluated the effectiveness of the registratisslosure controls and procedures and presentidisineport our conclusions about
the effectiveness of the disclosure controls andgutures, as of the end of the period coveredibyeport based on such evaluation; and

d) Disclosed in this report any change in the te@ig’s internal control over financial reportirfzat occurred during the registrant’s
most recent fiscal quarter that has materiallycafe, or is reasonably likely to materially affettie registrant’s internal control over
financial reporting; and

5. The registrant’s other certifying officer anddve disclosed, based on our most recent evaluatioernal control over financial
reporting, to the registrant’s auditors and theitaemmmittee of the registrant’s board of directfws persons performing the equivalent
functions):

a) All significant deficiencies and material weakses in the design or operation of internal comver financial reporting which are
reasonably likely to adversely affect the regidfsability to record, process, summarize and refioancial information; and

b) Any fraud, whether or not material, that invawveanagement or other employees who have a sigmifiole in the registrant’s
internal control over financial reporting.

Date: February 27, 2015

/sl FRANK A. D'AMELIO
Frank A. D'Amelio
Executive Vice President, Business Operations andhi&f Financial Officer



Exhibit 32.1

Certification by the Chief Executive Officer Pursuant to 18 U. S. C. Section 1350, as Adopted Pursuaot
Section 906 of the Sarbanes-Oxley Act of 2002

Pursuant to 18 U. S. C. Section 1350, I, lan CdRkareby certify that, to the best of my knowledge Annual Report on Form 10-K
of Pfizer Inc. for the year ended December 31, 28id “Report”) fully complies with the requiremenif Section 13(a) or Section 15(d) of the
Securities Exchange Act of 1934, and that the médion contained in that Report fairly presentslirmaterial respects, the financial condition
and results of operations of Pfizer Inc.

/s/ IAN C. READ
lan C. Read
Chairman and Chief Executive Officer

February 27, 2015

This certification accompanies this Annual Reparform 10-K pursuant to Section 906 of the Sarb&hdsy Act of 2002 and shall
not, except to the extent required by such Actiéemed filed by the Company for purposes of Sedt®aof the Securities Exchange Act of
1934, as amended (the “Exchange Act”). Such ceatifoin will not be deemed to be incorporated bgnegice into any filing under the Securities
Act of 1933, as amended, or the Exchange Act, éxodpe extent that the Company specifically ipavates it by reference.



Exhibit 32.2

Certification by the Chief Financial Officer Pursuant to 18 U. S. C. Section 1350, as Adopted Pursuaot
Section 906 of the Sarbanes-Oxley Act of 2002

Pursuant to 18 U. S. C. Section 1350, I, Frank Arbelio, hereby certify that, to the best of my kreelge, the Annual Report on Fc
10-K of Pfizer Inc. for the year ended December2fl4 (the “Report”jully complies with the requirements of Sectiond)3gr Section 15(d) «
the Securities Exchange Act of 1934, and thatrtf@rination contained in that Report fairly preseirtsall material respects, the financial
condition and results of operations of Pfizer Inc.

/sl FRANK A. D’AMELIO

Frank A. D’Amelio

Executive Vice President, Business Operations and
Chief Financial Officer

February 27, 2015

This certification accompanies this Annual Reparform 10-K pursuant to Section 906 of the Sarb&hdsy Act of 2002 and shall
not, except to the extent required by such Actiéemed filed by the Company for purposes of Sedt®aof the Securities Exchange Act of
1934, as amended (the “Exchange Act”). Such ceatifoin will not be deemed to be incorporated bgnegice into any filing under the Securities
Act of 1933, as amended, or the Exchange Act, éxodpe extent that the Company specifically ipavates it by reference.



